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PITTSBURGH FIELD 
AND ITS MAIN TRAITS 





Western Pennsylvania Territory 
Presents Interesting Features 
to the Underwriters 





CONCENTRATION NEEDED 








Special Agents Have to Give Much 
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1919 


AETNA (FIRE) INSURANCE COMPANY 
WM. B. CLARK, President 


THOS. E. GALLAGHER, Genl. Agent 
Western Branch, Insurance Exchange, Chicago 











Time to Metropolitan District 





Owing to Large Values 





BY HOWARD J. BURRIDGE 











PITTSBURGH, PA., April 8.—Field Capital Assets 
men having supervision over western $500,000.00 $1,000,000.00 
Pennsylvania are unlike ahy other body 
of field men in the country. They have 
a very peculiar territory to travel and 
do not operate in the same manner that 
other state and special agents in other Eies Branch Offices 
sections of the country do. About one- ee Minneapolis 
third of the field men headquartering in Fidelity & Surety Bonds Grand Rapids 
Pittsburgh also have West Virginia to 
look after. A few have the entire state Plate Glass, Burglary —_ 
of Pennsylvania to handle, but in most Health & Accident Dallas - 
cases Pennsylvania is divided into either Automobile Liability St. Louis 
two or three parts, allowing the Pitts- Kansas City 
burgh field man to concentrate upon his Property Damage and St. Paul 
own particular section of the state. Collision Insurance ra Francisco 

Work Is Concentrated 




















One of the things that is at once no- 
ticeable to the fire insurance men 
familiar with conditions in the central 
west is the fact that the Pittsburgh 
field man does not spend nearly the 
same amount of time out on the road 
that the western special agent does. 
This is easily accounted for by reason 
of the fact that in most cases 50 percent 





AUTOMOBILE AGENTS WANTED—Licensed in Neb., Iowa, 
Kansas, Mo., Texas, Utah,'Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


HOME OFFICE: OMAHA, NEBRASKA 








of the premium income in western 





Pennsylvania is produced within a ra- 





dius of thirty miles of Pittsburgh. This 
means that the field man must: concen- 
trate his attention upon this important 
section of the territory. There are only. 
two companies, the Home and the 
North British, that maintain local offi- 
ces in Pittsburgh, As a consequence 
the western Pennsylvania field man 
with headquarters in Pittsburgh must 
give too much of his time to Alleghany 
county, which interferes with the de- 
velopment of the outside territory. 


Middle Department Territory 


The Underwriters Association of the 
Middle Department comprises the fire in- 


(CONTINUED ON PAGE 20) 





EDWARD V. CHAPLIN, 





EDWARD MILLIGAN, President 


quaess M. “LOVEJOY, Vice-President JOHN KNOX, Secretary 
IOMAS C. TEMPLE. EORGE C. LONG, JR., Secreta 
HENRY P. WHITMAN, Ass’t Secretary Sr Cc. OE AKE. ae Ass’t Secretary 


Ass’t Secretary 


Surplus to Policyholders $10,506,412 

SNP Total Losses Paid .. . x 91,623,036 

is Cash Capital - Three Million Dollars 

3 H (EN | X Reinsurance Reserves ‘ $7,601,014 
Reserve for Outstanding Losses and all 

<iN NCE > other Liabilities . . 1,598,770 

I S Net Surplus wa 7,506,412 


Total Assets . . . . . $19,706,197 





























































WESTERN UNION NOW 
MEETING IN THE EAST 





President A. G. Dugan Holds That 
Surcharge War Tax Should 
Not Be Removed 


CONDITIONS NOT NORMAL 





Insurance Men Should Not Be Over- 
come by Pressure From Outside 
at Present Time 





PHILADELPHIA, PA., April 9.— 
President A. G. Dugan of the Western 
Union in his address before that body 
at its opening session today said that 
the public has a wrong notion as to 
the 10 percent war surcharge tax which 
will be removed voluntarily by the rat- 
ing bureaus and companies when con- 
ditions are normal. He said that the 
surcharge is being collected for the 
purpose of meeting to some extent the 
increased cost of doing business and 
this cost has in no way been abated. 
He held that it would seem the part of 
wisdom to continue the surcharge at 
least until there is a legitimate reason 
for its abrogation. President Dugan 
cautioned the insurance men against 
yielding to the clamor in certain quar- 
ters to have the surcharge removed. 

No Reduction Yet Made 


Prices are still up and nobody has 
as yet made any reduction. He said 
that this surcharge tax is being col- 
lected in 14 states in Western Union 
territory. It became effective in Okla- 
homa, April 8. The Kansas commis- 
sioner ordered the surcharge removed, 
but the companies have taken the case 
in court to test his ruling. In Michi- 
gan there is some agitation to have the 
surcharge removed, but Commissioner 
Ellsworth is to give a hearing at Lan- 
sing, April 19, on the subject. It is be- 
lieved that if the companies can con- 
vince him that good reasons still exist 
for collecting the charge he will not 
order the removal of the 10 percent. 

In his address President Dugan re- 
ferred to legislation already passed this 
year saying that in four states there 

(CONTINUED ON PAGE 9) 





ESTABLISHED 1809 


SECURITY Resources ample 


for all obligations 
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NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY 


Fire, Tornado, Sprinkler Leakage, Automobile, Marine, Explosion, 


War Risks and Kindred Lines 


UNITED STATES BRANCH, 76 William St., New York 
E. G. RICHARDS, Manager 
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M. J. CLEARY RESIGNS 
GOES INTO LIFE INSURANCE 


Commissioner of Wisconsin Has Been 
Elected Second Vice-President of 
Northwestern Mutual 


MADISON, WIS., 
Cleary, insurance 
Wisconsin has 


April 9.—M. J. 
commissioner of 
been elected second 
vice-president of the Northwestern 
Mutual Life. Governor Philipp of 


Wisconsin announced today he would 
appoint Platt Whitman of Highland, 


Wis., insurance superintendent, he be- 
ing a former state’ senator. Mr. 
Cleary’s term expires June 19 next. 


For the last two years there have been 
rumors that Mr. Cleary might quit the 
department.” P. R. Sanborn, second 
vice-president of Northwestern Mutual 
becomes first vice-president. Mr. 
Cleary is president of the National 
Convention of Insurance Commission- 
ers and is regarded as one of the most 
intelligent insurance supervisors in the 
country. He comes from Blanchard- 
ville, Wis., where he practiced law and 
conducted a local agency. Mr. Whit- 
man is a lawyer and banker of High- 
land. Mr. Cleary has stood for justice 
and fair dealing as far as insurance is 
concerned. Mr. Whitman conducts a 
local agency in Highland. 


Helps Give Service 


There has just been issued from the 
Rough Notes press a 12-page pamphlet 
entitled “Standards of Construction,” out- 
lining the rating problem relating to 
foundry heating devices, the foundry cu- 
pola, the brass furnace in mercantile 
buildings, floorways and retinues, - the 
steam boiler, dip tank installation and 
lumber yards. Each of the articles is 
illustrated, two by full-page diagrams 
showing correct construction or installa- 
tion to avoid rate penalties. The arti- 
cles were originally printed in Fire 
Protection and were prepared by an 
agency engineer who used the drawings 
and his plans in actual service to fire 
insurance policyholders. The information 
in the pamphlet can be used to advan- 
tage in any agency in giving service to 
the assured and in handling rating diffi- 
culties which center about the subjects 
treated. Copies may be obtained by send- 
ing 15 cents in stamps to Fire Pro- 
tection, 229 East Sixth street, Cincin- 
nati, O. 





KLAUSS MADE PROTEST 


——— 


NEW RATES ARE WITHDRAWN 


Companies Will Not Use Dwelling 
Schedule and Rules Promulgated 
in Indiana March 1 


INDIANAPOLIS, IND., April 8.— 
In view of the opposition of the state 
insurance department to changes in 
rates and underwriting rules which 
have recently become effective in this 
state, the Indiana Inspection Bureau 
has withdrawn its new dwelling rates. 
Auditor of State Klauss sent a letter 
to all the companies which was very 
brusque, stating that he was very much 
surprised to know that the companies 
had put into effect new rates on dwell- 
ings, flat buildings, apartment houses, 
boarding houses and so on, and issued 
rules that had been revised to be ef- 
fective March 1. Auditor Klauss called 
attention to the new rating law and 
intimated that after conferences with 
the companies which were satisfied with 
the new measure they sought to take 
undue advantage of the public by 
changing the rates over the state be- 
fore the new act went into effect. He 
said that if there were any good reasons 
why the rate should be advanced the 
proper way would have. been to have 
submitted the matter to the insurance 
department after the law had taken 
effect. Mr. Klauss was bitter in his 
adversion, calling the action “an out- 
rage.” 

“The new rates,” said Manager E. M. 
Sellers of the Indiana Inspection Bureau, 
“were designed to correct inequalities 
that had existed for some time in dwell- 
ing rates and we had been working upon 
them prior to the introduction of the new 
law. There were increases in double 
dwelling rates and on dwellings where 
two or more families were occupants.” 
Asked whether the proposed new rates 
would now be submitted to the depart- 
ment for approval, Mr. Sellers said, “I 
cannot say at this time.” 

The insurance department has been 
receiving a lot of replies from companies 
to which the circular letter of protest 
was sent. They all declare their desire 
to cooperate with the department and 
not to make any move which does not 
meet with its approval. One of the 
companies which is among the largest 
writers in the state says, “It is our un- 





Bureau, whose service we utilize to fur- 
nish us with estimates of fire risk rates 
in Indiana, put out certain revisions of 
its estimates as of March ist, calculated, 
according to our information, to remove 
some inequalities which had become ap- 
parent, and to produce greater consist- 
ency in relative rate estimates, but that 
such revisions were not intended nor ex- 
pected to increase the general level of 
rates in the state, nor to increase the 
average rate of premium therein. If it 
appears that these changes contravene 
either the spirit of the letter of the re- 
cently enacted antidiscrimination law, 
we shall interest ourselves in the matter 
with the view to the correction of such 
conditions so far as our dealings with 
our policyholders in Indiana are con- 
cerned.” 


Buy Control of American 


NEW YORK, April 9.—Interests iden- 
tified with the Internationale of Copen- 
hagen and the Rossia of Copenhagen are 
expected to become financially interested 
in stock control of the American Fire, 
New York, recently acquired by Carl F. 
Sturhahn and his associates. This com- 
pany, originally organized by Senator 
Joseph S. Frelinghuysen, will now be put 
in active operation to do a fire and ma- 
rine reinsurance business. Identification 
of the Internationale and the Rossia of 
Copenhagen with financing of the Ameri- 
ean Fire will be of special interest in 
view of the fact that the companies 
contemplated formal entry into this 
country. Under present arrangements 
such action will, it is believed, be de- 
ferred for the present. 





Miscellaneous Notes 


Lewis H. Vail, former president of the 
old Dutchess Fire of New York, died the 
other day in his seventy-second year. 

The Arizona Fire is planning to in- 
crease its capital from $100,000 to $500,- 
000 and will also materially increase its 
surplus. 

The Great American is considering en- 
tering Porto Rico for fire business only. 
Secretary A. R. Phillips will shortly go 
there to look into conditions. 

E. C. H. Durham, assistant manager 
of the London Assurance, who has been 
in Chicago with United State Manager 
Charles Lyman Case, meeting the west- 
ern field men, left Saturday for San 
Francisco en route to Australia. 

Eleven Scandinavian reinsurance com- 
panies have formed a syndicate at Co- 
penhagen to cooperate in the American 
marine market. Representatives of the 
syndicate are now in New York to make 
obligatory and faculative reinsurance 
treaties. 





Thousands of reprints of one article in 
a recent issue of Fire Protection have 
been ordered for distribution among fire 
underwriters. Send 15 cents in stamps 
for a sample copy of a recent 40-page 
number. 229 E, Sixth street, Cincinnati, 








CHANGES IN THE FIELD 

















ROW IS LEAVING HIS WORK 


National of Hartford Announces Pro- 
motions and Changes in Num- 
ber of Western States 


Charles Row of Lansing, Mich., state 
agent of the National Fire of Hartford 
for a uumber of years, has resigned to 
take effect June 1. Local agency in- 
terests and personal affairs will prob- 
ably demand his entire time. Clyde B. 
Smith, special agent of the National in 
Michigan, is to succeed Mr. Row as 
state agent. R. O. Beistle of the west- 
ern department office at Chicago will 
enter the field with the title of special 
agent to assist Mr. Smith. The state 
agency headquarters will -remain at 
Lansing as heretofore. 

Louis L. Neuberg, state agent of the 
National in North* Dakota, will on May 
1 become state agent for Wisconsin to 
succeed Ray E. Hiscox, who has re- 
signed to enter the local agency busi- 
ness in Milwaukee. Mr. Neuberg’ has 
had both office and field experience. He 
will be succeeded in North Dakota by 
M. J. Ferris, who goes from the west- 
ern department in Chicago. 

. F. Peters of the Chicago office has 
been appointed special agent of the Na- 
tional in Kentucky and Tennessee to 
assist State Agent David Caldwell. 

J. G. Kinney, who has represented the 
National in Iowa as special agent, par- 
ticularly in the farm department, has 
been transferred to Kansas, assisting 
State Agents Theo. and W. L. Gardner 
of Topeka. A. A. Ingram, who has 
been in the local business at Mt. Ayr, 
Ia., has been appointed special agent 
of the farm department in Iowa, being 
associated with State Agent W. W. 
Waddell. 





M. M. Hawxhurst 


Merritt M. Hawxhurst, state agent 
of the Niagara in Michigan has been 
appointed state agent of the London 
Assurance to succeed T. C. Little, who 
has been transferred to the Texas field. 
Mr. Hawxhurst is one of the most use- 
ful men in his state. He is wielder of 
the goose quill in the Michigan Blue 
Goose, having served in that capacity 
for some years. He is a former most 
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The Mechanics 
Cash Capital, $250,000 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRES. J. 
N KAY, VICE-PRES. 
A. H. HASSINGER, SEC’Y 
NEWARK, N. J. 


Surplus to Policyholders, 


HoME OFFICE 


A. SNYDER, SEC’Y 
PHILADELPHIA, 
PENN 


ORGANIZED 1854 


INSURANCE 
COMPANY 


JANUARY 1, 


of Philadelphia 


1918 


Net Surplus, $358,700.31 
$608,700.31 


WESTERN DEPARTMENT 
NEAL BASSETT, VICE-PRES. & MGR. 


A. W. T. BASSETT, ASST. MGR. 
CHICAGO, ILL. 





Cash Capital $1,250,000 


RK, NEW JERSEY 





Surplus to Policyholders, 


EASTERN DEPARTMENT 
D. H. DUNHAM, PRESIDENT 
JOHN KAY, VICE-PRES. 
A. H. ee, SECRETARY 


ORGANIZED 1855 
9 INSURANCE 
FIREMEN’S "SSmrany 


JANUARY 1, 1918 


OF NEWARK 


Net Suplus $2,384,971.20 
$3,634,971.20 


VICE-PRES. & MGR. 
W. T. BASSETT. ASS'T 
CHICAGO, ILLINOIS 





COMPANY 


Assets January 1, 1917, in U.S.. 
Surplus in the United States 


tee ee erseeseresccereeseess 


INCORPORATED 1851 


WESTERN ASSURANCE 


OF TORONTO, CANADA 


Fire, Tornado, Ocean Marine and Inland Marine Insurance 


errr errrrrrrrrrr <5 7707 Cher 
-. 1,478,531.90 


Total losses paid in United States from 1874 to ‘1916, ‘inclusive, ; $41,657,814. 31 











PAUL TURNER, President 


Detroit National Fire Fusurance Co. 


DETROIT M.O. ROWLAND, Secretary 





Join the forces of a oh active, growing, 
sive, yet operating along sound cos. 
ticut, 


Massachusetts, Maryland, Indiana, Pennsylvania, 


Michigan, Rhode Island, Iowa, Illinois, Colorado and California 


strongly backed western company, — 


Licensed in New York, New Jersey, 


nnece 


Nj — Minnesota, 





MANAGED BY MEN WHO ARE IN CLOSE TOUCH WITH THE FIELD 








L. S. MacEnaney 











GEO. A. MOWRY 
. President 


















Twin City Fire Ins. Co. 


MINNEAPOLIS 
Capital $500,000 














John W. McGinety 


ASSETS, $250,000.00 





Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine insurance. 





MacENANEY & McGINETY, Managers and Attorneys in Fact 
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is also keeper of the golden goose egg 
of the grand nest. He has taken an 
active interest in the fire prevention 
movement, having served as an officer 
in the Michigan state body for some 
years. His acquaintance in the state 
is wide. He knows the field thoroughly 
and will be able to maintain the best 
traditions of the London Assurance. 


W. L. Leonard 


William L. Leonard, for the past 
two years special agent of the Amer- 
ican Central of St. Louis for Indiana, 
has been transferred to Ohio. Mr. 
Leonard was connected with the home 
office of the company before taking up 
field work. 








Arthur B. Johnson 


Arthur B. Johnson of Minneapolis, 
special agent of the Hartford, has re- 
signed to go with the London Assur- 
ance in Minnesota and North Dakota. 
He is one of the efficient men in his 
field. Manager C. L. Case was in Min- 
neapolis this week and made the ap- 
pointment. 





E. B. Leighton 


Edward B. Leighton has been ap- 
pointed state agent in Illinois for the 
Phoenix Assurance and Imperial of 
New York. Mr. Leighton has for two 
years been state agent for the Conti- 
nental in Illinois, prior to which he 
served the same company as northern 
Ohio state agent. Mr. Leighton will 
make his headquarters in Peoria. 


C. S. McCulloch 


c. S. McCulloch, state agent of the 
Fidelity Phenix in North Dakota, has re- 
signed and will enter the automobile 
business in Devils Lake. 








A. R. Kendall 


A. R. Kendall, New England special 
agent of the Capital Fire of Concord, 
N. H., has been elected secretary. Mr. 
Kendall has been in the field for the 
last six years, 





R. H. Gommersal 
Robert H. Gommersal, formerly an 
examiner in the western department of 
the Aetna, has returned from service in 
the army and has been appointed special 
agent in Illinois. 


Board Members Would Continue 


BOSTON, MASS., April 9.—At a special 
meeting of the Boston Board today with 
75 percent of the members present it 
was unanimously voted that it was the 
desire of the members that the present 
board be continued, and companies will 
be memorialized to that effect. It was 
also voted to instruct the rating commit- 
tee to report such changes in the con- 
stitution and by-laws as seemed neces- 
Sary, having special reference to changes 
necessary in the system of rate-making 
to bring same into conformity with the 
Wishes of the companies as expressed to 
the Boston Board. 





SUN INSURANCE OFFICE 


OF LONDON 
OLDEST IN THE WORLD 


ABSTRACT OF STATEMENT OF CONDITION OF UNITED STATES BRANCH DECEMBER 31, 1918: 





PEs ds ea ds BOO he sha a in WER $5,862,308 

III 854 So ie Shc oe 5a Caldas Seddas kee wasiccs 3,811,695 

Ro REE IES ER ee ee aed eee 1,368,874 

INCREASES FOR YEAR ENDING DECEMBER 31, 1918: 
\ 7 CORES CR tee ena pee re Bere Be $ 555,518 
. Founded 1710 Po re rere ene 733,771 
{ 209th Year ee eins eect chines 1,099,830 
! Preston T. Kelsey, United States Manager 
United States Branch Western Department Pacific Coast Department 
NEW YORK CHICAGO SAN FRANCISCO 














Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional business 
beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 


19 Cedar St. 1615 . - ° 
YouRk California St 201 Sansome St. 107 S. Fifth St 901 Ford Bidg 


314 oro St. 17 Se. pny St. 23 Leadenhall St. 
Cnn SST 














CAPABLE MAN 


WANTED POSITION—cither in field 
or general or local agency by thoroughly 
experienced man. Age 34, ten years’ 
training in field and local work. Busi- 
ness getter. Will consider nothing unless 
with reliable company and with chance of 


advancement. Address 29-§ care The National 
Underwriter. 




















United States Branch Statement December 31st, 1918 
e ASSETS FRED S. JAMES & CO. 
e nh e r a r e U.S. Liberty Loan Bonds - - $200,000.00 ~ 
Municipal and R.R.Bonds' - - 980,200.00 Fred S. James 
. Cashin Bank - - - = - 68,911.12 Geo. W. Blossom 
All other assets - - - - 173,806.49 Wm. A. Blodgett 
ssurance Total $1.422,917.61 United States Managers 
LIABILITIES ——— 
Reserve for Unearned Premiums - $684,726.22 Carroll L. DeWitt 
0. Reserve for Unpaid Losses and all P.A. Cosgrove 
other liabilities - _ ee 218,804.88 Agency Superintendents - 
Total $903,531.10 cumsguemnaeuente 
of Paris Surplus $519,386.51 New York Chicago San Francisco 























NORTHWESTERN FIRE AND MARINE | | FIRE—TORNADO—AUTOMOBILE 
INSURANCE COMPANY COMAssurance Co., Ltd., of London 


PALATINE 
MINNEAPOLIS, MINN. Insurance Co., Ltd., of London 
JANUARY ist, 1919 COMMERCIAL UNION 
‘ Fire Insurance Co., of New York 
Net Surplus, $146,837 - Assurance Soc., Ltd., of London 
OFFICERS CALIFORNIA ; 
C. T. JAFFRAY........ seerasnes Pe PER Pre ET CREE CREE OF c President Insurance Co., of San Francisco 
Po A 1, Se ee re rere Vice-President and Manager 
EB. C. WARNER. ...cccccccsccsccccs Neseidaonens FEE TUT ET CCT RE ES Vice-President WESTERN DEPARTMENT 
ISAAC RE in 5 Ss ob edb Raig a eedadhw ao cmemaeeeebhaneaeee Vice-President N. E. Cor. Clark and Monroe Streets 
WILLIAM COLLINS. ...........sceececeeeees Treasurer and Assistant Secretary Chicago 
H. J. GIBSON. Cece ceccccccce PTeCrear eT eccccccccccces .... Assistant Secretary H. C. EDDY, Resident Secretary 

















Elmer F. Bagley & Co. 


Established 1895 
INSURANCE AND INVESTMENTS 


Topeka, Kansas 
GENERAL AGENTS and MANAGERS 


in Kansas, Oklah Colorado, Nebrask 
Iowa and Missouri, representing twelve 
companies with assets of over 





a $34,000,000.00, 
Writing Fire, Tornado, Hail and Livestock. 
Six Special Agents. 
Over seven hundred Local Agents. 
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Peninsular Fire Insurance Company 


HOME OFFICE EXECUTIVE OFFICE 
SAGINAW, MICHIGAN GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
. . . .« Salesmen who can present a high grade proposition convincingly will be inter- 
ested. . . . A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President J. FLOYD IRISH, Managing Underwriter 
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MAKING GOOD RECORD 


COMPANIES GROWING RAPIDLY 


Annual Financial Statements Show 
That Development Has Been Made 


Along Natural Lines 





The three companies operating in this 
country of which Fred S. James & Co. 
of New York are United States man- 
agers, are making a splendid record. 

The General Fire was organized in 
April, 1819, and this year the company 
therefore completes its 100th anniver- 
sary. It confines its business both at 
home and abroad to fire insurance, and 
is acknowledged in France to be the 
leading company in that country. Its 
new statement just issued shows assets 
$1,422,918, premium reserve $684,726, 
surplus $519,387. 


Urbaine of Paris 


The Urbaine made large gains last 
year. Its assets increased $2,470,264, 
the premium reserve $1,876,421 and the 
surplus $179,378, those items being $3,- 
890,189, $2,350,660 and $1,005,272 respec- 
tively. This company is now in its 82nd 
year. During its 81 years of existence 
it has paid over $67,000,000 to claimants. 
When German companies were pre- 
vented from doing business in this 
country the Urbaine sent over to the 
United States branch $572,669 to 
finance a largely increased business. 
The company recently sent $300,000, 
which reached Fred S. James & Co., 
Jan. 2. This does not appear in the an- 
nual statement. Therefore agents can 
add $300,000 to its surplus and it will be 
correct. The company also confines its 
business to fire insurance alone, and is 
one of the most popular companies in 
France. 

The Eagle, Star and British Domin- 





ions is an English company, located at 
London. Its assets increased last year 
$346,357 and premium reserve $354,550. 
Its assets are now $1,506,526, premium 
reserve $723,747 and surplus $618,775. 
The company absorbed three smaller 
companies last year, and its home office 
assets therefore exceed $80,000,000. The 
Eagle, Star & British Dominions came 
to this country in 1916 during the war 
period, feeling that it was an opportune 
time to enter, as there was a shortage 
of fire insurance capacity. In a little 
more than two years’ time the company 
has built its premium income so that 
last year its net premiums in this coun- 
try were $1,198,600. 

The great insurance house of Fred S. 
James & Co. is a guarantee of solidity, 
progressiveness and dependability. 


Columbian National Fire 


The Columbian National Fire of De- 
troit has issued its annual financial ex- 
hibit showing assets $1,765,473. This 
is a gain of over $50,000. Its premium 
reserve is $548,265, a gain of over 
$42,000. Its capital stock is $976,675 
and net surplus $120,069, making the 
item of policyholders’ surplus $1,096,- 
744. Its premiums last year were 
$679,778, a gain of over $225,000. Its 
expense ratio last year was 46 percent 
and its loss ratio 65 percent. The ex- 
pense ratio was reduced. 15 points over 
1917 and the loss ratio went down 1 
point. Herbert P. Orr, the secretary 
and manager of the company, was for- 
merly connected with the Michigan in- 
surance department as deputy commis- 
sioner. He is a high grade man in 
every way. The Columbian National 
Fire has made good progress. Its as- 
sets are well invested. 





Will Visit Wisconsin and Iowa 
W. F. Knott, eastern special agent of 
the Marquette National Fire of Chicago, 
has been asked by the company to make 
a three weeks’ trip in Wisconsin and 





then following that will make a survey 
in Iowa. 


MARCH LOSSES NORMAL 


WINTER FIRES NOT HEAVY 





Figures for the First Three Months 
Show $78,545,175 Which Is 
Same as 1918 





The losses by fire in the United 
States and Canada during March, as 
compiled from the records of the 
Journal of Commerce, total $22,201,- 
900, a gain of nearly 10 percent over 
the figures of March last year and over 
$4,500,000 more than the same month in 
1917. The fire losses for the first quar- 
ter of 1919 aggregate $78,540,175, as 
compared with $78,477,235 for the first 
three months of 1918. The following 
table gives a comparison of the losses 
by months for the first three months 
of this year with those of the preced- 
ing years: 


917 1918 1919 
Jan. ...$36,431,770 $37,575,100 $29,446,325 
Feb. . 29,587,660 20,688,155 26,891,950 
Mar. ... 17,523,000 20,273,980 22,201,900 





Total. .$83,542,430 $78,477,235 $78,540,175 
Twenty-Four Major Fires 


The twenty-four major fires during 
the month which were credited with 
causing losses of $200,000 or over, in- 
cluded two for $1,000,000 each, which 
mainly involved government property, 
with no fire insurance carried. Of the 
large fires during the month the follow- 
ing are worthy of special mention: 

Location—Description Amount 
Chicago, Ill., stockyard whse...$ 500,000 
Windber, Pa., business section 


MOE PROUT sia brs o:0-6:5)8 siasveisaiss sa siete 700,000 
Ranger, Tex., three oil well 

BUDO “MOUBON 6 6 x65 20is.0:4:0:0:06% 750,000 
Atlanta, Ga., freight station and 

80 carloads of food........... 1,000,000 
Little Rock, Ark., hardware 

store and auto plant........ 500,000 
Chicago, Ill, electric supply 

WaT OMOUNO. 655.6 Sisters. cicidsssoeseiae 500,000 

















*‘America Fore” 








Cash Capital 
TEN MILLION DOLLARS 


CANADIAN DEPARTMENT: 
W. E. BALDWIN, Manager 
17 St. John St, MONTREAL 








“What Better Could One Want?” 


“In the twenty-five years of service for the 
Continental’’—writes an Agent who by virtue 
of long service has just been welcomed into 
the Company’s Old Guard—‘“J have been 
fortunate in building a very nice business 
and I attribute my success ‘in a very great 
measure to The Continental, which at all 
times has stood behind me in promoting a 
spirit of fair and just dealing with the 
assured. With such a spirit and with prac- 
tically unlimited financial support, what better could one want? 

“I note with great satisfaction the remarkable growth of The 
Continental and contend that it is due to that same high-minded 
spirit of fair dealing that has always been the policy of the Company.” 


THE CONTINENTAL 


Insurance Company 


HOME OFFICE: 


80 Maiden Lane, NEW YORK 
PACIFIC COAST DEPARTMENT 


Insurance Exchange 
SAN FRANCISCO 


HENRY EVANS 
President 


WESTERN DEPARTMENT: 
J. R. WILBUR, Secretary 
332 S. La Salle St., CHICAGO 








FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS. COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 











rf _ THE AUTOMOBILE—| 
INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 
$9,216, 
LIABILITIES, EXCEPT CAPITAL 
$5,382, 


SURPLUS TO POLICYHOLDERS 


$3,833, 


LINES WRITTEN 


REGISTERED MAIL 


Affiliated with 


ETNA LIFE INSURANCE CO. 
HETNA CASUALTY & SURETY CO. 


Montreal, Que., athletic pavilion 


and other..... PEE 8 ee fy 500,000 
Sumter, S. C., cotton ware- 

house and freight cars..... 500,000 
Aberdeen, Md., Govt. proving 

grounds buildings........... 1,000,000 


Not Heavy Winter Fires 


The losses during March, while repre- 
senting the ,unnecessary destruction of 
much valuable property, are not above 
normal, as the 10 percent increase in 
values since then. Fire underwriters es- 
caped fairly well for a winter month, as 
the climatic conditions were such that 
fires could be controlled before they se- 
riously spread, there being for March 
comparatively few severe windstorms, 
Underwriters, however, have one prob- 
lem that is causing them some concern, 
and that is the near approach of the time 
when commodity values will have de- 
clined sufficiently to produce again a 
moral hazard in the insurance of mer- 
chandise. On the other hand, the -prob- 
ability of heavy losses being caused by 
industrial unrest appears to the fire un- 
derwriters to have been somewhat less- 
ened, 





Foam Extinguisher Approved 


The Underwriters’ Laboratories has 
recently approved the 214-gallon Foamite 
Firefoam hand extinguisher, which is 
especially useful in quickly smothering 
fires in oil, gasoline, chemicals, paint, 
varnish, grease, wax and other inflamma- 
bles. Its principle is entirely different 
from that of other extinguishers in that 
the extinguishing solutions, when dis- 
charged on a fire form a tough, durable 
blanket of carbonic acid gas bubbles, 
floating on burning liquids, and coating 
blazing syrfaces. The solutions expand 
to eight times their original volume. The 
2%-gallon hand extinguisher, therefore, 
produces 20 gallons of Firefoam. Foam- 
ite Firefoam equipment is manufactured 
by the Foamite Firefoam Company, 200 
Fifth avenue, New York. 


Insurance World Chart 


The “Insurance World” of Pittsburgh 
is out with its chart of fire and casualty 
companies. This is the forty-third an- 
nual publication. It has a number of 
interesting features connected with it. 
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334.00 
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WAR RISK 

MAIL PACKAGE 
TOURIST BAGGAGE 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 
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‘*Unexcelled Service to Agents and to Policyholders Alike’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY ORGANIZED 1853 


NEW YORK 


CASH CAPITAL, $6,000,000.00 








of Fire and allied branches of insurance has 

made “THE HOME OF NEW YORK” favor- 
ably known wherever its representatives are located— 
in every city, town and village in the United States, 
and in Canada, Mexico, Cuba, Porto Rico and Central 
America. The same care in adjusting and paying 
loss claims has steadily advanced its good reputation 
and placed it in the front rank of American Fire 
insurance companies. 


This two-fold Service of “THE HOME OF NEW 


YORK” is of general interest to every insurant, large 
and small. 


(J Fire attention to all details in the writing 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine 
(Inland and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, Windstorm, 
Full War Cover. 


STRENGTH REPUTATION SERVICE 
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CAPITAL IS INCREASED 


The Associated Industries Fire of 
Chicago has increased its capital stock 
from $200,000 to $400,000. The addi- 
tional issue has all been sold. An ex- 
amination has been made by the IlIli- 
nois department and the increase has 
been certified to. The company has 
also increased its surplus, that item 
now being over $200,000. The com- 
pany will take steps at an early date 
to enter New York. The main factor 
in this company is Harold O. McLain, 
who recently returned from govern- 
ment service. The home office of the 
company is 226 S. La Salle street, Chi- 
cago. 


* *k * 
MERGE AND INCREASE STOCK 
At a meeting held Monday by the 


stockholders of the Metropolitan and: 


Hibernia Fire Companies of Chicago, 
the recommendations and resolutions of 
the directors of both companies that 
the interests of both companies be 
merged under the name “Metropolitan- 
Hibernia Fire Insurance Company” 
were ratified by a unanimous vote. 
More than 90% of the stock of each 
company was represented at the meet- 
ing. 

The new company has a capital of 
$200,000.00 and total assets of $427,000. 
The board of directors is composed of 
prominent Chicago financiers, business 
and insurance men. 

The following officers were elected: 
Thomas F. Keeley, president; James I. 
Naghten, first vice-president; Richard 
W. Wolfe, second vice-president; 
George Essig, secretary; Robert G. 
Devlin, treasurer and assistant secre- 


managed both of the constituent com- 
panies of the merger from the time of 
their organization. James I. Naghten, 
R. G. Devlin and Philip J. Maguire, 
counsel, handled the details of the 
merger. 
ai. a ask 

NEW BUREAU ABOUT READY 

Harvey W. Russ, who-has taken 
charge of the new Underwriters Ad- 
justing Company at Chicago is shap- 
ing his office in the Insurance Ex- 
change and will be ready for business 
in a few days. Mr. Russ took with 
him to Chicago, Frank C. Sturtevant. 
Mr. Sturtevant has had wide insurance 
and loss experience. He was formerly 
eastern manager for the California and 
was an independent adjuster at Buffalo 
for two years. He had charge of the 


San Francisco adjustments of the 
Providence Washington. 
ge 
NEW FLOUR MILL SCHEDULE 
The Western Actuarial Bureau is 


getting out a new schedule on flour 
mills, designed to cover everything in 
the grain mill line except sprinklered 
risks, and a companion schedule on 
mill and country grain elevators. 
* 

GRAIN ASSOCIATION TO CONTINUE 

Companies belonging to the Under- 
writers Grain Association seem to be 
almost unanimously in favor of the con- 
tinuance of the association for at least 
another year. Practically all of the re- 
plies received indicate a favorable atti- 
tude toward keeping the organization 
intact for one year more. The subject 
will come up for discussion at the com- 
ing meeting of the Western Union to 
be held in Philadelphia, this week, at 
which it is felt that enough companies 
will record themselves favorably to 
assure the continuance of the organiza- 
tion. 





tary. 

The directors also voted an increase 
of $50,000 in the capital stock, which 
will make the capital $250,000, and add 
a substantial sum to the surplus account. 
More than 90% of the stock of the new 
company has already ratified this pro- 
posed increase, which will be distributed 
pro rata among the stockholders. The 
management of the merged companies 
will continue in the hands of the gen- 
eral insurance agency of John Naghten 
& Company, who have successfully 


4HOTEL WISCONSIN 
Big Hotel of Milwaukee 
HBEAD@WARTERS for INSURANCE MEN 
500 Rooms—400 with Bath] 
A.£., COPELAND, > Manager 











The agents in Chicago and Min- 
neapolis handling most of the grain 


business have all expressed themselves 
as favoring the continuance of the asso- 
ciation. The routine work has been 
greatly reduced, the association has. 
been a great time saver, and its value 
during times when the employment 
problem is a trying one has been well 
demonstrated to local agents. It is 
found that under the present plan, the 
exchange business which was more or 
less valuable to the local agent has been 
eliminated but this is more than com- 
pensated for by the reduction in clerical 
work. Formerly, upon delivery days, 
it was necessary to put a good portion 
of the office force upon the work of 
handling the grain business and the 
routine of the office was entirely upset. 
Under the Grain Association plan, the 
local agency office has much less trouble 
in handling the business and the whole 
plan has proven very satisfactory to 
the agents writing any great volume of 
grain business. 
* *K * 
SALOON RISKS 


As the weeks pass, the interest in 
saloon risks and brewery properties in- 
creases, because of the prohibition or- 
der by President Wilson, which is to 
become effective July 1. 

As the experience on liquor stocks 
is closely reviewed, it is found that the 
loss record on this class has been 
favorable. The preponderance of opin- 





ion seems to be that there is no longer 
any added moral hazard to brewery 
properties, for the reason that as soon 
as the ruling was issued owners of 
brewery plants at once made arrange- 
ments for a conversion or sale of the 
property. As a result, some definite 
disposition has been made of nearly 
every brewery in the country, so that 
it is now known what the property is 
to be used for. For this reason the 
companies have practically no hesitancy 
about writing business of this class. 








Saloon properties, especially fixtures, 





. AGENTS . 
Springfield Fire & Marine Ins. 
Co. of Massachusetts 

Hanover Fire Ins. Co. 





CLEMONS, KNIGHT, MENARD CO., INC. 
GENERAL INSURANCE AG 
725-726-727 Farwell Bldg., 
DETROIT, MICH. 
R. M. CRITCHELL 


of New York Managing Underwriter artfor 
Maryland Casualty Co. of General Agents: Fidelity-Phenix Fire Insurance 
Baltimore North American Accident Co. of Ill. Co. of New York 


ENTS 
Royal Insurance Co., Ltd., 


nglan 
Travelers Insurance Co. of 

















THE REISCH INDEMNITY COMPANY 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


(A PARTNERSHIP) 


Dram-Shop Indemnity 


in the cities are being written more 
cautiously. Companies are liberal. in 
their acceptance of lines on fixtures 
where breweries either own or lease 
saloon properties. They and not the 
individual saloonkeepers are really re- 
sponsible for hundreds of saloons that 
to all intents and purposes are op- 
erated by their independent owners. 
They have made arrangements for the 
sale of the saloon fixtures, or will make 
such arrangements before July 1. 

The risks that are counted as highly 
undesirable by underwriters are those 
properties that are remotely located 
and are dependent upon their liquor 
business for upkeep. Risks coming in 
this class are country road houses, 
saloons and cabarets located on the 
edges of the large cities, and depend- 
ent upon the automobile trade; hotels 
at summer resorts and watering places 
that have depended upon their liquor 
business for the chief source of their 
revenue. Companies are canceling lines 
on risks of this class, as there is no 
apparent possible disposition to be 
made of the property. 

* 


J. M. Warner, Sr., who for 37 years 
was one of the leading real estate and 
insurance agents in Englewood, 
street and Stewart avenue, Chicago, died 
the other day. Mr. Warner was highly 
esteemed in his community and was 
prominent in its activities. For many 
years he was on the official board of the 
First M. E. Church of Englewood. The 
business will be continued under the 
name of J. M. Warner & Co. Mr. War- 
ner’s son, J. M. Warner, Jr., is a mem- 
ber of the firm of Law Brothers, local 
agents in Chicago. 

* * * 

The Liberty Fire of St. Louis, the new 
company of which Charles L. Hecox is 
vice-president, has been licensed in Illi- 
nois. Guy A. Richards & Co. are ap- 
pointed Cook county managers. Dickel- 
man, Woessner & Barbour secure an 
agency and will write surplus lines for 
the company. 

* * * 

Lieut. Thomas J. Prindiville, who was 
recently released from active duty in the 
navy, is withdrawing as a partner in 
the firm of Johnson & Higgins to go 
into business for himself. 


Thousands of reprints of one article in 
a recent issue of Fire Protection have 
been ordered for distribution among fire 
underwriters. Send 15 cents in stamps 
for a sample copy of a recent 40-page 
ae: 229 E. Sixth street, Cincinnati, 

io. 














Time and Dollars 





Are you cashing all of your time 
and the time of your employes 
into dollars? 


Figuring coinsurance credits is 
time wastage, dollar wastage. 


Get The National Underwriter 
Ready Reckoner for Co-Insur- 
ance Credits. -One Dollar. 


National Underwriter 
403 Lincoln Inn Court 
CINCINNATI, OHIO 








CENTRAL STATES 
FIRE INSURANCE COMPANY 


WICHITA, KANSAS 
Admitted Assets - - - - - = $288,259.60 


Reserve for Reinsurance - - - = 38,767.66 
Cash Capital - - - = = = = 151,550.00 
Suplus - - - - + = © = 86,288.98 
DECEMBER 31, 1918 
Increase in Capital - - - - = $13,500.00 
Assets - - - = = = 35,638.00 
Reserve - - - = = = 17,022.00 
Surplus - - - - - - 16,673.00 





i STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 
One minute from the 
Insurance District 
The Patronage of In- 
surance Men Is 
1a Fall hts Solicited 








Metropolitan 
hotels, Two 
splendid cafes 
for ladies and 


# gentlemen, al- 
é Soa Club Gril) 


eo er a 





Fe ae he 


Exclusively European Plan—$1.50 and upward 
Under the exclusive management of ¢ 











pee SEA EY Laurence R. Adams , Sec’y and Mer. 





H. J. TREMAIN 








68rd — 














American National Fire Insurance 
COLUMBUS, 


Company 
Capital $500,000 


OHIO 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 


Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 
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ANTICIPATE INCREASE 
IN MOTOR PREMIUMS 


All Signs Point to New Record in 
Automobile Business 
in 1919 


CONDITIONS FAVORABLE 


Many Reasons Why Most Important 
Sideline Will Be Big Factor 
This Year 


Indications that 1919 will be a record- 
breaking year, so far as automobile in- 
surance premiums are concerned, are 
multiplying. As the automobile shows 
were held in the leading cities in the 
country, there was to be seen an eager- 
ness upon the part of the buying public, 
and an attitude of indifference on the 
part of automobile salesmen, who know 
that it is unnecessary to create any 
additional demand for machines, as the 
manufacturers will scarcely be able to 
fill the orders that will come without 
sales stimulation. The automobile fac- 
tories are shifting back to a peace-time 
production basis in remarkably short 
order, and by the middle of the year 
practically all manufacturers will be 
back on a prewar output schedule. 

More Cars to Dealers 


There are many reasons why auto- 
mobile premiums will mount rapidly 
this year and show decided gain over 
the business written in 1918. An exam- 
ple may be cited in the case of dealers. 
Automobile dealers in all parts of the 
country have been forced to accept a 
very much reduced quota of machines. 
They have had to be content with 25 
or 30 percent of the normal supply. As 
a result there were few dealers policies 
for large amounts written last year. 
This class of business, which involves 
large premiums, dropped off appreci- 
ably the latter part of the year. Now 
the dealer is being supplied with as 
many cars as the factory can produce, 
and he is selling the cars as fast as 
he gets them. There is a big turnover. 
The automobile writing companies, of 
course, profit by this quickened trade. 
The agencies which go after dealers 
business have already noticed a big 
difference in the number of cars that 
are being shipped nowadays. 


New Rates Help Agent 


The recently issued scale of revised 
rates will be of great assistance to the 
agent writing business in the country 
and in the small towns. The new scale 
provides reductions for rural business. 
The automobile writing companies have 
lost considerable business in some com- 
munities to the more active reciprocal 
and local mutuals. They have lost the 
business principally because these con- 
cerns offer their coverage at very low 
rates. The new schedule provides 
equitable allowances and differentials 
tor the automobile owner in the rural 
community, and places the small-town 
agent in a much more advantageous 
position. As is known, the local agent 
in the small town is rather inclined to 
sell business ‘on the low-price argu- 
ment. Before the new schedule of 
rates was put out, where there was too 
big a difference in the rates asked by 
the company represented over those of 
a competing reciprocal or local mutual, 
the agent simplv threw up his hands, 
did not attempt to sell the business en 
its merits, and made no further effort 
to close the case. The new schedule 
tings the rural rate down to a point 
Where there is not enough difference 


(CONTINUED ON PAGE 22) 








F.C. VAN DUSEN, President JOHN D. McMILLAN, Vice-President 


FIRE AND 


Minneapolis waive Insurance Company 


MINNEAPOLIS, MINNESOTA 


WALTER C. LEACH, Secy, 


This company will be glad to receive agency applications and will take up with union offices the question of its repre- 
sentation. 


The underwriters are former field men who had had long experience in agency operations. 


There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you. 





REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, IOWA 
Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 


INSURANCE 4 
Co. 








Western Department; 

Insurance Exchange, Chicago 
IMPERIAL ASSURANCE COMPANY 2%: 

100 Williams St., New York 
Pacific Department; ' 
Enables its Agents to take advantage of progressive movements and new features in  *? Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 








CASH CAPITAL $839,580.00 


CLEVELAND:NATIONAL 





M. S. MILBOURNE 
PRESIDENT 


Oo. T. BROWN 


FIRE INSURANCE COMPANY’ ce 


POLICY HOLDERS 
$1,209,812.34 


CLEVELAND, OHIO 


APPLICATIONS FOR AGENCIES DESIRED 




















F. H. Hawley, President W. E. Haines, Secretary 


71ST ANNUAL STATEMENT OF THE 
Ohio Farmers Insurance Co. 


LE ROY, OHIO 


PINES 8a 56. Seeds sciences deivsvitadiadtess $4,632,142 
UNS aio os ooo nceccacnccdese aedackaas éteas 2. Gee 
Reserve for Reinsurance................... 2,845,381 
pe a ere eaucaaus i eeadaadas - 322,048 
WII oo odo cclawcccaqccgecegedacacade - 1,499,764 
WORGIOEEG So oc i cccwede .coecae Siabsiwanannas as 26,280 











NORTH BRANCH FIRE. company.” SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY cxeany’ OF PENNA., PITTSBURGH 


Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE. comeany.” PITTSBURGH, PA. 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 | Assets $644,677.62 





























WM, _. DI-KELMAN HENRY J. WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 


Ls Li 
General Agents as and Canada) Excess Lines ‘Siege Wabash 


LOUIS NEWMARK & CO. 
“Adjusters for the Assured” 


510 Insurance Exchange 


Telephone 


175 West 
Tacwremes z xchange Wabash 2508 CHICAGO Jackson Blvd. 


Building 
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| Losses of the Week 





Chicago, IlL, April 3.—There is a 40 
percent loss to the building at 1011-1025 
South Calfornia avenue, owned by Henry 


Neulsen. Insurance: 

—. Alli. tay * 000 ~ rt a og -. - $5,000 
eet. Sasnsss 4,000 Natl, Ct. .... 4,000 
Pid. =Phentx ; 4,000 Natl. Union.. 1,000 


Mech. & Trds. 5,000 

There is a 40 percent loss to the Great 
Eastern, manufacturers talking ma- 
chines, on the first floor. Insurance: 


Solum. Natl..$5,000 Ga. Home... anes 
Franklin - 1,500 Phoenix, Fr... 1,500 
PHORO  veseens 2,500 United Fire. 2 500 


There is a 65 percent loss to the’ Auto- 
matic Paper Box Company on the sec- 


ond floor. Insurance: 

Assur. of Am.$1,000 Palatine -$1, a4 
American ... 1,000 Phoenix, Ct: - 1,00 
City of N. Y. 1,000 Phil. Und. . 1000 
Comwlth. . 1,000 Phoe., Eng. 1,500 
ZSoml, Un. 500 Queen ....... 1,000 
Firemens Fd. 1,000 Sterling 1,000 
(ns. Co., N. A. 1,000 Svea ........ 1,000 
Inter-State 1,000 - gma N. H.. 1,000 
& & Ll. & G.. 1,000 Sun ......... ,000 
Mechanics ... 1,000 Union, Eng... 1,000 
. B. & M....°1,000 Va. F. & - 1,000 
Norwich Un.. 1,000 Westchester . 1,000 
Netherlands . 1,000 | 

* 


Elyria, 0., March 31.—There is a $19,- 
000 loss to the tobacco, candy and cigar 
store at 104 Middle avenue owned by 


Mose Wilder. Insurance: 

Amer. Cent...$1,500 Boston ...... 1,000 

Fid.-Phe. .. ,000 Springfield .. 2,000 

N. Y. Und - 1,000 > BOMP. 60. 2,000 

_ sasaa kane 000 SU e&N 2,000 
re 


North Industry, O., April 5.—There is 
a $50,000 loss to the Agricultural and 
Commercial Lime Company. Under gen- 
eral form. 

a * * 


Cleveland, O., April 3.—There is a 
$5,000 loss to the building, fixtures and 





machinery of the Acorn Refining Com- 
pany located at 8001 Franklin avenue. 


Insurance: 
Phoenix - --$5,000 Com’l Union.$5,000 
Hartford se 6,000 | Springfield -- 5,000 
s 
Louisville, Ky., April 2.—There is a 


$30,000 loss to the elevator building and 
grain of the Kentucky Malt & Grain 
Co., located at 12th and Maple streets. 


St. Louis, Mo., April 5.—There is a 90 
percent loss to the four-story brick 
building and contents located at 400 
North Third tsreet, owned by the John 
Vogel Realty Corhpany, occupied by A. 


J. Jordan Cutlery Company, wholesale 
stock and cutlery. Insurance on build- 
ing: 

Wash. Mut. NIR@ATA. <0 $3,300 


«$2,125 
National .... 1,875 

Insurance on stock and fixtures, owned 
by A. J. Jordan: 


eS ee 9,500 Concordia ...$1,500 
Fid. Phoe 13,500 Phoenix, Ct... 5,000 
Se aa 5000 Royal 2.0.04 5,000 
St. Paul 10,000 Springfield .. 9,000 
ST ae 11,500 — Am, .. 6,500 
ine..Co.,N.A. 4000 Actna ....2.0. 


Aetn 3,000 
Insuarnce on stock owasd by Wise El 
Santo Cigar Company: 


Peas * cs oss5e $1,500 O. Farmers... es 000 
BOSON <6 6s 1,500 Niagara ..... 1,000 
St. Paw) <c000 2,000 


St. Louis, Mo., April 3—There is a 65 
percent loss to the second floor of the 
building and contents at 912-18 North 
12th street, owned by the Great Eastern 
Coffee and Tea Company. Occupied as 
stable and warehouse. Water damage 
to contents of first floor. Insurance on 


building: 
eS ee $2,500 Natl. Fire ...$5,000 
EPOOG . a vase 2,500 

Insurance on stock and warehouse: 
Coml. Union. .$2, ett} Prov. Wash..$1,000 


Agricul, .<:.'.- EE Westchester.. 1,000 
Niagara ..... 1,000 Hanover - 1,000 
Insurance on stable contents: 
ABiNE  oc6saee 1,500 Firemens ....$1,400 
Great Am. .. 1,500 0... Farmers... 1,500 
a 


Attica, Ind., March 28.—Fire, supposed 
to have been caused by spontaneous com- 
bustion, destroyed the First M. E. Church 











INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 
QUINCY ADJUSTMENT 
& SERVICE BUREAU 
Well’s Building, Quincy GEORGE C.GILL, Mgr. 


SLL... Wis. IND. 
-H.TATY £0 R 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS AND EASTERN IOWA 
WESTERN ILLINOIS ADJUSTMENT 


62 S. Cher St, Gale bs Til. 
esburg, 
8. P. Armold F.R.H Ww. 
Fire R. wees I 


ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 
506 & 7 Robeson Bldg., Champaign, III. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 


THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 


IOWA 








A. Bartlett 











North & Central Southern Eastern Western 
ILLINOIS WISCONSIN IOWA INDIANA 
BEN C. COOPER 
Central Life Bldg., Ottawa, Illinois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES 


34 years in insurance work 


ILL, KY. TENN. 
- H. ODELL & SON 
110 —— Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine 


Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





IND. 











NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adiusters of Fire Losses 
206 Schirmer Bidg.. 304 Federal Ave., Saginaw, Mich. 





MINNESOTA AND TRIBUTARY STATES 


J. F. MAIN & COMPANY 
General Adjusters. 14 years experience. 
506 Palace Bidg., Minneapolis, Minn. 











KANSAS 
B. R. BOLINGER 


Fire, Tornado, Hail and Automobile 


Losses Adjusted 
Bucklin Kansas 


NEBRASKA WESTERN IOWA 


CONFIDENTIAL ADVICE & ADJUSTMENT BUREAU 
Hatteroth, Attorney and Manager. 
ma. ct reports. SL and adjustment of 
all classes of claims. Cases handled in court if nec- 
essary. 1418 First National Bank Building, OMAHA. 








NEBRA‘SE, 
NOR: 


WESTERN IOWA AND 
\N KANSAS 
ABEL J. BALDWIN 
Adjuster of Fire Insurance Losses 


808 Bee Bidg. Phone Red 5848 Omanhé 





OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C.:2667 


OHIO 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohie 


17 years experience as an insurance agent 
and builder. 
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today. Insurance of $9,000 was carried. 
The loss is — at $35,000 
* 


Alexandria, Ind., March 26.—Ray Jes- 
sup’s large stock barn, garage and silo, 
six miles southeast of here, were burned 
today, ss a loss estimated at $10,000, 
partly insure ee 


Chicago, IIL, April 7—There is a 65 
percent loss to the Wiens, at 1018-20 
East 63rd oo. Insu 
L.& lL. & 000 Westenenter. $5,000 

There is a re percent loss to the Bar- 
ker Bakery System, bakery, on the first 
floor. Insurance: 

Amer. Cent...$2,500 Prov. Wash. .$2,000 
Ins. Co., N. A. 2,500 
There is a 40 percent loss to the ad- 


joining building at 1014-16. Insurance 
on building: 

Dubuque $3,500 Home ...... 3,000 
Concordia 1,500 Millers Nat'l. 1,000 
COME.  sw.00:s 6.0 2,000 Nat’l B. F.... 1,000 
Fire Assn. 1,000 Orient ....... 1,000 
Hanover .... 1,000 | Prov. Wash.. 3,000 


Cleveland, O., March 26.—There is a 
$27,000 loss to the building and contents 
of the Patterson Sargent Company paint 
manufacturing plant. Insurance $900,- 


* * * 


Chattanooga, Tenn., April 2.—There is 
a total loss to the stock in electrical 
supply house of the Chattanooga & Ten- 
nessee River Power Company, located at 
15 Carter street. . A 

Milton, N. D., April 7.—There is a total 
loss to the Milton school. 


Milwaukee, Wis., April 4.—There is a 
$5,000 loss to the 6-story brick at 302-04 
Third street, owned and occupied by the 
Fred Usinger Company sausage factory. 
Insurance on building 


MOVE. ce0c cc ,000 Drtian, Und. .$3,000 
BRIBES) s:. 00.800 3,000 Phoenix, Ct... 7,000 
Concordia .... 3,000 Norwich Un. eee 
Western ..... eo L&L. & G. 5,000 
Caledonian ... 2,000 

Insurance on machinery: 
Frmns. Und..$2,000 Phoenix, Ct...$3,000 

ms we on stock: 
N. Y. Un ee Great Amer. .$1,000 
City, N. Y. 1,000 Wheeling .... 1,500 
Superior 2,000 

* * * 
Pitcher, Okla., April 2—There is a 


$50,100 loss to the business district di- 
vided as follows: A loss of $26,000 to 
the furniture and fixtures of the Main 
Street Theater, located on South Main 
street. The fire originated in this build- 
ing and spread to adjoining buildings. 





A loss of $400 to the furniture and fix- 
tures of the vulcanizing shop owned by 
Clyde Dawson and L. Borger. 

A $10,000 loss to the clothing stock of 
Harry Gentner. mI loss to the 
stock of the variety store owned by 
O. J. Collette. 

A loss of $300 to the building owned 
by B. Killmnick and Sam Cohen, A $400 
loss to_the building owned by W. C. 
Hale. There is a total of $42,250 insur- 
ance. 


Franklin’s Ninetieth Year 


NEW YORK CITY, April 8—Today 
marks the ninetieth anniversary of the 
founding of the Franklin Fire of Phila- 
delphia, one of the veteran fire under- 
writing institutions of the country, and 
a@ company without a blemish upon its 
long career. The occasion offered the 
management of the Franklin another 
“welcome opportunity of extending to its 
agents everywhere congratulations on 
representing so old and honorable a fire 
insurance company,” which has _ been 
done through the medium of a most at- 
tractively designed and printed booklet. 
“Passing the ninetieth milestone in hu- 
man life is the experience of few,” to 
quote from the booklet. “In the case of 
a corporation that has discharged the 
trust reposed in it by the legislative 
body granting it corporate life, the at- 
tainment of such advanced maturity 
should, and in the case of the Franklin 
Fire of Philadelphia does mean con- 
stantly increasing strength, vigor and 
growth as an insurance company, and 
assurance of its stability, dependability 
and capacity for service.” 

The latest forward move by the 
Franklin has been the addition of $1,000,- 
000 to its financial resources; $500,000 of 
the sum going to capital and the re- 
mainder to increase the surplus. Under 
the same capable management that has 
made the name of the Home of New 
York one to conjure with, the veteran 
Franklin Fire starts anew upon its ca- 
reer with every assurance that its his- 
tory thus far, honorable and successful 
though it has been, is but an earnest of 
what may be looked for in future. 

The latest figures of the Franklin Fire 
show assets of $3,772,415; liabilities of 
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‘A $9,000 loss to the clothing and shoe | $2,590,202, and policyholders’ surplus, 
stock of Joe Zerman. $1,182,214. 
pana (a + 
Tenth Volume of Live Articles on Now Ready 


Beale. 


Schedule Rating. 


contents on request. 





80 MAIDEN LANE 


SPECIAL HAZARDS 


CONTENTS OF VOLUME X 
Fish Factories and Their Hazards (Illustrated), by W. C. 


Hazards From Open Gas Jets, by S. T. Skirrow. 

Silk Manufacture and Its Hazards, by E. P. Stover. 
Hazards of Chocolate Making (Illustrated), by J. R. Hinton. 
Cotton Seed Fibre Risks, by Oscar A. Smith. 
Carelessness, Church Hazard, by Howard Campbell. 
Spontaneous Combustion, by Charles C. Dominge. 
Peanut Oil Industry, by F. E. MacKnight. 

Furnished Rooms and Boarding Houses (Illustrated). 
Manufacture of Phenol, by James R. Hinton. 

Storage of Coal (Illustrated), by W. D. Langtry. 
Storage of Bituminous Coal, by William Vlactros. 
Ammonia Refrigerating Machinery. 

The Grain Elevator, by B. W. Dedrick. 

Aeroplane Manufacture (Illustrated), by S. T. Skirrow. 
Fire Prevention a National Defense, by H. C. Brearley. 
American Reinsurance, by Henry M. Schnarr. 

Use and Occupancy Insurance, by F, C. White. 


Lincrusta Walton Wall Paper, by Charles C. Dominge. 

Observations by a Fire Preventionist, by M. M. Hawxhurst. 
PRECEDING VOLUMES CONTAIN over one hundred articles 

on as many different classes of Special Hazards. Complete — of 


SINGLE VOLUMES, $1.05 
COMPLETE SETS (10 Vols.), $10.00—6 Sets for $50.00 


The GAeekly Guderwriter 


NEW YORK, N. Y 

















Ferntree 


—— 














eT 








reviey 
view 
mend 


The 
banies 
manu: 
comm 
to ho 
The e: 
the n: 
fectiv 
upon 
able, 
are 0} 
appre 
liquor 
Statut 
of the 
nent : 
after | 


Wh: 
favors 
Grain 
that « 
the g 
upon 








and 


eS 
of 





April 10, 1919 


THE NATIONAL UNDERWRITER 

















WESTERN UNION NOW °° 
MEETING IN THE EAST 


(CONTINUED FROM PAGE 1) 


are new rate laws viz.: Colorado, Indi- 
ana. South Dakota and Tennessee. 


Gets After Firebugs 


He said that the National Board, 
through its arson committee, is now 
endeavoring to stamp out = arson 
throughout the entire country. He 
expressed the hope that assistance be 
given the public officials in every legit- 
imate way to punish arsonites. Presi- 
dent Dugan-said that bitter and open 
warfare should be directed against this 
crime. The public should be told the 
facts and the insurance companies 
should get behind every movement 
that has for its object the lessening 
of arson. 

Need to Enlarge Vision 


President Dugan referred to the Un- 
derwriters Grain Association, which 
was called into being on account of 
war conditions and also gave the rea- 
sons for the organization of the Oil In- 
surance Association. In concluding 
his speech he said: 

“I hope and believe we all realize that 
the horrible war recently ended has im- 
posed upon us all new opportunities and 
new responsibilities. America is vastly 
better prepared for peace than it was 
for war. There will be plenty of work 
for everyone to do, but we must all do 
our work better than ever before. We 
have heretofore made use freely of the 
word “Service,” but our conception of 
what “Service” means must be developed 
and enlarged. 

“The men engaged in fire insurance 
must not allow it to be truthfully said 
that they are selfishly prosecuting their 
own business and refusing to take part 
in the big movements incident to the 
transition from a war basis to a peace 
basis. The time has come when the man- 
ager, the field man and the local agent 
must more vigorously than ever before 
look for opportunities, broaden his vi- 
sion, and render a larger and better 
quality of service. 

“We are engaged upon the biggest task 
that has ever confronted mankind—the 
creation of a new social order, and it 
is grotesque to suppose that men -en- 
gaged in this important business of fire 
insurance will not do their full share 
in solving the problem.” 


Large Attendance 


Due to a desire to inform themselves 
more thoroughly regarding conditions in 
the northwest, the attendance of com- 
Dany executives and department man- 
agers at the meeting is unusually large 
and thoroughly representative. General 
Counsel Ryon and Judge Thomas Bates, 
attorney for the Western Union, are 
also present and each will likely present 
his views upon several of the important 
issues stated for review. For the first 
ume in its history probably the govern- 
ing committee has no new legislation to 
recommend and but one unimportant 
amendment to the rules now enforced to 
submit. Its report, offered by Chairman 
Street, dwelt at some length upon the 
Gesirability of coordinating more effec- 
lively the different branches of insur- 
ance service, urged a closer adherence 
to the ethics of the business. A further 
review of the rules of practice with a 
view to their surplification was recom- 
mended, 

Discuss Liquor Problem 


The future attitude of a few com- 
panies toward risks in which liquors are 
qanufactured or sold is before a special 
ge aa which is frankly puzzled as 
~ Ow best to deal with the problem. 
— early approach of the date on which 
ene prohibition law becomes ef- 
aan makes a definite understanding 
oh 7 subject by underwriters desir- 
a n states where prohibition laws 
operative their enforcement did not 
pbreciably increase the moral hazard of 
Win — though whether such results 
caeaan ow in the wake of a nation-wide 
of oa remains to be seen. One phase 
eee question that is particularly perti- 
ate is the price to be paid.for liquor 

er July 1 in the event of loss. 


Grain Pool 


While an elem 
fa ent among the managers 
tien 4bandonment of the Underwriters 
us reg et now that conditions 
the Prenat it into being have changed, 
upon its ne of executives insist 


doubtedly be the Union’s decision. It is 
argued that the pool has been able to 
secure improvements in the grain ele- 
vators which companies acting indepen- 
dently failed to bring about. The record 
of the organization has been good from 
every standpoint and grain operators are 
its staunch supporters. So far as North 
Dakota is concerned, while conditions 
are far from ideal, companies are dis- 
posed to continue their serving the 
assured to the full measure of their abil- 
ity and are opposed to any action that 
would work hardship either to property 
owners or agents. Of course, if the state 
officials: compel the companies to with- 
draw, as some of them talk of doing, 
managers will acquiesce in the degree 
that such contingency will develop. How- 
ever, it is regarded as improbable. 


Engrossed in Own Business 


Warm approval was given the recom- 4 
mendation offered by President Dugan in § 
his report, that fire underwriters take 
a more active interest in board business 
affairs than they have done hitherto. 
Such lack of concern in the past has not 
been due to absence of sympathy with 
general movements, but rather to the, 
fact that insurance men have been so 
engrossed in their own particular busi- 
ness as to leave them little time for 
outside activities. In the future it is 
intended that fire insurance, which sup- 
plies a credit basis for all avenues of 
effort, shall be actively represented upon 
all. important trade and commercial 
bodies formed to advance the interest of 
our people as a whole. 


Blanks for Tennessee 


The reports of the various standing 
committees, in the main dealt with rou- 
tine matters, and none proposed radical 
changes from existing practice. The 
work of the uniform forms committee 
has been virtually completed. All states 
save Wisconsin, Tennessee and North 
Dakota are now using uniform blanks. 
Forms for Wisconsin and Tennessee are 
now being printed and will shortly be 
put into circulation. Reference was made 
in the fire patrol committee report to 
legislation now pending in Minnesota 
which proposes a double platoon system, 
necessitating thereby an increase in the 
assessment levied upon the companies. 
The work of the Underwriters Labora- 
tories is of growing importance, manu- 
facturers and municipal officials calling 
upon it for service and advice in ever 
increasing degree. . 


e Notables Present 


J. W. Cochran, vice-president of the 
Fire Association, was elected an honor- 
ary member of the Western Union. Not- 
able among the company executives here 
from the east are: Presidents Bissell, 
Hartford; Smith, National; Sargent, New 
Hampshire; Lane, Niagara; Managers 
Wray, Commercial Union; Loudon, Liver- 
pool & London & Globe; Meniel, Sala- 
mandra; Sturhahn, Rossia, and Kelsey, 
Tokio Marine & Fire; Vice-Presidents 
Ludlum, Home; Culver and Steele, Ni- 
agara; Manager Wennstrum, Svea; As- 
sistant Manager Case, North British & 
Mercantile, and Fred White, of the New 
York Underwriters. 


Will Attend St. Louis Meeting 

NEW YORK, April 9.—The National 
Association of Insurance Agents is now 
a member of the Chamber of Commerce 
of the United States. At the seventh 
annual meeting of the chamber at St. 
Louis, April 29 to May 1, the association 
will be duly represented by delegates, 
of which there will be ten. While at this 
date it is impossible to say who these 
ten will be, it may confidently be pre- 
dicted that President Allen, George D. 
Markhan, president Missouri association; 
James D. Wallace and Cliff C. Jones of 
Kansas City will be among those se- 
lected. Secretary C. S. S. Miller will be 
the national councillor and delegate and 
will attend the meeting of the national 
councillors April 28. 





Company Delegates Chosen 

The National Board has appointed 
President F. C. Buswell as national coun- 
cillor and President R. M. Bissell of the 
Hartford as alternate to attend the an- 
nual meeting of the Chamber of Com- 
merce of the United States at St. Louis. 
Mr. Buswell, who is vice-president of 
the Home, is now absent on the Pacific 
coast and Mr. Bissell will attend in his 
stead. A special committee has been ap- 
pointed also to attend the meeting and 
represent the National Board, the mem- 
bers being G. H. Batchelder, Pennsyl- 
vania Fire; Neal Bassett, Firemen’s; 
Henry Evans, Continental; C. A. Ludlum, 
Home; John B. Morton, Fire Association, 





ontinuance and such will un- 

















and S. Y. Tupper, Queens. 








Fire GINEERS 
NEW YORK 
U.S.A. 





Fire Protection 
That Really Protects 


A fire may break out in your plant today, 
tomorrow, at a time when you least ex- 
pect it. Will your fire fighting equipment 
stand the test? Will it lay a strangle-hold 
on fire? 





Will Strangle Fire 


It is discharged on the blaze in a foamy, 
lathery, tenacious mass of minute carbonic 
acid gas bubbles. It floats on burning 
liquids, coats blazing surfaces and actually 
strangles fire. 


Foamite Firefoam offers the utmost protec- 
tion for paint, varnish, oil, gasoline, chem- 
ical and other highly volatile inflammable 
materials which water and ordinary agents 
are powerless to extinguish, and, of course, 
is just as effective on all ordinary fires. 


Foamite Firefoam now gives every 
industry the super-efficient protection long 
enjoyed by Oil Refineries. 


Let’s get together. Our Engineering 
Service will solve your fire problems. 


Write today. 


‘foamite Arefoam Company 
200 Fifth Avenue New York 
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UNPROTECTED PROPERTY 


CLASSIFIED experience figures filed by 
fire insurance companies with the state 
departments of Missouri and Minne- 
sota indicate that rates on unprotected 
property are inadequate. These two 
states are not unlike other western 
states and if figures for other common- 
wealths were available the story would 
no doubt be the same. 

Either rates will have to be raised 
or some effective means of reducing 
the burning rate must be found. The 
remedies are known (better construc- 
tion, better private protection in the 
form of chemicals, lightning rods, lad- 
ders, carefulness, etc.), but the appli- 
cation of the remedies is the problem. 
The task will be much the same as the 
horse doctor’s. He usually knows 
what to give, but has an awful time 
getting the horse to take it. 





BEING AN EXPERT 


Ir will pay any field man to become 
an expert at least in one line. Local 
agents say they never receive a visit 
from the automobile superintendent, 
the improved risk man, the special 
hazard man, or the use and occupancy 
specialist, without getting some valu- 
able information from him. This is 
due partly to the fact that these men 
are thinking pretty much in one direc- 
tion. They are concentrating their 
minds on one phase of insurance. They 
have become masters of this class of 
business. A field man may become a 
specialist in rate making. If he knows 
the schedule and can apply the knowl- 
edge he has obtained to practical use 
he will always be in demand by the 
local agents. He may be able to go 
out with the agents and explain use 
and occupancy insurance in a very lucid 
way. If the assured finds that this field 
man can interpret the coverage in a 
clear way, is able to draw accurate 
forms, is not ambiguous, and will meet 
the situation, he is listened to. A man 
may be a specialist in automobile in- 
surance. He may know all about a 
certain industry that is a big one in 
the state. He has studied the proc- 


esses of manufacturers, production and 
It does not matter to 


distribution. 





what subject he gives his attention, if 
he masters it and can give real service 
to the agents and assured he will 
always be in demand. A field man 
naturally has to be a versatile charac- 
ter, one who can do many things. If, 
however, he can do one thing better 
than others, so that he can really be 
called a specialist in it, he will be a 
towering figure in the minds of the 
local agents. It will pay any field man 
to master at least one subject or one 
part of his work thoroughly. 








LIVE OUTSIDE THE STATE 

Ir 1s a peculiar fact that of the field 
men traveling in West Virginia, only 
about one third live in the state. Prob- 
ably the majority have headquarters in 
Columbus, Ohio. Another large contin- 
gent is located at Pittsburgh, Pa.; there 
are a few at Baltimore, and the others 
live at various points in the field. In- 
stead of reporting to one central location 
as agents in the east or west do, West 
Virginia agents are reporting to Roanoke, 
Va.; Baltimore, Atlanta, Ga.; Chicago, 
New York and Pittsburgh, Pa. Because 
of the peculiar layout of the state it is 
almost as easy for field men living outside 
to handle the territory as those making 
headquarters at Wheeling, Charleston, 
Parkersburg or other points in the state. 








SYSTEMATIC SOLICITING 
A coMPANY official remarked the other 
day that much can be accomplished if 
an agent maps out a systematic campaign 





of soliciting for business. This official 
said that he had in mind an agent in a 
medium sized city in Illinois who made 
it a point to solicit one kind of insurance 
a certain length of time, then taking up 
another line until the main classes of cov- 
erage had been exhausted. He said that 
he was always interested in the returns 
from this agent because he could tell along 
which lines he was working. He said, 
for example, that at present he is solicit- 
ing tourist baggage floaters. The pre- 
mium is not high for a policy covering a 
family’s baggage or apparel while it is 
out of the house. He uses a select list 
of names, people who would be attracted 
to this form of indemnity. He goes after 
it in a forceful way, points out the scope 
of the indemnity, its low cost and desira- 
bility. The result is that he reaps in much 
extra money. 

This official says that this agent may 
not send in any new business for a month. 
He will only take care of his renewals. 
The official drops him a line to know 
what is the matter. He finds that the 
agent is soliciting accident and health in- 
surance, or steam boiler, or burglary, or 


“some lines that a fire company does not 


write. 

Undoubtedly much could be gained if 
an agent would go at his task in this sys- 
tematic, careful manner, selling one cus- 
tomer as many varieties of insurance as 
he can. 





Every man is the architect of his own 
fortunes. What kind of building are you 
putting up? 














PERSONAL SIDE OF THE BUSINESS 














Philander Banister Armstrong, an out- 
standing figure in fire insurance circles 


rabout 25 years ago, has loomed up in 


Chicago as the devisor of a new life in- 
surance plan, he being the moving spirit 
in the organization of the Guaranteed 
Equity Life Company, which is being 
promoted under the assessment law of 
Illinois. Although he is past 72 years 
of age, Mr. Armstrong is still active. 
He will be remembered as the origin- 
ator of the jumbo line idea in fire in- 
surance. He was president of the 
Mutual Fire of New York, the Fire As- 
sociation of New York and the Arm- 
strong Insurance Company, all of which 
specialized in the writing of jumbo lines. 
At the time that these companies com- 
menced to write large individual lines, 
Mr. Armstrong disregarded all existing 
underwriting “principles and plunged 
heavily. Eventually, his companies 
were reinsured by the old Lancashire. 
He then went into the life insurance 
business as president of the old Amer- 
ican Union Life of New York. He also 
did much to promote the cause of auto- 
matic sprinklers in this country. For 
the last 10 or 15 years, he has been in 
ill health and has been comparatively 
inactive. Two years ago, he wrote a 
book entitled “A license to steal—Life 
Insurance the Swindle of Swindles.” 
In this volume he attacked the existing 
life insurance systems and in promoting 
his new company asserts that he has 
what is supremely honest in its scope. 


General John A. Koster was elected 
president of the West Coast-San Fran- 
cisco Life at the company’s annual 
meeting, Thursday, succeeding C. O. G 
Miller, who continues as a member of 
the board of directors. General Koster 
was president of the former San Fran- 
cisco Life up to the time of the latter’s 
merger with the West Coast Life in 
1916 and his election as head of the 
combined company marks the final step 
in the consolidation of the companies’ 








‘Chicago which 





business following the reinsurance of 
the West Coast Life’s industrial ’de- 
partment. George D. Clark was elected 
treasurer, succeeding Bernard W. Ford. 
Gordon Thomson, secretary-actuary, 
who took a leave of absence last year 
to enroll in the British army, is ex- 
pected to return from England and re- 
sume his duties shortly. 


E. G. Richards, who will shortly re- 
tire as United States manager of the 
North British, has been presented with 
a magnificent grandfather’s clock 
equipped with chimes, by the staff, de- 
partment heads and field men. The 
office employes gave Mr. Richards a 
Tiffany lamp. 


E. C. Kosmak has resigned as vice- 
president and managing underwriter of 
the Central States Fire of Wichita, Kan. 
Mr. Kosmak went to the company from 
the head office of the Phoenix of Hart- 
ford. He has had an extended under- 
writing experience. He has formed 
another connection which he will an- 
nounce in due season. 

Walter H. Cobban, the well known 
adjuster and head of the adjusting con- 
cern of Walter H. Cobban Company of 
Pittsburgh, is retiring from active serv- 
ice in this activity, and will be succeeded 
by J. Sherman Campbell, who has been 
vice-president. Mr. Cobban went to 
Pittsburgh 12 years ago and has built 
up a large business. He formerly 
traveled in Minnesota, and was one of 
the prominent field men in that state. 


Vice-President Fred W. Bowers of 
the Connecticut Fire, while on a west- 
ern trip was stricken with influenza in 
later developed into 
pneumonia. Mr. Bowers. remained at 
his room in the Hotel La Salle and Mrs. 
Bowers was sent for. He is now re- 
cuperating but it will be some days be- 
fore he is out. 
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Prems. Losses 
ATMANGE. sos ce ese $ 8,180 1,16 
American Mut...... 1,737 . ise 
EEE o Sots Dine, ata enol 4's. 32,575 11,977 
SSOSTON =o oss 6 os 6 cik'sct 42,881 16,539 
Eag., Star & B.D... 9,458 1,530 
Glens Falls........ 38,684 14,640 
EIQMOVED 6.666 0k ae 123,419 41,040 
Ins. Co. of N. A..... 314,731 119,621 
Lon. & Lanc........ 51,5 15,928 
ee eS eee 269,941 96,113 
Minneapolis ........ 51,705 14,845 
Norwegian ......... 17,072 1,639 
Northern, Eng...... 69,779 25,168 
ETO ME. ode ohsey 5 lovee aus 0,697 13,105 
Switzerland an. SS (res 
tie laptal OS Ae 82,934 72,315 
pi ee | ae 
Westchester ....... 130,253 =...... 
AUTOMOBILE Business in | 
U. S. in 1918 | 
Prems. Losses 
BINMAUNCO i566 208 $ 125,133 $ 53,219 
Glens Falls......... 438,183 230,802 
PIATIOVE? 6 isisecc cease 204,042 151,197 
dis; CO) Ne Ais 6 svieisc 665,565 311,192 
Lon. & Lanc........ 548,442 253,337 
MOTIONG asses 6 deers ee’ 398,393 196,290 
ONTO oo 5 18 ocab obo bva acon’ 113,188 60,596 
Westchester ....... 230, "951 212,401 
M A I L 3 Insurance in te | 
U. Ss. in 1918 | 
—) 
‘Prema. Losses 
POCO bso cise oe ee $ 1,632 $ 743 
Ins. Co. N. A.,...0. See 
LO ae OA Se 26,610 11,877 
ee eibvenevaspiice | re 
_ ae ee 17,689 328 
2 dns ics 1,845 126 
tl 
H A I L Income and Outgo | 
in U. S. in 1918 | 
Prems. Losses 
me % a. pibwsveree $ 98,771 $ 31,589 
Brahe araters 319,425 258,032 
ictuneetio’ iB aianscupacde 403,574 253,445 
Norwegian ......... 18,274 9, 
Security, Ct. 400,430 254,616 
Westchester ......; 487, 387 268, 820 
TOURISTS ¢ Teh 1918 
. in 1918 
Premiums Losses 
Amer. Alliance...... $ 44 $ 43 
Agricultural ........ 5,196 437 
Columbian .......... eae: 
Fid.-Phenix ....... oe. aaa 
Firemens F’d....... 1,436 
GE AMET. 6c0sccn tees 9,576 3,850 
Old Colony, Mass.. 243 5) 
Mass. F. & M....... Se 
0) 2 Sr oe eee 958 56 
Prov. WSK '66606.066 4,208 521 
PROV AR TOS 66.6 5:6:0 0-40: 8,397 865 
50. OM 6 ss 6,294 2,216 
Standard, Eng..... ee ee . eaetan 
PRGUNIR . s..5:6,0:4sa:8siece 932 766 
Continental, N. Y: . eee 
20) 11 ae eae 8,959 2,421 
Indem. Mut. Marine. 9,958 2,993 
Lon. & Lanc........ 1,474 223 
National, Cts. i006 6 is 774 1,291 
National, Ct......... 774 1,291 
Phoenix, Eng....... GESEO- sv dcicese 
MRE recta ae Siete: 0ie:% 2,13 2,887 
BATCRUATA .......0008 (errr. 
Royal, Eng......... 20,050 11,720 
Ryate.cisere 6,294 2,216 
United States...127! eer 
Co RE ORS Are: $ 932 766 
Automobile .......... 25,490 24,690 
Mass. F. & M........ CSc 
Springfield .......... 238,768 646 
PUTIENCO occecvccics coscoh 1,981 239 
Agricultural ......... -- 5,196 437 
Amer. Alliance ......... 44 naeee 
Automobile, Ct. . 25,490 24,690 
Brit. & For. M. 334 15 
Boston ....... 4,240 656 
Continental . oy 55 20 
COMUMDIB... ccccicsccecs me 
Com’l Union, N. Y...... 120 ee 
Com’! Union, Eng....... 923 —=s cess 
Firemen’s Fd. ....... . 1,346 561 
Federal ........ Scher beers . 4,308 3,364 
Fid.-Phenix ..........2. 184 ease 
Gt. Amer. ........ jccae (eee 3,850 
MAPCUMOEO 50.03 £55.00 0" 68 13,034 3,851 
Ins. Co. of N. A........ 94,015 49,394 
Ind. Mut. M. Ass’r...... 9,958 3,993 
Indemnity Mut., N. Y... 9,958 2,993 
BOW: ABET « 5/00.0:68. 6k Ok 4,990 3,364 
Nat'l Liberty .......... 1,257 —261 
Old Colony ....... worden 243 50 
POIGEING a 's6:0 4-059 ff 1K es 
Phoenix, Eng. ........ 
VO 6.565455 
ol See 
U. S. Lloyd... 
Union Marine ¥ 06 
Union, Eng. .........6- 
PURATIS: -oois sci ogee 
PROMO. als 056.065.0068 
Ins. Co. N. A 
Lon. & Lance 
Ba 1: DB Geiss oe vs 
ORION: 2656500 6. Bib alereiea's 
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INTERESTED IN WHISKY LINES 


Cincinnati Agents Await With Interest 
the Discussion at the Meeting of 
Western Union 


CINCINNATI, O., April 8.—Agents 
are much interested in the whisky 
situation, and are awaiting, with some- 
thing of curiosity, the action to be 
taken this week by the Western Union 
at its meeting in Philadelphia, at which 
a report will be made by the commit- 
tee on “Attitude of the Insurance Com- 
panies Toward the Liquor Business.” 
In Cincinnati, however, and in the 
Kentucky agencies in Covington and 
Newport, all of which carry large 
amounts of whisky coverage, there is 
none of the disquietude which seems to 
be disturbing the companies. 


Case Being Exercised 


Virtually all the agencies are taking 
their companies off roadhouse properties, 
where a distinct moral hazard is recog- 
nized. The comparatively few agencies 
that have been writing saloon business 
are cutting the lines heavily. Care is 
being exercised in the handling of the 
so-called wholesale houses,’ where the 
agencies are protecting their companies, 
as is also the case with the blenders. 
When it comes to the distilleries and 
warehouses, the business is being handled 
pretty much as heretofore, but is being 
watched carefully to be sure that lines 
earried are not excessive and that 
protective equipment, where it has been 
installed, is maintained at operative ef- 
ficiency. 

One of the largest writers of whisky 








coverage in Cincinnati, commenting this 
week on the company attitude, expressed 
the view that there is nothing disturb- 
ing in the warehouse and distillery situ- 
ation beyond the fact that as the busi- 
ness diminishes and finally ceases, the 
companies will lose what has been a 
large and fairly profitable line. He 
said: 

“There is no moral hazard in the 
bonded warehouses, where vitually all 
whisky stocks are now held. Free ware- 
houses are practically empty, and as 
the bonded warehouses are continuously 
under supervision of government watch- 
men and the whisky stored in them has 
high value for export, the business can 
be handled about the same as in the past. 


Distillery Properties 


“Distillery properties are somewhat 
different, but there is no appreciable 
moral hazard, as the business has been 
and is in the hands of reputable men. 
We had an inquiry from one of our com- 
panies a day or two ago, asking if it 
would not be advisable to get off a dis- 
tillery property we carry. It is a well 
constructed property. a sprinklered risk, 
and is well kept up, and we replied that 
so long as the sprinklers are maintained 
at full operative efficiency, with ample 
water supplies, and adequate watchman 
service maintained, there is no reason to 
cancel off or even to reduce the line. If 
the owners find they cannot utilize the 
plant, and cut off the sprinkler protec- 
tion, the amount of insurance will be 
automatically reduced and the rate will 
automatically go up. 


Saloon Properties 


“Saloon properties, and especially road- 
house properties, should be carefully 
watched, and in many instances lines 
already are canceled off or heavily re- 
duced. Respecting city saloons, however, 
it is unlikely there is much of a moral 
hazard, as most of the proprietors expect 
to utilize their places as restaurants, 
soft drink saloons or tire repair or re- 
treading shops, and in some instances to 





have them remodeled into moving pic- 
ture theaters . 

“The breweries already are turning to 
the manufacture of near-beer and soft 
drinks; some are planning ice manufac- 
ture and cold storage, and others will be 
utilized in other ways. As there is busi- 
ness of some kind for them to do, little 
or no moral hazard attaches to them.” 


Burlingame to Give Address 
At the April dinner meeting of the 


Cincinnati Fire Insurance Society, to be. 


held April 16, R. J. Burlingame, Cin- 
cinnati manager of the Western Adjust- 
ment, will speak on loss adjustments, 
with special reference to the relation of 
the forms and contract to the adjust- 
ment of losses. The address will be in 
a way supplementary to that last month 
by John M. Neuburger of the Atlas on 
use and occupancy insurance, but Mr. 
Burlingame will give consideration to all 
kinds of fire contracts and losses, as well 
as deal specifically with adjustment 
under use and occupancy forms. 





Kimball Made President 


E. Kimball, a banker and real estate 
man at Conneaut, O., has been elected 
president of the Cleveland National Fire. 
J. H. MacFarlane, vice-president and 
managing underwriter of the company, 
was elected president at the annual 
meeting. Mr. MacFarlane, however, be- 
came superintendent of agencies at the 
head office of the Niagara Fire, which 
created a vacancy. 





Cincinnati Cleaning Up 


At the initial meeting of Cincinnati’s 
Paint-up and Clean-up campaign, held 
Monday night in the Chamber of Coin- 
merce, Captain J. J. Conway, superin- 
tendent of the Underwriters’ Salvage 
Corps and head of the campaign com- 
mittee, showed that since the inaugura- 
tion of these yearly campaigns the fire 
loss in Cincinnati had been reduced $850,- 








000 a year. He analyzed the fire record, 
giving statistics of causes, and showing 
how easy it is to eliminate such causes 
as defective flues, careless smoking and 
handling of matches, electric irons and 
pads, overheated stoves, coals dropped 
from grates, sparks from chimneys, ete. 
T. Alfred Fleming, state fire marshal of 
Ohio, commended the city and its offi- 
cials for the favorable record of the last 
few years and pledged the cooperation 
of his department in the present cam- 
paign. 





Goes to Ohio Bureau 


E. H. Boeckh, formerly in charge of 
the sprinklered risk department of the 
Canadian Board and later estimating en- 
gineer of the Vogel Company of New 
York, has gone to the Cincinnati office 
of the Ohio Inspection Bureau in charge 
of the improved risk department. He 
succeeds F. O. Gibbs, who takes the im- 
proved risk department of the wa Bu- 
reau at Columbus in place of W. Bay- 


liss, who has entered the service ad the 
Aetna. 





Ohio Notes 


Nathan G. Burgster, inspector of the 
Western Actuarial Bureau, was in Cin- 
cinnati, Monday, looking over some mill 
and elevator properties, and has gone 
to West Virginia to inspect a number 
of tanneries. 

The Ohio Senate by a vote of 95 to 7 
passed a bill putting dry cleaning es- 
tablishments under the complete juris- 
diction of the fire marshal. The house 
has passed a bill creating a hotel and 
restaurant licensing department, also 
— the supervision of the fire mar- 
sha 

The Dawson Company has been incor- 
porated at Columbus to take over the 
insurance agency conducted by Frank 
J. Dawson for 16 years. Mr. Dawson is 
president of the new company, and his 
son, Donald W. Dawson, recently re- 
turned from the army, is secretary and 
treasurer. 


H. S. Brooks, formerly of Springfield, 





The Globe Fire Insurance Co. 
The Western Insurance Co. 


Combined Capital - 
Combined Assets - - 3, 179, 134 


HENRY WACHTER, Manager : 


——_ Agents Wanted in 
eee Ohio, Illinois 
Wisconsin.) 


KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


All of Pittsburgh, Pa. 


$ 900,000 Combined Net Surplus - - $ 733,329 
Combined fastens to Policyholders 1,633,329 


The United American Insurance Co. 
The Union Insurance Co. 


218 Fourth Ave., PITTSBURGH, PA. 
FISH & SCHULKAMP 
General Agents for Wisconsin 
Madison - Wisconsin 


ASSETS - 








The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


SURPLUS TO POLICYHOLDERS ~ - . 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 

Tennessee and Kansas 


A Reliable, Progressive Agency Company 


$1,765,472.60 
1,096, 744.07 


LICENSED IN 


Representatives solicited 











EST. 1880 


“A Staunch and Reliable American Compan 







D. M. FERRY, ya veseoent 
E. J. BOOTH, ice-Presiden’ 


F. 4 SCHULTE 
Treasurer 


H. E. EVERETT 
Seeretary 


EB. P. WEBB 
Asst. Secretary 


“37 Years of Honorable Indemnity” 







ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON .PICKARD 
President Vice-President Vice-President Secy-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 


JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 


JOSEPH BERNING 
HUGH O'NEILL 


ANTHONY MATRE 
FRANCIS J. MATRE 











Buckeye National Fire 
Insurance Co. 


Surplus to Policyholders. . 


. -$149,508.34 
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OHIO AGENTS WANTED! 











CASH CAPITAL, $400,000.00 INSURANCE EXCHANGE 
Assets, $1,950,400.05 Surpl q over $9,414,889.2 
WM. T. BENALLACK, nga a Aria Satie Saline Dipartmech, eR TOIT, MICH ae HENRY J. WOESSNER Man. Underwriter CHICAGO, 
H. M. BARFIELD H. S. BASSETT CHARLES H. HARRADEN 
President Secretary Managing Underwriter 
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Merchants National 
Fire Insurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


CHICAGO 
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Ohio, who started his business career 
with The National Underwriter, is now 
located in the general agency office of 
John C. Francis of Youngstown, Ohio, 
which he is finding a very good field for 
insurance. Mr. Brooks is a good sales- 
man and has a future in the insurance 
business. 

Announcement has just been made 
that Goodwin Lee of New York, editor 
of the Fire Engineer, and one of the 
leading figures in professional fire jour- 
nalism in the country, will speak in Cin- 
cinnati during the closing rallies of the 
paint-up and clean-up campaign early 
in May. Mr. Lee will speak on “Child 
Psychology and the Fire Service.” He 
is a strong advocate of the training of 
school children in fire prevention, and 
his address on that topic before the 
Ohio Fire Prevention Congress in Colum- 
bus last June was one of the most inter- 
esting features of that meeting. 
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BIG PREMIUM GAIN IN 1918 





Indiana Business Grows $3,000,000— 
Stock Company Loss Ratio 
Is 53 Percent 





INDIANAPOLIS, IND., April 8.— 
Fire insurance companies operating, in 
Indiana show a large increase of busi- 
ness for 1918 over 1917. The total pre- 
mium receipts for 1918 of all fire com- 
panies, stock and mutual, were $14,660,- 
996 against $11,597,807 in 1917. The 
loss ratio for 1918 was 52 percent and 
for 1917, 49 percent. Indiana companies 
received $234,417 in premiums from that 
state during 1918 with 39 percent loss 
ratio as compared with $206,412 in 1917 
with a loss ratio of 38 percent. Stock 
companies of other states collected 
$11,297,963 in 1918 with 53 percent loss 
ratio, and $8,900,204 in 1917 with 49 
percent loss ratio. Foreign companies 
collected $2,425,018 in 1918 with 53 per- 
cent loss ratio and $1,190,544 in 1917 with 
51 percent loss ratio. The mutuals re- 
ceived in premiums $693,496 in 1918 
with 34 percent loss ratio and $580,645 
and 55 percent loss ratio in 1917. 

Some of the fire companies made spec- 


‘passed that figure. 


Those companies whose premium income 
in Indiana for 1918 exceeded half a mil- 
lion dollars are the following in the 
order named: Home, $844,240; Fidelity- 
Phenix, $712,043; Hartford, $699,878; 
Aetna, $661,907; Continental, $619,236. 
These figures are “agency net,” includ- 
ing reinsurance. In 1917 there were 25 
stock companies—American and foreign 
—which had in excess of $100,000 in pre- 
mium receipts, while in 1918 38 companies 
While a large part 
of the increase is attributable to war 
industries, there seems to be a general 
impression that premium receipts thus 


far this year are keeping up notably 


well. Fire companies are urging the 
selling of lines that they write other 
than fire to fill in the gaps that will be 
made by loss of fire premiums on war 
industries. 





Facts About Kenosha Case 

President Wollaeger, of the Concordia 
Fire, in speaking of the recent compro- 
mise settlement at Kenosha, Wis., where 
it was stated that the suit against the 
Simmons Company of Kenosha, Wis., was 
settled for a nominal sum, declares the 
statement is misleading. The claim was 
for $1,318.51 and the Concordia received 
$900. The Simmons Company was driving 
piles for some new construction and 
pierced the municipal water works in- 
take in Lake Michigan. It was necessary 
to shut off the water supply for some 
days while repairs were being made. In 
the meantime, a fire occurred in a resi- 
dence, which caused considerable damage 
and the insurance was paid by the Con- 
ecordia. The Concordia then brought suit 
against the Simmons Company for the 
amount of the loss. 





Hartford’s Change at Milwaukee 
R. H. Norris has resigned as Milwau- 
kee county manager of the Hartford 








Fire, severing a connection of 20 years’ 
duration, but will continue as a local 
agent. Mr. Norris is also general agent 
of the London Guarantee & Accident and 
he found the growing business of both 
companies too much to handle person- 
ally, so he will now specialize in the 
workmen’s compensation, casualty and 
bonding lines. 

W. J. Hatcher, state agent of the Hart- 
ford, will assume jurisdiction in Milwau- 
kee county on May 1 and is opening 
offices in the new Insurance building as 
headquarters for all departments of the 
Hartford. Mr, Hatcher is ably assisted 
by Special Agent G. F. Risley, Most 
Loyal Gander of Wisconsin Home Nest 
of the Blue Goose, and known through- 
out the state as the silver tongued ora- 
tor of the Sauk. 





Favor Combined Meeting 


A suggestion from the Wisconsin Asso- 
ciation of Local Agents that the annual 
meeting of the association and the field 
men be held at the same time and place 
was favorably received by both the field- 
men’s club and the Wisconsin Insurance 
Club at their meetings, held in Milwau- 
kee Tuesday. The usual committees on 
time and place of the annual meeting 
were appointed with instructions to con- 
fer with a committee of the local agents 
before reaching a decision. It was felt 
a free mingling of fieldmen and agents 
would be a good thing for all. 





Cole Made Detroit Manager 


Elmer E. Cole, Jr., son of President 
Cole, of the National Union, and for- 
merly state agent for the National Union 
in Wisconsin, has been appointed man- 
ager of the company’s branch office at 
Detroit, Mich. Mr. Cole received his dis- 
charge from the army in December and 





H. G. ROVER, Poss 








tacular gains in premiums receipts. 





Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 


C. @. PALLEY, Secy. & Teens. 


Central Business Men’s Asseciation, 
Westminster Bidg., 
CHICAGO, ILL. 














was state agent for western New York 
prior to his coming to Detroit. The 
National Union does a large volume of 
business in Detroit, which will, no doubt, 
increase under the capable management 
of Mr. Cole. - 





Grumme Forms Partnership 


INDIANAPOLIS, IND., April 9.—Fred 
J. Grumme, who went from Chicago to 
the home office of the Prudential Cas- 
ualty at Indianapolis and has been for 
the past year special agent of the George 
W. Pangborn general agency in that 
city, has formed a partnership with P. A, 
Cooling as the Cooling-Grumme Company 
in Indianapolis, succeeding the P. A, 
Cooling Company. The state general 
agency of the Western Indemnity and 
of the Union Marine is taken over by 
the new general agency. A state agency 
of the Zurich General Accident & Lia- 
bility for Indiana has also been secured 
and the local agency of the Commercial 
Union of New York. The Cooling office 
has a good agency plant, to which Mr, 
Grumme will be able to make material 
additions through his acquaintance 
throughout the state. 





Work Is Divided 


Frank M. Bishop of Milwaukee, who 
has been special agent for the Royal, 
Newark Fire and the American National 
in Wisconsin, is appointed state agent 
of the Newark Fire and American 
National. Melvin F. Hegler will give all 
his attention to the Royal as state agent. 





Wisconsin Field Meetings 


The Wisconsin Field Men’s Club elected 
M. F. Hegler, state agent of the Royal 
Insurance Company, and O. F. Crary, Jr., 
special agent of the Providence-Wash- 
ington, to membership at its quarterly 
meeting on Monday. 

William ‘S. Audiss, state agent of the 
State of Pennsylvania, was elected to 
membership in the Wisconsin Insurance 
Club. 

George E. Nichols, manager of the Wis- 
consin Inspection Bureau, addressed a 
joint meeting of the two clubs upon the 
importance of local agents and special 
agents educating the insuring public to 
the fact that each owner of property 
makes his own rate through his observ- 
ance of fire protection and fire preven- 
tion, the rater only applying the schedule 
which fits the case; to the expert service 
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GUSTAVUS REMAK, Jr., Pres, 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres. 


TOTAL ASSETS 
$4,737,532.76 


1794—125th ANNIVERSARY—1919 


“RSTRUEE | CONPANKT 


308-310 WALNUT ST., PHILADELPHIA, PA. 


CASH CAPITAL $1,000,000 


FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 











NiSiY¥7 


JOHN J. P. RODGERS, Sec’y and Treas, 
SAM’L P. RODGERS, Asst. Sec’y 


SURPLUS TO POLICY HOLDERS 
$1,310,917.86 
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This chart tells a story that is vital to every 


clear. He pays 3% the first year and no more, i ; 
: { NTEE to reduce the rate each year, so that the fifth year 
it costs him only 2%. Illinois and Iowa agency contracts. 
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LANSING - 


AUTO-OWNERS INSURANCE COMPANY 
- MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V. MOULTON, Sec’y., F. P,. WRIGHT and F. A. WALL, Field Supt's. 








UNITED STATES BRANCH 
92 WILLIAM STREET, NEw YORK 


INCORPORATED 1720 


Roya EXCHANGE ASSURANCE 


LONDON, 


ENGLAND 


RICHARD D. HARVEY 
UNITED STATES MANAGER 














H. W. MURRAY, Supt. of Agencies 








THE 


TOKI 


Marine and Fire 
Insurance Company, Limited 


United States Fire Branch 


J. A. KELSEY, General Agent 
80 Maiden Lane, 


New York 


19 So. La Salle St., Chicago 


April 10, 1919 

















ae) | | | ernie 





F'= pew ieee if 








(5 














April 10, 1919 





THE NATIONAL 


UNDERWRITER 





13 





which is at the disposal of the insurer 
gratis; and to the fact that every man 
who carries insurance is interested in 
the loss of his neighbor in so far as 
his insurance premiums help to pay for 
that loss. Mr. Nichols’ points were well 
taken and enthusiastically received. 

Lieut. Fred J. Lewis, of the George 
H. Russell Company of Milwaukee, gave 
a very interesting recital of experiences 
in the great world war, from which he 
has but recently returned. The facts 
were out of the ordinary, very interest- 
ing, and he has won for himself a repu- 
tation as a humorist through the amus- 
ing anecdotes interspersed throughout 
his talk. Mr. Lewis is one of the most 
able insurance men in Milwaukee, and 
his talk one of the best heard in this 
city. 

Will Give Hearing in Michigan 

Commissioner Ellsworth of Michigan 
will give a hearing to the fire insurance 
interests next Saturday on the question 
of removing the war surcharge tax. He 
will not make any decision until after 
the hearing has been given. Michigan 
has been a hot state for the companies 
during the last few years. President 
A. G. Dugan of the Western Union, who 
is attending the annual meeting in Phila- 
delphia this week, will go to Lansing 
and be present at the hearing. 


Wisconsin Pond Meeting 

The Wisconsin Home Nest of the Blue 
Goose held its quarterly meeting Tues- 
day at Milwaukee, closing with a lunch- 
eon which was intended as a farewell 
party to Gander J. P. O’Brien, formerly 
branch manager of the Wisconsin In- 
spection Bureau, now associated with his 
father, Joseph W. O’Brien, state agent 
for the Home of New York in Michigan. 

Mr. O’Brien was unable to be in Mil- 
waukee and the gift which the Home 
Nest had arranged to present to him will 
be forwarded to his home in Detroit. 

Fifty-four ganders were in attendance 
at the luncheon, which was presided over 
by Most Loyal Gander Frank G. Risley. 

Committees were appointed to present 
resolutions on the deaths of Ganders 
William L. Jones, president of the Mil- 
waukee Mechanics, and Frank G. Dela- 
Hunt, state agent for the Northern of 
New York. 


held at Green Lake, Wis., the latter part 
of June. 

A committee of three past most loyal 
ganders, consisting of Ganders Atwater, 
Lehnberg and Harbeck, was appointed to 
arrange for the initiatory ceremonies 
and program at the annual meeting. It 
is expected that about a dozen goslings 
will take their first swim in the pond at 
the Green Lake meeting. 


Indiana Notes 


Sidney Dyer, for many years promi- 
nent in Indianapolis insurance and real 
estate circles, died last week after a 
long-continued illness. He was for many 
years a member of the local agency firm 
of Dyer & Rassman. 

The changed rates on apartments and 
double houses recently established in 
Indiana by fire companies have been 
withdrawn, according to a telegram from 
the Western Union, Chicago, to Governor 
Goodrich of Indiana. 

Harlan Hadley, who resigned a posi- 
tion with the office of H oosmall 
& Co. of Indianapolis to enter the army, 
has returned to that agency after having 
made a fine army record on the Mexican 
border and then in France, having won 
a captaincy in artillery. He is reentering 
the insurance field with enthusiasm and 
is already doing even better than begin- 
ning where he left off as to business 
production. 


Indiana State Fire Marshal H. H. 
Friedley proposes a school of instruction 
in Indianapolis, to be held for a week, 
and which will be attended by firemen 
from all parts of the state. It is said 
the plan will receive favorable consid- 
eration from the Indianapolis Board of 
Public Safety. Mr. Friedley has also 
called the attention of the board to the 
advisability of adopting the universal 
hose and engine coupler to enable cities 
to assist one another in fire fighting. 


Illinois Notes 


The Illinois senate insurance commit- 
tee has recommended for passage the 
valued policy bill, Senate Bill 199, by 
Brady. 

The Illinois house has passed House 
Bill 188 by Scanlan, providing that Illi- 
nois companies heretofore, as well as 
hereafter incorporated, shall have the 
| estar to write marine insurance of all 

inds. 








Wisconsin Notes 








NORTHWESTERN STATES 




















SITUATION IN NORTH DAKOTA 





Conditions Regarded as More Favor- 
able to Insurance Interests—Atti- 
tude of Political Leaders 


FARGO, N. D., April 9.—Insurance 
men in North Dakota are watching de- 
velopments closely in an attempt to 








La Crosse, Wis. The business will be 
conducted under the name of Fries-Nie- 
buhr Agency. 


John S. Strozyk, 456 Mitchell street, 
Milwaukee, a local agent and real estate 
man, has formed a partnership with 
Michael J. Zalewski, his former assist- 
ant, under the name of J. S. Strozyk & 
Co. Automobile lines are being added 
to the agency department. 

David B. Richardson of Boscobel, rep- 
resenting the National of Hartford, 
Queen and Franklin, died March 1. Mrs. 
Richardson, who has taken full charge 


owing to the failing health of her hus- 
band, will continue in its management. 





Michigan Notes 


Hibert S. Arniot, local agent at Wyan- 
dotte, Mich., has sold his agency to 
Charles H. Marr. 

The Anna G. Throp Insurance Agency 
at Big Rapids, Mich., one of the oldest 
agencies in the state, has been sold to 
the Eldridge & Shepers’ Insurance 
Agency. 

Mrs. Martin Brown, wife of the state 
agent of the Commercial Union in 
Michigan, died last week fellowing an 
operation. Mr. Brown’s many friends 
throughout the state deeply sympathize 
with him in his sorrow. 


Lieut. William A. Coleman of Morley & 
Coleman, prominent local agents at De- 
troit, has just returned from France. 
Mr. Coleman is a first lieutenant in the 
500 Aero Squadron and has been in the 
service a year and a half. He expects 
to get his discharge shortly and will 
again take up the insurance business. 





“Rough Notes” is a live monthly paper 
for local agents. Send 15 cents for sam- 








The next meeting will probably be 


George J. Fries and Henry Niebuhr 
have consolidated their agencies at 


ple copy. Rough Notes, 1362 Insurance 


of the agency in the past few years, ; 





learn just how the radical legislation 
recently enacted is going to affect the 
fire insurance business. Two or three 
of the big fire companies have an- 
nounced their intention of pulling up 
stakes if the state authorities attempt 
to enforce the recently enacted laws in 
their entirety. Local agents have been 
somewhat encouraged, however, by the 
statements of two important Nonparti- 
san League leaders who have repu- 
diated some of the radical features of 
the Nonpartisan League’s program and 
have stated that it will be best to work 
out a more moderate and rational pro- 
gram. In other words, it seems to be 
the view of these two men that the 
state cannot absorb the new program 
too rapidly, that it will be necessary to 
put the changes into effect gradually, 
and not attempt to turn the state up- 
side down with experimental laws. So 
far as the fire insurance business is con- 
cerned the companies are of the opin- 
ion that perhaps one or two test cases 
may come up under which the state 
will attempt to force the companies to 
write an undesirable and hazardous 
class, but there does not seem to be at 
present the inclination to unnecessarily 
harass the companies. The Nonparti- 
san League leaders are feeling their 
way along, attempting to popularize 
the movement gradually. Political 
leaders in the state seem to recognize 
that now that the control is in their 
hands they must utilize their new pow- 
ers carefully in order to remain in 
power. 

At the annual meeting of the West- 
ern Union, which will be held in Phila- 
delphia this week, the managers will 
discuss the North Dakota situation, ex- 
changing ideas on the socialistic tenden- 
cies of the state. 





Warning Has Been Issued 


Commissioner Sanborn of Minnesota 
issues a warning in the department bul- 
letin against the National Association of 
Dyers and Cleaners Interinsurance Ex- 





Exchange, Chicago. 


change of St. Louis, which he says is do- 
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“keGirdles the Globe" 
WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 


Insurance Company, Limited 


Its United States assets are $17, 
mm, dollar representing UNITED STATES INVEST- 
Mane” MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


LONDON & GLOBE 


083,985.30, every 





GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
Ra 4 - o--e-e 
Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M, WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 
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ing business in the state without a 
license. He says that this concern is 
reinsuring its business in the Central 
State Interinsurance Exchange of St. 
Louis, which is also unlicensed in Minne- 
sota. 





Minnesota Notes 
The Hawkeye Securities Fire and the 
Wheeling Fire have both entered Minne- 
sota. 
The Minnesota Blue Goose is issuing 
notices for a Blue Goose dance April 26 
in the Blue Goose hall at Minneapolis. 


North China Fire Enters 
The North China Fire of Shanghai 
has entered the United States for fire 
business and has been .licensed in New 
York. H. K. Fowler is the United States 
manager. The company at present in- 
tends to write fire business only in the 
Pacific coast states through Balfour, 

Guthrie & Co. of San Francisco. 


is a live monthly paper 
Send 15 cents for sam- 
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OMAHA HIT HARD BY TORNADO 
Wind Causes $400,000 Loss in Ne- 
braska City—1,000 Claims Result 
—Autos Not Covered 





OMAHA, NEB., April 9 —Omaha is 
recovering from a tornado which swept 
a path a block wide and nearly three 
miles long through the city last Sun- 
day evening. The loss is placed at 
$400,000 by insurance men. At least 
1,000 tornado insurance claims resulted 
from the storm, they said. 

Omaha, because of a tornado here in 
1913, and several tornadoes out in the 
state since then, has kept up-to-the- 
minute on tornado insurance, say in- 








surance men. Few policies have been 
allowed to lapse. 


No Fire 


The losses are nearly all partial; few 
total losses being reported. All the 
damage was by wind; with no fire and 
lightning, thus simplifying settlements, 
compared with what they were during 
the 1913 tornado in Omaha. A heavy 
—_ following the tornado, prevented 

res. 

A new angle in insurance developed 
in claims for automobiles. It was 
pointed out that fire and theft insur- 
ance on automobiles does not cover 
tornado losses. Two garages were 
smashed, and numerous private garages 
and automobiles were wrecked. 


Eastern Companies Hit 


No tabulation of losses was avail- 
able in Omaha, but insurance men 
agreed the Home of New York, Glens 
Falls, Phoenix of Hartford and the 
North America companies were hard- 





est hit. Adjusters were hurried to 
Omaha from surrounding cities and 
were put to work at once. The high 
price of building material of all kinds 
will make replacements expensive, and 
most of the claims will be settled on 
a basis of property value. 





NEW COMPANY IN DES MOINES 





Superior Fire & Marine Is Being Or- 
ganized with $1,000,000 Capital— 
W. C. Ballard Is President 





DES MOINES, IA., April 8—A new 
fire insurance company, the Superior 
‘Fire & Marine of this city, is being or- 
ganized, the authorized capital being 
$1,000,000. The stock is to be sold at 
$400 a share in order to create a large 
surplus. Wayland C. Ballard of Des 
Moines will be the president of the or- 
ganization. William A. Scherfe of Fort 





Madison, Ia., a well known local agent 





1918 Fire Premiums and Losses in Twenty MINNESOTA CITIES 
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Ralph B. Clark, 
Secretary & Mgr 








Dayton Mutua! Fire 


DAYTON 
Insurance Co., “Guo 


B. C. COLEMAN, Secy. 


Conservative and Careful 
Managemeut 


AGENTS WANTED 
Address Home Office. 








E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 


An Agency Company 








Incorporated 1838 


KNOX MUTUAL INSURANCE CO. 





B. M. ALLEN, President 





SURPLUS OVER $200,000.00 


Business Confined to Ohio 


MT. VERNON, OHIO 


H. S. JENNINGS, Secretary 











LOST POLICY 
CERTIFICATES 


Save work of cancelling and rewriting lost pol- 

icies, and trouble of calculating earned pre 

miums. No troublesome signatures to be 

obtained. Safer than putting out a second 

oe. q Designed by Carey & Zimmerman. 

— agents | Cincinnati, Ohio. Thousands 
nu 


50 . 100 200 500 1000 2000 5000 
$7 $1.80 $3 $4.50 $7.25 $12 $20 $40 
— Sold by — 

THE NATIONAL UNDERWRITER 
Rough Notes 
Chicago Indianapolis NewYork Cincinnati 





Farmers Alliance 


Insurance Company 
of Kansas 
McPHERSON, KANS. Organized 1887 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000.00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F TALBOTT, Pres. C.F. MINGENBACK, Secy. 











ANTHONY KLAASEN, Pres. 


GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 








THE AUTO OWNER WANTS taiindct xizmetisoneranen oe rts 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MID-WEST MUTUAL, AUTOMOBILE INDEMNITY ASSOCIATION 


write 


J. B. HENDERSON, Secretary 











AMERICAN MUTUAL ‘INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 
J. W. McGINETY, Secretary. 


Indiana Pythian Bldg., Indianapolis 


—The Original Dru 


PHILIP LEHR, Pres. 


ists’ 7" ccs Company— 
ncorpora 
THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 
Cincinnati, Ohio, 81 Atlas Bank Bidg. 
Total Assets oe a Operating ag 4 in Ohio and Indiana 
T. GROENLAND, Treas. 
wr C. C. FELTS, Ft. Wayne, Ind. 


C. L. McINTIRE, Secy. 








Organized 1876 


Total amount at risk, $6,932,379 
Total cash assets, $137,900. 53 
Writing a general classification 


S. N. FORD, President 





The Merchants’ and Manufacturers’ 
Insurance Company 


Annual dividends to policyholders 


Mutual 
Mansfield, Ohio 


Net cash surplus, $85,889.39 
Contingent assets, 339,310.95 
Auto fire floater department 


G. W. DeYARMON, Secretary 











TOTAL ASSETS - 
A. C. CUMMINS, President 





Richland Mutual Insurance Company 


MANSFIELD, OHIO 
Incorporated 1850 


BUSINESS CONFINED TO OHIO 





$2,486,445.48 
R. SMITH, Secretary 
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and special agent of the Western and 
British America, is to be vice-president 
and Fremont S. Gibson of Des Moines, 
a farm and loan man, secretary and 
treasurer. The incorporators met the 
other night, there being twenty-five of 
them. There will be a _ provisional 
board of 21 men. A number of insur- 
ance men will be interested in this or- 
ganization. 





TO ORGANIZE BANKERS FIRE 





Interests Associated with the Bankers 
Automobile Fire Plan a Company 
with $2,000,000 Capital 





The Bankers Fire of Lincoln, Neb., 
has been incorporated and already $500,- 
000 capital and $250,000 surplus have 
been subscribed. Back of this organi- 
zation are a number of prominent men 
in the state, many of whom are inter- 
ested in the Bankers Automobile Insur- 
ance Company of Lincoln. The more 
prominent men_ back of the Bankers 
Fire are: A. H. Armstrong, who is 
vice-president of the Bankers Automo- 
bile, a capitalist and clothing merchant 
of Lincoln; Max Beghtol of Strode & 
Beghtol, attorneys of Lincoln; Charles 
Maixner, president of the Bankers Au- 
tomobile, a well-known banker who 
owns a string of banks and lives at 
Ceresco, Neb. There are two retired 
Lincoln capitalists, H. W. Lansing and 
Clark Turney, who are incorporators. 
Another man is L. J. Dunn, president of 
the City National Bank of Lincoln. H. 
W. Kenyon, general manager of the 
Bankers Automobile, is one of the in- 
corporators. 

Will Have Ample Funds 

The Bankers Fire proposes to do 
business on an extended scale. Its au- 
thorized capital is $2,000,000 and its 
surplus $1,000,000. The stock will not 
be sold on the professional promoting 





themselves so that the cost of organi- 
zation will be very small. It is pro- 
posed to get a first-class underwriter 
and build up an institution that will 
reflect credit on Nebraska and the 
country at large. The Bankers Auto- 
mobile has made a great success. It 
has $337,427 assets, $200,000 capital and 
a net surplus of $76,000. The total pre- 
miums last year were $164,764. 





Hamilton Opens Agency 


Frederick H. Hamilton of Hutchinson, 
Kan., who was formerly an officer of the 
Great American Life of that city, has 
established a general agency there and 
will write all kinds of business. It will 
be known as the Central State Insurance 
Agency and is affiliated with the Central 
State Bank. It will do a farm as well 
as a city business. The bank has affili- 
ated with it about nine other banks in 
small towns adjacent to Hutchinson. Mr. 
Hamilton has had a good life insurance 
training, at one time being connected 
with the Mutual Benefit Life in Chi- 
cago, and later was an agency supervisor 
of the Reliance Life of Pittsburgh with 
headquarters in St. Louis. 





After Information 


TOPEKA, KAN., April 8—Commissioner 
Frank L. Travis, Kansas, has sent to all 
of the fire companies a request for two 
specific items which do not appear regu- 
larly in the annual reports. One item 
asks that the companies report whether 
or not there was included in the “losses 
paid” report all amounts spent for judg- 
ment, telegraph, postage and similar ex- 
penses incident to the payment of the 


loss and a statement of the amount paid 
for these expenses. The second item calls 
for a statement of the name of every 
company in which reinsurance on Kan- 
sas business was taken when a company 
wrote an excess line. This information 
is to determine the companies handling 
reinsurance which are unauthorized to 
transact business in Kansas. 





Cannot Collect Expense 


TOPEKA, KAN., April 8—Fire insur- 
ance companies which have policies can- 
celed by the insured cannot collect the 
expense of getting the business when 
the short rate table is effective. This is 
the ruling of Commissioner Frank L. 
Travis, in a notice to all the fire com- 
panies in the state. The companies in 
filing a new short rate table, effective the 
first of the year, did not insert a clause 
which would allow them to retain the 
expense account when cancelling a policy 
under the short rate. 





Dangerous Missouri Decision 


ST. LOUIS, MO., April 9.—A decision 
has been handed down by the supreme 
court of Missouri in the case of Non- 
Royalty Shoe Company vs. Phoenix 
Assurance Company, which amounts to 
ruling that where there is a wide discrep- 
ancy between the opinions of appraisers 
as to the amount of loss, this constitutes 
sufficient evidence of fraud to warrant 
setting aside the award, and submitting 
the amount of the loss to the jury for 
determination. The fire companies regard 
this decision as particularly dangerous 
to their interests in view of the fact that 
it has now become an almost established 
custom in Missouri where a loss has 

















HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
At Actual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 








occurred in a large city to bring suit in 
one of the remotely located counties 
where juries seldom find for a corpora- 
tion. 

In the case under which the decision 
was rendered the supreme court held that 
the policy provision for determining the 
amount of the loss is in conflict with 
the state law. The actual loss was held 
to be the sound value less the value after 
the fire, not the cost of repairs or re- 
placements. This, of course, makes it 
an easy matter for the courts to set 
aside appraisals and actually throws the 
adjustment of a disputed loss into the 
hands of a jury, which is often a back- 
woods jury, prejudiced against the fire 
companies. 





Must Adjust on Present Cost 


TOPEKA, KAN., April 8—Fire com- 
panies in Kansas must make adjustments 
on the replacement value of the property 
destroyed by fire or damaged by water 
instead of on the cost price of the prop- 
erty. The Kansas insurance department 
has a considerable number of complaints 
that some of the companies are attempt- 
ing to make adjustments on the cost 
price of the articles, less a depreciation 
charge, instead of replacing the article. 
All the companies have been notified that 
adjustments must be based upon the re- 
placement cost at the present time, less 
depreciation, and not upon the cost at the 
time the article was purchased. 





Clarke Made Actuary 


Cc. L. Clarke, assistant manager of the 
Missouri insurance department, has been 
appointed actuary, succeeding R. P. 
Spencer, who becomes chief counsel for 
the Missouri Public Service Commission. 
J. W. Barbee of Marshall, Mo., formerly 
a member of the legislature, has been 
appointed assistant superintendent of in- 
surance, and Alexander Goode of Kirk- 
wood, formerly clerk in the department, 
has been made assistant actuary. 





Force to Increase Rates 


Governor McKelvie has signed the Os- 
terman-Vance hail bill, which increases 
the rates on hail insurance and pro- 
vides that the premium is payable with 

















plan, but the group of men who are & RB. JONES, Secretary and Manager DAYTON, OHIO personal taxes instead of to the assessor 
primarily interested will finance it in advance. The bill carries the emer- 
The Leading Mutual Fire Insurance Company on the Pacific Coast SORES Se ete 4. A. BEDBOM, Toeeemes W. A. RUTLEDGE, Secretary 


F. J. MARTIN, Pres. 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 





MAIN OFFICES, CENTRAL BUILDING, SEATTLE, WASH. 








INSU 
VAN WERT, OHIO. 


CENTRAL MANUFACTURERS’ MUTUAL 


CE 


COMPANY 


ORGANIZED 1876 





IN THE CENTRAL 








UNEXCELLED PROTECTION AND SERVICE 


100% AMERICAN 


MANUFACTURERS’ 














Western Department: 1] So. La Salle Street,Chicago. 











Elmer D. Webb, Pres. 


THE BUCKEYE UNION INSURANCE CO. 


Lima, Ohio 


Ira E. Wagner, Sec. 





Ohio’s Youngest Company Specializing on Automobiles 








The fact that we are youthful means we have openings 
for good agents in Ohio. 


Address Home Office. 











LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANGE. 
ITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE 
TODAY 





ST. PAUL MUFWAL MAHL & CYCLONE INS. CO. 
805-6 Pioneer Bidy., St. Paul, Minn. 
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~FARMERSMLTLAL” 


_ Hain ysurane 


IN THE WORLD. 
HOME OFFICE - - 








THE LARGEST AND LOWEST PRICED HAIL INSURANCE ASSOCIATION 
INSURES GROWING CROPS 


DES MOINES, IOWA 








EAT AM 
o* Eb, 
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MANSFIELD,OHIO. 





The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. 
write our 


F. B. BLACK, Pres. 


Our Policy Holders Know Why 





Agents find it easy to 


Automobile and Health 
and Accident Insurance 


Write us for terms 


H. R. ENDLY, Sec’y. 








The 
NATIONAL 


THE LARGEST EXCLUSIVELY AUTOMOBILE 


MUTUAL IN OHIO 





MUTUAL 


Writing 
Insurance Co. 





Windstorm, Explosion and Theft 


Full Floater, Fire, Lightning, 








CELINA, OHIO 


E. J. BROOKHART, 
Secretary 





December 31, 1918, we had over 19,000 Policy Holders, Nine 
Million{Theft and Eleven Million Fire Insurance in force. 


Live Agents Wanted in Ohio and Indiana 














16 


THE NATIONAL UNDERWRITER 


April 10, 1919 





gency clause, and is effective at once. 
Insurance men say this is one of the 
most important bills before the present 
Nebraska legislature. It also increases 
the coverage from $10 to $15 an acre. 
Last year the state hail insurance ex- 
periment paid out, because the season 
was dry and there was litle nail. A 
normal season, insurance men expect, 
will tax the state hail plan to the limit, 
as the rates and consequently the ability 
to pay are far below the old line com- 
panies. 





Organizing New Company 


P. F. Zimmer of Lincoln, Neb., presi- 
dent of the Nebraska National, is back 
of a new company known as the Liberty 
Fire of Omaha. Mr. Zimmer recently en- 
deavored to take over the charter of the 
Columbia Fire of Omaha, but the de- 
partment refused to license it. The 
Columbia Fire was reinsured by the Na- 
tional of Hartford and the plant con- 
tinued under the Columbia Underwriters 
Agency. Mr. Zimmer has been anxious 
to get another company with headquar- 
ters at Omaha. 





Iowa Notes 


Des Moines firemen are indignant be- 
cause of the failure of the city to in- 
stall the double platoon system. Some 
months ago they threatened to strike. 
The city council promised the reform 
April 1. The city has announced itself 
$105,000 in debt in its fire fund and the 
mayor has promised to make good on 





his pledge as soon as the April taxes 
roll in. 


Uncle George Newman, the veteran 
manager of the Western Adjustment 
Company of Des Moines, is expecting a 
visit from his son, Major Cliver Peck 
Newman, who landed in New York last 
week from overseas. The major has been 
piloting Miss Margaret Wilson, daugh- 
ter of the president, about Europe, 
where she has been singing for the 
Y. M. C. A. boys and Yanks. 


Missouri Notes 


The Union of Canton has been licensed 
in Missouri. 


John F. Stafford, recently appointed 
western manager of the Sun of London, 
was in St. Louis last week visiting his 
agents. 

The Mississippi Valley Blue Goose has 
arranged an_ old-fashioned initiation 
party for April 26 at the American Annex, 
St. Louis. Several candidates will take 
their first swim, and three or four cer- 
tificates of flight will be passed upon. 

A bill to prohibit the entering into 
agreements in restraint of buying, sell- 
ing and brokering insurance contracts 
has been introduced in the lower house 
ot the Missouri legislature. The bill pro- 
vides that persons combining for limit- 
ing the buying or selling of insurance 
contracts shall be liable to not less than 
@ year’s imprisonment. 

Last week the Fire Underwriters Asso- 
ciation of St. Louis and a committee 
representing the firemen of the city, 
the latter being the instigators of House 
Bill No. 100 in the Missouri legislature, 
held a meeting and agreed to an amend- 
ment to the bill whereby the companies 
will be taxed $200 per annum regardless 
of the number of the agencies repre- 
sented. The bill was originally ambigu- 
ous and this will clarify the situation. 








Cincianati Underwriters 
121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 


| ORIENT 


INSURANCE 
COMPANY 


—~ 





COMBINED STATEMENT 


Capital - - - $250,000.00 
hadnabindin. ~ “Oe 
Surplus to Policy Holders 9128. of HARTFORD, CONN. 








F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 


A.G. McILWAINE, Jr. - President | 
HARTFORD, CONN, 














CHARLES E. DOX, Manager 


WESTERN DEPARTMENT 











Incorporated 1849 39 S. La Salle St., Chicago, Il. 
THE W E STE RN SAM B. ies Manager 
INSURANCE COMPANY — 








OF PITTBURGH 


The Concordia Fire 
Insurance Company 


The Oldest Fire Insurance Company 
West of the Alleghany Mountains 











1918 PREMIUMS 
AND LOSSES IN 





MISSOURI 


As Divided Among Three Large Cities and Remainder of State 

















Remainder 
St. Louis Kansas City St. Joseph of State 
Company Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Bi busi 117.700 $ 69,427 $ 47,378 $ 56,954 $ 6,549 $ 12,873 $197,614 $ 90,278 
Aetna vcarai 1? 2s988 17639” 17.769 ” 19,460 2,180 os tes aS 
Alliance ...... 481 3,504 4.490 1,625 ER saan 47 ,372 
American ..... —272 6,013 28,507 30,230 11,244 3,864 84,883 59,182 
Amer. Cent. 41,785 26,523 9,109 12,998 2,758 13,445 63,387 56,673 
Amer. Alli..... 11,785 9,779 5,733 4,757 1,593 1,321 12,740 10,572 
‘Amer. Drug 1,001 177 1,304 2,443 225 1,450 14 
Amer. Eagle 6,346 2,954 5,682 4,212 877 207 19,236 3,268 
Assur. Co. Am 4,475 2,118 168 252 sites gods 19 2,615 
Amite, Ct. 600% 10,654 17,196 6,987 2,387 3,095 3,753 93,085 36,727 
Atlas Assur.... 27,955 19,211 20,649 6,027 4,815 2,409 31,803 19,089 
EEONEOR. dense 50,179 10,007 16,526 6,006 3,159 1,416 47,699 51,348 
BU BAO 550 'v.00 2% 50,179 -10,00 14,416 23,901 1,355 44 29,902 28,982 
Brit.-Am. Assu. 19,937 9,206 2,915 ,78 598 255 5,077 8,488 
Caledonia ..... 0,403 21,720 —6,473 24 1,053 122 6,526 11,309 
Camden oH 8,685 ,463 12,133 13,134 2,419 4,295 31,429 15,77 
Citizens ....... 23,990 19,798 5,110 599 2,591 2,348 24,971 19,090 
os ie eee 16,963 7,911 8,046 3,186 1,418 2,264 4,592 1,52 
Clevl’d Nat'l... 7,431 3,028 1,412 10,723 er ests 6,812 404 
or) i aA 648 1,408 380 48 5 203 76 
Com’l Un...... 24,658 7,507 8,010 4,042 849 41 6,708 10,483 
Cmnwith. ..... 14,383 4,896 2,400 5,605 1,564 10 18,583 8,807 
Concordia 10,454 10,108 10,455 13,205 2,219 713 38,25 27,163 
SIIRL 'c 5c.5 54 o's 30,225 12,969 17,232 25,349 4,908 1,403 183,687 78,030 
Continental 69,490 26,550 $2,521 44,029 9,483 8,145 311,366 233,335 
Ey! Scss%s ,622 266 468 1,136 1,067 1,579 ,154 8,2 
Tg aa 3,341 8,724 344 31 Sot Posse 157 
EY Et ee 0,151 30,332 22,957 23,559 7,904 1,185 175,294 129,853 
Dub. F. & M... 29,862 19,073 13,521 ,856 594 1 15,152 10,189 
Ka., St. & B. D. 7,703 9,631 5,133 10,715 923 54 20,266 0,36 
Equitable, R. I. 6,924 2,810 5,839 1,783 1,574 388 25,935 5,821 
Equity bisa 2,194 aiaie 5,027 28,221 677 sus 2,603 one 
Wederal ...c.0 5,873 1,168 10,040 10,005 ie es sce ier ee 
Fid.-Phenix 83,656 50,985 43,129 75,358 8,699 1,017 345,282 163,567 
Fr. Ass’n, Phil 3,277 37,257 26,716 2,74 4,926 5,582 66,083 12,777 
Firemens .. 40,540 17,778 24,203 52,407 3,209 8,609 62,944 52,347 
Frmns. Fund 55,457 ,051 22,525 28,541 5,565 1,194 68,626 55,180 
Franklin ... 33,283 26,019 10,981 10,380 1,525 2,805 37,578 9,559 
Gen. Fr. Assu 12,921 16,744 5,878 23,83 1,474 625 14,30 876 
CS eae 7,769 4,907 9.080 7,893 2,263 2,296 11,786 15,215 
Glens Falls... 16,716 5,812 22,267 15,130 1,996 956 26,011 30,342 
Gl. & Rutgers.. 21,961 14,762 47,440 32,218 16,269 1,104 —262 3,551 
Granite State.. 8,626 7,080 8,890 9,225 a ae 3,737 2,91 
Great Amer.... 141,628 60,678 68,900 73,161 19,139 5,978 153,112 154,545 
Hanover ...... 30,207 21,744 20,718 39,294 6,134 3,069 33,198 22,160 
Hartford 164,859 111,521 83,810 87,527 28,21 9,352 458,110 152,078 
Home, N. Y 128,177 74,67 9,177 64,066 19,409 31,772 633,040 364,377 
Home, Cal ,033 58 3,241 50 1,388 12 1,6 315 
Imperial ...... 7,530 64 2,400 1,595 1,66 43 7,4 5,1 
Ins. Co.N. A... 81,185 42,117 37,184 16,964 11,018 6,118 172,683 122,069 
Ins. Co. St. Pa. 26,17 31,329 11,084 23,043 ,980 105 22,422 12,140 
LL&L. & G.... 150,271 78,642 29,780 20,829 6,315 658 227,014 155,243 
London Assur. 30,962 17,358 17,131 19,740 3,411 4,502 32,262 17,275 
Lon. & Lan.... 20,954 19,531 27,535 29,795 3,594 1,034 27,893 10,445 
L&L., L. & G. 2,405 1,500 464 EN 421 piouae 2 ae se 
Marq. “‘Nat’l.... 16,043 ,950 7,620 3,392 2,320 1,823 11,915 6,053 
RE coe | 3 11,038 —21 337 21 ers 10,304 3,844 
Mechanics. .... 12,125 12,463 6,015 5,536 1,856 15 23,614 14,275 
Mech. & Trad. 7,433 4,502 10,589 4,276 1,935 2,261 13,177 8,608 
Mercantile .... 6,238 6,305 4,182 5,631 3,535 2 16,352 14,805 
Merchants 4,665 5,495 1,559 16,425 59 4 3,886 »72 
Michigan ..... 2,792 12,014 4,660 8,279 1,501 127 610 60 
Milw. Mech 35,265 18,257 21,790 29,940 5,424 6,342 45,543 43,958 
Minneapolis .. 6,955 2,696 1,149 3,433 P 1,27 
Nationale, Fr.. 21,459 11,121 3,360 3,339 93 1 20,383 4,704 
Netherlands ... 41,531 38,989 33,432 43,518 1,370 68 91 6,327 
Nat’l-B. Frank. 13,372 972 13,213 16,6 4,617 2,055 25,770 6,525 
National, Ct... 97,388 69,663 64,833 120,252 17,452 8,165 109,276 53,465 
Nat’l Liberty... . 24,182 12,253 22,26 6,146 5,384 6,90 6,51 21,405 
Nat’l Traders. . 313 40 80 2,000 44 sed 1 “eH 
26,297 13,245 18,158 5,011 433 23,8358 7,539 
11,702 6,911 32,778 5,320 2,976 97,194 87,370 
15,426 8,009 17,754 3,904 3,0 12,406 9,555 
New: Samp tee 5438 sf'aas avate suai Pe 6,831 3,057 
New Jersey.... 4/899 "61 wane — — eaee: ett ett 


of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919 . ... $3,404,843.08 


WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 





sic enol Capital Stock .... 750,000.00 
Assets $624,780 Net Surplus $151,269 Reserve ....... 1,904,913.89 


WM. F. STIFEL, Pres. 

F. RIESTER, O. E. STRAUCH, 
Secy. Asst. Secy. 
WM. V. FISCHER, Supt. of Agencies 
E. A. KEELER 


Surplus to Policy- 
holders . . . ... 1,253,367.64 





——Writing— 


714 Hippodrome Bldg. Cleveland, Ohio Fi 
Special Agent for Ohio, Indiana and Penna. ire _ Tornado 
eTfric: uerbach, Managers i Lea 
Western Department " Sprinkler kage 
Insurance Exchange Bldg., Chicago, Ill. Rents Use and Occupancy 























The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for aconservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








National Lipertsy 


Insurance Gompany 
of America. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
STATEMENT JANUARY 1, 1919 
Assets _ a 609,646.00 Net Surpl wae $2,395,417.89 
* Lepee Ke a = *, ) 4 us i wi e lg "9 
Liabilities, including Capital - 7,214,228.11 Surplus to Policy Holders -  3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








C.A. PALMER, President C. O. DAVIS, Vice-Pres. W. A. ELD 
S. D. ANDRUS, V.-Pres. & Man’g Underwriter F.H. ALDRICH, Counsel H. R.VERNOR nie ey. 
L. K. HENNES; Treasurer 


THE INTER-STATE FIRE INSURANCE CO. 


OF DETROIT, MICHIGAN (Organized 1913) 


Capital fully paid $259,150.00 Assets $591,109.81 Surplus to policy hold . 
y 406-412 DIME BANK BUILDING one POSet® $310,064.33 














NATIONAL INSPECTION CO. 
INVALUABLE ON SPECIAL HAZARDS 


_ J. G. HUBBELL, Mgr. 108 SO. LA SALLE ST., CHICAGO 
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April 10, 1919 THE NATIONAL 
Remainder 
St. Louis Kansas City St. Joseph of State 
Company Prems. Losses Prems. Losses Prems. Losses Prems. Losses 
Northern, N. Y. 2% 163 7,492 6,795 11,074 1,349 167 4,470 3,320 
No. River..... 172 14,446 13,456 35,363 2,946 2,799 20,83 10,102 
N. W._ Nat'l... 82, 615 44,040 51,543 31,570 5,485 35 57,619 41,311 
N. Y. Nat’l..... - 13,67 ,169 sans nees wake 
North'n, sal 120,962 108,350 21,515 17,929 4,926 5,706 60,020 34,196 
Old Colony. 7,459 15,100 1,267 74 1,006 2,184 18,575 13,731 
Orient. ...... 0,974 26,329 8,071 10,004 4,374 31 20,46 11,559 
Norwich Un 27,55 16,648 6,979 9,33 3,487 3,509 33,472 42,217 
Palatine ...... 71,358 21,987 12,206 7,853 3,053 72 10,963 34,518 
Pacific én 8,733 11,737 10,579 23,916 31 ea 5,742 1,52 
Pennsylvania - 31,058 22,710 6,47 26,590 2,434 1,35 53,238 46,275 
Phoenix, Ct. 44,923 25,243 22,880 35,640 7,267 341 209,345 0,396 
Prov.- Wash. 28,139 16,842 16,917 28,532 3,432 2,232 31,507 27,926 
Patriot 2... ata 1,35 ,05 1,226 2,917 35 
Phoenix, Eng 67, 321 49,933 18,097 9,406 5,322 2,611 60,598 21,690 
Phenix, Fr 18, 171 =: 14,673 3,99 3,898 1, 18,394 1,64 
a rere 21,665 68,240 18,658 | 46,948 5,263 2,560 135,749 108,569 
Royal Exch 21,11 16,620 19,424 22,451 pA 1,5 8,152 5,046 
Reliance ...... 12,192 7,808 14,243 17,259 1,688 2 8,488 5,851 
Rhode Island... 16,122 10,743 8,850 14,322 3,038 989 40,940 11,977 
Ret. Hardware 284 sais 341 ae 118 nee 22,188 ,76 
Royal, Eng.... 105,989 84,853 48,823 69,431 6,310 1,359 79,779 61,249 
Safeguard .... 3,957 3,20 99 3,732 98 1,04 1,197 35 
St. Paul....... 56,654 38,076 9,584 46,386 5,006 3,000 51,825 32,386 
Security, Ct... 30,757 27,208 23,734 21,209 5,287 4,37 28,565 7,718 
Spreflg,. .cscc 75,405 38,137 11,653 72,199 8,433 1,307 204,133 73,193 
Standard ..... ,017 »o1 41 8,30 847 3 6,33 11,910 
Sterling =... . hice 1,748 Rpt: 3,493 102 2,885 39 
Stuyvesant 4,589 4,915 9,860 5,183 2,251 1,913 2,544 239 
Str. In. Co. Am. 10,290 3,179 99 —801 916 3 23,365 239 
Scott. U. & N 47,030 23,880 35,474 28,842 4,733 1,020 36,849 33,425 
Und. Am. Lids 3,961 4 95 1,196 2 woe wags 
Und. G. W. — 1,944 1 438 17 —138 as arma 
United — 16,467 24,973 21,003 39,746 7,256 3,815 51,266 22,006 
State Assur. 3,250 872 2,716 1,232 549 2 193 76 
Sv ag evades eee 17,902 14,446 4,96 1,801 4,428 2,105 6,247 4,357 
SOW scseccune se 64,834 38,548 16,706 48,623 4,739 3,444 ° 34,869 9,357 
Westchester - 60,241 29,637 17,578 23,053 4,294 1,237 54,266 47,456 
Western, = 10,120 4,513 10, 290 4,907 814 296 14,219 12,588 
Union a. 15,118 13,882 an 1,345 333 17,707 5,228 
Union Fire. 11,809 9,670 4,933 9,982 1,969 11,984 3,612 
Urbagme <3 .0x. 5,561 15,779 5,610 17,309 1,691 181 30,327 16,267 
Yorkshire .. 12,011 9,801 13,225 13,409 wae 721 1,854 20,317 
Mich. Mil. Mut. 862 eee 1,237 5,621 441 22,270 28,641 
Millers Mut. 1,290 547 490 450 392 25,724 17,364 
Millers Nat’l.. 3,698 1,233 Pee 8,875 80 7 40,709 34,552 
Mill Own. Mut. 2,083 84 1,158 9,088 1,072 2,690 19,309 12,537 
Minn. Im. Mut. 86 note 258 wet 6 762 14,842 4 
Mutual Fire... aes aad sand 9,072 4,847 
Ohio Farmers.. 4,085 3,916 11,534 14,914 77 1,376 11,378 9,446 
Ohio Mil. gab 1,767 109 1,753 44,667 2,305 ey 38,626 14,445 
Pa. Lbr. Mut. 404 353 311 ,032 6 2,690 »547 93 
Retailers Mut. 284 aise 341 ada 118 Peery 22,188 7,776 
Wash. Mut. 17,040 9,341 “ene owas aes 413 daa 
West. Mil. Mut. 1,068 aeae 496 ware 526 20,733 6,027 
Con. Town Mut. rere Breas erry wea eiee 20,452 13,070 
Un. Town Mut. ica eae eee re pee 1 
Her. Town Mut. pies era Sua ones “es 4,992 1,439 
Farmers, Pa... 4,135 3,128 6,994 11,608 1,843 486 2,631 69 
Fitchburg Mut. 750 5 453 2,556 80 aad 4,506 4,897 
Gr. Dl. Nat’lM. 676 41 640 1,500 515 1,793 19,755 15,152 
Iowa State ee owe eae wea 142 284,600 127,643 
Jefferson Mut.. 23,392 10,519 wea weed ees ee 23,392 10,519 
Ind. Lbr. Mut.. 2,039 4,777 1,269 5,170 401 2,690 26,577 1,235 
Lbrmns. Mut.. 1,103 353 747 32 53 2,690 10,334 369 
bbe. Wut......:.. ,327 4,777 843 5,000 157 2,690 10,419 534 


SAUDUUHAVOOUOUEQUOAUEOUAAUOAUOUEQUESUAGOQUUOUEOUOQUOOUOUEOUOOUOOUOUOOUOOUOGUOONOOOOUOQUOQUOGUOUOOUEOUEOUOOOE 
66 Broadway, New York 


Ek. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME OFFICE = TY OUIS H. PARKER “upsintes 
UNDERWRITERS AUTOMOBILE 


MANAGING DIRECTOR FIRE INS. CO 
VUDUUUEAUREGRDORDERQGQUQOGQNCGRRORCONUQUQUUQRUGREQEDENQQEUSUGGUCQUGECEEDGNRUUUQRRORDORGOUQODORUORDERRORUD 





oe é FIRE, MARINE, WINDSTORM, 


AUTOMOBILE, SPRINKLER 
Swouwrauce Compomy 
of Watartown.y: 


LEAKAGE, RIOT AND 
EXPLOSION INSURANCE 
STUART MoRoAN State Agent, Michigan, East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 
T. JULIAN, State agent. Ohio and West bang ar Sr, 
F. G. HERMAN. State Agent, Indiana and Kentucky, Indianapolis, In 
P. P. WIPPELL, State apes. Illinois and Wisconsin, P.O. Box 225, Chien 
O. T. PRICE, State Agent. Missouri, Kansas and Oklahoma, Kansas —“ 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 











Riis 








F. R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy- 


Industrial Fire Insurance Co. 
AKRON, OHIO 


Surplus to Policyholders $363,378 








An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 




















SOUTHWESTERN FIELD 

















WILL MEET AT SAN ANTONIO 





Texas Association of Insurance Agents 
Arranges for Big Convention June 
27-28—Allen to Speak 





The annual meeting of the Texas As- 
sociation of Insurance Agents will be 
held at San Antonio, June 27-28. One 
of the chief speakers will be President 
E. M. Allen of the National association. 
President Craig Belk of the Texas as- 
sociation is planning a top-notch pro- 
gram. San Antonio went out for the 
convention backed by its chamber of 
commerce and all the local agents. 





GIVE S. M. BUCK FAREWELL 





Texas Field Men Extended Good 
Wishes to Their Associate Who 
Goes to Virginia 


DALLAS, TEX., April 8.—S. M. 
Buck, special agent of the National 
Fire of Hartford, who left last week 
to assume his new duties as_ special 
agent for the National in the Virginia 
field, was presented with a handsome 
gold watch, suitably engraved, by his 
many friends in the insurance frater- 
nity prior to his departure. 

Mr. Buck succeeds R. M. Anderson 
in Virginia. Mr. Anderson is returning 
to Texas to become interested in a 
local agency in Houston. His old 
friends extend to him a very cordial 
welcome to his home state. 

* * * 

Special Agent P. E. Tucker of the 
Firemans Fund, has been released from 
military service at Camp Travis, and is 
again on the road for the company. Spe- 
cial Agent J. Clarence Evans, of the 
Home in the office of Dargan & McLarry, 
general agents, at Dallas, Tex., is home 








from the Presidio of San Francisco and 
kas resumed his duties. 
* * * 

B. B. Weaver, agency superintendent 
of the National Union of Pittsburgh, Pa., 
has been visiting the Texas field in com- 
pany with State Agent Myron D. Kinney. 

* * x 

Special Agents M. G. Jarreau, R. R. 
McDowell and R. B. Price, of the Great 
American, are in New York visiting the 
home office. They were accompanied east 
by Secretary A. R. Phillips, of the Great 
American, who spent several days in the 
Dallas office. 

* * x 


General Agent W. R. Prescott, of the 
Hartford Fire’s southern department at 
Atlanta, Ga., spent a week with Special 
Agents Felix S. Hereford, H. C. Craig 
and C. A. Woolford, Jr., in Dallas. 

* = & 

Le Doux Smith, formerly connected 
with the Bates Adjustment Company, 
Dallas, Tex., has accepted a position as 
special agent for south Texas for the 
Liverpool & London & Globe, with offices 
at. San Antonio, Tex. 





OKLAHOMA HAS A HAIL FUND 





State Will Insure Farmers Against 
Loss—Makes No Guarantee—One 
Cent Per Acre Commission 





OKLAHOMA CITY, OKLA., April 
8.—Oklahoma will try her hand at con- 
ducting a state hail insurance business. 
House bill 319, passed by the last legis- 
lature, and approved by the governor, 
puts the state in the insurance _busi- 
ness for the first time. It is believed 
that hail insurance will test fully the 
state’s ability to go into the insurance 
business to any extent. 

The new law provides for a hail in- 
surance department and places it under 
the supervision of the insurance com- 
missioner. The insurance goes to 
growing grain and cotton. Different 
rates are fixed, because the hail risk 
is different in different parts of the 
state. In the eastern part, where there 
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sured in excess of $20 an acre, and gar- 
den truck is not accepted within the 
provisions of the law. 


Banks Receive Applications 


The county clerk of each county is 
directed to select all banks in his county 
to act as agents to receive applications 
for insurance. The clerk himself may 
also receive such applications and collect 
the premiums. The agent who actually 
receives the application and writes the 
insurance receives a fee of 1 cent an acre 
insured. The commissioner may also ap- 
point someone to visit different sections 
to explain the benefits of the law and he 
is entitled to 1 cent an acre for-his serv- 
ices for insurance that he has taken. 


May Prorate Losses 


Premiums collected shall constitute the 
fund from which all expenses and losses 
are paid. At the end of the “hail year” 
the insurance commissioner shall have 
all losses totaled, also all receipts. All 
expenses incurred during the year in the 
operation of the business shall be paid 
first out of the fund, then the losses. 
It is provided that in case there is not 
enough money to pay all losses in full 
after all expenses are’ paid, the losses 
shall be prorated. 

While the law practically puts the 
state in the insurance business, yet the 
state does not guarantee anything except 
to operate the business. The losses are 
paid entirely from receipts from pre- 
miums and if losses and expenses should 
amount to more than the receipts the 
losses would be prorated to the insured. 
As the season is late, it is understood 
that no attempt will be made to place 
the law in operation this year. 





Oklahoma Surcharge in Effect 


The Oklahoma Inspection Bureau has 
filled its new schedule, including the 10 
percent surcharge to be in effect April 8. 
The matter has been hanging fire for 
some time, but the state authorities 
finally agreed to this action. 





Texas Tornado Figures 


Tornado premiums collected and losses 
incurred in Texas by various companies 
last year follow: 
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Arkansas Notes 


The Rossia has been admitted to Ar- 
kansas. 


The governor of Arkansas has signed 
the bill allowing the formation of mu- 
tual companies in that state. 


The following reciprocals were ad- 
mitted: Lumbermen’s Reciprocal Asso- 
ciation of Houston, Texas; Interstate 
Insurance Exchange, Kansas City, Mo. 


The following new companies have re- 
cently been admitted to Arkansas: 
Spanish-American Union of Havana and 
New York, Norwegian Atlas of Chris- 
tiana, American Druggists of Cincin- 
nati, United States Fire. 


The Fort Smith, Ark., commissioners 
have tabled an ordinance providing for 
a two-platoon system for the fire depart- 
ment. The ordinance was initiated by 
the firemen and their friends, more than 
1,400 persons having signed it. 

The insurance department of Arkansas 
is confronted with the task of finding 
out the average profit of the fire com- 
panies in that state for the past five 
years. If the average is more than 5 
percent the state is empowered to en- 
force a reduction of rates. 





Texas Notes 


The insurance loss in Austin, Tex., 
during March was only $29, according to 
the report of Chief Clarence L. Wood- 
ward of the Austin fire department. 


Declaring the measure crude, incom- 
plete and leaving important duties un- 
assigned, the governor of Texas has 
vetoed the bill providing for the sepa- 
ration of the banking and insurance de- 
partments of the state. 


In the case of Charles Clark & Co. 
against the Mannheim insurance com- 
pany, where the former was trying to 
collect marine insurance on a_ ship 
which sank while tied up at Morgan 
City, La., the supreme court of Texas 
nc the decision in favor of the in- 
sure 


H. F. McGee, who has been chief of 
the fire department .of Dallas, Texas, 
since 1897, has resigned, when the new 
city officials elected recently will be 
inducted into office. Captain Frank 
Wozencraft, recently discharged from 
the army, has been elected mayor of 
Dallas, defeating J. E. Lawther, who 
was a candidate for re-election. Cap- 
tain Wozencraft in his campaign an- 
nounced that he believed city firemen 





had the right to organize a union. 


newals, but new business is not coming 
in very brisk at this time, as building 
activities, while increasing, are not show- 
ing much, and general industrial lines 
are showing no increase. The tobacco 
movement is about over, and grain is 
very dull. Much interest is shown in 
coal and oil activity in the state, but no 
large amount of business is coming from 
these industries, although oil production 
is now up to about 17,000 barrels a week 
for the state. 





Southern Field Divided 


The Norwich Union has divided its 
southern field, and has appointed T. C 
Farrell special agent for Louisiana and 
Mississippi, with headquarters at New 
Orleans. Augustus Wilkerson retains 
Georgia, South Carolina and Alabama. 





Outside Broker Fined 


RICHMOND, VA., April 9.—Walter 
Walton, a New York broker, was fined 
$100 in Norfolk, Va., Tuesday by Police 
Justice Tomlin on the charge of writing 
business illegally in that state, the law 
specifically barring all nonresidents. 
Commissioner Button made a special trip 
from Richmond to prosecute him. 

Walton’s defense was that the half- 
dozen or more concerns whose fire busi- 
ness he had placed, mostly in nonad- 
mitted companies, had employed him in 
the capacity of manager of their insur- 
ance departments and that each paid 
him a salary not in excess of 10 percent 
of the premiums. Walton’s counsel was 
J. H. Barron, a Norfolk attorney, who, 
while officiating as police justice a few 
years ago, had occasion to impose a fine 
of $50 on Walton for a similar offense. 





Kentucky Notes 


The Inter Mountain Insurance & Real 
Estate Exchange, Manchester, Ky., capi- 
+o $3,000, 2 been chartered by Charles 

H. White, D . W. White, Jr., and A. T. W. 
Manning. 


As a result of prohibition the under- 
writers of Louisville will not only lose 
a very profitable line of business, but 
will be heavily taxed to make up a 
$600,000 loss in liquor licenses. An or- 
dinance is now before the city council 
which will place a tax of $2.50 on each 
$1,000 of premiums; a tax of $125 an- 
nual on insurance ‘adjusters; insurance 
advisers $125, and solicitors $10. 





Auber Smith, who for 20 years has 
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MILLER WILL GO TO COAST 





Secretary of the National Association 
of Insurance Agents Will Open Big 
Booster Campaign 





President E. M. Allen of the Na- 
tional Association of Insurance Agents, 
who has been looking forward to visit- 
ing the Pacific Coast in the forthcom- 
ing drive for membership, finds it im- 
possible to make the trip. He has been 
very prominent in former Liberty loan 
campaigns, and has now been drafted 
to take care of five counties in Arkan- 
sas in the forthcoming Victory loan, 
so finds it impossible to go to the 
coast, as he would have to leave in the 
middle of the loan campaign. In his 
stead, National Secretary C. S. S. Mil- 
ler will go, and take part in the inten- 
sive membership campaign starting at 
Los Angeles, May 6. San Francisco 
will be reached about May 13, and 
Portland about May 20. On his way 
to Los Angeles, after leaving St. Louis, 
Secretary Miller hopes to stop off at 
Omaha and Salt Lake City. 





Executive Special Agent of the Henry 
Evans Companies Is Leaving That 
Organization 


Bruce Kaltz has resigned as execu- 
tive special agent of the American 
Eagle, Continental and Fidelity-Phe- 
nix. Since the first of the year Mr. 
Kaltz has been assisting Vice-Presi- 
dent IF. W. Koeckert on special work, 
both at the home office in New York 
and for a short time at the Pacific 
Coast department at San Francisco. 





He was in training with the reserve 
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officers training corps, Camp Zachary- 


Taylor, when the armistice ended hos- 
tilities. He is well known throughout 
the Pacific northwest field, having 
made his headquarters at Seattle for 
a number of years. Mr. Kaltz leaves 
with the best wishes of the officers of 
the companies. He has not made 
known his plans for the future. 





Kroeger Goes With Magee 


SAN FRANCISCO, CAL. April 9.— 
Fred E. Kroeger, who has been special 
agent and counterman for the Vulcan 
Fire, is appointed assistant general agent 
for the J. F. Magee Agency, succeeding 
Benjamin M. Wood, resigned. 





L. P. Swayne 


L. P. Swayne has been appointed spe- 
cial agent for the Law Union & Rock 
and Union Assurance in southern Cali- 
fornia, with headquarters at Los Ange- 
les. Mr. Swayne formerly covered the 
same field for the Automobile of Hart- 
ford and previously was in the local 
agency business at San Diego. 





Action on Bank Agencies 


SAN FRANCISCO, CAL., April 9—The 
California Senate has passed the measure 
which would prohibit banks or corpora- 
tions controlled by banks from acting as 
general agents for fire insurance compa- 
nies. The bill is directed against the 
Bank of Italy, which has a subsidiary con- 
cern acting as general agent for the 
Nevada Fire in California and is backed 
by the agents and brokers of the state. 





Oregon Conference Meeting 


SAN FRANCISCO, CAL., April 9—Sam 
B. Stoy, manager for the London & Lan- 
cashire and Orient, was reelected presi- 
dent of the Oregon conference, made up 
of fire companies operating in Oregon, 
at the annual meeting at San Francisco 
Monday. H. P. Blanchard, Fireman’s 
Fund, was reelected secretary-treasurer. 





Embezzlement Automobile Feature 


Commissioner Fishback of Washington 
has ruled that a dozen American and 
foreign companies can not write the em- 
bezzlement feature in automobile poli- 
cies in that state because of the limita- 





tions in the companies’ charters. The 
Washington law was amended this year 
to permit fire:concerns writing automo- 
bile lines to cover the embezzlement fea- 
ture, something that was not permitted 
by law heretofore. 





Returns to Field Work 


Gilman L. Camp, who has just recently 
been discharged from the army, has been 
appointed special agent covering Mon- 
tana for the George H. Tyson office of 
San Francisco, representing the Phoenix 
of Hartford and Protector Underwriters. 
He - succeeds Wyatt M. Paine, who re- 
cently resigned. Mr. Camp formerly rep- 
resented the North British & Mercantile 
and Commonwealth in Montana. 





The Tokio Marine & Fire has estab- 
lished a Pacific Coast department for 
fire business under the supervision of 
Miller, Henry & Scott, who will act as 
general agents for Washington, Oregon, 
Arizona, California and Alaska. 
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BANKERS & SHIPPERS PLANS 





President C. V. Meserole Arranges for 
Country Wide Operations of the 
New York Company 





NEW YORK, April 9.—C. V. Mes- 
erole, president of the Pacific Fire of 
New York, as announced in these col- 
umns last week, will direct the fire de- 
partment of the Bankers & Shippers, 
as well, he having been elected vice- 
president of the latter company. The 
Bankers & Shippers has a capital of 
$1,000,000 net surplus of $1,000,000 and 
special reserve of $500,000 with which 
to meet contingencies. Its backing is 
an unusually strong one. The com- 
pany in its fire branch will write all 
approved forms of fire insurance, use 
and occupancy, tornado, explosion, riot 
and civil commotion and perhaps auto- 
mobile, though the last named may be 
handled by the marine department, of 
which Vice-President J. Schofield 





Rowe is the head. While planning 
country-wide operations, Mr. Meserole 
does not intend soliciting agencies, 
holding instead that anyone wanting 
the representation of the Bankers & 
Shippers, must not only apply for it 
but prove his ability to give the com- 
pany the right kind of business as well. 
Whether departmental and state man- 
agers will be appointed, in future, will 
depend upon circumstances. 

Mr. Meserole has been an official 
of the Pacific Fire for a number of 
years and its president since 1915. 
Under his administration the company 
has progressed steadily and now has 
a premium income of over a million 
dollars. That he seeks quality instead 
of quantity of business is attested by 
the low loss and expense ratio of the 
office and the trade profit it manages 
to earn. The same conservative policy 
will be pursued by Mr. Meserole in his 
administering the Bankers & Mer- 
chants affairs. 


LINES ON TANNERIES 


Lines on tanneries in Pennsylvania, 
West Virginia, Maryland and at various 
points through the south are being 
placed for renewal; the principal brokers 
in their handling being Fred S. James & 
Co. and Clark & Cortis, both of New 
York City. Despite a severe loss recently 
suffered at Brevere, N. C., on one of the 
largest properties of its kind in exist- 
ence, tanners are regarded as good risks 
by managing underwriters, and the busi- 
ness is freely accepted. Cne particular 
property aggregating $1,500,000 in value, 
calls for one-third value upon buildings 
and machinery and two-thirds upon 
stock. As the latter consists in good 
part of hides in vats, the liability to 
severe loss is not great. 


DEATH OF W. T. FRANCISCO 
William T. Francisco, one of the vet- 
eran uptown New York agents, died re- 
cently. For many years he represented 
the Commercial Union, the North British 
and Mercantile and other leading compa- 
nies. 


NEW JERSEY’S AUTOMOBILE RATES 
The new schedule of rates for auto- 





mobile policies of the New Jersey, effect- 
ive throughout the west, has been issued, 
and appears elsewhere in The National 
Underwriter. The contracts of the com- 
pany are exceedingly definite as to terms, 
while the premium charge is likewise 
explicit, 


FAVOR PROPOSED LAWS 


In connection with the bills now be- 
fore certain state legislatures, compelling 
dealers in second-hand automobiles to 
secure a detailed history of each car of- 
fered them for sale, it is recalled that 
when a like ordinance was first adopted 
in Cincinnati two years ago eighteen 
stolen cars were recovered within a 
week, indicating the extent of robberies 
in this connection. While the safety 
measures now up in various states have 
been submitted by automobile clubs, un- 
derwriters are in hearty sympathy with 
them and will do all within their power 
to secure their enactment. 





SEEK INSURANCE ON PLANE 
Aircraft Which Will Cross Atlantic 
Wants Coverage—Queen Has 
Policy for Coverage 





NEW YORK, April 8.—Insurance 
upon the sea-plane that, unless present 
plans miscarry, will endeavor a trans- 
atlantic trip, starting from New York, 
is being sought. Naturally it is diffi- 
cult to get the desired coverage; the 
hazard being an unusual one, with an 
exceedingly restricted indemnity mar- 
ket to call upon. 

Some months ago the Queen, believ- 
ing that a great future awaited air- 
plane insurance, prepared a_ special 
policy and systematically sought the 
business. Individual offerings, how- 
ever, were few, applications for pol- 
icies in the large percentage of cases 
coming from manufacturing concerns 
anxious to try out new types of con- 
struction either as to planes or their 
equipment. Delicately constructed and 
of highly inflammable material, air- 
planes offer a severe hazard, for in 
the event of loss the claim is pretty 
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apt to be total and always runs into 
high figures. The premium rate 
heretofore charged—three and one- 
half per cent—is deemed inadequate, at 
least until a sufficiently large volume 
of business can be secured upon which 
to predicate a proper average figure. 
Despite the interest taken in aero- 
nautics abroad, particularly in Great 


Britain, and the sensational stories 
about commercial air routes to be 
started in this country, the simple 


truth is that traveling in air or sea- 
plane is still too dangerous and expen- 
sive a proposition to have attained any 
great popularity in the United States, 
and it will likely be a long time before 
it does. The Federal Government re- 
ports that it costs upon the average 
about ten thousand dollars to train 
each of its thousands of aviation men, 
a statement rather disquieting to any 
save our millionaire sportsmen. 





Accountants Hold Meeting 


NEW YORK CITY, April 7—J. H. 
Doyle, assistant general counsel of the 
National Board in this city, gave an ad- 
dress before the Association of Chief 
Accountants and Actuaries for fire com- 
panies at its meeting last week. The 
organization is back of the movement 
for uniform fire insurance accounting. 
Mr. Doyle agreed to assist in preparing 
the forms for both the income tax and 
the excess profits tax returns for do- 
mestic and foreign companies. 





Returns to Old Position 


Robert Forrest, who has been serving 
22 months in the Canadian army, is re- 
turning to old field in western New York 
for the New York Underwriters. During 
his absence the field was handled by 
Harry S. Richards, who volunteered to 
fill the position for that time only. 





Want Foley Bill to Pass 


New York insurance men are greatly 
interested in the bill introduced in the 
New York senate by Senator Foley 
which, if passed, will do much to cure 
existing evils in connection with the 
sale of securities to the public. This 
applies to the sale of all forms of se- 
curities including insurance stock. 
There is now no law in force in New 
York protecting the public from ques- 
tionable security flotation schemes. 
Under Senator Foley’s measure it would 
be possible to make an examination of 
all these promotion enterprises. Honest 
financial undertakings would not be 
hampered, but the exploitation of purely 
stock promotion schemes would be for- 
bidden. It is a very desirable measure 
and should be passed. 


New York Legislation 


ALBANY, N. Y., April 9.—The assem- 
bly has passed the following bills amend- 
ing insurance law: Mr. Zimmerman’s rel- 
ative to mutual automobile casualty in- 
surance corporations; Mr. Gardner's rela- 
tive to methods of computing reserves of 
casualty or surety corporations; Mr. 
Gardner’s relative to funds and capital 
within the United States of insurance 
corporations organized outside the United 
States transacting in this state insur- 
ance business. The assembly advanced 
to third reading Mr. Gardner’s bill 
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amending the insurance law in relation 
to limitation of risk. Senator Daven- 
port has introduced the assembly bill 
amending section 187 of the tax law 
relative to franchise tax on insurance 
corporations by providing that the tax 
of 1 percent shall be on excess of gross 
amount of premiums charged over de- 
ductions prescribed in section. 


Hearing on Rating Bill 


NEW YORK, April 9.—President Wil- 
liam P. Young and Manager Willis O. 
Robb, of the New York Fire Insurance 
Exchange, and a committee from the 
Fire, Marine & Liability Brokers Asso- 
ciation attended a hearing this afternoon 
at Albany on Senator Towner’s fire in- 
surance rating bill. While some fire men 
favor the bill, the consensus is against it. 
The exchange as a body has not taken 
action, but its executive committee is 
opposed to the bill, as are also the 
brokers. 


Will Combine Four Lloyds 


Edward E. Hall & Co., of New York, 
are endeavoring to bring about a con- 
solidation of the New York & Boston 
Lloyds, Union Underwriters of New York, 
National Underwriters of America and 
the Great Western Lloyds. A bill has 
been introduced in the New York legis- 
lature to provide for the incorporation 
of existing Lloyds and interinsurers. 





Philadelphia Agency Appointments 
The following appointments of Phila- 
delphia agencies are announced: Arnold 
& Wannemacher for New Zealand Insur- 
ance Company, Ltd., of Auckland; Gil- 
lespie-Pye-Gray Company, Inc., for Fire- 
man’s Fund Insurance Company of San 
Francisco; Paul Hertel & Co. for New 
Zealand insurance Company, Ltd., of 
Auckland. 





Sturhahn Made President 

NEW YORK CITY, April 8—The Amer- 
ican Fire of New York, which was or- 
ganized by J. S. Frelinghuysen and a 
number of his associates two years ago, 
will soon actively be in the field. C. F. 
Sturhahn, manager of the Rossia, is in- 
terested in the new company. There was 
a meeting of the organization here this 
week and it was decided to make the 
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Inter-State Automobile 


ROCK RAPIDS, IOWA 


Cash Capital $200,000.00 


Assets Dec. 31, 1919 
$382,707.16 


The most attractive and easiest sell- 
ing automobile proposition inthe field 


This is the Company that is setting the 
pace with term coverage for automobiles 


Operating in Iowa, Minnesota, 
Nebraska and South Dakota 


Home Office, Rock Rapids, Iowa 





capital stock $200,000 and the surplus 
$300,000. Shortly after being licensed 
the stock will be increased to $400,000 
and the surplus to $600,000. Mr. Stur- 
hahn is to be president of the com- 
pany and Thomas B. Voss, secretary and 
treasurer. 





Boston Board Adopts Rates 


BOSTCN, MASS., April 4.—Announce- 
ment was made today by Secretary F. E. 
Cabot of the Boston Board of Fire Un- 
derwriters of the adoption of uniform 
rates and clauses for the Boston dis- 
trict in conjunction with other rating 
associations in the eastern territory. The 
rules will become mandatory and en- 
tirely supersede those in the present 
hand book on September 1, 1919, thus 
giving several months to rearrange 
forms and clauses. Between the time 
of the promulgation of the new rules and 
September 1, stamping offices will pass 
as correct, policies which are written en- 
tirely in compliance with either the rules 
heretofore in the hand book, or with the 
rules of the uniform rules and clauses, 
but will not stamp as correct policies 
which are written partly in compliance 
with either set of rules. 


Eastern Notes 


Authorities of Jersey City are greatly 
exercised over the strictures upon the 
city’s water supply recently made by the 
engineers of the National Board and are 
carefully considering their recommenda- 
tions, 

No disposition has yet been made of 
the general agency of the American Cas- 
ualty of Reading, Pa., at Chicago, which 
is resigned by Cory, Moorhouse & Co. 
An official from the company is expected 
soon to make a new appointment. 

R. H. Lambert has resigned as secre- 
tary-treasurer of the General Insurance 
Agency Company, Inc., of Washington, 
D. C., to go into another line of business 
and he will be succeeded by J. Moyer, 
who has been in the local business in 
Indiana. 


A merger of interests having been 
effected between the 
brokerage houses of Edwin P. Taylor, 
Jr., and Charles R. Hoe, Jr., the busi- 
ness of both will hereafter be conducted 
by the firm of Taylor & Hoe, with offices 
at 80 Maiden Lane. 


The General Agencies, an incorporated 


concern, has been organized at Baltimore 


to meet the requirements of the federal 


Company 


E. A. Tonne, 
Secretary 














farm loan board as regards insurance. 
It will issue insurance on farm property 
and will also guarantee the title of the 
property, which is insisted on by the 
loan board. 

Dwight W. Sleeper & Co.. one of the 
younger enterprising agencies of Bos- 
ton, announces 2this week that it has 
incorporated its business with Dwight 

Sleeper as president, William F. 
Stone, treasurer. The agency is mana- 
ger and general agent for several fire 
and liability companies. 

Arthur E. Harris, recently released 
from government service, has been en- 
gaged by the agency of Dewick & Flan- 
ders of Boston as manager of the marine 
department of their office, represented by 
the Queen of New York and the Fire- 
men’s of Newark, which is being reorgan- 
ized along lines of larger service. Mr. 
Harris was formerly identified with the 
office of Robert A. Boit & Co. for some 
seven years. 

Maine is to have a Fire Prevention 
and Clean-up Week extending from 
April 21 to April 26, and Commissioner 
G. Waldron Smith has sent out an- 
nouncements calling upon the general 
public to assist in the program. The 
state superintendent of schools, firemen 
in uniform and teachers are to make 
addresses and there will be programs 
for all public gatherings in theaters 
and churches and schools. 

Frank A. Dewick, senior member of the 
agency of Dewick Flanders, was 
elected president of the Boston Pro- 
tective Department at the annual meet- 
ing. Walter S. Gierasch was elected 
vice-president. Samuel Abbott was re- 
appointed superintendent. Annual re- 
ports were rendered, showing the expense 
of the department the past year, borne by 
assessment upon the premium receipts of 
the companies operating in Boston, to be 
$140,000. 

All Hartford was represented at a 
preliminary meeting held at the Hart- 
ford Club to make tentative arrange- 
ments for the convention of insurance 
commissioners, to be held in Hartford 
early in September. The Knights of 
Columbus, the Woodmen and other fra- 
ternal organizations also had represen- 
tatives at the meeting, as did the asso- 
ciations of local agents, casualty agents 
and life underwriters. State Commis- 
sioner Burton Mansfield presided. Ed- 
ward Milligan, president of the Phoenix, 
was elected chairman of the committee 
on arrangements with power to name 
the members of the committee. 


PITTSBURGH FIELD 
AND ITS MAIN TRAITS 


(CONTINUED FROM PAGE 1) 


surance machinery of Pennsylvania. This 
erganization issues advisory rates, makes 
inspections and audits and stamps the 
daily reports. But it does not provide 
for the use of the field men the same sort 
of surveys that are put out by the in- 
spection bureaus in the west or the 
Stoney bureau in New York City. It is, 
of course, possible for the field man to 
secure the rate make-up of the risk, but 
a detailed survey setting forth the vari- 
ous features of the risk is not obtain- 
able by the field men and as a result 
there is a great deal of inspection work 
to be done. In fact, inspections com- 
prise a very important part of the duties 
of Pittsburgh’s field men, a number of 
Jwhom are in Pittsburgh and its environs 
at least one-half of the time. It is rarely 
the case that Pittsburgh field men leave 
Khe city Monday night and return Satur- 
gay morning or Friday night of each 
iweek. Ordinarily half of the week is 
spent in Pittsburgh. In some cases where 
the demands are heavy upon a field man, 
‘the is not able to make proper inspec- 
tions. He must rely upon the opinion 
of some other field man who has gone 
over the risk carefully or hunt up the 
inspector who made the original in- 
spection. The Sanborn Map Company is 
very strong in this territory and has 
corralled all of the map business. 


Smoke & Cinder Club 


There is no Blue Goose in Pennsyl- 
vania. However, the Pittsburgh field 
men have a very fine organization known 
as the “Smoke & Cinder Club.” This club 
is primarily a social organiation, al- 
though at each meeting business mat- 
ters are informally discussed. Questions 
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as to rate violations, agent’s balances, 
improper forms, and the like, are taken 
up at each meeting. The Smoke & Cin- 
der Club has the effect of holding the 
field men in western Pennsylvania to- 
gether. The Underwriters Association 
of the Middle Department meets only 
quarterly and then at Philadelphia. The 
meetings of this organization are more 
of a formal nature and the spirit of good 
fellowship that characterizes the meet- 
ings of the Smoke & Cinder Club is not 
therefore in evidence at the gatherings 
of the Underwriters Association of the 
Middle Department, where the social 
features are not dominant. 


Requires Careful Underwriting 


In a sense the field men in western 
Pennsylvania are not cast upon their 
own resources and compelled to exer- 
cise aS much initiative as the field men 
in some of the more remote sections of 
the country are. A rather intimate 
knowledge of the field, however, is re- 
quired as the business in western Penn- 
sylvania must be underwritten carefully. 
The underwriter must take into consid- 
eration something else besides the mere 
physical aspects of the risk. Labor con- 
ditions in this great industrial belt play 
an important part in the loss record. 
The field man must know the ground 
thoroughly in order to produce a favor- 
able loss ratio. On the whole the loss 
record in western Pennsylvania has been 
very good, and a majority of the com- 
panies make money in this section of 
the country. 


Oil Business Profitable 


Contrary to the experience in the 
seuthwest, the oil business in Pennsyl- 
vania has been continuously profitable. 
The properties around Oil City, Franklin 
and Warren seem to be favored with the 
proper atmospheric conditions. It is 
rather rare for the oil properties in 
northwestern Pennsylvania to be struck 
by lightning. The outstanding weak- 
nesses in western Pennsylvania from the 
viewpoint of the home offices, are the 
lack of adequate survey reports making 
necessary too many inspections for one 
man to properly handle, and the almost 
entire lack of branch offices or separate 
departments for the handling of Alle- 


|representing union companies. 





gheny county business which should be 


a separate unit from the remainder of 
the western section of the state. 


Fine Spirit Is Seen 

There is at all times a fine spirit of 
camaraderie in evidence among the field 
men of western Pennsylvania. It would 
be difficult to point out a section of the 
country where a more cooperative spirit 
is at all times manifested. This is par- 
tially due to the fact that there is not 
a sharp cleavage between bureau and 
non-affiliated men. The fact that a field 
man travels for a non-affiliated company 


}seldom means that his company is not 


planted in a majority of the agencies 
There is 





not the company division to be found as 
in the west, and consequently there is a 
great community of interest. “Off oxes” 
and disturbers are, comparatively speak- 
ing, rare indeed. 

There have been several attempts 
made to have the Smoke & Cinder Club 
disband and beccme the “Western Penn- 
sylvania Pond of the Blue Goose.” This 
proposal has always been resisted by the 
field men, who are of the opinion that 
their organization israther unique, that 
the western Pennsylvania situation is 
somewhat different, and that the Smoke 
& Cinder Club, as now constituted, fills 
the bill more nearly than a Blue Goose 
pond would. 














MOTOR INSURANCE NEWS 














Bad Collision Records 


The desirability of having rate sched- 
ules simple and always uniform, even 
though the rates themselves might be 
changed as conditions in the automobile 
insurance business change, was discussed 
at the monthly meeting of the automo- 
bile superintendents of Chicago, held 
Tuesday noon in connection with lunch- 
eon at the Grand Pacific hotel. William 
— of the Firemans Fund pre- 
sided. 

The collision situation in various cities 
is now evoking as much interest among 
underwriters as has the theft situation 
at various times. Certain cities are 
showing extremely bad records on this 
line. 


Straightening Out Companies 


NEW YORK, April 9.—The New York 
metropolitan district committee of the 
National Automobile Underwriters’ Con- 
ference has reason to believe that it now 
has the rate situation in hand, so far as 
conference companies go. The commit- 
tee has now had three companies on the 
carpet for rate infringements, and be- 
lieves that no more trouble is to be an- 
ticipated from this quarter. In addi- 
tion to these three companies there is 
another company against which com- 
plaint has been made. The automobile 
department of this company is admit- 





oe 


tedly in bad shape and the management 
has promised that it will be completely 
overhauled and put in such condition 
that compliance with conference rules 
and rates will be possible. 

As to the general situation the con- 
ference is now enforcing the rule requir- 
ing companies to report the serial num- 
bers of all policies issued, and is also 
receiving daily reports of the business 
done for checking purposes. All in all, 
it is now difficult and will become more 
so as times goes on to get a cut rate 
in New York of any conference company. 


Many Thefts at Toledo 


Toledo, Ohio, is showing an extremely 
bad record on automobile theft insur- 
ance and some underwriters are wishing 
that the penalty schedule applied there. 
It is argued by them that when Cleve- 
land was given the standard schedule 
and taken out of the penalty schedule 
territory that Toledo should have been 
changed from standard schedule to pen- 
alty schedule territory. Des Moines is 
another city that is attracting unfavor- 
able attention at this time because of 
the increase in thefts. 


Fifth Conviction at Sioux City 


DES MOINES, IA., April 8—The: mag- 
nitude of the job of cleaning out the 
automobile thieves at Sioux City may be 





realized from the fact that the fifth con- 
viction was secured last week for a five- 
year sentence. William Cohen, said to 
have been the leader of the gang which 
has been doing a land office business in 
stolen cars and the collection of insur- 
ance on fake claims, was found guilty 
and shortly after Tom Mitchell, another 
of the outfit, pleaded guilty. C. J. Wool- 
ridge, insurance adjuster, is still in a 
sanitarium at Omaha preparing to make 
a showing of insanity. 


General Agency Appointments 


The Allied Underwriters Agency of the 
Union of Canton has appointed R. W. 
Hyman & Co., of Chicago, as Cook county 
managers for the automobile department. 
The company also announces the follow- 
ing important agency appointments: 
Horace S. Bull, general agent at Albany, 
N. Y¥.; Charles F. Joyce & Co., general 
agents, Buffalo, N. Y.; Amos-Norton & 
Newhall, general agents, Syracuse, N. Y.; 
and Lyle A. Stephenson, general agent, 
Kansas City, Mo. 





Motor Notes 


The Omaha city commissioners voted 
to let the fire, liability and theft insur- 
ance on the municipal automobiles lapse. 
They will paint the automobiles a uni- 
form color and will number them. This, 
they decided, will protect the cars from 
theft. Liability and fire protection, they 
decided, is unnecessary. 

Hauser & Foote, Hartford, Wis., life, 
health and accident underwriters, have 
been appointed local agents of the Mil- 
waukee Automobile Mutual, writing fire 
and theft, public liability, collision and 
property damage protection on passenger 
and commercial vehicles. 

A sentence of six years was imposed 
on Frank Lovejoy Kingston, aged 35, on 
conviction of the charge of stealing the 
motor car of Theodore Trecker. The 
penalty is one of the heaviest ever in- 
flicted by the municipal court at Mil- 
waukee upon an automobile thief. 


Concordia Field Men In 


MILWAUKEE, WIS., April 9.—The 
Concordia Fire called in all its field men 
to meet with the officers and underwrit- 
ers to discuss building plans. Business 
is increasing very rapidly. This is the 
fiftieth year of the company and plans 
are being made to properly celebrate it. 








The New Jersey Insurance Company’s New Schedule of Automobile Rates 


A Definite Premium and a Definite Amount of Insurance for Every Standard Car 




























































































CLASS ONE CLASS TWO CLASS THREE 
Full Cover Additional Full Cover Additi Full C Additional 
NAME OF CAR Evchoting er NAME OF CAR Ensteding gm NAME OF CAR Evebelion —— 
Theft Theft Theft Theft Theft Theft 
ALLEN AMERICAN BREWSTER 
BRISCOE CASE CADILLAC 
ICK CHANDLER CUNNINGHAM 
CHEVROLET FRANKLIN DOBLE 
CROW-ELKHARDT HAYNES ee 
DODGE HUDSON . A. EL. 
DORT i RDAN LANCIA 
EDGIN MOON’ 50 MARMON $0.60 $0.40 
H OBILE NATIONAL - = MERCER ; i 
INTER-STATE PAIGE-DETROIT McFARLAN 
LEXINGTON PREMIER OWEN-MAGNETIC 
ERT ‘ $0.80 $1.10 ROAMER PACKARD 
MAXWELL STANDARD PEERLESS 
METZ STANLEY PIERCE-ARROW 
MITCHELL STEARNS ROLLS-ROYCE 
DAR axp Wits xwront Mittby 
oeoeen® ; 
ELECTRIC 
REGAL PLEASURE CARS } $0.60 $0.20 
REO 
SCRIPPS BOOTH 
STUDEBAKER Twenty per cent reduction from theft rates on closed cars. 
RATES QUOTED ARE FOR EACH ONE HUNDRED DOLLARS OF LIST PRICE 
FORD $0.80 $1.50 : 











Specimen policies and Rate circulars furnished on request. 
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ANTICIPATE INCREASE 
IN MOTOR PREMIUMS 


(CONTINUED FROM PAGE 7) 


in rates to offset the advantages offered 
by the service-giving companies. 


Term Plan Attractive 


A number of conference companies 
have comenced the issuance of auto- 
mobile insurance to farmers on the 
three-year-term plan. Generally speak- 
ing, this is a much more satisfactory 
way of writing the business, so far as 
the farmer is concerned. In all proba- 
bility the majority of the conference 
companies will be writing term busi- 
ness on farmers cegs before the close 
of the year, and with the rates so low 
at $15 for $300 of fire, lightning, theft 
and tornado coverage, the local agent 
is now in a position to offer a very 
attractive proposition to the farmer. 


Prices Being Lowered 


It is interesting to notice that the 
automobile manufacturers, that ad- 
vanced the price of cars $200 or $300 
while the war was on, have set aside 
this advance and returned to the old 
charge. In other words, the additional 
tariff collected while the war was on 
has, with the great majority of auto- 
mobile manufacturers, been eliminated 
and the old rates now prevail. This is 
an additional inducement for the pros- 
pective automobile owner. At the 
present time the manufacturers cannot 
produce enough cars and this condition 
will prevail, automobile men say, until 
about the middle of the year. Antici- 
pating this, automobile manufacturers 
are not marketing any new models. 
For instance, at the automobile show 
in Chicago recently only one new 
model was on exhibition. However, 
about Aug. 1, it is said that the new 
1920 models will begin to make their 
appearance. 

The heads: of the automobile com- 





panies are of the opinion that by August 
the supply will begin to catch up with 
the demand, and it will be necessary to 
offer some additional attractions to the 
buying public. Hence, the new models 
will be marketed early this year in order 
to keep the factories going at top speed, 
and establish a heavy sales record for 
the entire 12 months of the year. To the 
automobile insurance agent this means 
that when summer comes and ordinarily 
the automobile business would commence 
to drop off, there will be a revival in 
business. In other words, instead of 
having a heavy business this spring, 
there is every evidence that automobile 
buying will be equally as brisk in the 
summer and early fall. This will operate 
to keep automobile premiums at a high 
water mark. : 


Field Man as Stimulator 


Undoubtedly, the automobile writing 
companies will give more attention this 
year to the stimulation of business in 
the smaller towns. It has been observed 
that the reciprocals have been particu- 
larly successful in sending around men 
especially trained in the sale of automo- 
bile insurance. These special agents have 
gone out with the local man and written 
an enormous line of automobile business. 
While it is true that such business has 
been written largely because of the at- 
tractive low rates, it is felt by many 
automobile superintendents that the 
stock companies can well afford to adopt 
this idea, and use the field man more 
for the promotion and development of 
automobile business by going the rounds 
with the local agents. Some field men 
have been very successful in corralling 
automobile business with the assistance 
of the local agent, and an attempt will 
be made to develop a certain volume of 
automobile business, whereas the same 
amount of time and energy expended in 
the solicitation of fire lines would not be 
so fruitful of results. 


More Truck Business 


While the war was on the truck came 
into its own, and now occupies an impor- 
tant place in the business life of the 
nation. The commercial car is a perma- 
nent fixture and offers a wide field to 
the local agent. Automobile insurance is 
easily the most important of the side 





lines. There is a wider opportunity for 
the sale of automobile insurance, the 
business is profitable and renews easily. 
It is a class of business that will be more 
actively solicited than ever before, and 
local agents who are attempting to keep 
up their receipts to last year’s figures 
are familiarizing themselves with the 
line, studying the different classes of 
coverage written, and making every ef- 
fort to master it. 








LIVE STOCK INSURANCE 

















SEE DEMAND BEING CREATED 





European Countries Must Now Look 
to United States for Rehabilita- 
tion of Pure Blooded Herds 





Livestock breeders are being greatly 
encouraged by the government, deal- 
ers and others interested, to give more 
attention to the raising of purebred 
stock. It is pointed out that in the 
past the raising of pure blooded stock 
has been an activity of some import- 
ance in Europe. When the war came 
all of the fine herds were wiped out, 
and as the readjustments come there 
will be many importations of purebred 
animals by the principal countries of 
Europe. 





In this connection it should be borne 
in mind that it will be unwise and 
unprofitable for these countries to pay 
the high expense of importation on 
an inferior grade of animals. The 
demand will be for the best blooded 
stock. These nations will naturally 
turn to this country for their mate- 
rial. This situation, and it will make 
itself more felt as the months go on, 
creates an unequalled onnortunity in 
this country for the raising of fine 
stock. It will be a good policy for 
live stock agents to circulate this idea 
as they are going the rounds. 





Enters Indiana 
The Capital Live Stock of Topeka has 
been licensed in Indiana. It is now 
operating in fifteen states and expects 
to enter others. 





The Chautauqua Cooperative Live 
Stock of Westfield, N. Y., shows assets 
$4,717, with premiums last year of $38,- 
948, and losses of $20,479. 


How does your business compare 
with last year or the ‘year before? It 
is pretty valuable to know. Rough 
Notes’ “Local Agency Comparative 
Record” is drawn up to give you this 
information in the most, convenient 
and informative manner possible. 
Write THe NATIONAL UNDERWRITER for 
more compiete information. 





706 World-Herald Bldg. 





Insurance Company with wonderful oppor- 
tunity wants “‘live wire,’ who can and will, 
by establishing agents, get quick results. 
Plenty of cooperation and backing. Preference 
for men with live stock or farm experience. 


American Live Stock Insurance Co. 


Omaha, Nebraska 








Home @ffice: ~ ° 


The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan and Minnesota 


THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


“ Shelbyville, Illinois 





NEBRASKA LIVE STOCK INSURANCE COMPANY 








Authorized Capital and Surplus 


$1,000,000.00 





KEELINE BUILDING, OMAHA, NEBRASKA 


W. B. HOWARD, President and General Manager 
CAPT. CARL F. SWANLAND, Secretary 
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Excellent opportunity for good live agents. Communicate with the Home Office 








Flynn Building 
Des Moines, Iowa 





NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
Insurance 














PEORIA, ILL. 


Western Live Stock Insurance Company 
GLIFFORD IRELAND, Pres. 


BERT BUCKLEY, Scoretary 
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J. C. MOHLER, President 


THE CAPITAL LIVE STOCK INSURANCE COMPANY 


THE BIG 


TOPEKA, KANSAS 


COMPANY 


STATE DEPOSIT OVER ONE-THIRD OF A MILLION DOLLARS 





\T. Be ELLIOTT, Secretary 


STOCK INSURANCE Issued 
by Any Company and Severe! 
Forms Written: by No Other 


| Writes Every Form of LIVE 
Company. 











OKLAHOMA LIVE STOCK: 


INSURANCE COMPANY :: =: OKLAHOMA CITY 


Licensed by the Oklahoma Insurance Department 


@ We are now ready to receive applications for agencies. { An Oklahoma Company ewned and managed by Okla- 
homa people. You Oklahoma Insurance Agents, look up the value of the Live Stoek owned in Oklahoma. Live 
Stock Insurance is the most profitable to agents of any branch of Insurance, all annual business, high rate and good 
| commissions to good producing agents. - For Agency Contracts and Territory, address Home Office. 
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ORIGINAL Live Stock 
Insurance Paper—the first 
one to give attention to this 
important line of indemnity— 
the paper that has supplied 
agents with valuable informa- 
tion on the subject—the paper 
that has supplied companies with 
a valuable service. 


The National Underwriter 
Gacansi Chicago Now York indlanapels 
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BOARD OF COMMERCE 
REPORTS ON STATE FUND 


Ohio Body Gives Results of In- 
vestigation It Has Made in 
Its Commonwealth 


LACK OF SERVICE IS SEEN 


Large Percentage of the Employers 
Having Great Number of Em- 
ployes Are Self-Insurers 


The Ohio State Board of Commerce 
has recently made an interesting report 
on the Ohio state workmen’s compen- 
sation insurance fund which is a state 
monopoly. The Board of Commerce 
sent out a questionnaire to its mem- 
bers, also to a large number of em- 
ployes and doctors to ascertain how 
the state fund is working and whether 
it is accomplishing the results contem- 
plated by the compensation law. 

It finds that 13 percent of those em- 
ploying less than 50 persons are non- 
subscribers, 8 percent employing less 
than 100, 39 per cent employing 500 
to 1,000 and 56 percent employing 1,000 
to 2,500. The conclusion is reached 
that there must be some particularly 
important reason for so large a per- 
centage not taking advantage of the 
state fund. 


Inspection and Classification 


The Board of Commerce concludes 
from the answers that many do not 
know whether the state inspects their 
plants to determine proper classifica- 
tion and thus judges that the inspec- 
tions are of such a character that they 
make no impression. From the an- 
swers it is indicated that at least 33 
percent of the industrial plants are not 
inspected by the state for the purpose 
of determining proper classification. 
It is apparent, states the report, that 
the rates paid by employers in Ohio 
for compensation insurance are not 
based on accurate determination of 
conditions as they exist. It was found 
from the answers that 34 percent are 
dissatisfied with their classification. 

It was found that 42 percent of the 
answers indicate that they are dissatis- 
fied with the settlements with their 
employes or at least did not answer 
the questions in the affirmative as to 
whether they were satisfied, qualifying 
the answers in some way. The board 
holds that this is a very large percent. 


Status of Payments 


The state board says it is too much to 
assume from these answers that the em- 
Ployers at large feel that injured 
employes are promptly receiving the 
compensation to which they are entitled 
after having filled out all the necessary 
Papers, reports, etc. The reports dis- 
close an amazing uncertainty on the part 
of the employer as to when his injured 
employe does actually receive his first 
compensation payment. The answers in- 
dicate that the employer is inclined to 
leave the whole matter to the state. It 
is apparent, says the report, that the 
advance of money to injured workmen 
because of delays in receiving their com- 
pensation payments is a very common 

(CONTINUED ON PAGE 28) 
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Fidelity Bond Business 
Opens a Very Fertile Field 


INSURANCE AGENTS IN CANVASSING FOR THIs HIGHLY DEsIR- 
ABLE ForM OF PROTECTION HAVE MANy ForcEFUL ARGU- 
MENTS TO PRESENT TO THEIR CUSTOMERS—EMPLOYERS 
May OveERLooK THE HazaArps To WHICH THEY 
ARE ExposeD UNLESS SoME Facts AND FIG- 

URES ARE DRIVEN HoME TAKEN FROM 

THE Book oF EXPERIENCE 





NE of the least developed 
O branches of the business, and yet 

a class that presents most attrac- 
tive possibilities is fidelity business. 
Most agents seem to go after only the 
bigger fidelity bonds. Naturally all of 
the banks carry fidelity bonds, and the 
larger mercantile establishments are 


idea and knows his individual employes 
very well. This is more noticeably the 
case in the small town, where the 
smaller merchant will reply to the agent 
soliciting fidelity business: “Why, 

have known all of these people that are 
working for me since they were chil- 
dren. They have grown up with me. I 





a certain amount of service that goes 


fidelity bonds in every direction. 


within your knowledge. 


side of fidelity. The sixth in the series 





BUSINESS BUILDER NO. 4 


The insurance man who is neglecting the canvass for fidelity bonds is 
overlooking a gold mine and a great source of business. 
intricate about the fidelity bond. It is a plain, clear proposition. 


vestigate the people they are bonding and, furthermore, when a loss does come 
the employer is relieved of much embarrassment in prosecuting the case. 
surety company is the one most vitally interested. There are prospects for 
Agents can go out on a straight canvass 
and stir up prospects. This is a good line to solicit when an agent grows stale 
on other classes. Make a list of all the available prospects for fidelity bonds 
Do some preliminary educational work. These busi- 
ness building articles of THe NATIONAL UNDERWRITER are intended as helps to 
agents in their every day work. This is the fourth of the series. Next week 
will come some suggestions for a few of the more popular surety bonds out- 


There is nothing 
There ts 
with the bond. Surety companies in- 


The 


will be devoted to burglary insurance. 








usually not so difficult to land. But 
the small merchant, the man with two 
or five or ten employes, is very seldom 
solicited for fidelity business. Yet he is 
just as good a prospect as the employer 
with 500 men as the same possibilities 
for defalcation, the same temptations 
are present. 

The large employer borids his em- 
ployes chiefly for the reason that with 
so large a working force it is impossi- 
ble to become thoroughly familiar with 
each employe. Safety demands the 
carrying of a fidelity schedule. 

The smaller employer always has the 





know their parents, and relatives. They 
are as honest as the day is long, and 
would consider it an insult for me to 
demand a fidelity bond from them. 
These people of mine are not factory 
hands, but good honest workers that 
come from fine families, and I have no 
need of taking out bonds on my peo- 


ple.” 
4 
. va agent who 
Sipe as been up against 
Old Objection 2" oly of this kind 
time and time again says that a 
(CONTINUED ON PAGE 24) 
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Meeker-Magner Co., H. C. Borhus, 





GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION, Ltd. 


General Building, Philadelphia 


Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests 
by consulting the Corporation’s General Agents. 


Insurance Exchange, Plymouth Bldg., Todd B 
"Chicago, Ill. Minneapolis, Minn. Deval, Ky 
The Roberts Co., Neale-Phypers Co. H. S. Konantz, 
Roberts Bidg 1240 Huron Road, 603 Pioneer Blidg., 
Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
WwW. E. B H. H. Neale & Co., American Spemeenes Agency, 
indians Trust Bldg., Empire B Globe B 
Indianapolis, Ind. Detroit, ich. St. Paul, 


T. Grant Slaughter, 











CONTRACT BUSINESS 
MAY SOON BE REVIVED 


Head Offices in Close Contact with 
Conditions Anticipate Activi- 
ties Will Start 


AGENTS SHOULD BE READY 


Predicted There Will Be a Big De- 
mand for Bonds When Con- 
fidence Is Restored 





BALTIMORE, MD., April 8.—Cas- 
ualty agents should begin to prepare 
now for the opening up of the contract 
business that will certainly come within 
the next few months. Those who are 
in close touch with the situation at 
company headquarters say that there 
is every indication that contractors are 
going to commence operations on an 
extensive scale at the earliest possible 
moment. Many contractors have been 
almost out of business for over a year. 


There has been no private building to 
speak of. The only construction work 
carried on was that of the government, 
and some contractors did not share in 
this. Therefore, at the very first in- 
dication of stability of the prices of 
material and labor, contractors are 
going to carry forward projects that 
have been under consideration for some 
time. 
Effect of Returning Soldiers 


Undoubtedly this resumption of 
building and contract work will occur 
after the majority of American troops 
have landed in this country. It is felt 
that returning soldiers will materially 
affect the labor market, but after the 
majority of the men now abroad have 
returned and been absorbed into indus- 
trial life the labor market will com- 
mence to assume a normal aspect, and 
when that time comes building opera- 
tions will begin on a large scale. 


Should Be Prepared 


In the meantime it is up to casualty 
agents to become thoroughly prepared 
for this rush of business. The best way 
to prepare for the rendering of quick 
service later on is to secure from every 
contractor in the locality a new and up- 
to-date financial statement. Conditions 
have altered entirely within the last two 
years, or even within the last year. Con- 
tractors who were formerly well equipped 
both as to finances and men and mate- 
rials for undertaking big construction 
work have been hard hit by the war and 
forced to complete contracts at a loss 
because of advances in prices not 
thought of at the time the contract was 
entered into. Other contractors who have 
been operating only in a smaller way 
have emerged from the war in a rather 
prosperous condition, and in a good po- 
sition to undertake bigger things. 


Need New Statements 


In other words, the data the home 
offices of casualty companies have con- 
cerning contractors is of absolutely no 
use unless it is very recent. This condi- 
tion simply means that an agent who 
writes or wires for power to execute a 
bond on a contractor is not going to get 
speedy action unless the home office has 
on file complete information concerning 
that contractor. It is up to the agent 
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to get all of the information about all 
of the contractors possible, so that when 
the deluge comes and the country’s re- 
construction program opens up the agent 
will be able to give prompt service be- 
cause the home office can give an an- 
swer on a contract bond proposal intel- 
ligently. Most contractors submit a 
financial statement to the mercantile 
agencies only once a year. This would 
not be sufficient for a surety company 
writing a contract bond on, say, May 1. 
A statement as of March 1, or April 1, 
would be desired. Conditions change so 
rapidly nowadays that up-to-date infor- 
mation is required. 


Must Give Rapid Service 


When the big rush of business comes, 
as any thinking man will admit is com- 
ing, the agent who is able to render 
quick and efficient service will get the 
business. The only way the home office 
can get any real information about local 
contractors is from local agents. If it is 
necessary at the time a bond is desired 
in a hurry, to conduct a lengthy corre- 
spondence concerning the financial re- 
sources and general reputation of a con- 
tractor, it is only reasonable to predict 
that the agent who has to go through 
this irritating process will not land the 
business. His competitor who can get a 
definite answer by wire within an hour 
or two will get the hond and get it 
simply because he has been foresighted 
enough to do a little preliminary work. 


FIDELITY BOND BUSINESS 
OPENS FERTILE FIELD 
(Continued from page 23) 
good comeback is something about as 
‘follows: “You carry fire insurance? 
Yes. Why? Simply because you know 
that at some time in some manner, un- 


known to you, there is a possibility of 


your place of business being wholly or 
partially destroyed by fire. It is some- 
thing that you cannot predict or con- 
trol, and therefore you carry fire insur- 
ance to protect your physical values. 
You carry life insurance, too, I sup- 
pose? Why? Because you know that 


some day you are certain to die. You 
do not know when your time will come, 
but you know that it will come, and 
vou have made preparation for it. 

“You know that a half a century of 
experience has shown the fire insurance 
companies that so many losses will occur 
out of so many risks insured, and that 
the life companies can exhibit abundant 
statistics to prove that a fixed number 
of men out of a fixed number insured 
will die every year. Don’t you think 
the fidelity companies are just as scien- 
tific in the conduct of their business? 
They have compiled figures to show 
that of every hundred employes bonded 
so many will go wrong. Year after 
year, this has been demonstrated. 
Do you think you have got the only 
two or twenty-five or fifty employes in 
the world who will never make a mis- 
step? Your people are just as subject 
to temptation as anybody else. Re- 
member that you have got the human 
element to deal with. These people of 
yours may go along all right while they 
are normal, but if pressure is brought 
to bear upon a man, he oversteps the 
mark: You do not know the personal 
affairs of all your people, no matter 
how well you may be acquainted with 
them. If a man needs money, and 
needs it badly, he is going to get it, 
and if he can get it easier from you 
than from anybody else, he is going to 
get it from you. 

“You say that your people are all 
trusted employes. That makes it all 
the easier for them to steal. You have 
full confidence in them and allow them 
a good deai of discretion in transacting 
your business. In other words, you pro- 
vide them with a fine opportunity to get 
away with almost anything. Did you 
ever look at the question from this an- 
gle? If you did not trust your em- 





ployes, they would not be working for 


you. The trusted man is always the 
man who makes a big killing. He has 
the opportunity. If you had an ex-con- 
vict working for you, you would watch 
him very closely, but because a man 
has worked for you for years, you be- 
lieve that he can never make a false 
move. You have no right to assume 
that this little aggregation of yours is 
the finest in the country. I suppose 
that if I were to walk across the street, 
and present this same proposition to 
another man, he would tell me just 
what you have told me—that he has 
nothing but trusted employes, knows 
them all well, and that he is not afraid 
of their stealing. Yet you cannot get 
away from the experience of the fidelity 
companies. Somebody is employing 
some men who are going to go wrong 
this year. Why do you think that the 
people in your place of business are the 
only ones that will not make a false 


step?” 
, EF 


A canvass like this 
rea ict onig brings the question 

of honesty squarely 
before an employer, and permits him to 
see just what he is up against. He 
realizes that if his people are not 
bonded, he is assuming the dual role 
of employer and surety. It is a surpris- 
ing fact to discover that many employ- 
ers do not know that there is such a 
thing as a fidelity bond. No one has 
ever told them about it. The small 
merchant is, after all, the most exposed 
of employers. The very fact that his 
business is small means that his asso- 
ciates must have a rather thorough in- 
sight into all of his affairs. They un- 
derstand his system, know how much 
money he has in the bank and in the 
cash drawer, and are well informed 
about all his business methods. They 





know just where and how to strike. 








Assets, Over $4,200,000 


KIMBALL C. ATWOOD, President 








Preferred Accident Insurance Company of New York 


The only Company confining its Accident and Health Business exclusively to “preferred” (non-hazardous) risks 


THAT’S WHY 


We offer larger benefits and better policies for the same premium than do companies insur- 
ing all occupations. If you write “preferred” business send for rates and sample policies. 


Get the Benefit Due Them as Superior Risks 


$12,000,000 Paid in Losses 


Net Surplus, $1,000,000 


80 Maiden Lane, New York 











whereas the employe of a bigger con- 
cern is not so familiar with the situa- 
tion. 

7 


7 

Renewals Pay A — Piet 
the Profics ae ee or delity 

usiness in any 
city block will turn up a certain 
amount of premiums, even though 
small. If the cost of putting the 
business on the books for the first 
year is considered, it must be admitted 
that small business of this kind does 
not pay, but the renewals each year 
more than offset the origina! cost of 
placing the business on the books, and 
make it a decidedly profitable proposi- 
tion. It is certain that the agent who 
goes out and makes a campaign for 
fidelity business will find very little 
competition. It is a branch of the 
bonding business that has been very 
much neglected, not because the oppor- 
tunity for accumulating a good volume 
of fidelity business is not present, but 
principally because a majority of the 
agents seem to feel that it is not worth 
while. However, any surety company’s 
records will prove that fidelity busi- 
ness renews very well from year to 


year. 
. ae 
Insurance Against bonds the thought 


Moral Death must be developed 
during the’ canvass that fidelity pro- 
tection is no different from any other 
insurance in that it is a scientific prop- 
osition and the rates are based on 
experience.. Fidelity losses do occur 
and will continue to occur. 

All business men know the impor- 
tance of insuring their lives. They de- 
sire to create an estate and protect their 
accumulation. Many boards of direc- 
tors insure the lives of their chief ex- 
ecutives against loss to their company 
in the event of death. It is evidence of 
their desire to protect. Business life 
insurance has come to be regarded as 
a safe and sane business necessity. 
The executives taking it out recognize 
the fraility of human nature—phys- 
ically, but the inconsistency of their 
reasoning and the “danger point” of 
their business is the failure to always 
recognize the failure of human nature 
—morally. 

This thought may be presented in 
attractive style. One agent who has 
used it to advantage presents his case 
like this: “When you go home to- 
night, you will probably, upon retiring, 
lock the front door, the back door and 
the windows. You recognize the neces- 
sity of protecting your personal goods 
and exercise every reasonable safe- 
guard about your home. But tomorrow 
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SPLENDID OPPORTUNITY FOR A FEW SPECIAL AGENTS OF CHARACTER AND ENERGY 
SALARY AND COMMISSIONS TO PRODUCING AGENTS 


IN MICHIGAN AND INDIANA 


UNRESTRICTED POLICY TO BUSINESS AND PROFESSIONAL MEN, $9.00 QUARTERLY 
OUR NEW “INCOME ASSURANCE” POLICY — COVERING EVERYTHING, $6.25 QUARTERLY 
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The Provident 


Life & Accident Insurance Co. 
OF 
CHATTANOOGA, TENNESSEE 
Established 1887 


100% INCREASE 


Monthly Premium Department 1917 


Liberal Contracts 
Complete Coverage 
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morning you will get up and go to 
business and never give a thought to 
close the invisible doors and outlets 
of your working capital. Isn’t your po- 
sition rather inconsistent? 

“Perhaps the reason for this is that 
you are dealing with something you 
cannot see. You insure your house and 
your place of business against fire be- 
cause it stands there before your eyes 
representing a certain amount of 
money. It is a material thing. But you 
forget that insidious influences are al- 
ways working near your capital. You 
cannot visualize the personal thoughts, 
desires, troubles and urgent necessities 
of your associated employes. These 
influences are always back of the un- 
expected cases of ‘trusted employes’ 
going wrong. In fact, it is only the 
‘trusted employe’ that goes wrong. 
Those in whom you have no confidence 
are never given a chance. 

“The fact that you have gone for a 
period of years without a loss makes it 
a mathematical certainty under the law 
of averages that you are closer to one 
now than ever before. You cannot es- 
cape much longer. If you continue to 
go along without fidelity insurance, 
when the loss does come it will be an 
utter waste. Why will it be any differ- 
ent from a fire insurance loss that 
might occur on some of your property 
uninsured? In dollars and cents there 
would be no difference.” 


tt 


An agent in one of 
the medium sized 
cities said the 
other day that 
when he first commenced soliciting 
fidelity business, on a straight canvass 
basis, he found that many employers 
were unfamiliar ‘with this class, and 
that as a result it was necessary for 
him to spend much time in what is 
usually termed missionary work. This 
created the impression that the busi- 
ness was unprofitable in as much as 
too much time was consumed in solic- 


Letters as Mis- 
sionaries to 
Preach Gospel 





iting. He came to the conclusion that 
an educational campaign. in his city was 
necessary in order to make employers 
familiar with this form of protection. 
As a result he hit upon a plan that 
may well be tried out by agerits in 
other cities. 

He had one of the girls in his office 
study the “help wanted” column. 
Where a blind ad appeared in which a 
bookkeeper or cashier was advertised 
for, and the key number, such as 24X 
given, the agent had a letter written 
to the advertiser reading about as fol- 
lows: “I note by reading your adver- 
tisement that you are about to employ 
a bookkeeper or cashier. Do you know 
who will come to you to fill this posi- 
tion? Are you sure that you will be 
able to select a thoroughly trust- 
worthy person? Even though very 
commendable letters of recommenda- 
tion are furnished, are you entirely 
sure that it will be possible for you to 
impose implicit confidence in this new 
employe? Why not make a fidelity 
bond the letter of recommendation? A 
bookkeeper or cashier is undoubtedly 
a person of some importance in your 
place of business. He naturally has 
access to a good deal of the inside af- 
fairs of the company. From the stand- 
point of honesty it is of the utmost 
importance that you be thoroughly 
safeguarded. A fidelity bond relieves 
you of all worry. If you take a decided 
stand upon this question, and demand 
that each new employe furnish you 
with a fidelity bond, you are in addition 
to following sound business principles, 
adding to the moral tone of the com- 
munity, and imposing a requirement 
that cannot help benefitting the city 
as a whole.” 

It is not to be understood that the 
direct results of this campaign paid, 
for they did not, but the desired result 
was accomplished, namely, making the 
principal employers of the city familiar 
with just what a fidelity bond was, 
and what it meant to an employer. At 





the same time, the campaign was a 
most unique advertising scheme. 


be Pa 


coe The service end of 
Fidelity Company the fidelity bond 
z must not be over- 
looked. The indemnity itself -is well 
worth while, but the employer is fur- 
ther protected by the investigation that 
the fidelity company makes of the peo- 
ple that are being bonded. The com- 
pany pursues a very searching investi- 
gation tor ten years previous, going 
into the personal and business history 
of the person to be bonded. Frequently 
it happens that the bonding company 
finds facts that cause the bond to be 
cancelled. The employer of course sits 
up and takes notice. He sees that he 
has someone in his employ that cannot 
be trusted. Perhaps the employer has 
been misled. This investigating service 
is certainly well worth while. Then 
again the representatives of the fidelity 
company are always on the lookout for 
any indications of bonded people that 
are suspicious and perhaps the em- 
ployer will learn something to his ad- 
vantage this way. The employer has 
the satisfaction of knowing when a sur- 
ety company allows a bond to stick that 
it is satisfied that the person is trust- 
worthy. Even if the employer is reim- 
bursed by the company for any loss, it 
is always a reflection on his institution 
if anyone goes wrong. The public may 
not know all the facts and any publicity 
or talk regarding the cashier or other 
person defaulting or misapplying funds 
reflects on the institution. For this 
reason the service of the fidelity bond is 
worth the premium paid. Then if a 
loss does come the surety company 
bears the expense, takes the trouble and 
time to do any prosecuting that seems 
desirable. The odium and effort are 
taken from the assured and the case is 
. the hands of trained and expert peo- 
ple. 


The Massachusetts Bonding has _ re- 
sumed writing general liability and auto- 
mobile lines in Oregon. 








MUST FURNISH FACTS 


IMPORTANT CINCINNATI CASE 





Judge of Common Pleas Court Holds 
Assured Must Give Information 
As to His Policy 





CINCINNATI, O., April 8—Com- 
panies are interested in the decision 
handed down at Cincinnati by Judge 
Dixon of the common pleas court in 
which he holds that a person who is 
execution proof and against whom a 
judgment has been rendered for dam- 
ages can be forced to disclose to the 
plaintiff whether or not he held a 
liability policy and to give full facts 
about it to the plaintiff. 

This came up in an automobile case 
where judgment was secured for $4,500 
against an automobile owner for kill- 
ing aman. The execution was returned 
unsatisfied and then an effort was 
sought to disclose whether the auto- 
mobile owner carried a liability policy. 
On advice of counsel, he refused to 
answer and immediately a motion was 
filed in court to compel him to answer 
this question. Most of the liability con- 
tracts agree to indemnify the insured 
against loss from liability, meaning the 
actual money paid out. In other words, 
if the insured is execution proof and 
loses nothing, the company insists there. 
is nothing it is obligated to pay. De- 
cisions in various states are conflicting 
on this question. Judge Dixon merely 
held that the plaintiff had the right to 
be told whether insurance was carried 
by the defendant and in what company. 
In other words, the plaintiff has the 
right to see the insurance contract and 
analyze it. 


The Clover Leaf Life & Casualty of 
Jacksonville, Ill., has been licensed in 
Minnesota. 
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WRITE THE GREATESI VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
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CLAIM SUPERVISION 
The busy claim executive likes to feel that the cases 
he refers to a field representative will be promptly and 
efficiently handled without further supervision. 
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WORKMEN'S COMPENSATION 

















PRESENT CONSTRUCTIVE PLAN 





Insurance, Employers and Labor Peo- 
ple Get Together in Illinois Along 
Legislative Lines 





SPRINGFIELD, ILL. April 9.—Evi- 
dently the various interests, labor, em- 
ployers and insurance have come to an 
agreement as to amendments along 
workmen’s compensation lines. There 
have been a number of conferences be- 
tween representatives of organized la- 
bor, the employers and the Illinois In- 
surance Federation. Mutual’ casualty 
companies have participated in these 
conversations. There are three bills 
that will be championed by these inter- 
ests. One will amend the present com- 
pensation act making it more liberal. 


The labor element wants to guard 
claimants against unfair settlements 
and against any disadvantge béing 


taken of them by adjusters. Labor has 
been very insistent on this part of the 
program. The compensation rating bill 
has already been introduced by the mu- 
tual companies and will now be amend- 
ed to become a part of the general pro- 
gram. The rating bureau places the 
control of rates in the hands of a bu- 
reau composed of two members of stock 
companies, two members of mutuals, an 
employer and a labor representative, to- 
gether with a respresentative of the in- 
surance department. 

The third bill will amend the present 
reserve law and make it uniform with 
the best now used in other states and 
will make more secure the deferred pay- 
ments to claimants which extend over 
a long period of time. The rating bu- 
reau will have as its members all in- 
surance carriers. This program has the 
support of the inurance department and 
the Illinois Industrial Commission, There 
are some advocates of a state fund and 
a more radical program, but with the 
three interests unitedly back of the con- 
structive legislation proposed it is 
thought it will be, put through. 





Will Make No Change 


SAN FRANCISCO, CAL., April 9—The 
California assembly has refused to pass 
the bill which would take the manage- 
ment of the state compensation insur- 
ance fund out of the hands of Industrial 
Accident Comission and place it in a 
board consisting of the governor, state 
treasurer and comptroller. The bill was 
sponsored by the casualty underwriters, 
who contended that the present status of 
the fund gave the latter advantages over 
private companies. 


Stratton Brothers of Lansing, Mich., 
have been appointed general agents of 
the Globe Indemnity. 


STATE MEASURE WAS KILLED 





Minnesota Senate After Deadlock: 
Finally Voted Down the Bill the 
House Had Passed 





ST. PAUL, MINN., April 9—The Minne- 
sota Senate is again to reopen the fight 
on the state workmen’s compensation 
bill. It has decided to take up Friday 
morning the question of reconsidering 
the vote whereby the state bill was lost 
last week. The custom to reconsider the 
vote immediately after a vote had been 
taken was not followed and failure to do 
this left the fight open. The Minnesota 
State Federation of Labor, which is back- 
ing the House bill that was passed in 
that body and which eliminates stock 
casualty companies in writing compensa- 
tion, decided to reopen the _ subject. 
Seurrying for votes on the part of both 
sides is on. 


ST. PAUL, MINN., April 7.—The 
state workmen’s compensation bill was 
killed in the Senate last week by a 
vote of 57 to 9. The House had passed 
the measure providing for a state fund. 
It permitted mutuals and interinsurers 
to write compensation, but shut out 
the stock companies. The bill came 
up in the Senate and on motion of 
Senator Farwell an amendment was 
passed providing stock companies 
could write compensation insurance. 
This was adopted by a vote of 34 to 32. 
When the amended bill came up for 
final passage it was voted down by 57 
to 9. The break came when Senator 
Madigan of Rice county, who had fav- 
ored monopolistic state compensation, 
voted for the amendment opening the 
business to stock companies. The 
Senate insurance committee recom- 
mended the House Bill, five voting for 
it and three against it. The minority 
brought in a bill which was voted 
down 31 to 35. The vote was then 
taken on the majority report. On the 
first vote the Senate was a tie on the 
majority report. The deadlock remained 
over night, until finally the Rice county 
senator broke over. It was a narrow 
escape for the stock companies. 

The Senate was deadlocked Wednes- 


day afternoon after a five hours’ fight. 
Both the champions and antagonists 
of the bill worked all night trying to 
dislodge one vote, as it took 34 votes 
either to pass or defeat it. When the 
one senator changed over, the leader of 
the labor forces in the Senate re- 
quested all the proponents of the bill 
to vote against it when it came up for 
passage in its amended form. 


Iowa Bill Passes 


DES MOINES, IA., April 8.—Iowa’s new 
compensation law has passed the senate 
and house. However, the senate knocked 
out the clause which made it compulsory 
for certain classes of industry to comply 
with the terms of the measure and 
adopted a compromise which makes this 
feature optional. The new law provides 
briefly that an employe injured or killed 
is entitled to compensation of 60 percent 
instead of 50, as formerly; that $100 can 
be given for medical attention in extra- 
ordinary cases; death compensation will 
be from $6 to $15 per week instead of 
$5 to $10, as formerly; 60 percent of 
employe’s pay for 225 weeks for loss of 
an arm instead of 50 percent for 200 
weeks; 60 percent for 200 weeks for 
loss of an eye instead of 50 percent for 
175 weeks; compensation to be computed 
on actual working days in the plant at 
which the employe is injured. 


Changes Are Suggested 


HARRISBURG, PA., April 8.—Chair- 
man Harry A. Mackey, of the State Board, 
announced during the week some 
changes that have been drawn up in 
accordance with the demands of the 
workers for liberalizing the compen- 
sation law. The three main changes are: 
an increase in compensation, a longer 
period of medical service and a shorter 
waiting period. Under the present act 
the highest compensation is $10. Under 
the proposed act it is $13. The minimum 
has been raised from $5 to $6.50. The 
increase in benefits is 60 percent. Under 
the old act the totally and permanently 
disabled is left after 500 weeks without 
benefit. The proposed act gives 25 per- 
cent during the remainder of his life. 
There has been incorporated in the pro- 
posed act what is practically the law 
of Illinois relating to loss of members. 
A further hearing will be given April 15. 
It is thought that the insurance rates 
will increase about 30 percent owing to 
the more liberal features if these amend- 
ments pass. 


Compensation Notes 





A bill was passed over the governor’s 
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veto by the Ohio legislature to make it 
necessary that all appointments to the 
state industrial commission be con- 
firmed by the senate. 

The number of deaths from industrial 
accidents in Virginia reached a total 
of forty-six for the quarter ending 
March 31, according to figures compiled 
by the state industrial commission. 
After sustaining a loss of $3,100 with- 
in a month after policy was issued, the 
Fidelity and Casualty decided to cancel 
the insurance cover placed on the Vir- 
ginia prohibition commissioner and em- 
ployes of his department. The decision 
was hastened by the recent encounter 
near Woodstock between four prohibi- 
tion agents and two bootleggers in 
which both of the latter lost their lives 
and one of the agents had been shot 
through his clothing. 


Casualty Premiums in Indiana 


INDIANAPOLIS, IND., April 8—Cas- 
ualty companies made a fair increase in 
their Indiana business during 1918 as to 
most of the main lines which they write. 
The following is a comparison of pre- 
mium receipts in the various branches 
in Indiana for 1918 and 1917: 


1918 1917 
ONO. © iain cs o Ate ese Octee $881,536 $839,771 
BEGUN 55500-00050 se rietes 161,933 139,582 
WdMDHICY 2c ccvcccecses 667,803 635,991 
Workmen’s compensa- 

PAIRNE <% ccateiiave cle aresscece ote 2,539,093 2,061,405 
MIRON as coco e eases 192,533 216,526 
WOOT noses tse cise ee 291,225 407,784 
Plate BlASs 2... 56 ss ccee 140,060 100,452 
Auto and teams....... 208,302 195,822 
PHYSICIANS ... 66 ic ees 17,095 18,015 
Eive StOCk ...6cc ences 88,083 87,987 
IIR a share o: checereqsrue ers 34,592 37,739 
Burglary and theft.... 123,502 86,287 
Wig WRGGl. c25 665.056 50% 5,899 5,713 
RBPIIED ass oo. cicctceses 3,856 8,091 
Steam boiler .......... 101,192 95,934 


Assessment accident and health com- 
panies collected in Indiana $1,180,913 in 
premiums in 1918 and $1,094,019 in 1917, 
of which Indiana companies collected 
$730,443 in 1918 and $651,418 in 1917, com- 
panies of other states collecting $450,469 
in 1918 and $442,601 in 1917. 


Ocean Accident’s Plan 


The Ocean Accident has plans under 
way for enlarging and strengthening 
its agency organization in a number of 
states so that the production of acci- 
dent and health business and some of 
the other side lines will be increased. 
Cne of the first states to be taken up 
will be Ohio. Ralph A. Person, special 
agent at Cleveland, will have the work 
in charge in that state. 


Seeks an Examination 


Inasmuch as the Lion Bonding & Sur- 
ety of Omaha expects to apply for 
admission to a number of states the com- 
pany has requested the Nebraska depart- 
ment to make an examination. The in- 
surance commissioners of the various 
states in which the Lion operates, and 
those states which it wishes to enter, 
have been invited to send representatives 











to assist in the examination. 
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NEED TO GET TOGETHER 


AttHouGH the annual reports of the 
casualty insurance companies, all of 
which have been published, emphasize 
the need for either getting better rates 
upon personal accident and health poli- 
cies, or else modifying their provisions 
through the elimination of the “frills” 
for which no legitimate demand exists, 
no appreciable effort to attain the 
desired end is being put forth by man- 
aging underwriters. The various com- 
mittee members that have had the mat- 
ter in hand for months, are seemingly 
just marking time, hoping that the an- 
tagonistic element in the fraternity will 
soon or late endorse the views of the 
majority, or at least agree to a com- 
promise program. 

After a series of meetings the special 
committee charged with the prepara- 
tion of a standard accident policy, pre- 
pared what it thought was a _ thor- 
oughly equitable contract; just alike to 
insurer and insured, and one _ that 
would be sold at existing rates. Cer- 
tain companies objected to the sug- 
gested form, though concurring in the 
recommendation that present premiums 
upon health contracts be advanced to 
meet the demonstrated need. 

Whatever diversity of opinion ex- 
ists as to the accident policies, com- 
pany men are seemingly of one mind 
regarding the need for increasing the 
charges for health insurance, and it 
would be a step in the right direction 
if this forward move were made with- 
out further delay. If it be not speedily 
taken the 1919 record of many offices 
upon this department of their business 
is sure to be a disappointing one. 


BANKERS BLANKET BONDS 


Neary all of the important losses un- 
der bankers blanket bonds have been due 
to mysterious disappearance. This is the 
one feature not covered in the regular 
fidelity schedule, or obtainable under any 
other form of insurance protection. 
Bankers’ blanket bonds cover everything 
except teller’s shorts, and forgery on the 
part of employees. The coverage includes 
burglary, hold-up, messenger hold-up and 
all of the other forms of insurance pro- 
tection ordinarily purchased by a bank 
under separate policies. It is the myster- 
lous disappearance clause of the bankers’ 
blanket contract that may lead to heavy 
losses. It can now be seen that the 
Surety companies issuing this form of 
coverage have paid many losses due to 
Plain carelessness on the part of em- 
Ployees, and not necessarily mysterious 
disappearance. This form of contract has 
been written only since 1916. With the 
exception of one or two companies, the 
experience has been favorable, but it is 
the general opinion that as time goes on, 
and the losses which have actually taken 
Place, but are as yet undiscovered, com- 
mence to turn up, the loss ratio on this 


class of business will show quite an in- 
crease, 


Don’t be aristocratic, don’t be auto- 
cratic—be democratic. 











PERSONAL GLIMPSES 
OF CASUALTY MEN 
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H. G. B. Alexander, president Con- 
tinental Casualty, is a San Francisco 
visitor, accompanied by Mrs. Alexander, 
and is enroute home after a several 
months’ vacation trip in southern Cali- 
fornia. 








Major A. White of New York city is 
one of the few men of the country who 
can boast of both a theoretical and 
practical knowledge of several branches 
of the insurance business. As a young 
man, he was employed in the actuarial 
department of the Equitable Life of 
New York and under the tutalage of 
Joel A. Van Cise, the then actuary of 
the society, learned how to make rates 
and the elements entering into their 
composition. Tiring of desk work, he 
began active soliciting and had he con- 
tinued as a field man, undoubtedly 
would have become famous as a busi- 
ness producer. Seeing the opportunity 
for plate glass insurance, he promoted 
the New York Plate Glass, of which 
company he has long been president. 
The success of the corporation fully 
justified its creation. Mr. White’s next 
venture was into the fire insurance 
arena, when he organized the City of 
New York Fire, as an office mate to the 
New York Plate Glass. Again the move 
was a success, the company having 
made a secure place for itself in the 
field. 

Although repeatedly importuned to 
take up liability and various other 
casualty lines, Mr. White has stead- 
fastly refused to do so this far, feeling 
that with the two offices under his di- 
rection, the hours he had for business 
were fully occupied, while his outside 
‘ime is engrossed with the several 
nilitary organizations in which he has 
long borne an active part. Altogether 
President White is a fine example of the 
versatile American. 


H. L. Olsen, who for 18 years has 
been with the Chicago office of the 
American Surety, has been appointed 
special agent for Illinois to succeed J. 
J. Reynolds, who has been made office 
underwriter in Chicago. Mr. Olsen has 
been in charge of the accounting de- 
partment and has been office manager. 
He is a man of fine training and has a 
good knowledge of the business. 


Old Firm Out of Business 


NEW YORK, April 9.—The Fidelity & 
Casualty announces that the firm of 
E. E. Clapp & Co., in New York City, 
retired from business April 2. The 
building at 90 William street, New York, 
occupied by Clapp & Co., will continue 
to be occupied by the Fidelity & Cas- 
ualty as a branch office, handling its 
metropolitan district business in acci- 
dent and health, burglary and physi- 
cians’ ‘liability lines under the manage- 
ment of Charles Bellinger. 


Ocean’s Fine Showing 


The annual financial exhibit of the 
Ocean Accident & Guarantee again dem- 
onstrates the stability and capacity of 
this great institution. Its assets are 
$12,590,022. In addition to the regular 
reserve required by law the Ocean puts 
up $1,940,000 as a voluntary reserve to 
protect policyholders. The management 
of the Ocean has always felt it desirable 
to safeguard its policyholders beyond 
the point required by the statutes. Its 
surplus for policyholders is $1,353,240. 
The Ocean had a premium income of 
$11,567,234 in 1918. 
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KANSAS CITY MERGER 
TRIMBLE WILL BE PRESIDENT 


Employers Indemnity and Kansas City 
Casualty Consolidate Under Name 
of Former 


KANSAS CITY., MO., April 9.—The 
Employers Indemnity and Kansas City 
Casualty of this city, through their di- 
rectors have agreed to a merger plan 
and there will be special meetings of 
stockholders, May 31, to vote on the 
final arrangement. The consolidated 
institution will be known as the Em- 
ployers Indemnity. 

E. G. Trimble is to be the head of the 
new company. Dennis Hudson, man- 
ager of the Kansas City Casualty will 
be vice-president in charge of the 
agencies covering the lines other than 
accident and income. Harold Wood- 
head, vice-president of the Employers 
Indemnity, will be vice-president in 
charge of direct business. Chester 
Newman is to be vice-president in 
charge of reinsurance, while Walter Le- 
Bar, the vice-president, in charge of the 
income policies. L. D. Edson, accident 
underwriter in charge of the accident 
agency business, and John Woodhead, 
secretary and treasurer, both of the 
present Employers Indemnity, will con- 
tinue with the company. The main 
offices will continue to be in the Na- 
tional Bank of Commerce building 
where the Employers Indemnity is now 
located, but the agency end will be di- 
rected from the office of the Kansas 
City Casualty in the New York Life 
building. 


Merger an Economy 


It seems that each company had in 
view an increase in capital and surplus 
to be secured this year. It was obvious 
that it would be in the nature of economy 
to bring about a merger. Both com- 
panies have rendered splendid service. 
The Employers Indemnity has been very 
successful in securing large reinsur- 
ance lines and that business has been 
profitable. During the last two years it 
has developed the accident and health 
department through the agency system. 
It has no agents other than those writing 
disability busin 


The Kansas (€ talty has a good 





plant in nine states, and is showing a 
healthy growth in automobile, plate 
glass, burglary and disability. The Em- 
ployers Indemnity had $600,000 in pre- 
miums last year and the Kansas City 
Casualty $200,000. The merger will mean 
a bigger company, a more compact or- 
ganization and ae strong producing 
agency plant. The Employers is now en- 
tered in 28 states and the forces will be 
greatly developed. When the merger is 
completed, which will probably be by 
June 30, the consolidated company will 
have $600,000 capital and $250,000 net 
surplus and assets of $1,500,000. Its 
charter powers will be enlarged and it 
will be authorized to write all branches 
of casualty business. The Employers 
Indemnity is five years old and has paid 
dividends from the start. The Kansas 
City Casualty was organized in 1909 and 
paid its first dividend last year. 


Leonard Appointed at Pittsburgh 


T. W. Leonard, formerly manager of 
the Brooklyn, N. Y., office of the Con- 
tinental Casualty, has resigned to be- 
come manager of the Pittsburgh, Pa., 
office of the National Life, U. S. A. He 
has had a broad experience in both the 
life and accident field, having been con- 
nected with both branches of the busi- 
ness for some 23 .years. He has had 
industrial life insurance experience with 
the Metropolitan and Prudential. 


Lion Bonding Expands 


The rapidly expanding business of the 
Lion Bonding of Omaha has made it nec- 
essary for it to secure more office 
space, and to meet this demand the com- 
pany has rented the entire third floor of 
the Kennedy building. This affords it 
an office space of over 8,700 square feet, 
and the company has moved its head- 
quarters to the new location. 

Under the guiding inspiration of Pres- 
ident Gurney the company’s volume of 
premiums is rapidly increasing, the 
month of March being the heaviest in 
the company’s history and developing 
the fact that it has hit the million dollar 
gait. 

Aggressive plans for further develop- 
ment and expansion are well under way, 
and the company is contemplating enter- 
ing a number of additional states in the 
near future. 


Will Organize Indiana 


B. H. Rowe, special agent of the Lion 
Bonding, working out St. Louis, is to 
go to Indiana to organize that field for 
the Lion. He will make his headquarters 
in Indianapolis. The company expects 
to be admitted to Indiana in a short time. 
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NEW PLAN IN CHICAGO 


PLATE GLASS PEOPLE AGREE 





Companies Will Have One Chief 
Agency—Commissions Limited to 
Class One and Brokers 





The plate glass situation in Chicago 
has been solved, a meeting having been 
held last week during the presence of 
W. F. Moore of New York, the plate 
glass rater, who was asked to go to 
Chicago and get the agents together. It 
was agreed that each company shall have 
but one general agency or main office. 
A class 1 member of the Chicago Board 
is to receive 25 per cent commission 
and brokers 20 per cent. The general 
agents and salaried managers agreed to 
this. General Manager O. F. Roberts 
of the Chicago Bonding signed up, and 
thus becomes a member of the Cook 
County Plate Glass Underwriters’ As- 
sociation. Class I members are being 
asked to pledge themselves not to pay 
over 20 per cent to brokers. 

The acquisition expense in Chicago has 
been high, some general agents paying 
out all they received to brokers in order 
to retain their patronage in other lines. 
These brokers could get higher broker- 
age elsewhere on plate glass. It is 
thought, therefore, that plate glass con- 
ditions will be in better shape in Chi- 
cago than they have been for some time. 


Gain in Plate 
The plate glass premiums of this coun- 





try last year were about $7,000,000. This 
is a gain of $1,500,000 over the year pre- 
vious. The loss ratio is somewhat less 
than in 1917 because of the higher pre- 
miums and the increased rates. The price 
of -glass, however, shot up materially. 
The loss ratio in Cook county in 1917 
was 62% percent. It is thought that this 
ratio was not so high in 1918, although 
the figures have not been completed. 
Mr. Moore is of the opinion that the 
price of plate glass itself will not in- 
crease further unless there is a big build- 
ing boom, and the amount arranged for 
domestic consumption will not be suffi- 
cient to meet the demands. 

Two steps taken by the plate glass 
companies have served to reduce the 
great waste. One is the endorsement al- 
lowing a credit of 25 percent if the 
assured will agree in the replacement of 
a plate 100 square feet or over to have 
two plates of equal size. Or, if he wants 
one plate, he agrees to pay 25 percent 
more than manual. The other feature is 
the amendment to the policy which re- 
duces the face value to the extent of 
every loss. Thus it follows the fire in- 
surance experience. 


To Decrease Acquisition Cost 


The companies writing plate glass last 
June began a movement to decrease the 
acquisition cost in Chicago, which they 
found was considerably higher than in 
New York. There were a number of 
local differences to adjust. Mr. Moore 
found that the rates in Chicago were 
considerably lower than they should be, 
and hence when the increases were made 
they were radical. Later in the year, 
when Mr. Moore visited Chicago, he en- 
deavored to induce the Chicago Bonding 
to come in the organization. General 
Manager Roberts told him that if the 
program proposed as to acquisition cost 
and limitation of general agencies could 
be brought about he would join. 





BOARD OF COMMERCE 
REPORTS ON STATE FUND 


(CONTINUED FROM PAGE 23) 


practice among the employers in large 
plants. Again the report says that it is 
apparent that while many employers 
think that the employes do ultimately 
receive their full benefits there are far 
too many doubtful answers to the ques- 
tionnaire to say that the full benefits 
provided under the law are received. 


Employes Are Interrogated 


Coming to the questionnaire submitted 
to employes it is found that the average 
time elapsing between date of injury and 
receipt of first compensation payment is 10 
weeks. The average disability for all 
employes is approximately seven weeks. 
One question was asked as to whether 
any outside help was secured in filling 
out the papers. It was found that a num- 
ber had to receive help and had to pay 
for the services of those giving the as- 
sistance. The board concludes from the 
reports that in far the greater number 
of cases reported payments either did 
not start while the injured employe was 
still laid up or if started were stopped. 


Questions Sent to Doctors 


A questionnaire was sent to doctors, 
576 making answers. The report dis- 
closes the fact that there are a consider- 
able number of doctors who say that the 
red tape makes the practice in industrial 
accident cases undesirable. The doctors 
evidently feel keenly the burden of the 
clerical work imposed upon them by the 
state industrial board in the handling of 
industrial cases. It seems that 32 per- 
cent of the physicians expressed complete 
dissatisfaction or failed to approve the 


methods employed by the state fund in 
dealing with physicians. It is safe to 
say, according to the report, that the 
questionnaire discloses a considerable 
unrest on part of the medical profession 
in the matter of the method of handling 
industrial accident cases under the Ohio 
law. In answering the question as to 
whether the state fund promptly pays 
the medical charges it is found that 36 
percent fail to approve the promptness. 
Out of the answers it was found that 44 
either at all times or in some cases re- 
quire the employer or the injured work- 
men to pay in advance or guarantee their 
charges. The report concludes that it 
would seem from the answers given that 
the procurement of fees for the treat- 
ment of noncompensable injuries is un- 
certain and doubtful. 

In giving a synopsis of the information 
received the state board says that it ap- 
pears that a very great many Ohio em- 
ployers are not insured in the state fund. 
The answers fail to disclose any one 
principal reason for these nonsubscrib- 
ers, but there are many suggestions made 
that the rates are too high, classifications 
improper and the service is not adequate. 
The state board in its report quotes 
freely from letters that are highly illu- 
minating, giving the viewpoint of these 
employers. 


Burke Visits Pacific Coast 


A. W. Burke, general agent for the 
Aetna Life, in Boston, Mass., is now in 
California on a midwinter trip for his 
health. The Boston office had a most 
successful year during the past season, 
running business well over a _ million. 
Mr. Burke is devoting part of his time 
on the western trip in visiting other 
agencies on the coast, having made his 
headquarters with I. J. Mumma of Los 
Angeles and J. R. Molony of San Fran- 





cisco. 
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ESTABLISHED 1865 


London Guarantee & Accident Company, Ltd. 
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Head Office, Chicago 
F. W. LAWSON, General Manager 
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SAYS CLAIMS WERE “SHAVED” 





Kansas Department Goes After Acci- 
dent Companies for Alleged 
Irregularities 





TOPEKA, KAN., April 8.—There 
are accident and health companies op- 
erating in Kansas who are due for a 
bad hour or two with the Kansas de- 
partment. Most of these companies 
have already been notified that unless 
there is a disposition shown at once to 
stop irregularities in the handling of 
adjustments in accident claims that the 
licenses will not be renewed this year 
and that the department is going to 
cancel licenses of companies which 
continue to practice alleged irregular 
adjustments of claims. 

Not many months ago one company 
lost its license in Kansas when it de- 
veloped that it had not paid a single 
claim in full for some months and had 
attempted to “shave” by some prorat- 
ing scheme every claim presented for 
a long time. 


Trouble With Law Departments 


One of the chief troubles of these 
companies is their law departments. 
Kansas has a set of laws relating to 
insurance that have been interpreted 
by the state supreme court. Courts in 
other states have handed down differ- 
ent decisions, some directly opposed 
to those of Kansas. For twenty years 
Kansas has held to the theory that a 
company operating in this state must 
comply with the laws of the state and 
the court decisions. Some of these 
companies have attempted to discount 





claims of Kansas citizens under court | 
decisions of other states when the Kan- | 
sas decisions are exactly opposite. | 


The companies have been told that the 
Kansas decisions must be followed in 
handling all adjustments of claims. 


HOLDS INDIGNATION MEETING 








Officers and Directors of Agency Man- 
agers Association Believe Agents 
Were Not Given Notice 





Feeling that the recent action of the 
monthly premium accident and health 
companies in arranging to collect a 
part of the first month’s premium or all 
of it to meet increased federal taxes 
will, in many cases reduce compensa- 
tion to agents, the officers and direc- 
tors of the National Agency Managers 
Association of Health & Accident in- 
surance held a meeting at Pittsburgh, 
April 4, to consider the situation. 
There has not been entire uniformity 
in the manner in which companies have 





handled these matters and in some 
cases agents feel that the new plans 
will reduce their income in spite of the 
fact that the cost of living still remains 


high and that they have not receive¢ . 
an increase in the rate of compensatioi.” 


all during the war. 

The association is composed of local 
associations at various cities through- 
out the country and the officers believe 
that they speak for the entire agency 
force. 

The general attitude of the directors 
and officers toward the situation is that 
the companies should have increased 
rates, which would have increased the 
income of agents without increasing 
the percentage of commission, rather 
than to have taken the course that 
some of them have. 





Sues on Accident Policy 


COLUMBUS, O., April 8—The Ohio 
supreme court has granted Judge John 
Roehm, member of the constitutional 
convention from Dayton, the right in 
two cases to prosecute suits for the 
collection of awards against the Employ- 
ers Liability and the American Casualty. 
Roehm was injured in a game of bas- 








Bring Home the Bacon 
By Selling 
THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 
$5 PER YEAR 


American Casualty Company 


READING, PENNSYLVANIA 
WRITE FOR PARTICULARS 











ketball in 1914, but the injury did not 
develop until 1915, when his eyes were 
found badly affected. He sued the com- 
panies on accident policies, but the de- 
féendants contended that notice of the 
injury was not given within 10 days of 
the accident, as required by the policies. 
The suits were for $375 each. 





Leonard With National U. S. A. 


T. W. Leonard, who has had consider- 
able experience in the weekly payment 
disability field, has been appointed super- 
intendent of the weekly department of 
the National Life U. S. A. at Pittsburgh. 
He was formerly superintendent of the 
Continental Casualty in New York and 
prior to that for many years was con- 
nected with the General Accident. 





Decrease in Accidents Noted 


The fact noted by many companies, 
that 1918 was marked by a great de- 
crease in the number of accidents, is 
again shown in the report of the Ken- 
tucky Board, which states that although 
860 more employers came under the law, 
that the number of accidents fell off 
from 13,330 for the eleven months end- 
ing June 30, 1917, to 12,665 for year end- 
ing June 30, 1918. 


To Examine Lion Bonding 


By invitation the Lion Bonding & 
Surety Company has arranged for a com- 
mittee examination to be made commenc- 
ing on April 20 to be conducted by the 
departments of Nebraska, Iowa and Indi- 
ana. The states of Wisconsin, Illinois, 
Ohio, Washington, Oregon and Colorado 
have been invited to participate or to 
nominate one other examiner as repre- 
sentative of their department. <As soon 
as this examination has been completed 
the company contemplates qualifying 
with the Treasury department for the 
writing of bonds required by the federal 
government. 


There are sixty-eight insurance jour- 
nals, but only one devoted solely, ex- 
clusively and wholely to accident and 
health insurance. Send ten cents for 
sample copy. The Casualty Review, 1362 
Insurance Exchange, Chicago. 





Emory H. English, President 
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EXPECT LIQUOR THEFT 


PROHIBITION TO BRING LOSS 





Believe Increased Hazard on Liquor 
Stores After July 1 Reason for 
Limiting Liability 





Although no definite steps have been 
taken, it seems to be “in the air” that 
some agreement will be made to limit 
liability on burglary policies, where 
stored liquor is covered. 
are already being refused daily by 
many offices. Not only are they refus- 
ing to insure the liquor, but in most 
cases neither saloon messengers nor 
safes are being covered. 

It is generally recognized that the 
stores of whisky that are everywhere 
being made, are tempting to thieves of 
new and old varieties, and that unless 
something is done soon, the companies 
will be hit in many instances. The old 
risk of liquor thefts will, of course, re- 
main and new ones will be incurred, 
under prohibition. The thieves will 
naturally go to the private residences, 
as no established business will have it 
in stock, and all the available supply 
will be in the hands of individuals. 


Bootlegger Active 


One of the most active thieves will 
be the bootlegger. The temptation to 
ply this profitable trade with a stock 
which can be obtained for nothing with 
the little risk in connection with steal- 
ing it, will lay liquor stores open to 
danger. There will also be those who 
would steal nothing else, but having 
fully acquired the liquor habit, will 
steal whisky rather than pay the enor- 
mous price demanded by the boot- 
leggers. 

There will also be the problem of 


Saloon risks | 


via who, under the new conditions, 
il find nearby supplies, larger than, 
ordinary, very tempting. One com- 
pany paid a short time ago, on a claim 
where the janitor had found a large 
stock. He made daily visits, and as 
he drank, replaced the liquor with wa- 
ter. The owner, who did not discover 
the loss until practically his entire 
supply was exhausted, thought at first 
that the merchant had cheated him, 
but the real culprit was soon found. 


Police Would Confiscate 


Another thing to consider is that 
even in case recovery of the stolen 
property is effected through the police, 
the liquor will probably be confiscated 
and destroyed, causing a complete loss 
anyway. This has been the experience 
in dry states. 

Storeroom Loss Limited 


Where liquor is kept in apartment 
store-rooms, the companies will not 
suffer much, as there is a limit of $50 
liability for. theft in apartment base- 
ments. But in private residences 
where everything is covered in a 
blanket policy, the situation is differ- 
ent. Trouble is bound to arise over 
valuations. Some authorities think 
that this difficulty can be helped if in 
taking a new risk, the amount of liquor 
held be ascertained,- and either judg- 
ment be made accordingly, or the lia- 
bility be limited to that amount. In 
any case the settlement should be 
made on the basis of what the liquor 
cost at the time of purchase, as there 
will be no market value to judge by. 


Suggest Endorsement 


One suggestion has been made, 
which would settle the trouble and put 
an end to danger of loss. It is that 
the companies agree to attach an en- 
dorsement to all residence policies, 
limiting liability on liquor thefts to a 


as to the likelihood of this ve 
adopted, however. 

Some officials are not very appre- 
hensive of any loss resulting from pro- 
hibition. This is based on the belief 
that the amendment will never go into 
effect, but that some action will be 
taken by congress, which will make it 
tory This view is not very widely 
eld. 





Burglary Demand Grows 


PHILADELPHIA, PA., April 8—Bur- 
glary insurance is very much in demand 
in the eastern part of the country, espe- 
cially in Philadelphia, as a result of the 
“crime wave” which is following the 
demobilization of troops. Local com- 
.panies say that they do not have to 
depend upon solicitation for selling poli- 
‘cies, but that their prospects come in 
jand ask for insurance against highway 





and other robbery. On top of this, the 


companies are pushing business. ener- 
getically and report unusual success. The 
increase in lawlessness is traced directly 
to the release of the rougher element 
from military service. Instead of having 
benefited by army discipline, it appears 
that they have been affected more by 
their familiarity with force and blood- 
shed in the war zone. 





Big Business in Iowa 


DES MOINES, IfA., April 8.—Burglary 
insurance agents have been doing a tre- 
mendous business in Des Moines and 
Iowa since bandits held up the Iowa 
State Bank for $42,858. The New Am- 
sterdam Casualty carried $20,000 on the 
Iowa State, but as yet has not paid 
the claim, as it is making an investiga- 
tion. 

To prevent a failure, the clearing house 
association took hold and other banks 
have taken over the deposits, on securi- 
ties of the owners of the bank. 














AMONG SURETY MEN | 











DISCUSS BORDER LINE CASES 





Surety Men Agree That Conservative 
Practice Is Needed at Present in 
Contract Bonds 





At the April meeting of the Surety 
Underwriters of Chicago, W. Herbert 
Stewart of the National Surety and 
chairman of the educational committee, 
led the discussion on present condi- 
tions in contract bonding with special 
reference to border line cases. It was 
the consensus of opinion that conser- 
vatism is needed in underwriting con- 
tract bonds these days because the 
situation following the war presents 
some serious phases. The tendency of 
the smaller contractors is to take on 
too much work in proportion to their 
capital, experience and capacity. Many 
of these contractors have not had any 
work for some time and desire to make 
as large profits as possible now. A 





small amount $50 and $100 for example. 





servants and, in apartments, of jani- 


There is a wide difference of opinion 


surety underwriter will pass on an ap- 
plication for a bond, not knowing per- 


haps, that the contractor has other 
work that he is about ready to take on. 
The contractor may keep the surety 
company in the dark as to other work 
that he contemplates doing. Thus the 
surety men are put to it and are grop- 
ing more or less in the dark. 


Should Get Intimate Knowledge 


Some companies set a standard of 
about four times the net responsibility 
of the contractor in fixing the size of the 
bond. The impression prevails that 
surety men should know their contract- 
ors well, should gain every possible bit 
of information about them, as much de- 
pends on the business ability, character 
and responsibility of the man. Fre- 
quently his financial resources may not 
be so heavy but his personal character is 
high and his ability to do things is 
above par. The underwriters agreed that 
entirely new financial statements must 
be gotten and new investigations must 
be made of contractors that are now 
taking on work. 


Apartment House Builders 
The question arose as to builders of 





apartment buildings often taking bonds 





Catastrophe, 
Excess Liability, 


EMPLOYERS 


E. G. TRIMBLE, Pres. 


CASUALTY REINSURANCE 


Reinsurance of Losses, 

Accident Principal Sum, 

Additional Accidental Death, 

And special lines to fit individual cases. 


WE ESPECIALLY INVITE CORRESPONDENCE 


CORPORATION 


INDEMNITY 


KANSAS CITY, MO, 








‘Conservative but Aggressive”’ 





AGENTS WHO WRITE 


Fidelity and Surety Bonds, Auto- 


mobile, Liability, Burglary, Plate 
Glass or Accident and Health 


INSURANCE 


would do well to write to 


The Kansas Casualty and Surety Company 


J.C. O. MORSE, President 








WICHITA, KANSAS 








GETTER and is sold only by the 








“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


Abeut the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 


CONTINENTAL CASUALTY COMPANY 
H. G, B. ALEXANDER, President 


- General Offices, Chicago, Ill. 











NN ENG Silt 


~ ORGANIZED 1886 


Nortx American Accipent INSURANCE /* 


THE ROOKERY 





CHICAGO 


AGENCY OPENINGS IN 


44 STATES 











i 


Coed sm ee ewe 








— 2 eS 


Sli 














April 10, 1919 


THE NATIONAL UNDERWRITER 


CASUALTY 31 





issued on these buildings as part pay. 
This often involves the contractor in em- 
barrassment as he has not sufficient 
ready cash on hand to meet his obliga- 
tions. Where equities in buildings are 
given as assets they should be scruti- 
nized very carefully. Many builders of 
apartment houses are really real estate 
operators who do not have much experi- 
ence in contract work. 

The surety men feel that good personal 
indemnity should be required these days, 
especially where there is much doubt as 
to the contractor’s capacity to carry his 
work through. 

One surety man in commenting on the 
situation said that even after a very 
careful scrutiny it will be impossible for 
the underwriter to learn everything 
about a contractor. He will have to have 
some faith and do some guess work. He 
should, however, get as intimate a view 
as possible. It is the weak or unknown 
spot that always breaks in a contracting 
job. The surety underwriter, he said, 
should follow pretty religiously his 
“hunches.” 

Road Building 


There will probably be much road 
building, owing to the federal coopera- 
tion with the state government in sup- 
plying funds. This sort of contract work 
presents new. problems. There are a 
number of new men entering the road 
building field. Many of these are small 
contractors who have done a few light 
jobs and are now blossoming out as fully 
fledged road builders. The moral hazard 
is very great in this work. Road build- 
ing is a precarious proposition and 
should only be undertaken by contract- 
ors of worth, experience and great capac- 
ity. The fact was brought out that in 
Lake county, Ind., the authorities are re- 
quiring a three year maintenance clause 
in the bond and there are wide varia- 
tions in the bids, 

A. S. Nathan & Co. of Chicago, manag- 
ers of the American Bonding of Sioux 
City, Ia., were elected as members of 
the organization. 


Interest in Ohio Bill 


COLUMBUS, O., April 9—Surety com- 
panies and agencies in Ohio are inter- 
ested in a bill reported out for passage 
in the Ohio House last week, fixing rates 
on this kind of business. Introduction of 
the bill grew out of a case arising in 
Sandusky, in which the administrator of 
an estate had to give bond. Under the 
present law, which fixes the maximum 
rate at 1% percent, but makes no pro- 
vision for a lower rate, the premium in 
this instance was more than _ $5,800, 
whereas the same bond could have been 
written in virtually every other state 
for about $2,600. The new bill leaves the 
maximum rate as it is, so far as per- 
centage is concerned, but provides that 
in any instance the maximum charge 
shall not be more than the premium for 
which an identical bond could be written 
in any other state. There is every indi- 
cation that the bill will go through, 
although considerable opposition from 
Surety interests is being manifested. 


Needed Explosion Coverage 


SAN FRANCISCO, CAL., April 8—Thirty 
thousand dollars damage was done to the 
plant of the California Ink Company at 
Berkeley, Thursday, when a two-ton ani- 
line dye making machine exploded from 
the chemicals it contained. The machine, 
in the form of a large tank, was blown 
through the roof of the building in which 


it was housed, thirty feet into the air, 


and then crashed down through the roof 
of an adjoining building. Several em- 
Ployes narrowly escaped injury. Am- 
monia was the principal ingredient in the 
tank and developed the tremendous ex- 
Dlosive force when some unknown chem- 
ical reaction developed. The accident 
illustrates the need for explosion cover- 
age where plants are eam tam with 
hew chemical formulas. 


Would Freeze Part-Timer by Tax 


LOUISVILLE, KY., April 10—C. W. 
Millican of the Casualty Insurance 
Board, and Dr. Ben L. Bruner of the 


Transylvania Casualty, are attempting 
to have the solicitors’ tax, which is car- 
ried in an ordinance before the city coun- 
cil at Louisville, from $10 to $25, in an 
attempt to freeze out the part-time 
agent. The ordinance, which is expected 
‘o help make up the tax deficiency caused 
by prohibition, provides for a premium 
tax of $2.50 per thousand, and $125 an- 


Nually from adjusters and advisors. 
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Premiums and Losses by STATES and 
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Plate glass ........ 2,924 1,413 | Life; A. E. Childs, Columbian National 
yay .- = aes a Life; P. W. A. Fitzsimmons of Detroit. 
Auto. . dam 
bY See 7,109 4,294 
Great Western Accident Casualty Notes 
ASCGGRE oicccee.. -» 805,116 102,351 
TOTADS oie c cece ? 305,116 102,351 The plate glass rates are being re- 
The Guarantee Co. of N. A. vised in Philadelphia and the city is 
| haa a Sy ee -.. cotaekes being divided in a zone system. 
ULELY . wees eee eens 52 eee eee Mark T. McKee of Detroit, secretary 
TOTALS ......... 121 . of the National Council of Insurance Fed- 
Hartford Accident & Indem. erations, who was in New York last 
Accident ..........4. 268 trees . week, has gone to Montreal to confer 
Health ........++4-- 76 --- | with the insurance men of that city. 
Liability .......... 8,680 361 | Some of the Canadian provinces already 
wei compn. ines “age have insurance federations. 
sare. . Be Ee aE a Pie 2,438 4,835 Representative Church has introduced 
Plate glass ........ "98 (069 | House Bill 409 in the Illinois legislature 
Burglary and theft. . 1.398 —33 | to repeal the act incorporating compa- 
Auto. & T. P. dam 1,998 792 |nies to do life and accident insurance 
TOTAES. ..cicce ds 30,597 12,045 | on the assessment plan. It would also 
Hartford Live Stock prohibit companies from other states in- 
Live stock ......... 69,762 22,565 -| corporated on this from doing business 
TOTALS .......<- 69,762 22,565 | in illinois. 
Hartford Steam Boiled Inspec. Wilkes-Barre, Pa., interests have ap- 
Steam boiler ....... 28,058 2,268 | plied for a charter in Virginia to write 
Fly wheel ........+. 2,368 ** 95g | all_forms of eyesight indemnity, the 
. temrity Mui. Gas. 30,425 12 name of the company to be the Na- 
Tatilite ut. Cas, 951 tional Eyesight Indemnity Company. It 
B0 $0840 *:23; |is planning to enter rginia as well as 
Womens compn.. Bt Hy other states as soon as matters are in 


Interstate —. 
Accident . seseewe 








proper shape to begin business. 
S. Hundley, manager for the Waco, 





Tex., district of the Massachusetts 
Bonding, has been elected a member of 
the “Hundred Point Club.” He is the 
fourth man from Texas receiving this 
distinction. The others. are E. B. Loof- 
bourrow, Dallas; W. B. Fairhurst, Fort 
Worth, and W. B. Lay of El Paso. 

A “Faxon Week” was devoted ih 
honor of Walter C. Faxton of the Aetna 
Life, who has been confined home with 
illness for several months after serving 
28 strenuous years with the company. 
This special week was set aside for the 
drive on new accident and health busi- 
ness, this being the division of which he 
is vice-president. 

The Travelers building tower, it was 
learned this week, will be roofed with 
copper covered with gold, which perhaps 
in the future may even serve as a beacon 
for aviators. The tower lantern, w hich is 
in the process of being built, is 75 feet 
trom the bottom of the lantern to the 
top of the finial. There are slits in the 
tower at the extreme top where the 
gases from a 500-foot smoke stack will 
come out. 

The automobile department of the Lion 
Bonding of Omaha has just recently 
closed an agency contract with Bentley 
& Waterman, 354 Pine street, San Fran- 
cisco, Cal., for the handling of its lines 
of automobile liability, covering the Pa- 
cific Coast states and including a num- 
ber of adjoining states. This is a strong 


agency connection, and promises to af- 
ford the Lion a very gratifying and 
profitable line of business in its new 


cepartment. 


The Southern Surety is celebrating 
the close of its first year in Iowa. The 
company removed to Des Moines from 
Oklahoma City in May, 1918, and Presi- 
dent Cobb is pleased to state that con- 
trary to expectations, the change was 
effected without losing business the first 
year in a new field. This is claimed to 
be the biggest surety company west of 
New York and Baltimore writing a mul- 
tiple line. 

To correct any erroneous impression 
that might arise regarding the notice 
which appeared in The National Under- 
writer’s issue of April 3, relative to the 
convention held of Lion agents, it should 
be stated that this convention consisted 
only of the agency force of the accident 
and health department. The results of 
this convention have been so satisfac- 
tory that the company contemplates hold- 
ing a convention of its surety agents 
later in the season. 








STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912 


Of The National Underw wiher. published 
weekly at Chicago, Ill, for April 1, 1919. 
State of Illinois, 


County of Cook } - 


Before me, a Notary 
State and county aforesaid, 
peared John F. Wohlgemuth, 
been duly sworn according to law, deposes 
and says that he is the business manager of 
The National Underwriter, and that the fol- 
lowing is, to the best of his knowledge and 
belief, a true statement of the ownership, 
management (and if a daily paper, the cir- 


Public, in and for the 
personally ap- 


who, having 


culation), ete, of the aforesaid publication 
for the date shown in the above caption, 
required by the Act of August 24, 1912, 
embodied in section 443, Postal Laws and 


Regulations, 
form, to-wit: 
1. That the names and addresses of the 
publisher, editor, managing editor, and busi- 
ness Managers are: 
Publisher, The National 
pany, Chicago, Ill. 
Associate Editors, C. W. Van Beynum, 
Burridge, R. C. Budlong, 
Managing Editor, C. M. 


printed on the reverse of this 


Underwriter Com- 


H. J. 
all of Chicago, Ill. 
Cartwright, Chicago, 


Ill. 

Business Manager, John F. Wohlgemuth, 
secretary, Chicago, 

2. That the owners are: (Give names and 
acdresses of individual owners, or, if a cor- 
poration, give its name and the names and ad- 


dresses of stockholders owning or holding 1 
per cent or more of the total amount of stock.) 
The National Underwriter Company, Cincin- 


nati, Chicago, New York; E. J. Wohlgemuth, 
Cincinnati, Ohio; John F. Wohlgemuth, Chi- 
cago, Ill.: C. M. Cartwright, Chicago, Ill; H. 
M. Digins. Cincinnati, Ohio; W. S. Crawford, 
Chicago, Ill.; Hazel W. Branta, Chicago, Ill. 
That the known bondholders, mort- 
gagees, and other security holders owning or 
holding 1 percent or more of total amount 
of bonds, mortgages, or other securities are: 


(If there are none, so state.) None. 

4. That the two pararaphs next above, giv- 
ing the names of the owners, stockholders, 
and security holders, if any, contain not only 
the list of stockholders and security holders 
as they appear upon the books of the company, 
but also, in cases where the stockholder or 
security holder appears upon the books of the 
company as trustee or in any other fiduciary 
relation, the name of the person or corpora- 
tion for whom such trustee is acting, is given; 
also that the said two paragraphs contain 
statements embracing affiant’s full knowledge 
and belief as to the circumstances and condi- 
tions under which stockholders and security 
holders who do not appear upon the books 
of the company as trustees, hold stock and 
securities in a capacity other than that of a 
bona fide owner; and this affiant has no rea- 
son to believe that any other person, associa- 
tion, or corporation has any interest, direct or 
indirect, in the said stock, bonds, or other 
securities than as so stated by him. 

John F. Wohlgemuth, 
Secretary. 

Sworn to and subscribed before me this Ist 

day of April, 1919. 


P. J. V. McKian, 
Notary Public. 


(Seal) 





(My commission expires December 2, 


1920.) 
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"he Money Saving 
Service 


; 3 4 
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ie IE, Lloyd-Thomas Company calls attention to the fact that many solicitors for appraisal companies make the unreserved 
claim that the insurance companies will, in case of loss, accept their reports without question. 


This statement is not true. 


The insurance companies and the adjusters for the insurance companies are all of them “from Missouri” when 
it comes to the use of appraisements to settle a fire loss—they will investigate and question all appraisements—no matter 
who made them. 


The Lloyd-Thomas Company knows that the insurance companies and the adjusters for those companies will accept 
any appraisement as proof of loss, or more strictly speaking as having a substantial bearing upon the loss if they are satisfied 
that the same is accurately and honestly prepared. They will, however, look with suspicion on any appraisement made by 
any appraisal company that has a reputation for turning out “tailor made’’ appraisements, or appraisements made to 
order to suit the wishes of the owner. 


Unfortunately for the reputation of the appraisal business there are a number of appraisal companies 
that have a reputation for doing that very thing. 


Insurance companies and adjusters for insurance companies know this, and act accordingly. 
In the appraisal business, as in all other lines of business, there are people who tote square, and people who do not. 


The Insurance Authorities are posted as to the appraisal companies that do right and as to those | 
that do wrong. 


They of course are more likely to accept the appraisements of companies who do things right than they are to 
accept the work of those who have a reputation for doing things wrong. 














The Lloyd-Thomas Company knows that insurance companies and their adjusters will always accept any honest 
proof of loss, and will settle accordingly—it matters not who made the appraisement— if it was correctly and honestly made. 





This fact is recognized by all Insurance Authorities, and any of them will verify this statement. 


The Lloyd-Thomas Company submits that the difference in appraisal companies lies chiefly in the comparative 
accuracy and honesty of their reports, and that their relative standing in the minds of Insurance Authorities depends upon 
their record of past performance, as well as upon present practice. 


To confirm this ask any Insurance Authority. 
We do not believe in obtaining a dollar's worth of business upon false pretenses, or upon misrepresentation. 


The Lloyd-Thomas Company knows that its past performance has been good, and that its present practice is even 
better, and believes that it has a good reputation in Insurance Circles. 





The Lloyd-Thomas Company submits that its appraisements will be beneficial to any property owner from an 
insurance standpoint, both before and after a property loss—not because we have any particular standing with insurance 
people other than the standing that comes from good honest work. 


Any appraisal company that shows the facts, and nothing but the facts, can stand as well. 
Insurance Authorities rely upon the truth of the saying that “By their fruits ye shall know them.” 


The Lleyd-Thomas Company submits that its service should be preferred because of its reputation for fair and 
square dealing, and because this reputation has been thoroughly established. 


Ask any Insurance Authority. 


The'tLloyd-Thomas Company also claims that this same service makes its work of peculiar and special v 
Accountancyfand for Financing. 






There is no service superior to it. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 
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BRANCHES: Cincinnati, Cleveland, Detroit, 
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Double Indemnity for Accidental Death ) Our Policy’ (Premium Payments Waived During Disability 
Total Disability—Sickness or Accident— ( Fea ring ‘ At Death—Face of Policy, Paid Within 24 Hours 


Pays Insured Income During Disability Without Deduction For Disability Payments, 
WRITE US TODAY—We have territory open in Ohio, Pennsylvania and South Dakota 


Reserve Loan Life [surance Company 
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TOOLS 











Without the proper tools—instruments by which to exercise his ability—the capable and proficient 


surgeon cannot do his work. 


Your success depends in great measure on the tools you have at hand which enable you to mold your 
prospect into a policyholder—and earn your “fee” for the operation. 
National tools have the keen edge to penetrate the prospect’s indifference to the point of interest— 


and you can do the rest. 


The National of the U. S. of A. writes Accident and Sickness insurance, with or without weekly 


indemnity, in combination with life insurance. 


“Cmplete 


The FIVE POINT POLICY contains every element of 
protection which the times and conditions make neces- 
sary to the buyer of life insurance today. 

Our policy “DOUBLES UP” for accidental death. 
Our policy pays income for life, and its full face sum at 


1 Policy 


death, without deduction, in case of permanent and total 
disability. 

National Policies are without Qualifications. 

Here is an opportunity for you—if you are a salesman 
and an organizer. Write fully to 


NATIONAL LIFE INSURANCE COMPANY of the UNITED STATES of AMERICA 


A.'M. Johnson, President 


29 So. La Salle Street, Chicago 


Robert D. Lay, Secretary 


OVER ONE HUNDRED MILLIONS NOW IN FORCE 
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DISTRICT AGENTS 
WANTED 


—in— 


KANSAS = NEBRASKA 


Excellent Renewal Contracts 
Direct with the Company 


Guaranteed Low Cost Policies 


Address 


THE FRANKLIN LIFE 


INSURANCE COMPANY 


Rina 








‘a 



















AMERICAN 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 
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GREAT SOUTHERN GOES 
WITH INTERNATIONAL 


Amalgamation of the Texas and St. 
Louis Companies Makes a 
Large Institution 


FEATURES OF THE DEAL 


Combined Corporation Will Now Have 
Something Like $158,000,000 of Life 
Insurance in Force 





ST. LOUIS, MO., April 9.—The first 
step in the largest life insurance mer- 
ger in the history of American under- 
writing was taken at Houston, Texas, 
yesterday when the stockholders of the 
Great Southern Life of that city voted 
to consolidate the business and as- 
sets of the Texas company with the 
International Life of St. Louis, ratify- 
ing a reinsurance contract by the terms 
of which the St. Louis company is to 


come into possession of new assets 
amounting to about $9,000,000 and in- 
surance in force of about $77,000,000. 
With its present assets of $12,000,000 
and insurance of $81,000,000 the Inter- 
national Life as a result of the merger 
will have a total of $20,000,000 of as- 
sets and $158,000,000 of insurance in 
force. 


Makes St. Louis a Real Center 


As a result of this deal St. Louis be- 
comes one of the most important life 
insurance centers in the United States, 
the five old line companies domiciled 
here having combined assets of ap- 
proximately $50,000,000 and insurance 
in force of about $400,000,000. The 
cash income flowing into St. Louis 
through these companies during the 
current calendar year will amount to 
more than $17,000,000, an income des- 
tined to increase in proportion to the 
new growth of the St. Louis compa- 
nies. 

The International Life will enlarge 
its clerical force at its home office in 
the International Life building imme- 
diately to provide for the sudden ex- 
pansion. 

Strong in Texas 


The insurance of the Great Southern 
Life was written largely in Texas and 
the merger gives to the International 
Life more insurance in force and a 
greater investment of funds in Texas 
securities than any other life company 
doing business in that state. A large 
branch office will be maintained at 
Dallas for collecting premiums and 
for managing the combined agency or- 
ganizations in Texas. 

In the negotiations the Great Southern 
Life was represented by its president, 
0. S. Carlton, now in Houston, and bet- 
ter known in St. Louis as the holder of 
a large block of stock of the Missouri 
State Life. Mr. Carlton is not only the 
bresident, but was the builder of the 
Great Southern Life. He is widely 
known in Texas insurance and more re- 
cently in political circles in that state 
as the Democratic national committee- 
man for Texas. In the future Mr. Carl- 
ton is to be actively associated with the 
International Life. 

_ The International Life was represented 
in the negotiations for the Great South- 
ern Life by Massey Wilson, its president, 
and J. L. Babler, its vice-president, who 
Jointly in the past have conducted nego- 
tiations that have resulted in the pur- 
chase by the International Life of fifteen 
other companies, their crowning achieve- 
— in that direction coming with the 
atest reinsurance transaction, which is 
Practically to double the size of their 
company. 


Official Statement 


wer Statement was given out at the 


iy office of the International Life: 
atification by the stockholders of 


J. L. BABBLER 
Vice-President International Life 


the Great Southern Life at Houston of a 
reinsurance contract previously sub- 
mitted to the officers of the International 
Life means that the agreement now needs 
simply to be ratified by the directors of 
the International Life, who have already 
been consulted, when the agreement is 
to be submitted to the Missouri insur- 
ance commissioner for final approval. In 
merging the business the International 
Life is to collect future premiums from 
Great Southern Life policyholders and 
forward to those policyholders its as- 
sumption certificates, by virtue of which 
the International Life agrees to carry 
out the provisions of the policy contracts 
exactly the same as they would have 
been carried out by the Great Southern 
Life had the latter continued to operate 
as a separate company. 

“The collection of premiums on all 
Texas business of the International Life, 
including Great Southern Life policies, 
and the management of the agency or- 
ganizations of both companies in Texas, 
will be under the supervision in the fu- 
ture of O. S. Carlton, with headquarters 
in Dallas, Tex.” 


MR. CARLTON’S STATEMENT 


HOUSTON, TEX., April 9.—After the 
meeting at which the Great Southern 
Life stockholders ratified the reinsurance 
contract, President Carlton, of that com- 
pany, said: 


“We have moved to combine our assets 
and business with that of the Interna- 
tional Life in the interest of the policy- 
holders and stockholders of both com- 
panies. The consolidation will make 
possible relatively smaller expenses of 
management and administration. The In- 
ternational Life of St. Louis now sud- 
denly becomes about twice its former 
size, but its expenses of management 
will not materially increase. 

“In determining upon a merger we 
have been attracted to the International 
Life’ because of its rapid and sound 
growth and also because of its knowl- 
edge of and sympathy with the interests 
of the great southwest, from which it 
has largely drawn its business. The In- 
ternational Life always has shown a 
conspicuous interest in the investment 
of its funds in Texas farm loans. Its 
attention was directed to this territory 
by the history of steadily increasing land 
values in Texas, and the company’s 
treatment of its own policyholders in 
Texas in the past has been such as to 
excite general commendation and confi- 
dence in this state. 


Has Made Great Record 


“Even before this transaction the In- 
ternaticnal Life was one of the largest 
and strongest out-of-state companies do- 
ing business in Texas and the company 
has been noted in insurance circles all 
over the United States recently for hav- 
ing outstripped the record of every other 
old line life insurance company in the 
world for growth of insurance and as- 
sets during its ten-year period of busi- 
ness. The Great Southern Life began 
business nearly ten years ago, at almost 
the same time that.the International Life 
was organized, and has run the latter 
company a close race for growth, having 
attained $77,000,000 of insurance in force, 
while the International Life had built up 
a business of $81,000,000, The Interna- 





/ tional Life has the vigor of the west and 








MASSEY WILSON 
President International Life 


the thrift imparted by experienced suc- 
cessful officers. 


Business of High Character 


“The business written in the past in 
Texas by both the Great Southern Life 
and the International Life is of high 
character, and it is located in the most 
desirable section of the United States 
from the viewpoint of insurance com- 
panies, the experience in Fexas having 
been particularly favorable in respect of 
persistence of insurance and the very 
favorable mortality showing. 

“The policyholders of the Great South- 
ern, by virtue of reserve securities, have 
always enjoyed the best form of pro- 
tection laid down by old line principles, 
but in addition they will enjoy the 
turther protection of the compulsory de- 
posit law of Missouri, under which their 
policies will be secured by a pledge of 
acceptable securities deposited with the 
state of Missouri, each policy to bear 
registration and the seal of the state.” 





Cornett’s Men Banquetted 


S. M. Cornett of Roanoke, Va., gave a 
banquet the other evening at Bluefield, 
W. Va., in tribute to “the Cornett Hus- 
tlers.” Mr. Cornett is general agent of 
the Shenandoah Life. He gave a ban- 
quet at Pulaski in January for his 
friends in that vicinity. Mr. Cornett’s 
field produced $1,000,000 last year. The 
Shenandoah has increased its business 
over 300 percent since the first of the 
year, when Gaylord Davidson became 
agency manager. The program at the 
banquet was as follows: 

Toastmaster, S. M. Cornett 
Address of Welcome—Rev. S. B. Vaught 
i Judge W. J. Henson 
Business Getting.R. H. Angell, President 
The Successful Salesman............. 

...Gaylord Davidson, Agency Manager 
Facts and Figures......... eeeqddea ee 

Mek cates o dae’ L. St. J. Thomas, Auditor 
Sub-Standard Insurance.............. 

ae eased J. H. Dunkley, Medical Advisor 
Te Stockholder..... -Hon. R. O. Crockett 
How We Get Business..“Mutt and Jeff” 
The Home Office.......... ad ee teesa hae 

..W. L. Andrews, Secretary-Treasurer 

Great enthusiasm was shown and 
pledges were made by thé ‘various rep- 
resentatives present for a million of 


business in April for the Shenandoah 
Life. 


House Passes Insurance Bills 


SPRINGFIELD, ILL. April 7:—The 
House of Representatives has passed in- 
surance bills as follows: 

H. B. 179 (Drake) amends section 3 
of the act relating to the dissolution of 
insurance companies. Provides that no 
legal proceedings shall be necessary 
against such corporations which are 
shown by the affidavits of their officers 
to have no assets, liabilities or members. 

H. B. 186 (Perkins) amends section 
7% of an act to provide for the organi- 
zation and management of fraternal so- 
cieties for the purpose of furnishing life 
or pecuniary benefits to beneficiaries of 
deceased members or accident or per- 
manent indemnity disability to members 
thereof, etc. Provides that the certifi- 
cate of change on the articles of asso- 
ciation of any such organization shall 











0. S. CARLTON 
President Great Southern Life 


be approved by the department of trade 
and commerce (now by the insurance 
superintendent) and filed in his office 
(now to be filed in the office of the sec- 
retary of state). 


Carlton Returns Home 


DALLAS, TEX., April 8.—O. S. Carl- 
ton, president of the Great Southern 
Life, has returned from St. Louis where 
he went hoping to bring about a merger 
of his company with the Missouri State 
Life after the death of President J. S. 
Kendall of the latter company. The 
Missouri State Life directors, however, 
turned the proposition down. Mr. Carl- 
ton and Mr. Kendall secured 27,000 
shares of Missouri State Life stock, pay- 
ing $40 a share. Mr. Carlton in discuss- 
ing the outlook for life insurance said 
the prospects were never brighter. He 
declared that the people are awake to 
the fact that insurance is a necessity 
and hence the life men are out in every 
direction getting business. He says that 
1919 will be a banner year in life in- 
surance, 


Reorganize Reinsurance Life 


DES MOINES, IA., April 8.—The Rein- 
surance Life of Des Moines has reorgan- 
ized and has elected new officers. J. M. 
Emery, founder of the company, has 
announced the election of H. B. Hawley 
as president. Mr. Hawley is president 
of the Great Western Accident and was 
former agency manager for the North- 
western Mutual Life. Alex Fitzhugh of 
the Kenyon Printing Company was made 
vice-president; Dr. Emery was named for 
second vice-president and actuary; J. 
Scott Rawson was made treasurer; F. D. 
Harsh, secretary, and Harley Stipp, gen- 
eral counsel. The Reinsurance was or- 
ganized a year ago. 


No Complaints on Stopped Dividends 


DES MOINES, IA., April 8.—Des Moines 
companies which have voted not to pay 
dividends this year on account of the 
flu losses are reporting no complaints 
whatever from the ‘policyholders. The 
latter have accepted the conditions as 
being necessary and those objecting have 
been so few as to be infinitesimal. The 
Bankers, Royal Union and American are 
among the Des Moines companies which 
will not pay dividends the forthcoming 
year. The Equitable Life of Iowa and 
the Central Assurance will pay dividends, 
as usual. 


Obiect to Part-Timer 


OMAHA, NEB. April 9.—When the 
Nebraska Life Underwriters meet here 
next Saturday, April 12, one of the lead- 
ing questions for discussion will be that 
of part-time agents. Insurance men of 
Lincoln, Neb., have asked that part-time 
workers be barred in that city, and a 
similar move is being considered for 
Omaha. 

President Eyre, of the association, has 
asked for a complete list of all life insur- 
ance agents who will be granted Ne- 
braska licenses on May 1. The associa- 
tion is conducting a membership drive, 
and every licensed agent will be called 
upon to join. 
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METROPOLITAN LIFE’S. 
CHIEF HAS PASSED ON 





John R. Hegeman Was Recognized 
as One of the Towering Fig- 
ures in Life Insurance 


SKETCH OF HIS CAREER 


Was Known as a Master Builder and 
Developed an Institution of 


National Service “i 


NEW YORK, April 7—John R. 
Hegeman, president of the Metropoli- 
tan Life for the past 28 years and long 
one of the towering figures in life un- 
derwriting circles, died at his home on 
Orienta Point, Mamaroneck, N. Y., 
yesterday. He had been ill since 1916 
and only came to his office at rare in- 
tervals since that time. Death came 
suddenly after ‘tuncheon, when Mr. 
Hegeman collapsed after rising from 
the table and walking toward a couch. 


Built a Great Company 


Large of frame, heart and intellect, 
Mr. Hegeman was one of the most in- 
teresting, influential and successful fig- 
ures that evér entered the life insur- 
ance arena. With the late John 
Dryden, founder and until the hour of 
his death, president of the Prudential, 
he shared the credit for popularizing 
industrial life insurance in this country, 
and after 49 years of strenuous effort 
as an executive of the Metropolitan 
Life lived to see the company recog- 
nized as among the greatest insurance 
corporations of the world. Last year 
it issued over $800,000,000 of new busi- 
ness; figures that stagger the imagina- 
tion and which a few years ago were 
undreamed of. Today the Metropoli- 
tan’ Life is more than a life company; 
it is a national institution, and is per- 
forming a service that ramifies far be- 
yond the realms of business. 


Success Came Early 


Mr. Hegeman was born on the old 
King’s Highway in Flatlands, now called 
Flatbush, April 18, 1844. His death oc- 





| 
| 


i 
1 


curred only twelve days before the day | 


on which he would have passed 
three-quarters of a century mark. 
was 


He 
the son of John G. and Charlotte 


j 


the | 


was in the public schools and at the 
Brooklyn Polytechnic Institute. As a 
boy he displayed an amazing aptitude 
for mathematics—an aptitude which was 
to make him later in life a master of 
statistics, particularly those concerning 
the insurance business. 

After a short term in a bank he be- 
came at the age of 22 accountant for the 
Manhattan Life. Here he had an oppor- 
tunity to display his command of figures 
and shortly developed unflagging inter- 
est in every phase of the insurance busi- 
ness. After four years of hard work in 
several positions with this company he 
was offered the position of secretary of 
the Metropolitan Life. He remained just 
four months in this position; then he 
was promoted, although only 26, to the 
position of vice-president. 


Apostle of Small Policies 


At the time Mr. Hegeman joined the 
Metropolitan it had only 9,331 policies in 
force. In 1879, through the efforts of 
Mr. Hegeman and the late Joseph F. 
Knapp, then president, the industrial de- 
partment was organized. This depart- 
ment at the present day has outstanding 
more than four million policies. It was 
his work as vice-president of the Metro- 
politan that brought him wide recogni- 
tion as a big insurance man. He did 
much to popularize insurance among the 
great body of laboring and middle class 
people, who knew little about insurance 
and cared less. He sent a vast army of 
agents throughout the country preaching 
the doctrine of care for the future and 
for dependents. Very small policies were 
written by the company. 

In October, 1891, he succeeded Mr. 
Knapp as president of the company, with 
powers which he used to build up the 
company to greater proportions than be- 
fore. He found time frequently to 
emerge from the maze of insurance fig- 
ures he penetrated more deeply than the 
less gifted, to insist upon surroundings 
of splendor and impressiveness for the 
company. It was under his administra- 
tion that the great Tower was built. 


Involved in the Investigation 


Following the widespread insurance 
investigation of Governor C. E. Hughes 
and during the term of William Travers 
Jerome as district attorney, Mr. Hege- 
man was indicted ten times in May, 1907, 
seven being for forgery and three for 
perjury. The charges grew out of an 
investigation of certain yearly state- 
ments of the company to the State De- 
partment of Insurance. Mr. Hegeman 
fought the indictments with De Lancey 
Nicoll, John G. Milburn and Morgan J. 
C’Brien as his counsel, and all were sub- 
sequently dismissed as groundless. He 
was finally cleared after a long legal 
battle in June, 1910, when Justice Ver- 


j}non M. Davis in the criminal branch of 


the supreme court dismissed the last two 
perjury indictments. 


Broken in Health 


During the past twenty years Mr. 
Hegeman’s health was not good, although 





returned from a trip to Japan and other 
far eastern countries nearly twenty 
years ago with a love of Japanese and 
Chinese art. Many beautiful specimens 
of eastern craft, including pictures, ivor- 
ies and carved woods, ornamented his 
home, Rosedene, at Orienta Point. He 
made another trip to the Orient, in 
which he circled the globe, later, and 
came home in poorer health than before. 
After this he discarded a large part of 
the burden of chief executive of the 
company, but still retained a great in- 
terest in its affairs. In the summer of 
1914 while in Europe his wife became ill 
and they escaped the war and returned 
to this country in September. She died 
on Oct. 24, 1914, leaving an estate of 
$245,000. Mrs. Hegeman was for many 
years a noted soprano singer in choirs of 
well known churches. 

Both she and Mr. Hegeman were inter- 
ested in many charities. Through his 
contributions and efforts Salem Baptist 
church in New Rochelle was built. 

For some years Mr. Hegeman was de- 
voted to yachting and was a member of 
the New York, American and Larchmont 
Yacht Clubs. His business interests were 
not confined to the Metropolitan, for he 
was a director of the Metropolitan bank 
and of the National Surety and was a 
trustee of the Union Dime Savings bank 
and of the Hamilton Trust Company. 

Mr. Hegeman leaves one son, Major 
John R. Hegeman, assistant secretary of 
the Metropolitan, who was for many 
years prominent in the National Guard 
of New York state. 

Mr. Hegeman was a strong factor in 
the organization and subsequent direc- 
tion of the Life Insurance Presidents’ 
Association and until recent years was a 
regular attendant at its sessions. 


Mr. Fiske the Successor 


His successor in the presidency of the 
Metropolitan Life will undoubtedly be 
Haley Fiske, vice-president of the com- 
pany and an executive of unusual force 
and initiative. A lawyer by profession, 
Mr. Fiske was for a number of years 
counsel and in 1891 was elected its vice- 
president. He speedily became a power 
in its management and since the illness 
of Mr. Hegeman has virtually been the 
directing force, outlining its broad poli- 
cies, and with a driving power such as 
few men in any line of effort possess, 
putting them into successful operation. 


Make Strict Requirements 


TOPEKA, KAN., April 8—Frank L. 
Travis, commissioner of Kansas, has 
sent a notice to all companies operating 
in Kansas fixing certain requirements in 
the filing of securities with the state. 
The requirements are that when mort- 
gages are filed there must be certificates 
of authenticity from the county clerk of 
the county where the land is located; a 
certificate from an attorney showing the 
mortgage to be a first lien; actual ap- 
plications for the ioans; all notes and 
bonds connected with the mortgage and 
a certificate showing the assessed value 
or the appraised value of the lands with 








Owen Rogers Hegeman. His education |he was far from being an invalid. Hej|and without improvements. 
Old Line Bankers Life Insur C f Nebraska 
FINANCIAL STATEMENT OF JANUARY FIRST, NINETEEN HUNDRED AND NINETEEN 
ASSETS LIABILITIES 
First Mortgage Farm Loans.............. $11,040,00085 Reserve, Actuaries Four Per Cent (Full 
Gash) in Ofce and Banks;........06. 6.2054. 331,098.43 RESErve) .......ccesccsscccssccccccccesces 9,709,048.65 
Cash Loans on Company — wees. 3 te 667,775.77 Death Claims, PEOOIS NOL TR iscc oc scc cet 234,284.94 
Federal Land Bank Bonds................. 100,750.00 Premiums Paid In Advatice..........:esee0 11,845.26 
BO PORE EI 1,195,321.41 Interest Paid In Advance...............+. - 15,483.83 
[SETA MOREE AG S662 Goce SoedeSdesdhxe seems 560,227.29 Agents’ Credit Balances .............. Be: 19,721.48 
Home Office Building ...............22005. 179,777.17 Premiums on New Applications, Policies 
Interest Accrued, Not Due................. 216,814.07 _ Not Yet Issued...........seeeeeeeee renee ° 9,090.74 
Due from Other Compan vies for Re-Insur- Salaries SPM sacha cchicacor sos seen ° 4,321.34 
NS ETE EP SUPER Pee one 5,000.09 Suspense Accounts .......... seeeareeeee ees 294.85 
Net Deferred and Unreported Premiums.. 73,544.03 Keserve for Dividends left with Company 
Furniture and Fixtures Account a a ee None Not on Interest oP MEA OO +: 0:40 290604 OO CHO 40:6 1,517.97 
ASCE UNS LS e ole edvewcvacaeb ashes None Reserve for Taxes, Etc...........+++0+++: . 40,338.59 
ESP NOMTOMED 258605 ocn5ossas¢eyccb sees None Capital Stock ............00seesseeeereees 100,000.00 
PIR NESS ees Cokie. cu a eouasbesen None ‘Surplus for Protection of Policy Holders.. 4,224,361.37 
Aeents Debn Balances .<.5.6 6655662555560 None ORE TP LT eT 
PROTEC OE Se PL, ik Be oi ebane None $14,370,309.02 
Assets, Detettiber 31, 1918. ..........0c0000. $14,370,309.02 
RECORD OF NINETEEN HUNDRED AND EIGHTEEN 
ROR A OND os Lost be seb ian $ 360,93653 Income Exceeding Disbursements.......... $1,574,541.36 
OC UB Sa ee Se ie Ese ec 1,068444.00 Gain of Insurance in Force...............-- 3,962,185.76 
RANI SON PRIOR Gk See ue oe eee 1,704,30721 Insurance Issued ............--20000% . 9,390,572.16 
Insurance in Force December 31, 1916... ..... 000... ccc cccccccccccvccnccccces $70, 146,219.42 
WE LEAD THE WORLD IN OUR HOME STATE IN OLD LINE INSURANCE IN FORCE 
We have splendid territory in Illinois to offer an underwriter of experience who desires a general agency. 
Write Home Office, Lincoln, Neb. 















J. P. SULLIVAN’S SHIFT 


——_——_—- 


GOES WITH FRANKLIN LIFE 





Vice-President of Farmers & Bankers 
Life Will Head Agency Organiza- 
tion at Springfield 





James P. Sullivan, vice-president and 
manager of agencies of he Farmers & 
Bankers Life of Wichita, Kan., has re- 
signed and will go to Springfield, II. 
to become manager of the agency de- 
partment of the Franklin Life. Joseph 
A. Budinger, assistant actuary of the 
Farmers & Bankers Life, will accom- 
pany his chief to the Franklin to be 
assistant actuary. Mr. Sullivan went 
to Wichita eight years ago to take 
charge of the Farmers & Bankers. It 
has made a splendid’ success and has 
organized a fine producing force. Mr. 
Sullivan was formerly at the head 


office of the Illinois Life in the secre- 
tary’s department. 


He did the actu- 





JAMES P. SULLIVAN 


Vice-President and Manager of Agencies 
of the Farmers & Bankers of Wichita, 
Who Has Ma of the 
Agency Organization of ‘the Frankliz 
Life of Springfield, Ill. 





arial work for the Farmers & Bankers, 
was head of the agency SS 
and was the chief insurance offic 
Mr. Sullivan has made his influence 
felt as an executive and has developec 
strength as the years were given him. 
Mr. Sullivan had in mind the organ: 
tion of a mutual company at Wichit 
and gave it serious thought. However, 
the Franklin Life proposition seemed 
to be the one that presented the great 
est opportunity and he accepted _ it. 
This will give the Franklin a live 
head to its agency organization _ 
will round out its executive staf = 
splendid style. 


Prominent in Civie Affairs 







Sullivan has been prominent 14 
‘itie affairs at Wichita. He assist® - 
in reorganizing the Wichita Board be 
Commerce. He was chairman 0: 
eastern district of Kansas and W: chita 
City during the third and fourth 
erty loan campaigns. Pe 

Mr. Budinger started as a boy wit 
the Farmers & Bankers and has &° 
ally been promoted. He is 2 ae 
young man whose success in the 1 
ture is a foregone conclusion. 














H. A. Hewett Sells Interest 


Henry A. Hewett, senior partner 
the firm of Hewett & Glasgow, bad sa 
Kan., general agents for the Fa! — 
& Bankers Life of that city a no 
Wichita section, has sold his interes* 


his partner. The agency produces some- 











thing like $2,000,000 a year. 
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CLEARY IN NEW PLAN 
WITH THE NORTHWESTERN 


Insurance Commissioner of Wisconsin 
Becomes Second Vice President of 
the Big Company 


MADISON, WIS., April 9.—Word 
got out today that Commissioner M. 
J. Cleary would resign his office to go 
to the Northwestern Mutual Life as 
second vice-president. The directors 
are to meet this week and formally 
ratify the arrangement. Governor 
Philipp said he would appoint State 
Senator Platt Whitman of Highland 
to succeed Mr. Cleary. Mr. Cleary’s 
term will expire June 19 next. Sen- 
ator Whitman will, of course, then be 
reappointed. It has been rumored 
about the state house for two weeks 
that Mr. Cleary was about to make a 


change. It is said his new post will 
pay about three times his present 
stipend. 


rv. R. Sanborn is to be elevated to 
the first vice-presidency, inasmuch as 
W. D. Van Dyke, who held that posi- 
tion, was recently elected president. 


M. J. CLEARY 


“IT have presented my resignation to 
the governor and will take up duties with 
the company by May 1,” declared Mr. 
Cleary today. Mr. Cleary is president of 
the National Convention of Insurance 
Commissioners. 


Mr. Cleary’s Career 


Mr. Cleary was born in 1877 in Iowa 
county; was educated in the common 
Schools and at Valparaiso, Ind., and in 
the business college at Madison. He took 
two years’ work at the University of 
Wisconsin, completing the law course 
at the university in 1901; he engaged 
in the practice of law at Blanchard- 
ville. He had a local agency there. He 
came into political prominence in the 
legislature in 1906. In that session he 
served as a member on the committee 
on insurance and banking, when so much 
msurance legislation was enacted. Dur- 
ing the 1915. session of the legislature 
Mr. Cleary served as legal advisor to 
Governor Philipp and by him was ap- 
pointed insurance commissioner to suc- 
ceed Herman L. Ekern, taking office July 
1, 1915. At the September, 1916, meeting 
of the National Convention of Insurance 
Commissioners Mr. Cleary was chosen 
aS a member of the executive commit- 
tee, and one year ago was chosen presi- 
dent of that organization. 


Mr. Whitman’s Career 


: Senator Whitman, Wisconsin’s new 
*nsurance commissioner, is well known 
in Wisconsin's politics. He has been 
active in the ranks of the conservatives. 
Mr. Whitman is a lawyer and banker 
at Highland. He conducted a local 
agency there. He was born at Dodge- 
Ville in 1871; graduated from the Dodge- 
Ville high school in 1888; from the Uni- 








NO FRICTION WANTED 
COL. H. D. LINDSLEY’S VIEWS 


Director of War Risk Bureau Says He 
Wants to Be Fair With 
Companies 


WASHINGTON, D. C., April 8.— 
Col. H. D. Lindsley, director of the 
Bureau of War Risk Insurance, has 
made a statement as to the relations of 
the bureau to the private companies. 
Colonel Lindsley says in this instance: 

“The Bureau of War Risk Insurance 
has been authorized by Congress to 
convert war term insurance into per- 
manent government life insurance. In 
the interests of the men who served 
during the war with Germany, the Bu- 
reau of War Risk Insurance has, as 
one of its duties, the conservation of 
the insurance taken out by men upon 
entering the service. 


Must See Wisdom of Move 


“Men who hold war term insurance 
must be impressed with the wisdom of 
continuing their insurance. In order 
to do this the Bureau of War Risk In- 
surance must convince these men that 
Government life insurance is valuable. 
In this work of education the Bureau 
proceeds along independent lines with 
no thought of interfering in any way 
with commercial interests. It is deal- 
ing with a particular class of men. The 
scope is limited to those men who were 
in the service. Men will be shown that 
the expenses of this insurance are 
borne by the government, thus giving 
a low rate. 

“The co-operation of private life 
companies is earnestly desired by the 
Bureau of War Risk Insurance. There 
can be.no possible competition, and the 
Bureau conducts its work along lines 
which reflect only the value of govern- 
ment life insurance, with no thought 
of interference in any other field.” 








versity of Wisconsin in 1893; and from 
the law department of the university in 
1895. He was engaged in the practice of 
law at Boscobel until 1904. In 1903 
he organized the Highland State Bank 
and moved there in 1904. He was elected 
to the assembly in 1908 and to the state 
senate in 1914. At the last session of 
the legislature Senator Whitman was 
head of the joint committee on finance. 





Income Insurance Selling Points 


A will that cannot be broken. 

Income cannot be commuted or dis- 
eccunted without consent of the insured. 

Companies will not recognize any as- 
signment or hypothecation of the income 
without consent of the insured. 

Income to beneficiary exempt from in- 
come tax. 

No collection charges. 

Income paid monthly with clock-work 
regularity. 

Beneficiary safeguarded against finan- 


cial loss from unwise investment of 
principal. 
Beneficiary relieved of investment 


cares and worries. 
Income not contingent on land values, 
rates of interest, or the financial market. 
While income cannot be reduced it may 
be increased through excess interest 
earnings.—Agency Items. 


Wants Standards Complied With 


COLUMBUS, 0O., April 8—Attorney 
George H. Phelps, of Findlay, O., as a 
citizen and taxpayer has filed a man- 
damus suit in supreme court to compel 
Superintendent Tomlinson to strike from 
his files all life insurance policy forms 
that do not conform to the standard pro- 
vided in the insurance laws of the state. 
He alleges forms of the Western and 
Southern of Cincinnati are at variance 
with standards and he believes that 
other companies doing business in Ohio 
are failing to comply. 

W. J. Williams, president of Western 
and Southern, says their policies provide 
that in case of a policyholder ending his 
life within one year from date of policy, 
the beneficiary cannot recover. Other 
companies have similar clauses. 





PAN-AMERICAN RALLY 
MEETING OF AGENTS IS HELD 


Educational and Inspirational Conven- 
tion at Which Live Subjects Are 
Discussed by the Field Men 


The annual meeting of the agents of 
the Pan-American Life was held in 
New Orleans last week. There were 
various forms of entertainment. On 
Thursday afternoon there was an auto- 
mobile ride and in the evening a thea- 
tre party.-On Friday afternoon there 
was an automobile ride through “Old 
New Orleans” for the ladies and all 
members who were not in attendance 
at the general agents’ meeting. On 
Friday evening there was a banquet at 
the New Orleans Country Club. The 
program was as follows: 

FIRST SESSION 
Thursday, April 3, 9:30 a. m. 

R. M. Gamble presiding. 

Call to order, chairman. 

Address of welcome, Crawford H. El- 
lis, president Pan-American Life. 


Response to address of welcome, John 
Gamble. 

Election of officers for current year. 

“Taking Advantage of Present Oppor- 
tunities,” E. G. Simmons. 

And discussants: 

“Reactionary Benefits of the War,” D. 
Waterman. 

“Meeting After-War Problems,” R. M. 
Gamble. 


“Education of Public in Life Insur- 


‘ance,” H. E. Allison. 


“A Lesson in Thrift,’ R. L. Martin. 

“Measuring Up to Your Opportuni- 
ties,’ W. V. Mitchell. 

Participants—T. W. Camp, Manuel 
Golf, J. M. Commander, N. G. McKinley, 
J. A. Pulliam, J. W. Simonton, Eugene 
Nolan, J. H. Dickey, Sam Goodman, Philip 
Redwine, Frank McGinniss. 

SECOND SESSION 
Friday, April 4, 9 a. m. 

Collecting allotment cards at roll call. 

Opening address, “Opportunity,” E. J. 
McGivney, general counsel Pan-American 
Life. 

“Selling Suggestions,” C. D. Corey. 

“Home Office Service,” J. E. Woodward. 

“The Pencil in an Interview,” William 
Mendenhall. 

“Service to Old and New Policyholders,” 
Cc. E. Wallace. 

“Getting One Hundred Percent Out of, 
Yourself,” H. T. Boone and Philip Red- 
wine. 

“The Season in Life Insurance,” J. C. 
Wood. 

“Procrastinators or New Prospects— 
Which Is More Profitable?” J. G. Baker 
and R. A. Craighead. 

“Ideals to Which I Attribute My Suc- 
cess,” P. E. Rodriguez. 

Participants—J. W. Mauldin, W. S. 
Maher, Armand A. De Torz, R. D. Dewey, 


Cc. W. McAlister, W. J. Ballew, T. H. 
Lowry, E. M. Bellido, C. E. Watkins, 
W. B. Baker, Juan A. Meneses, Homer 
S. Smith. 
THIRD SESSION 
General Agents’ Meeting 
Friday, April 4, 2 p. m. 
E. G. Simmons and C. D. Corey pre- 


siding. 

Address, Dr. Marion Souchon, medical 
director Pan-American Life. 

“Nineteen-Nineteen—A Year of Multi- 
plication and Addition,” E. G. Simmons. 

“The Future of Life Insurance,” W. L. 
Thompson and J. H. Watkins. 

“An Age of Ideals.” J. H. La Sance. 

“Selecting Agency Material,” E. D. 
Cooper. 

“Duty of General Agent to Home Office 
and to His Organization,” B. B. Macfar- 
lane and L. S. Brown. 

“The New Era in Life Insurance,” E. 
W. Dees. 


“Man Building—Character Analysis,” 
E. B. Bynum. 
“Suggestions Gleaned from Experi- 


ence,” J. W. Ford and S. A. Crouse. 

Participants—E. Robbins, Jr., Stewart 
Bellows, D. E. B. Waggener, W. J. Devlin, 
A. J. Shropshire, Jr. D. T. Bacot, R. M. 
Colquitt, E. E. Tolley, J. T. Bruton, 
En de la Guardia, Mrs. J. J. Curtis. 

Slogan for 1919—“He Who Serves Best 
Profits Most.” 





H. J. Mosely, of the Penn Mutual gen- 
eral agency at Richmond, Va., died April 
1. Mr. Mosely had been ill for some time. 








WORK OUT NEW PLAN 
HAS ADMINISTRATION BOARD 


Howard S. Wilson Succeeds the Late 
W. C. Wilson as President of 
Bankers of Nebraska 


Following the death of W. C. Wilson, 
president of the Bankers Life of Lin- 
coln, Neb., his son, Howard S. Wilson, 
succeeds him. The other officers have 
been reelected. An administrative 
bard consisting of President Wilson; 
D. W. Cook, vice-president; General 
Counsel C. Petrus Peterson and Secre- 
tary M. L. Blackburn is created. Mr. 
Blackburn was made chairman of the 
board. He will have the active manage- 
ment of the company. All questions of 
business policy and program will be 
considered by this administrative body. 
Former President Wilson had been 
aware of his physical condition for 
several years and had perfected an or- 
ganization to continue the activities of 
the company without any break or fric- 
tion. 

Mr. Wilson felt that his son should 
succeed him as president and therefore 
his education was directed to that end. 
The new president is a graduate of the 
University of Nebraska. He enlisted 
in the navy and was recommended for 
the officers’ training camp at Great 
Lakes Naval Training School where he 
began work last November to qualify 
as an ensign. He received his release 
after his father’s death. 

Officers Are Well Seasoned 


Secretary Blackburn, who is the act- 
ive factor in the company from an in- 
surance standpoint, has been with the 
Bankers for over seventeen years and 
has been one of its officers for a num- 
ber of years. Treasurer F. M. Sanders 
has been connected with the company 
for 16 years, entering the collection 
department and has been promoted sev- 
eral times. Actuary E. C. Ames be- 
came connected with the company as 
actuary in 1903. He is a graduate of 
the University of Nebraska, receiving 
his degree of bachelor of laws two 
years later after his A. B. degree. He 
is fellow in the American Institute of 
Actuaries. He practiced law and then 
gave three years of special study to 
actuarial matters. Dr. A. R. Mitchell, 
medical director, has been with the 
company for 29 years. The company’s 
low death rate is the best recommen- 
dation he has. General Counsel Peter- 
son is one of the leading attorneys in 
Lincoln and is a member of the Ne- 
braska state senate. 

The new arrangement in the com- 
pany means that its work will go on 
unimpeded and it will be a progressive 
and forceful institution. It is a great 
monument to W. C. Wilson who was 
one of the powerful forces in his day. 
He believed in absolute honesty, econ- 
omy and service in connection with life 
insurance. 

Annual Statement Given 

The annual statement of the Old 
Line Bankers Life of Lincoln, Neb., 
shows assets $14,370,309, capital $100,- 
000, surplus $4,224,361; gain in surplus 
$360,937, in assets $1,704,307, in insur- 
ance in force $3,962,186. Its insurance 
in force is now $70,146,912. It wrote 
in new business last year $9,390,572. 
Its income exceeded disbursements by 
$3,963,186. The Old Line Bankers Life 
is one of the splendid companies of the 
west. Not a dollar of delinquent inter- 
est or defaulted principal on any 
investment of the company is found. 
Nearly 80 per cent of the assets are 
invested in first farm mortgages. This 
is the thirty-third year of the company. 
It has always made a good showing. 
The Bankers Life has prided itself on 
its low death rate, low net expense and 
large earning power and high percent 
of income saved. 
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GOVERNMENT PLAN 
IS FULLY EXPLAINED 


Actuary William MacFarlane of 
the War Risk Insurance 
Bureau Gives Facts 


POLICY PROVISIONS GIVEN 





Tells a Number of Points That Are of 
Interest to All in the Business 
of Insuring Lives 


At the time of the signing of the 
Armistice, the War Risk Insurance 
Bureau at Washington had received 
4,152,767 applications covering $36,348,- 
849,500 insurance. The magnitude of 
this can be realized as if the total 
liability were converted into dollar bills 
joined end to end, the line thus formed 
would extend to the moon and back 
over, seven times. Actuary MacFarlane 


of the War Risk Bureau gives some 
particulars as to the government in- 
surance as follows: 


Beneficiaries 


The war risk insurance act provides 
that the insurance will be paid in 
monthly installments of $57.50 for each 
$10,000 of insurance, and will only be 
payable to the following beneficiaries: 
Spouse, child, grandchild, parent, brother 
or sister. The term “parent” includes 
father, mother, grandfather, grand- 
mother, father through adoption, mother 
through adoption, stepfather and step- 
mother either of the person in service 
or of the spouse; and the terms “sisters” 
and “brothers” include half brothers and 
half sisters, and stepbrothers and step- 
sisters and brothers and sisters through 
adoption. 

War risk insurance is payable to the 
beneficiaries, irrespective of whether the 
beneficiaries were dependent upon the 
man in the service, and is payable irre- 
spective of whether these beneficiaries 
are themselves receiving money from the 
government under the compensation fea- 
tures of the act. 


Payable to the Estate 


The beneficiaries under the new forms 
of insurance are the same as under the 
term insurance, but in case the insured 
dies without leaving a permitted bene- 
ficiary or the last permitted beneficiary 
dies before having received all the 240 
monthly installments, the policy provides 
that the commuted value of the install- 
ments or the remaining installments 
shall be paid to the estate of the in- 
sured instead of the payment of the re- 
serve value of the policy as provided in 
the war time term insurance. 

The term insurance was always pay- 
able in monthly installments, whereas 
the new form of insurance in the case 
of endowment insurance is payable in 
one sum at maturity. In the case where 
the insured applies for a paid-up policy 
on lapsation, the amount of the claim is 
paid in one sum. The cash values of the 
new policies of course are payable in 
one sum. 


Different Plans of Policies 


For the present the new insurance will 
be issued in six kinds of policies, ordi- 
nary life, 20-payment life, 30-payment 
life, 20-year endowment, 30-year endow- 
ment, and endowment at age 62. These 
policies provide for the payment of the 
insurance at death or on the total per- 
manent disability of the insured, irre- 
spective of the age when that disability 
may occur, provided the policy is in 
full force. 

The premiums for these policies are 
the net premiums without any loading 
whatsoever, and are based upon the 
American table with 3% percent inter- 
est. They are monthly premiums, but 
the premiums may be paid quarterly, 
semi-annually or annually. Should the 
insured pay other than monthly pre- 
miums and die, the discounted value of 
the premiums paid in advance beyond 
the current calendar month will be re- 
funded to the beneficiary. No charge is 


made in the premium for the liberal total 


permanent disability provisions, al- 
though at the average age of the insured 
the disability benefit would cost at least 
8 percent of the premiums. 


Terms of Conversion 


In order to convert insurance, a man 
must have continued his term insurance 
in force. No medical examination will 
be required at time of conversion. The 
only requirement is that the insured has 
kept up his term insurance premium 
payments. 

The insurance will be issued at the 
nearest attained age of the insured at 
the time of making application for the 
conversion. In no case does the con- 
verted insurance take effect until ap- 
plication therefor has been approved by 
the Bureau of War Risk Insurance and 
the first premium on the converted insur- 
ance paid. 

The insurance will take effect on the 
first of the month succeeding the month 
in which the application is made, pro- 
vided the premium on the term insurance 
payable on the first of the current month 
has been paid. If the premium on the 
term insurance payable on the first of 
the month in which application is made 
has not been paid, then the converted in- 
surance will take effect on the first day 
of the current month, provided the pre- 
mium for the converted insurance for 
this month is paid. All the converted 
insurance will date from the first of a 
month, rather than from scattered days 
throughout the month. 


Time of Conversion 


No credit will be given on the con- 
verted insurance for the term insurance 
premiums paid. Any soldier or sailor 
who continues to pay his premiums may 
convert his term insurance irrespective 
of his physical condition and irrespective 
of the work in which he is engaged or 
thereafter engages. 

The conversion may take place at any 
time, but not later than five years after 


the declaration of peace as proclaimed 
by the President. If the soldier does not 
wish to convert the full amount of his 
term insurance, he may convert part of 
it and continue the rest on the term 
plan until he is ready to convert within 
that period. 

The policies are incontestable from 
date and are issued free from all re- 
strictions as to travel, residence, occu- 
pation, military or naval service, are not 
assignable nor subject to the claims of 
creditors of the insured or creditors of 
any beneficiary to whom the proceeds 
may be awarded, and are exempt from 
all taxation. 


Change of Beneficiary 


The insured has the right to change 
the beneficiary to any one within the 
permitted class without the consent or 
knowledge of the beneficiary. Instead of 
monthly installments payable for twenty 
years certain, the insured may select for 
his beneficiary a life annuity of a less 
amount. 

The policy contains a grace period for 
the payment of premiums without inter- 
est charge and provides for participation 
in the gains and savings, such gains and 
savings to be from mortality and excess 
interest earned over the rate assumed in 
the premium calculation. 

The paid-up and extended insurance 
values are participating, but do not pro- 
vide for disability benefits. The paid-up 
and extended insurance values are based 
upon the cash value of the policy, which 
cash value is granted after one year’s 
premiums have been paid and is the fuil 
American 3% percent reserve to dollars 
and cents without any deduction what- 
soever, for surrender charges. Loans 
will be granted on the policies after 
they have been in force one year, the 
rate of interest not to exceed 6 percent 
per annum. 

As already stated, the policies are also 
payable if the insured becomes totally 
permanently disabled, and there are no 
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restrictions as to the age at which this 
Gisability must occur in order that a 
claim may be allowed. In other words, a 
man may become totally permanently 
disabled at age 70 and still be entitled 
to receive the benefits of the total per- 
manent disability provision. This would 
be a life annuity to him, but guaarnteed 
in any event for 20 years. 


Reinstatement Provisions 


The policy provides liberal reinstate- 
ment provisions, in that it may be rein- 
Stated at any itme upon evidence of the 
insurability of the insured, and the pay- 
ment of back premiums with interest, 
provided the policy has not been surren- 
dered or the extended insurance has not 
expired. 

The forms of converted insurance are 
officially known as “United States Gov- 
ernment Life Insurance,” and it should 
not be forgotten that the strength of the 
United States is the security for these 
policies and that the premiums are lower 
than those charged by any company for 
participating insurance with similar 
benefits, 





Question on the Effects 
of New Revenue Law 


Question—When the new revenue 
law was passed I was very much inter- 
ested in the application of life insur- 
ance to inheritance taxes. However, 
there seems to be a serious draw-back 
to this application of life insurance on 
account of the fact that the inheritance 
tax will be payable on the income from 
the very insurance intended to cover 
the taxes. For instance, in case of an 
estate of $1,500,000 life insurance re- 
ceived would be reduced by 10 percent 
on account of additional amount of 
taxes payable due to the increase of the 
estate by this insurance. This would 
be the equivalent of a very material in- 
crease in the rates applying to this 
insurance at least so far as the effective 
amount of it would be concerned. 

I would like to know what the gen- 
eral opinion is as to whether this makes 
the life insurance plan providing for 
inheritance taxes prohibitive. In the 
above case of a $1,500,000 estate, the 
excess cost is not great, but in the 
case of a larger estate of, for instance, 
$10,000,000, then one-fourth of the re- 
turns from insurance are lost, this be- 
ing equivalent of a 33 1-3 increase of 
insurance rate. 

A further necessary consideration 
seems to be the application of the in- 
heritance tax to business insurance, 
corporation life insurance, etc. Quoting 
from the new revenue law title 4, sec- 
tion 402, paragraph F, “To the extent 
of the amount receivable by the execu- 
tor as insurance under policies taken 
out by the decedent upon his own life; 
and to the extent of the excess over 
$40,000 of the amount receivable by all 
other beneficiaries as insurance under 
policies taken out by the decedent upon 
his own life.” This would seem to 
mean that a corporation or firm named 
as beneficiary in a life policy which had 
been carried by the decedent would 
have to consult with the executor or 
administrator of the estate of the de- 
cedent and for the purpose of figuring 
the inheritance tax allow said proceeds 
to be considered as part of the estate 
controlled by the receiver. The bene- 
ficiary of a large estate would then 
have to pay heavy taxes. 

Your opinion in the two above cases 
will be greatly appreciated. 

Answer—There is no_ justification 
for the conclusion that the new revenue 
law makes life insurance to protect the 
business prohibitive, nor is the palpable 
construction of section 402 under es- 
tate taxation such as to include poli- 
cies payable to a corporation or part- 
nership as a basis for computation 0 
taxation against the estate of the in- 
sured at his death. The entire subject 
as to the effect of income taxation on 
life insurance funds and as to the effect 
of estate taxation on insurance has 
been exhaustively considered in tw0 
articles from John R. McFee, pub- 
lished in THe NaTIONAL UNDERWRITER 
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GREENWOOD RESIGNS 


—_—_—_ 


LEAVES THE GREAT SOUTHERN 


Will Devote His Energy and Time to 
His Large Outside Interests in the 
Southwest 


E. P. Greenwood has resigned as 
vice-president of the Great Southern 
Life to take effect as soon as the board 
can secure a successor. Before going 
to Dallas, a year ago, Mr. Greenwood 
lived at Wichita Falls, Tex., where he 
was vice-president and general man- 
ager of the Wichita Southern Life, 
which was taken over by the Great 
Southern. He is regarded as one of 
the live, progressive business men of 
Texas, who is on his toes every day of 
the week. He has a large acquaintance 
among the agents throughout the state 
and has been particularly interested in 
agency development work. 


Interested in Oil Properties 


For the last two years or so Mr. 
Greenwood has been extensively in- 
terested in oil development and now is 
first vice-president of Sanders-Taylor 
Oil Association. He is president of 
the Le-Barre Oil Company, now oper- 
ating in the Oklahoma fields. Mr. 
Greenwood is also a member of the 
firm of Greenwood, Higgins & Co., 
which holds leases in central and 
north Texas fields and in Oklahoma. 
Individually Mr. Greenwood also owns 
and operates a number of leases in the 
central and north Texas oil territory. 
He will give his outside interests his 
personal attention. President O. S. 
Carlson of the Great Southern Life has 
had much on his hands during the last 
year or so and he has leaned very 
heavily on Vice-President Greenwood. 





Northern’s Fine Growth 


The North Assurance of Detroit 
wrote more business in the first quar- 
ter of 1919 than it did in the first six 
months of 1918 and paid for more in 
the first quarter than it did in the first 
8 months of last year. The net gain 
in insurance in force for this quarter 
almost equals the net gain shown in 
the entire year of 1917 and is approxi- 
mately two-thirds of the net gain for 
all of 1918. The insurance in force at 
the end of March exceeded nineteen 
million dollars. Business written in 
March was $1,171,000, business written 
in the first quarter was $2,457,753, in- 
surance paid for the first quarter 
$2,002,202, net gain in insurance in 
force first quarter 1919, $1,528,661. 


J. Elliott Hall With Cerf 


NEW YORK, April 8.—J. Elliott Hall 
has been appointed superintendent of 
agents in the L. A. Cerf general agency 
of the Mutual Benefit for Greater New 
York. In assuming this position, Mr. Hall, 
who is one of the largest personal writ- 
ers in\New York, will continue his field 
work in which he has been so successful 
and which fits him so well in the han- 
dling of his new duties within the 
agency. Starting in the home office of 
the Mutual Benefit in September, 1902, 
Mr. Hall continued there for seven years, 
leaving to become cashier in Newark of 
the State Mutual. After two years he 
went to Philadelphia as supervisor of the 
eastern department of the Reliance Life 
of Pittsburgh, later returning to New- 
ark to go again with the Mutual Benefit. 
He came to New York in 1918. He is well 
known to the life insurance fraternity 
throughout the country and especially in 
New York for his remarkable work. 
Fits clevisesU shrdlu shrdlu shrdluuu 





Northwestern Mutual Meeting 


The annual meeting of the Association 
of Agents of the Northwestern Mutual 
Life will take place in Milwaukee, July 
tg There will be a welcome home to 
ag men who have been in the service. 
n addition there will be consideration 
of the various problems presented by re- 
construction with particular emphasis 
on the role life insurance will play. 
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Conditions in the Field Are Most Excellent—Many Factors Have Contributed to 
the Present Prosperity 

















unprecedented gain for the first 
three months of the year. Several 
companies record gains of 150 percent 
while very few are reporting as low as 
50 per cent. Present appearances indi- 
cate that the country is entering a new 
era in life insurance, one that will bring 
forth larger sales and greater popu- 
larity than the most enthusiastic men 
in the profession have ever imagined. 

_There are a number of causes for the 
big increase. Chicago life men who 
have made a careful survey of the sit- 
uation are unanimous in stating that 
the influenza epidemic is the most po- 
tent factor. The great number of 
deaths especially among younger men 
had its psychological effect on the peo- 
ple. It demonstrated the uncertainty 
of life and the certainty of death more 
clearly than ever before. The war 
brought higher wages and resulted in 
creating the habit of saving. Then the 
government aided by endorsing life in- 
surance. : 

See Insurance Value 


\ LL life agencies are reporting an 


The influenza awoke the people, es- 
pecially those under 40, to a realization 
of the value of insurance. Agents are 
now writing many cases under 40 years 
of age. Before the epidemic a man 
considered himself fairly safe until 
after he had passed the fortieth mile- 
stone. But the influenza cut down 
many young men; in fact, the majority 
of its victims were under 40. 

Almost everyone lost a close friend or 
relative, or saw many young people in 
his own neighborhood die. This was a 
more powerful argument than any soli- 
citor has ever been able to present. It 
is hardly necessary to mention the ‘epi- 
demic when approaching a prospect. All 


-have seen its effects and are willing to 


protect themselves if approached with 
a good proposition. In order to sell life 
insurance today it is only necessary to 
show the man in the street that the pol- 
icy is good, that it is backed by a good 
company, and that it is worth the money. 
The influenza has demonstrated its ne- 
cessity. 
Civie Consciousness 


The war served to instill a feeling of 
civic consciousness into everyone. It be- 
came apparent when the nation entered 
the war that the people must work to- 
gether and save. Cooperation and effi- 
ciency alone would bring victory. This 
policy on the part of the nation resulted 
in making the individual realize his re- 
sponsibility. It encouraged a spirit of 
thrift, which was taken into private life. 
It demonstrated that persons who had 
never saved before could invest $400 to 
$500 in Liberty bonds during the course 
of the year. They were able to do this 
in spite of the fact that prices were 
higher than during normal times. Now 
that it has been demonstrated to so many 
people that they can save the individual 
cannot say that it is impossible for him 
to lay aside enough to pay the pre- 
miums. After saving for several months 
curing the war he is still following the 
practice from force of habit. The war 
has brought about a psychological effect 
cn the people of the country which will 
last for years, and which will be passed 
on to succeeding generations. 


Wages are Increased 


War wages also helped increase the 
size of the policies. Laborers belonging 
to the class that formerly took policies 
of $1,000 or $1,500 are now taking $2,000 
and $2,500. The same is true of em- 
ployers. Men who formerly took out 
policies for $5,000 are increasing their 
insurance. New prospects are taking 
‘two or three times the amount that men 
of their circumstances formerly bought. 

Aside from this there is another psy- 
chological effect produced by the war. 
‘The majority of men who went into the 
service took out $10,000 insurance. The 





employer, who saw his $75 a month man 
take out such a large amount, began to 


realize the responsibility of a man of 
his means. He immediately increased his 
insurance. Fathers at home, with several 
dependents, saw their sons take out 
$10,000 of insurance. This led the father 
to appreciate his responsibility. 


Government Endorsement 


Then, too, the government endorse- 
ment of insurance gained the confidence 
of the people. There have been so many 
Swindlers in the field during the past few 
years that some began to depreciate the 
arguments of many insurance men. Gov- 
ernment endorsement of the legal re- 
serve plan, however, brought about a 
different attitude. The agent who can 
show that he represents a good company 
with a dependable line of policies is go- 
ing to make sales if he gets out and 
explains his proposition to a sufficient 
number of people. Life insurance is now 
‘being sold to all classes. The man on 
the street who can afford it has only 
to be shown that it is a good proposi- 
tion. Once he is convinced it is to his 
advantage, he will buy. 


Business Regarded as Essential 


The attitude of the government toward 
the business stimulated the agent. In- 
surance was considered to be essential, 
but a man had to show that he was 
essential to the business to stay in it. 
This position of the government caused 
the agents to work at their utmost ca- 
pacity. They soon began to find that 
they could produce more than they had 
been writing before the war. The in- 
creased energy demanded by the govern- 
ment during the war is still in evidence 
and will undoubtedly play its part in 
helping increase the amount of business 
written for many years to come. 


Influenza Victims 


Life companies have not considered it 
necessary to give applicants who have 
had the influenza any form of special 
examination. It is the general opinion 
that a person who has had the disease 
is as good a risk as one who has never 
had it, that is, provided that both pass 
the examination. Examining physicians 
do not fear physical impairments except 
in cases where the patient has failed to 
take the proper care of himself. A man 
who has had the influenza is examined 
a little more carefully than the man who 
has escaped. This is done to locate any 
defects that may have resulted from 
failure of the patient to take proper care 
of himself while suffering with the dis- 
ease. Insurance companies, however, are 
not refusing to insure applicants because 
they have had the “flu.” 


Will Remain on the Books 


Some agents have suggested that the 
present increase will only be temporary 
and that a great deal of business which 
is now being written will lapse within 
two or three years. This opinion is not 
supported by many insurance men. Most 
managers declare that the business has 
been well sold and will remain on the 
books. 

Frank H. Davis, inspector of agencies 
for the Equitable Life of New York, at 
Chicago, who is well informed on con- 
ditions, contends that the business will 
not fall off for three or more years. He 
believes that the people of today will 
hand down the idea of thrift and sav- 
ings to the people of tomorrow. He fur- 
thermore says.it is 50 percent easier to 
sell insurance today than it was before 
the war. This condition will continue 
for the next two or three years and 
even after that it should be at least 25 
percent easier to sell insurance. 


American National Convention 


The fourteenth annual convention of 
the agents of the American National of 
Galveston will be held in that city about 
the middle-of July. It is expected that 
more than 500 delegates from twenty 
states, writers who have made the estab- 
lished record, will be in attendance. The 
convention will last for three days. A 
big banquet on the roof garden of the 
company’s sky scraper will close the 





convention. 





FOREST CITY MERGES 
GOES TO NORTHERN STATES 


Dr. H. E. Sharrer Made President of 
Combined Company and A. D. 
Warner Chairman of Board 


At a meeting of the board of di- 
rectors of the Forest City Life of Rock- 
ford, Ill., held last Tuesday, it was de- 
cided to accept the proposition sub- 
mitted by the Northern States Life 
of Hammond, Ind., to merge with that 
company. The two companies are in 
about the same condition so that it is 
expected that the consolidation will 
work nicely. Dr. H. E. Sharrer, pres- 
ident of the Northern States will re- 
main as president of the combined com- 
panies and A. D. Warner, president of 
the Forest City will become chairman 
of the board of consolidation. A meet- 
ing of the stockholders of the Forest 
City Life will be held on May 12, to 
ratify the move. The merger creates 
a company with a capital stock of 
$152,000, surplus of $45,000 and insur- 
ance in force of $8,500,000. Both com- 
panies have been operating only in Illi- 
nois and Indiana. 
Make Excellent Team 


This move creates a company that is 
sound financially and in charge of men 
able to make a success. Dr. Sharrer is 
a man of proven organizing ability, is 
possessed of an attractive personality, 
and has creative genius. Mr. Warner is 
thoroughly versed in the actuarial side 
of life insurance, and is in every way a 
practical life insurance man. The two 
men make a fine administrative pair 
and the merger will permit the company 
to go ahead unhampered by financial 
worries. 





Northwestern Mutual Ratios 


An interesting record has been made 
by the Northwestern Mutual Life in mor- 
tality, rate of interest and expenses, ex- 
cluding taxes. The following is its rec- 
ord from 1908 to 1918, inclusive: 


Expenses 
Actual to (Ex. 
Expected Rateof Taxes) 

Mortality Interest to Income 
eee 59.46 4.84 10.76 
if. Se 54.14 4.85 10.63 
1.3 | ae: 57.56 4.86 10.90 
Pi ik Aer 57.05 4.96 10.80 
pit ee 59.59 4.87 11.12 
1.1) See 54.46 4.88 10.64 
tt See 55.87 4.96 10.53 
fi) A 60.31 4.95 10.46 
pio Oper 63.62 5.03 10.65 
BURG e c6 «486% 54.23 5.06 10.57 
yt ee 78.12 5.02 10.07 


The increase in mortality from 54 per- 
cent to 78 percent is, of course, explained 
by the heavy losses caused by the influ- 
enza epidemic during the latter part of 
the year 1918. 


Build Big Agency in Five Months 


A. L. Whitmer and E. H. McConkey, 
Illinois state agents for the Reserve Loan 
Life, have in five months built up an 
agency which stands eighth in business 
written for the company. They have 30 
agents under contract. The men of this 
agency work only one policy—a twenty- 
payment proposition, which pays the face 
of the policy at the end of twenty years. 

The state is divided into districts of 
about five counties, over each of which 
is a supervisor. In each community it 
is the aim of the agency to have a local 
man of some influence, who is under a 
commission contract, who does not solicit 
business at all, but simply introduces 
the supervisor to the prospect. Thus 
when the agent goes into town he need 
solicit no one but those to whom he is 
introduced, and who have been selected 
as eligibles by the local man. 


Buys Eureka Life 


The Conservation Life of Baltimore, 
Md., has amended its charter, taking 
out the word “Life” from its title, and, 
as the Conservation Company has pur- 
chased the entire capital stock of the 
Eureka Life of Baltimore. The Eureka 


Life was changed from a mutual to a 
stock company in January of last year. 
There are no individual stockholders in 





the Eureka, all of the stock being owned 
by the Conservation Company. 
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THE GOVERNMENT INSURANCE 
FOR SOLDIERS AND SAILORS 








Government Insurance for Soldiers and Sailors is Term Life and Disability Insurance 
for the duration of the war and for five years thereafter. The cost is calculated accord- 
ing to the American Table of Mortality, the Government assuming all expenses of man- 
agement and the extra risk incurred a reason of the war. It is paid for by monthly 
deductions from the insured’s pay. In case of death monthly payments of $5.75 for 
each $1,000 of insurance are made to the beneficiary for twenty years. In case of total 
and permanent disability. similar payments are made to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown hy the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits. 


The law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department. There is an Insurance 
Officer in each camp to give instructions and to take applications. About 90 per cent 
of the soldiers and sailors have taken this insurance, and the average policy is over 
$8,000. The total amount insured is greater than that on the books of all the life 
companies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date. 


The law under which the Government Insurance is carried on provides that this 
Term Insurance may be continued for five years after the termination of the war and 
that during this period these Term policies may be converted into Life and Endowment 

Olicies with oll premiums. The regulations governing this conversion have recently 
een issued and provide for Ordinary Life, Limited Payment Life and Endowment _poli- 
cies, with level premiums payable monthly, quarterly, semi-annually or annually. These 
premiums are necessarily higher than the old Term policy premiums because they do 
not increase from year to year. They are the so-called net premiums, as used by 
private companies, and are based upon the American Table of Mortality with interest 
at 34%. T ey are the amounts necessary to provide for death-claims alone, according 
to the Mortality Table, without loading for expenses, taxes or contingencies—all of 
which are assumed by the Government. The rate is to be that of the attained age, and 
no medical examination is required. 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable except for aot of premiums. They provide for insur- 
ance against death and total disability. he beneficiary must be within the class ad 
vided by law, but within that limit may be changed at will by the insured. he 
insurance becomes on doy on total permanent disability, in monthly instalments durin 
such disability. Folicies provide for loans, cash surrender values, paid-up insurance, an 
change in premium payment from monthly to quarterly, semi-annual or annual pay- 
ments. Policies are free of all restrictions as to residence, travel, occupation, military 
or naval service. Lapsed policies may be reinstated within two years upon satisfactory 
evidence of insurability, and payment of back premiums with interest. Policies partici- 
oe in whatever gains may accrue from a mortality lower than that of the Mortality 

able, and from an interest rate higher than 34%. 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the convercion is 
made the Term Insurance must be kept in force. It may be reduced in amount if 
desired, on application to the Bureau. 


The new insurance is available only to those who take the Term War Risk Insurance 
while they are in the service. It is properly furnished to a special class of citizens who 
have incurred special risks in defence of the liberties of all. It is furnished at as nearly 
the actual cost for death claims as can be ascertained in advance. It is furnished by 
the taxing power, which exempts it from taxation and pays the expenses of administra- 
tion out of moneys raised by taxation, and stands ready to make good any deficiency 
that may arise by further taxation. Of course, no private company, which pays heavy 
taxes to both State and Federal governments, pays its own expenses of administration, 
and provides for contingencies, can compete with the taxing power. The class of 
citizens to whom it is available forms only a small proportion of the nation. They 
should by all means seek its protection. Others should apply to the 
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346 & 348 BROADWAY 


NEW YORK, N. Y. 


NEW ACTUARIAL BOOKS 


GIVE INTERESTING COMMENT 





First of Series of Works Come From 
the Society—Will Be 
of Value 


The first of the new series of actu- 
arial books issued by the Actuarial So- 
ciety of America have just appeared. 
Heretofore with the exception of the 
“Text Book of the Institute of Actu- 
aries of Great Britain,” which covers 
the fundamentals of actuarial theory, 
and a few other text books, which are 
more elementary, the literature of actu- 
arial science has been practically alto- 
gether contained in scattered original 
papers, each usually covering only a 
subdivision of some larger subject. 
These papers are in many cases con- 
tained in society transactions difficult 
i obtain, and thus are not available to 
all. 

Mortality Tables x4 

_ The first of these “Actuarial Studies” 
is “Sources and Characteristics of the 
Principal Mortality Tables,” by Henry 
Moir. 

In the case of this volume the condi- 
tions demanding such a book were un- 
questionably present, for nothing in a 
complete form telling of the different 
mortality tables has heretofore been 
available. Consequently, a _ search 
which involved much labor in going to 
original sources and wading through 
many papers was required to get the 
adequate information about even well- 
known and important tables. 


The “principal contributor” for the 
present volume is Henry Moir, actuary 
of the Home Life and president of the 
Actuarial Society of America. The asso- 
ciate contributors are J. D. Craig, L. K. 
File, A. T. Maclean and H. H. Wolfenden. 
The first table of any practical value, 
and of which details are now available, 
was prepared by Dr. Halley in 1693. Then 
the study carries the reader through 
such important historical compilations as 
the. Northampton (1783) and Carlisle 
(1815) tables, and proceeds to discuss 
tables formed from census returns, six- 
teen pages being given to the history of 
the various English life tables, of which 
eight have been formed. Some of these 
have been used for important purposes 
in this country, and those of later date 
give valuable statistics of mortality by 
occupation, and also of mortality by 
“varying degree of urbanization.” 


U. S. Life Tables 


An account of the U. S. life tables of 
1910, prepared after the last census was 
taken, closes this section of the volume. 
These tables are stated to be “the first 
of any scientific value prepared by the 
U. S. government from census returns.” 
The general results of the investigation 
are stated, and the processes by which 
results were obtained, are described. 

The older mortality tables were formed 
from population statistics. But for 
nearly 70 years the tables which have 
been most valuable for insurance pur- 
poses have been derived from records of 
life insurance companies. 

The section dealing with tables formed 
from the experience of life companies 
commences with tables derived from old 
Equitable Society in London; then pro- 
ceeds to describe the Actuaries’ table, 
the American table, Standard industrial 
and National Fraternal Congress tables. 


Other Tables Given 


Select Life tables and their prepara- 
tion form another sub-section covering 
nineteen pages, and after describing Se- 
lection and its general effects, King’s 
Analysed Tables, Sprague’s Select Ta- 
bles, the Specialized and the Medico- 
Actuarial Mortality Investigations are 
described. Other publications are dealt 
with, and the section closes with a brief 
account of Japanese life tables published 
in 1912. 

The latter part of the volume deals 
with the mortality of Annuitants as 
shown first in British Government Sta- 
tistics and amongst British Life Annui- 
tants, then Annuitants resident in the 
United States and Canada. A brief state- 


under this mortality question, and tables 
of mortality rates and Expectations by 
various well known standard tables close 
the volume. . 


Graduation of Mortality and Other Tables 


The second of these volumes to appear, 
though the fourth in the series, is that 
on “Graduation of Mortality and Other 
Tables,” to which the principal contrib- 
utor is Robert Henderson, actuary of the 
Equitable Life of New York. The one 
associate contributor is H. N. Sheppard, 
assistant actuary of the Home Life. 
Graduation is a highly technical sub- 
ject and involves more mathematical 
theory than most actuarial subjects. Its 
purposes and results can, however, be 
readily understood without reference to 
mathematics. Economists, statisticians 
and others who have gathered together 
figures relating to such subjects as popu- 
lation, death rates, or the characteristics 
of any natural phenomenon have noticed 
that the figures arising from successive 
observations generally increase or de- 
crease with a certain amount of consist- 
ency. For example, if the death rate at 
each age is calculated from life insur- 
ance experience a general law is ob- 
served that the death rate increases as 
the age increases. It is usually found, 
however, that here and there the rate for 
a single age is inconsistently high or low 
compared with the general trend. These 
are chance fluctuations which are liable 
to arise particularly when the figures are 
gathered from rather scanty material. 


Seeks the General Law 


A person who is gathering such figures 
ordinarily wishes to know the general 
law that underlies the results and his 
problem is to modify or “graduate” this 
rough data so as to eliminate the dis- 
crepancies that can be properly consid- 
ered as due purely to chance and there- 
fore not likely to recur in the future. 
The problem can be attacked in sev- 
eral different ways and this volume con- 
tains a concise description of them. One 
of them is called the “Graphic Method” 
and consists of plotting the figures on 
ruler paper and drawing a smooth curve 
as nearly as possible through the points 
plotted. Considerable practice and skill 
is necessary to get a consistent curve. 
From this curve the corrected figures 
may be read off and used as the gradu- 
ated results. 

Another method which has been widely 
used is the “Summation Method.” To 
obtain the graduated figure applying to, 
say, a given age, the figures for the adja- 
cent ages are also taken into account 
and individual irregularities thus 
smoothed out. 


Makeham’s Formula 


Attempts have been made in the past 
to discover a mathematical law of sur- 
vival which could be expressed in terms 
of a general formula. The best known 
is Makeham’s formula. It has been 
found that several mortality tables made 
up from insurance experience follow this 
law with sufficient closeness to warrant 
using it to get the graduated values. 
This has been of great convenience to 
actuaries for it has simplified the calcu- 
lations of premiums and reserves made in 
connection with joint life insurance. 
This volume goes into the modern devel- 
opments of this and other mathematical 
laws of survival, showing how they may 
be applied to graduate life tables. 





Iowa Agents Meeting 


The Iowa Agents Association of the 
New England Mutual Life held meetings 
in Des Moines, Iowa, on April 1-2, cele- 
brating the sixth anniversary of the es- 
tablishment of the Des Moines agency. 
Dr. David N. Blakely, assistant medical 
director, of Boston, represented the home 
office. The meetings were especially well 
attended by representatives from differ- 
ent parts of the state. 

Clarence N. Anderson, general agent, 
tendered a very fine banquet to the rep- 
resentatives and their wives. Mayor 
Fairweather, Dr. David N. Blakely of 
Boston, Mass., and Dr. Daniel J. Glomset. 
who has just returned from France, were 
honored guests. 

The meeting closed with a. business 
session, when the following officers were 
elected for the ensuing year: Albert E. 
Payton of Sioux City, president; A. Earl 
Gnagy of Waterloo, vice-president; Or- 
land F. Marsh of Ames, Secretary-treas- 
urer. 


Charles J. Monarch, assistant supeér- 
intendent of the Commonwealth Life, 
Louisville, recently lost his wife, Mrs. 
Lucile Monarch, 26 years of age. Two 

















ment of various other lines of inquiry 





small children survive. 
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WATCHING BIG CASES 
LIFE COMPANIES CAUTIOUS 
Big Volume of Business Is Being 


Offered—Need for Careful Scru- 
tiny Is Seen 





NEW YORK, April 8.—It is evi- 
dent that the more conservative of the 
big eastern life companies are scruti- 
nizing business very closely these days, 
particularly as regards the bigger cases. 
All of the companies have experienced 
an unprecedented volume of business 
during the early months of this year, 
but those which have always been 
rather careful about the risks written 
are not letting down the bars at this 
time. In fact, the tendency is the other 
way. Companies are taking the posi- 
tion that they can be even more rigid 
in their requirements at this time, for 
the reason that if a case is rejected it 
does not mean so much to the agent as 
it would if business were more difficult 
to get. 


Percentage of Rejections Higher 


The medical men have the feeling 
that applications coming from those 
who have sustained an attack of influ- 
enza should be subjected to the most 
careful scrutiny with the idea of casting 
out anything that looks doubtful. The 
percentage of rejections is higher with 
most of the big eastern companies this 
year as there is a desire to hold the 
mortality down to the lowest possible 
figure. The big volume of business that 
is coming in makes the company less 
hesitant about turning down business 
that might be accepted in times when 
new applications are harder to get. 


Life Notes 


The annual agency convention of the 
San Jacinto Life ‘will be held at the 
a office at Beaumont, Texas, April 

Allan Waters, second vice-president of 

the Union Central Life, has returned to 
his desk after a month’s vacation in 
Florida. 
_ Iowa has a new law which prohibits 
insurance companies from _ investing 
their surplus in any property owned by 
officers or directors of the concern. 


Carl E. Pleak, recently discharged 
from the Marine Corps, has been ap- 
pointed district manager for the Home 
Life of New York at Evansville, Ind. 


The following new life companies 
have recently been admitted to Arkan- 
Sas: Capital Life, Little Rock; American 
National of St. Louis, and North Caro- 
lina Mutual and Provident. 


Included in the $40,000,000 estate of 
the late James Stillman, for many years 
chairman of the board of directors of 
the National City Bank, of New York, 
is a $100,000 life insurance policy. 


Lieut. Frank A. Will, assistant medical 
director of the Bankers Life of Des 
Moines, who has been in the service as 
an eye specialist in London, has been 
Promoted to captaincy in the medical 
corps. 

The American National Assurance of 
St. Louis is retiring from California, 
where it has operated since 1914. The 
company has not yet filed its annual 
Statement for 1918 with the California 
department. 

A district meeting of superintendents 
and agents of the American Life & Acci- 
dent was held at Madisonville, Ky., 
Friday, in honor of the Madisonville dis- 
trict winning the sixty day contest held 
by the company. 

The Capital Insurance Agency Company 
of Columbus has been incorporated by J. 
B. Wolf, Franklin Ruprecht, Chapin B. 
Beem, H. S. Kerr and Susan Fecho for 

( _ Mr. Wolf is state agent for the 
Missouri State Life. 

D. M. Linnard, president of California 
Hotel Company, which operates a string 
of hotels at Atlantic City, San Francisco, 
Los Angeles and other California cities, 
has applied for $1,000,000 of life insur- 
ance with his company as beneficiary. 
Dene business of the Bankers Life of 
Des Moines for the first three months 
8 OWs an increase of approximately 100 
bercent, as compared with the corre- 
Sponding period last year. The total of 
Dusiness written for January and Febru- 
the drat by faa tare ag $12,000,000 and 

ta ¢ i ci y 
$7,000,000, or March is approximately 
am, he Cincinnati Life Underwriters Asso- 
lation, at its April dinner meeting held 
reine ee added seven members to its 

olls, making a total membership of 165, 








an increase of 25 since the first of the 
year. The membership campaign will be 
continued until May 31. 


The Massachusetts legislature has 
again killed the attempt to secure the 
privilege of writing preliminary term 
life insurance by reporting leave to 
withdraw on a bill which would have 
allowed “not more than one year pre- 
liminary term insurance.” 


Henry M. Curtis, who was identified 
for many years with the life insurance 
business in Chicago, died Sunday. He 
was one of the old timers in Chicago, 
having gone to that city in 1850. At 
the time of his death Mr. Curtis was an 
agent of the Connecticut Mutual Life. 


A. C. Colwell, Union Central Life man- 
ager for North Dakota, is spending a 
few days in the home office on agency 
business. Mr. Colwell, who lives in 
Fargo, reports a heavy demand for life 
insurance among the wealthy farmers 
— especially the wheat growers of his 
state. 


Oscar Kuntz, for many years a travel- 
ing representative of Armour & Co. in 
northern Wisconsin, has resigned to ac- 
cept the position of district agent of 
the Old Line Life of Milwaukee. Mr. 
Kuntz will have a large section of 
northern Wisconsin as territory, and will 
wie” his headquarters at Rhinelander, 

is. 

Representing the life insurance inter- 
ests upon the directorate of the Ameri- 
can-Roumanian Chamber of Commerce— 
a new organization formed to stimulate 
friendly relations between the United 
States and Roumania—are Darwin P. 
Kingsley, president of the New York 
Life, and F. M. Course of the same com- 
pany. 

Col. Charles E. Hoge of Frankfort, 
Ky., vice-president of the Common- 
wealth of Louisville; president of the 
State National Bank of Frankfort; Capi- 
tol Trust Company, Frankfort; Hoge- 
Montgomery Company, shoe manufac- 
turers of Frankfort, died on April 1 at 
Ha Springs, Ark., following a _ short 
illness. 


The Iowa agents’ association of the 
New England Mutual Life held their 
sixth birthday meeting in Des Moines 
last week. The anniversary dinner was 
a feature, with Major Daniel Glomset, 
recently returned from France, and Dr. 
David N. Blakely as speakers. Wednes- 
day was given over to the business dis- 
cussion. 


The Ohio National Life has been hold- 
ing some interesting century meetings 
lately, one only last week in the general 
agency at Sandusky, Ohio. It has held 
two this year in the new Michigan gen- 
eral agency at Lansing, which was estab- 
lished only the first of the year, but 
already has written more than three- 
quarters of a million of business. 

By refusing the writ of error from the 
lower court the Texas supreme court al- 
lowed the decision to stand in against 
the Aetna Life, in a case where a man 
had taken out $50,000 and died six months 
later. The company’s defense declared 
that the insurance was taken with sui- 
cidal intent, and that the insured had 
committed suicide within one year of the 
issuance of the policies. 


George D. Full, in charge of the city de- 
partment of the Western States Life at San 
Francisco since Jan. 15, has retired frum 
the life business to enter the farm trac- 
tor financing business and has gone to 
Spokane. Full had been with the com- 
pany for four years, and had charge of 
the Northwestern department at Portland 
for several years after serving for some 
time as city manager at the home office. 

Deputy Commissioner William A. Rich- 
ardson went before the committee of the 
Massachusetts legislature and pleaded 
for the favorable consideration of a bill 
which would compel fraternal benefit so- 
cieties coming under the authority of the 
department to keep all their records and 
books in the English language. The 
deputy stated that considerable difficulty 
had been experienced with foreign lan- 
guage benefit societies in the matter of 
examinations. 

Dana M. Dustan, Worcester, Mass., 
has been appointed associate general 
agent of the Connecticut Mutual Life 
for the five western counties of Massa- 
chusetts and placed in charge of the 
Worcester office. Mr. Dustan has been 
district agent for the Connecticut Mu- 
tual for eighteen years, has been presi- 
dent of the Central Massachusetts Life 
Underwriters and is at the present time 
a member of the executive committee 
of the National Association. 


Joseph A. Diefenbach, Milwaukee, an 
agent of the Mutual Life of New York, 
has sued William G. Jarrett, a special 
agent of the same company, for the 
recovery of half of the fees accruing 
from the sale of $300,000 in contracts to 
Frank and Charles Lauerman, prominent 
business men of Marinette, Wis. Mr. 
Diefenbach alleges that Mr. Jarrett 
agreed to split the commission on all 
business written as the result of his 
introduction of the Lauerman brothers 
to Mr. Jarrett. He claims that he has 
received his share only of fees on a 
$100,000 policy. 


Combined—the Unique Manual and the 
Policyholders’ Digest—under the title of 
the Unique Manual-Digest. Order now at 
$2.50 per copy. The National Underwriter, 








THE OHIO NATIONAL LIFE 
INSURANCE CO. 


CINCINNATI, OHIO 
ALBERT BETTINGER, President 








THE COMPANY WITH THE BIG SURPLUS 


Management Progressive, Yet Conservative 
Complete Protection Low Cost Policies 


$5,000.00 20 Payment Life Pro- 
vides the Following Benefits: 


$ 5,000.00 death from natural causes 


10,000.00 death from accidental 
causes 


25.00 per week for temporary 
disability 
50.00 per month for life for total 


permanent disability and the face 
of the policy at death 


Premium age 30, $175.34 


Writing at the Rate of $8,000,000 New Business in 1919 
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Ry far the 
acter in life 
day when Joun R. 
of the Merrroro.iran 
was 74 


HEGEMAN 

char- 
passed on Sun- 
HEGEMAN, president 
Lirr, died. He 
age. Mr. Hegeman 
last two or 


picturesque 
insurance 


most 


years of 
within the 
been forced to relinquish many of the 
duties, but. still 
touch with what was going on. 
President H&GEeMAN primarily 
responsible for the great development 


three years had 


active kept in close 


was 


of the Merrroromiran Lire and the tre- 
mendous growth of industrial insur- 
ance, He began his business career 


LirE as an 
sé6. In June, 
i870, he was appointed secretary of the 
Merrovoniran Lire; in October of the 
same year was chosen vice-president; in 
October, 1891, was made president. In 
1872 the Merrorottran adopted the work- 
ing method of the system of insurance 
known as the English industrial plan as 
exemplified in the old) Prupentiat of 
London, The issue of industrial policies 
was begun in November 
the total number 
the year 5,143 covering 
to the amount of $440,049, 
HeGeMAN believed in 
working classes. 


MANHATTAN 
countant in 


with the ac- 


December, 


and 


close of 


that year 
in force at the 
was insurance 
President 
insurance for the 
He made a particular 
study of proper protection for the indus- 
trial people. During the years that in- 
dustrial life insurance has been develop- 
ing it has passed through many stages, 
has been confronted with many obstacles 
and has had many struggles. 
Heceman has been in the thick of the 
fight. attacks were made on 
child insurance in the legislatures and it 
has not been until recent years that the 
industrial companies have felt secure. 
From time to time the Merropouiran 
Lirs has liberalized its policy contracts, 
granted more hberal until the 


President 


Various 


features 


and splendid judgment. He had the cour- 
age at all times to stand for justice and 
fair dealing. He did not hesitate to in- 
augurate forward movements although at 
times his judgment might be questioned. 
He had the faculty of seeing far ahead. 
The Merroporiran has never taken a 
backward step. It has always looked 
ahead. It has been a leader in progres- 
sive movements, liberalization of its con- 
tracts and in greater benefits to its policy- 
holders. 

There was no man in life insurance bet- 
ter known by reputation, at least, than 
was President HrceMan. His picture 
with his massive head of hair hanging 
down over his shoulders was familiar to 
those in the business. He had an inter- 
esting personality and was looked up to 
by the agents of the company as the 
father of the flock. 

At the close of 1879 the industrial in- 
surance of the MrrropoLirAN was some- 
thing over $400,000. Its total amount of 
industrial insurance paid for in 1918 was 
$419,331,865. The Merrropotitan has made 
great strides in its ordinary department 
as well as in its industrial. In 1892 it 
was decided to make the ordinary de- 
partment a greater factor. For ten years 
previous to that the ordinary department 
had declined because no great effort was 
made to secure policyholders. During 
1892 the new business amounted to $2,- 
002,641 on the ordinary plan. Last year 
ordinary busines was $463,008,744. 
The tremendous growth of the Mertro- 
POLITAN has meant it not only had a man 


new 


as chief executive who had tremendous 
power and capacity, but it meant also that 
he had the faculty of choosing able and 
succesful heutenants. 





BUSINESS EASY .TO GET 

There is now an unprecedented amount 
of life insurance being written. Never 
before have life men found the writing 
of business to be easier. They are going 
out into the byways and highways, getting 
the big men and the small ones. It is 
probably less difficult today to write big 
men than those with moderate means, The 
men who are best able to pay for insur- 
ance seem to be willing to take it if they 
can be convinced that it is to their advan- 
tage. 

A few years ago some agents hesitated 
to approach a man who had reached the 
noontide of life. They made some at- 
tempts at men along in’ middle years, but 
were told that they had arrived at a 
point where they did not need life insur- 
ance or that it would be no help to them. 
When the war came on and the younger 
men were called into the service or had 
to register, the agents were forced to seek 
those older in They found that 
these older men were mighty good pros- 
pects and they had been underestimated 
in years gone by. In fact the agents have 
found that it is more profitable to insure 
the older men. The premiums are higher, 


years, 





culmination came a few years ago when 
it mutualized. In all these 
movements President Heceman has been 


either the originator or they have had his | 


full sympathy and backing 
welfare work in which the Merropouiran 
has been engaged in recent years, 


dent HkeceMan took a lively interest. 


The Merropourran Lire can be said to 


stand as a monument to his genius, 
sourcefulness, ability, 


important | 


In the great | 


Presi- 


re- 


progressive thought | surance. 


these men are making money and they 
want to protect their incomes. 

The government life insurance plan has 
convinced younger men that they should 
insurance. It has been a great ad- 
| vertisement. This will help the younger 
; men in the business. The obstacles will 
formidable now with the young 
Young agents will profit by this 
| because they solicit chiefly the younger 
men. These are great days for life in- 
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men, 
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President J. K. Voshell of the Na- 
tional Life Underwriters Association 
says that the War Risk Bureau at 
Washington will have two classes of 
risks, reexamining them, and putting 
those who cannot pass the medical ex- 
amination in a separate class. The 
other class will consist of ‘A-1” risks 
and as the policies will be participat- 
ing, an unusually favorable mortality 
experience is expected. The preferred 
class he holds will be beyond competi- 
tion by private companies. He there- 
fore maintains that it is not only good 
patriotism, but good business for the 
life men to back up the War Risk Bu- 
reau in every respect as any other atti- 
tude would have a boomerang effect. 
He explains the attitude of the Metro- 
politan Life toward the agency asso- 
ciation movement and defined Vice- 
President Haley Fiske’s position. He 
says that the association is too big and 
broad to be dominated by any one 
company or by one clique of men, that 
all companies and interests should have 
an opportunity to be represented. He 
makes a plea for straight salesmanship 
as a basis of membership and an asso- 


ciation’s support and says that the 
Pittsburgh convention would be a 
great salesmanship convention. He 


emphasizes the opportunities that life 
agents have in promoting public health 
and urges agents to take a greater in- 
terest in hospitals of their city and the 
public health problems. He believes 
that the industrial men should be ad- 
mitted freely to membership of all as- 
sociations and that their membership 
would add greatly to the strength of 
life insurance. He points out how in- 
dustrial men could do much in influenc- 
ing public health legislation since they 
actually visit the homes of a large per- 
centage of the people. President 
Voshell is a strong official with well- 
detined policies which he is seeking to 
carry out and which are based on sound 
reasoning. 


March was set aside by the Ameri- 


National of Galveston as Mont- 


can 
gomery month, J. Frank Montgomery, 
agency manager of the company, is 


pretty much of a giant in his operations. 
He has the warm friendship of all the 
producers. The company received $2,- 
166,885 during March. This was nearly 
$400,000 more than any previous month 
in the history of the company, and 100 
per cent more than the corresponding 


month in 1918. 
The survey committee which is ex- 
amining the state departments of 


Tennessee has made its report on the 


insurance department which reflects 
great credit on Commissioner L. K. 
Arrington. The committee says that it 


cannot be too emphatic in praise of 
the excellent record of efficiency, abil- 
ity, usefulness and economy which his 
department has shown. The committee 
declares that there is not a department 
in the state, the affairs of which have 
been managed and conducted in a more 
businesslike manner. The committee 
criticizes the. present privilege tax paid 
by each insurance agent, being $10 re- 
gardless of where the agent resides. 
This rate was fixed 23 years ago. The 


graduated schedule. 


$2,446,624. This is 


partment was 


administration. 


uitable of New York at Springfield, Ill. 
succeeding Forrest N. Croxson, 











committee says that there should be a 
revision of this charge and suggests a 
During the present 
administration the revenue of the de- 
an | Life had been in existence only 
increase of $435,101 over the previous 
Last year the depart- 
ment operated on a basis of 3 percent 
of the revenue that it was producing. 


W. H. Atteberry, who was recently 
appointed agency manager of the Eq- 


who 
was transferred to Omaha as agency 








PERSONAL GLIMPSES OF LIFE UNDERWRITERS 








in his work. He has averaged over 
$200,000 of paid for insurance during 
each of the last two years. He entered 
the business four years ago and has a 
total of $600,000 on 250 lives to his 
credit. On Jan. 1, 1917, he was ap- 
pointed a district manager. He is a 
pane student of the business. 


Henry L. Rosenfeld, second vice- EA 
ident of the Equitable Life, of N. Y,, 
sailed from New York for London, fi 
eral days ago. After spending some time 
in Great Britain, he plans visiting as 
many of the continental countries as are 
open to travel, and will look after the 
society’s interests in each. Years ago, 
the Equitable had flourishing branches in 
Germany, Austria, Russia, Italy, Japan, 
Australia and several of the South 
American republics, the theory of the 
management being that the broader the 
field of operations the less likely would 
be the danger of serious loss to the 
society through epidemic or kindred 
cause; a view shared in by the Mutual 
Life and the New York Life, both of 
which followed the example of the 
Equitable Life in seeking old world 
business. This attitude was later 
abandoned, each of the offices in ques- 
tion deciding that America alone offered 
a sufficiently wide area for the opera- 
tion of the law of average, and that 
business could be had here in ample 
volume; at a minimum of expense and 
under conditions that permit of close 
and intelligent supervision. 

For these primary reasons, and also 
because of the gradual imposition of 
onerous restrictions by foreign gov- 


ernments, the American offices with- 
drew from the outside states, or at 
least stopped seeking new _ business 


there, confining themselves to making 
collections upon policies in force, and 
the payment of claims. In _ Great 
Britain and a few other countries, a 
very limited volume of new business is 
taken; though no aggressive effort is 
made to secure it. In South America, 
collections are made through banking 
institutions. Whether the American 
life insurance companies will ever again 
become factors in seeking business out- 
side the home land and its possessions 
—aside f z i 
future conditions. Certainly there is 
no present thought of their doing so. 





Henry B. Overesch of Lafayette, Ind. 
vice-president of the North American 
Life of Chicago, is dead after a long 
and serious illness from heart trouble. 
He was formerly an agency director for 
the New York Life and joined the 
North American Life Pioneers in put- 
ting over that company. 


—— 


C. E. Palmer of the actuary depart- 
ment of the New York Life was pre- 
sented with a beautiful gold watch last 
week in recognition of his rounding out 
45 years of service with the company. 
Many home office employes who have 
been long in the service were present 
when the gift was presented to Mr. 
Palmer. The company has five men in- 
cluding Rufus W. Weeks, vice-president 
and actuary, who have been in con- 
tinuous service for 50 years, and 10 who 
have been with the company for 45 
years. William E. Cox, now 86 years 
of age, went with the company April 1, 
1849, 70 years ago, when the New York 
four 
years. 


Death Losses Are Heavy 


The Fidelity Mutual which has made 
a reduction in dividends for the present 
year states that within the last six 
months the company has paid out over 
$850,000 in death losses caused by influ- 
enza. It is its intention by March 31 
next year if the danger of recurrence 
of the epidemic is passed to restore its 


. 








manager there, has made great progress 


dividend scale. 
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On Agency Matters Address, CHARLES F. COFFIN, Vice-President 


“FLU” PROOF 


=) 
0) 
5) 
a) 
a 
=) 
0 
0) 
O 
a 
0 
= 
0 
0 
a) 
5) 
0 
0 
0 
0) 
OD 
0 
s 
0 
=) 
Oo 
ia) 
(ma) 
iO 
OO 
CO 
O 
0 
O 
0 














The Growth of Oak—The Solidity of Granite : 


DOODDOODDODDODDODDDODDOODUDDODODOUODDODODDUDDDDDODDODODDOODODDOODDODODDODDDOUDDODDODDODODDOODDODOODDONoO0D0bo000o00000nnnnnogn! 























| NEWS OF COMPANIES 

















Puritan Life Insurance Co.—Assets 
$665,424; capital $151,000; surplus (not 
including capital) $13,179; new busi- 
ness $346,410; in force $3,017,298; gain 
in insurance $101,134; premium in- 
come $106,786; total income $164,217; 
paid policyholders $45,193; disburse- 
ments $87,813. 

* * * 

San Jacinto Life, Beaumont, Tex.—In 
its annual statement it shows assets, 
$342,184; gain, $75,997; legal reserve, 
$110,770; capital stock, $200,000; policy- 
holders’ surplus, $207,008; gain, $45,758. 
The company gained in income $21,650 
and in insurance in force $1,033,433. Its 
mortality ratio last year was 85 percent. 
The annual agency convention will be 
held at the home office April 21-22. The 
company wrote over $500,000 in March. 
H. M. Hargrove, the president, is the 
leading factor in the company and is 
building it up in good shape. 

* ok Ok 

Travelers—It says that its record, be- 
ginning with November, has been phe- 
nomenal. November was the largest in 
the company’s history up to that time 
so far as new life insurance was ccn- 
cerned. But December exceeded that for 
November. January production was 
greater than that of December. Febru- 
ary had 22 working days and the 
business was more than two and one- 
half times the record of 1918. March 
showed a million a day. Commenting on 
this the Travelers says: 

_ “What are the reasons for this increase 
in production? There are a number of 
contributing causes, such as the elimina- 
tion of uncertainties due to the ending 
of the war, the influence of the adoption 
by the government of life insurance for 
soldiers and sailors, a greater use of life 
insurance to provide the means for the 
payment of inheritance taxes, so that 
there may not be immediate loss to 
estate by the enforced disposal of se- 
curities, and the prosperity of the people 
in general; but the main cause, it will 
probably be admitted by all, is the epi- 
demic of influenza which started last 
fall and has not yet died out. This dis- 
astrous plague has shown clearly the 
financial soundness of American life 


companies and their ability to stand the 
strain of unprecedented claim losses. It 
has shown also, in a distressing but 
forceful manner, the absolute necessity 
of life insurance protection. Men who 
have seen their friends struck down in 
the prime of life have looked to their 
own affairs, and where they have carried 
no protection for their families have 
sought such protection, and those who 
have had inadequate insurance have been 
willing listeners to the plea of the agent 
to make their protection adequate.” 
* * * 

Security Mutual Life, New York—Its 
annual statement shows assets, $9,393,- 
453; reserve, $8,785,574; general surplus, 
$288,142; net surplus, $160,922; income, 
$2,384,130; paid policyholders last year, 
$1,121,092; insurance in force, $57,267,- 
818; gain, $2,651,600. The Security Mu- 
tual puts its assets at a rock bottom 
basis and they are well invested. The 
company is going along in good shape. 

* Ok 


* 

Conservative Life, Ind.—<Assets, $270,- 
516.52; capital, $100,000; surplus, $9,654; 
new business, $2,936,755; insurance in 
force, $5,662,276; gain, $1,246,405; pre- 
mium income, $132,308; total income, 
$221,924; paid policyholders, $42,891; 
total disbursements, $162,932. 

* * * 

Shenandoah Life Ins. Co.—Assets, $775,- 
154; capital, $375,250; surplus, $235,237; 
new business, $2,199,466; in force Dec. 31, 
1918, $4,507,824; gain in insurance, $1,- 
493,436; premium income, $139,267; total 
income, $267,337; paid policyholders, $27,- 
610; disbursements, $189,235. 

* * * 


New York Life—In March the company 
had written applications of $61,206,974 
against $39,798,782 last March and paid 
for insurance of $50,601,200 against $29,- 
503,100 last March, a gain of over $21,- 
000,000. This means that man for man 
the field force paid for an average of 
about $10,000 apiece. 

* * s 

Standard Life—<Assets, $1,232,200; cap- 
ital, $100,000; surplus, $26,080; new busi- 
ness, $19,007,647; in force, $33,531,006; 
gain in insurance, $12,645,946; premium 
income, $891,475; total income, $1,383,- 
357; paid policyholders, $475,139, and 
total disbursements, $1,008,016. 

* -* * 


Pan American—Assets, $6,469,617; cap- 





ital, $1,000,000; surplus, $439,243; new 
business, $12,847,655; in force, $50,467,- 





907; gain in insurance, $4,664,793; pre- 
mium income, $1,723,344; total income, 
$2,244,231; paid policyholders, $1,072,216, 
and total disbursements, $1,964,222. 

* * * 


National American—Assets, $417,492; 
net surplus, $18,130; new business, 
$1,321,908; in force, $6,030,976; premium 


income, $187,510; total income, $202,166; 
paid policyholders, $61,367, and total dis- 
bursements, $135,034. 
* *K 

American National, Tex.—For the first 
two months of this year the company 
wrote $3,108,000 paid for business. This 
gives it a net increase of $2,200,000 for 
those two months. March was “Mont- 
gomery month,” in honor of J. Frank 
Montgomery, superintendent of agencies 
at the home office, and more than $2,000,- 
000 of business was written. This is the 
biggest month in the history of the com- 
pany. It will write upwards of $15,000,- 


(000 in 1919. 








LOCAL ASSOCIATIONS 




















San Francisco—Nearly a hundred San 
Francisco life insurance men attended 
the luncheon of the local association in 
honor of Warren M. Horner, of the Met- 
ropolitan Life’s welfare extension de- 
partment. Mr. Horner, who was for many 
years general agent for the Provident 
Life & Trust at Minneapolis, is a leader 
in National Association activities, and 
the luncheon in his honor drew a large 
attendance. He gave a talk on federal 
taxation of life insurance and agency 
problems. As a result of the taxes on 
policy payments, he said there is prac- 
tically no business insurance being 
written, and hence no revenue is de- 
rived from it. 

eRe 

Louisville, Ky.—H. <A. Smith, vice- 
president of the Louisville association, 
who was one of the principal speakers 
at a recent meeting, is strongly opposed 
to part time workers. Mr. Smith called 
attention to one agent that is writing 
life, although he can neither read nor 
write, and carries his patrons to the gen- 
eral agent when he has them sold. The 
part time worker hasn’t anything at 
stake, and rebating is only one of the 


imany evils in the business that can be 





directly traced to the part timer. It is 

the general agent’s fault if he employs 

such workers, and better general agents 

are essential to produce better solicitors. 
* * * 

Great Falls, Mont.—<At the first semi- 
monthly meeting of the Great Falls asso- 
ciation Ira L. Gregory, Mutual Life, was 
elected president; C. W. Murray, State 
Life, first vice-president; A. T. Swanson, 
Western Life, second vice-president; 
George Bearne, Metropolitan Life, secre- 
tary, and E. J. Sinnett, of the Pacific 
Mutual, treasurer. Committees on legis- 
lation, publicity, membership and pro- 
gram were selected. The National asso- 
ciation has branches at only two places 
in Montana, Butte and Great Falls. 

* * x* 

Des Moines, Ia.—Commissioner Arthur 
Savage addressed the Iowa association 
Saturday night. The commissioner spoke 
enthusiastically of the good work done 
by the life men in the Liberty loan cam- 
paigns and bespoke their efforts in put- 
ting Des Moines over the top in the 
coming Victory loan. He also paid a high 
tribute to the standards that are now 
recognized as necessary qualifications of 
life insurance men. Gerard Nollen, of the 
Bankers Life, talked on “Our Profession 
and Its Opportunities.” 

* «* * " 

District of Columbia—R. C. Marshall, 
member of the executive committee of 
the District of Columbia association, en- 
tertained at luncheon last week, the 
guests being the officers, the members 
of the executive committee and the ex- 
presidents. The ex-presidents were 
George Jordan, E. J. Clark, John Dolph 
and Orville Brown. The officers are A. L. 
Baldwin, president; G. E. Duncan, vice- 


president; Wm. B. Worthington, secre- 
tary. 

* *K * 
Detreit—The Detroit association is 


conducting a campaign for new mem- 
bers. Two teams have been selected. 
Nathaniel Reese, Provident Life & Trust, 
and J. L. Scott; Prudential, have been 
appointed captains. The present mem- 
bership of the association totals about 
100. 
* * * 

Minneapolis—At the March meeting of 
the Minneapolis Association Vice-Presi- 
dent Joseph Chapman of the Northwest- 
ern National Bank was the main speaker. 
The executive committee of the North- 
west Life Insurance Congress met in 
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Minneapolis last week to prepare for the 
annual meeting to be held in Duluth the 
first week in August. J. E. Myers, who 
was manager of the Aetna Life and is 
now mayor of the city, participated in 
the conference. 

* 


Boston, Mass.—More than 160 mem- 
bers of the Boston association, the larg- 
est number on record, attended the April 
luncheon, attracted by the announce- 
ment that Lieut. Com. Frederick A. Sav- 
age, connected with the War Risk Insur- 
ance Bureau at Washington, would speak 
on the work of the government in insur- 
ance lines and particularly the govern- 
ment’s plan for conversion for the sol- 


diers’ and sailors’ insurance. For 25 
years previous to entering the serv- 
ice Commander Savage was general 


agent of the New England Mutual Life 
at Baltimore, and since the war started, 
his wife has been carrying on his insur- 
ance business. Commander Savage said 
when he was first detailed to the insur- 
ance bureau he found everything chaos 
there. When he asked what he was to 
do he was told to “look around and see 
what you want to do.” Criticism of the 
Bureau was justifiable in a great meas- 
ure, said the speaker, but in some re- 
spects it was not and things were rap- 
idly improving. He declared it had been 
definitely decided that the converted 
policies would not be issued until the 
Bureau was efficiently organized and in 
shape to handle the business promptly 
and properly. He thought that might be 
by June 1, but it might be later. Sixty 
thousand life insurance agents through- 
out the country had volunteered their 
services to help in making the conversion 
and in the navy schools were turning 
out trained men to handle the navy side 
of the conversion. The speaker declared 
that he “did not believe the War Risk 
Insurance Bureau could be a_ success 
without the cooperation of the life un- 
derwriters throughout the country.” 
* Kk * 

New England Womens, Boston—W. B. 
Phelps, manager of the life and accident 
department of the Travelers at Boston, 
told the members of the New Eng- 
land Women’s Life Underwriters Asso- 
ciation that “women are assured of equal 
results and equal returns with men in 
the life insurance field at least.” Mr. 
Phelps pointed out, however, that 
women should also realize equal re- 
sponsibility rested with them to take up 
the business as a serious proposition, to 
keep thoroughly posted, study the busi- 
ness itself and methods of salesmanship 
and use such initiative and develop such 
an ambition for success as any one 
would gladly do were the opportunity 
given to earn a large salary in any 
other business or professional line. Ex- 
pert advice and unqualified service were 
demanded of all in the life insurance 
business, said the speaker, and the 
women must be prepared to give it as 
well as the men. 


a 


Cinecinnati—Three managers of Cincin- 
nati general agencies of life companies, 


just returned from service, and two of 
them from the fighting lines in France, 
were speakers at the meeting of the Cin- 
cinnati association, following the ad- 
dress of National President J. K. Voshell. 
They were Capt. Millard W. Mack, of the 
Northwestern Mutual, who was one of 
the able assistants of Col. H. D. Lindsley, 
head of the War Risk Insurance Bureau; 
Dr. J. W. Kirgan of the Fidelity Mutual, 
who was in Y. M. C. A. work on the 
French front, and Capt. L. C. Witten of 
the Massachusetts Mutual, who missed 
service abroad by only a few days on 
account of the signing of the armistice. 

Captain Mack declared it was the duty 
of every life man to urge holders of gov- 
ernment term insurance to convert their 
term policies into permanent protection 
as soon as possible, and by all means, if 
unable financially to convert it now, to 
keep up the payments and hold on to it 
until they are able to convert it. These 
men should be guided in the process of 
conversion, he said, and it is the duty of 
life men to guide and advise them, so 
that they may obtain the policies best 
suited to their needs, in amounts that 
their incomes will permit them to carry. 

No life company, he said, can give 
them as good policies as the new govern- 
ment contracts, soon to be issued, or fur- 
nish them insurance at as low a price, 
and the men should be advised and en- 
couraged to carry government insurance. 

Subsequently, in course of a conver- 
sation, Captain Mack said that many pol- 
icies are being allowed to lapse because 
conditions and methods of conversion 
have not been properly explained to the 
men. He cited the case of a man who 
wanted to convert a portion of his term 
insurance into a 20-year endowment 
policy, but the matter was so explained 
to him that he gained the impression he 
would have to wait five years before the 
conversion could be made. That would 
put the maturity date nearly 25 years in 


wait that long, so he allowed the policy 
to lapse. 

The captain also expressed the per- 
sonal opinion that total lapses will ap- 
proximate 90 percent of the gross amount 
written. This, however, he said, will 
leave the war risk bureau with four bil- 
lions of insurance outstanding, and make 
it far and away the greatest life com- 
any in the world. 

* *k * 


Bismarck, N. Dak.—R. B. Garmire of 
Fargo presided at the recent meeting. 
The subjects discussed included ‘Health 
and Conservation,” by Dr. F. R. Smyth 
of the U. S. Medical reserve; “Agency 
Problems,” by D. H. Deters of St. Paul, 
agency director of the Equitable of Iowa; 
“Enthusiasm,” by George N. Kennison, 
secretary of the Bismarck Commercial 
Club; “The Value of Organization,’ by 
R. B. Garmire, Lincoln National Life; 
“The Bismarck Underwriters Organiza- 
tion,” by B. E. Jones of the New York 
Life. 


Security Mutual of Nebraska 


The Security Mutual Life of Lincoln, 
Neb., one of the splendid companies of 
the west, in its new annual statement 
shows assets $1,884,245 as compared 
with $1,723,773 the year before. It has 
surplus of $331,110. Its insurance in 
force is $10,173,,302. New business in 
1918 was $1,647,429. Its gain in income 
last year was about $55,000, the total 
income being $419,087. The assets of 
the company are well invested, and it is 
well managed. 


Fred A. Huering has resigned as ex- 
aminer of the Indiana department to ac- 
cept the appointment of probate judge at 
Rockport, Ind., an office created by the 
recent legislature. Judge Huering had 
practiced law before his connection with 
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JOHN HANCOCK PROMOTIONS 





Several Shifts and Advances Along the 
Line Affect Well Known Life 
Supervisors 





Nathan I. Rosenberg has been ap- 
pointed superintendent of Chicago No. 
1 district of the John Hancock. He 
started as an agent for the company 
April 23, 1907, was made assistant May 
5, 1909. He has been identified with 
the company in Chicago ever since. 

The John Hancock has opened a new 
district in Chicago known as the Chi- 
cago No. 4, it being located at 6237 
Normal boulevard. Benjamin W. Bass- 
ford is made superintendent. Mr. 
Bassford started with the company as 
an agent in Baltimore in 1899. He 
was made assistant January 16, 1901. 
He was made superintendent at East 
St. Louis, Ill., April, 1908. When Cin- 
cinnati No. 1 district was created in 
September, 1909, Mr. Bassford was 
placed in charge. 

Fred R. Wresche has been made super- 
intendent of Cincinnati No. 1, succeeding 
Mr. Bassford. Mr. Wresche went with 
the John Hancock as agent in Detroit, 
Oct. 11, 1901. In 1905 he was made 
assistant in that city. 

The John Hancock has opened another 
district in New York known as New 
York No. 5. Alfred C. White is made 
superintendent. The new offices are at 
501 West 145th street. Mr. White started 
with the John Hancock at Cambridge, 
Mass. He was made assistant in 1892. 
Later he was made an inspector and 
then was chosen as superintendent at 
Haverhill, Mass. In 1903 he was trans- 
ferred to Springfield, Mass., and has de- 
veloped that district rapidly. 

Julian B. Smith, formerly superinten- 
dent of Chicago No. 1, has been trans- 
ferred to Springfield, Mass., as superin- 
tendent. Mr. Smith went with the John 
Hancock as agent in Baltimore, Febru- 
ary, 1894, was made assistant the same 
year. He served later as assistant in 
Brooklyn No. 1, Chicago No. 1, Phila- 
delphia No. 3. He was made supervisor 
at Philadelphia No. 3 in December, 1905, 
and later was promoted to the superin- 
tendency at Paterson, N. J., Nov, 12, 
1906. Later he took charge of the Detroit 
agency. On Sept. 12, 1910, he was made 
superintendent of Chicago No. 1. 





Prudential Activities 


Measuring up to the Prudential’s re- 
quirements in other respects, Agent 
Charles A. Stillwell of Vincennes, Ind., 
ranks high among Division G men. The 
latest available figures show arrears of 
$4.02 on a debit of $145, and advance 











payments aggregating $1,160.87. Being a 
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firm believer in regular systematic col- 
lections as a “duty of primary impor- 
tance,” he has shown “faith by his 
works” through collecting 103 percent of 
his debit for the year. 

An out-and-out conserver is Agent 
J. A. Henry of Indianapolis 1, who, while 
credited with large ordinary results and 
making a nice industrial showing, has 
over 107 percent of industrial collections 
for this year. Resulting from his efficient 
work, Mr. Henry has his arrears and 
advances in a condition beyond reproach. 

The results standing to the credit of 
Agent F. L. Bearce of the Sedalia, Mo., 
district, are indicative of his aggressive 
methods—the net industrial increase ac- 
cumulated by him entitles Mr. Bearce to 
a place in the line of the three hundred 
leading agents. 

Determined work has produced such 
returns that H. J. Hickmeyer, one of the 
Quincy, Ill., staff, has a place well up in 
the ranks of the agents with the largest 
amount of net industrial increase for 
1919. 

With the total on his large debit down 
to 7 percent, Agent F. Coppolino, St. 
Louis 4, is the star man as to low arrears 
in Division L. Not only is he entitled to 
commendation on the condition of his 
account, but his writings of industrial 
and ordinary have placed him in favor- 
able position. 

The following promotions in Division 





intendent of the Greater Indiana dis- 
tricts, takes charge of his old district, 
Muncie. C. M. Holtzman, who started 
with the company as an agent, having 
had no previous experience in the busi- 
ness, Nov. 2, 1918, at Fort Wayne, Ind., 
has taken charge of the new Fort Wayne 
No. 2 district. 

William M. Williams, who was for- 
merly employed in the Muncie and Fort 
Wayne districts, but who has been over- 
seas with Uncle Sam’s forces, has re- 
turned and resumed his agency at Mun- 
cie, Ind. 


Woollen Has Appendicitis 


President Herbert M. Woollen of the 
American Central Life, while on his way 
home from Texas last week, was taken 
suddenly ill at New Orleans of appen- 
dicitis and was operated upon at a hos- 
pital there last Tuesday. While reports 
received at his home early this week in- 
dicated that his condition was still crit- 
ical the attending physician was reassur- 
ing in his statements as to the progress 
he was making-toward recovery. Presi- 





dent Woollen is himself a graduate in 
medicine and while still in Texas had 
diagnosed his symptoms as being those 
of acute appendicitis, and he had decided 
to submit to an operation upon his re- 
turn home. The circumstances are some- 
what similar to those attending the ex- 
perience of Secretary Carroll B. Carr, 
who several years ago, while attending a 
meeting of the American Life Convention 
at San Francisco, was suddenly taken by 
a very severe attack of appendicitis and 
was operated upon in a hospital there. 
President Woollen is receiving excellent 
care and his friends in New Orleans are 
very attentive to his needs. 


Armstrong’s New Connection 


Philander Banister Armstrong is now 
connected with the Guaranteed Equity 
Life Company which is in the process of 
organization in Chicago. Mr. Armstrong 
is devising a life insurance plan under 
which an individual accounting will be 
rendered to each policyholder. Mr. Arm- 
strong is of the opinion that the legal 
reserve life insurance system is inequi- 





Fidelity Mutual Life Dividends 


ORDINARY LIFE 
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table to the policyholders and asserts 
that “reserves belong to all, but are 
divisible among none.” The company is 
being organized under the assessment 
law of Illinois and the rates are based 
upon the experience of the Modern 
Woodmen covering 16,000,000 lives. 
















































Mutual Trust Life’s Progress 


The Mutual Trust Life (formerly Scan- 
dia Life) is moving along at a twenty 
million clip. New business during the 
first quarter was 70 percent more than 
during the first quarter last year. New 
first year premium collections were 100 
percent greater during the same period. 
‘This splendid record shows that not only 
is the company making rapid progress, 
but that the average premium per thou- 
sand is steadily rising, indicating the sale 
of permanent not temporary insurance. 


Will Reenter Indiana 


The Columbian National Life of Bos- 
ton has made application for admission 
to Indiana for both life and casualty 
departments. The company operated in 
Indiana for some years but withdrew 
twelve years ago. 


Inter-Southern Sets Record 
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of the Muncie district, and who since his Nao. oss 60.03 3°59 3.87 4.12 4.37 4.63 4.90 5.18 5.46 5.75 6.06 | being $8,760,818, as compared with 
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d for LIFE INSURANCE Insurance 1e ] * 
Business : COMPANY in Force: 


10 MILLION 


ASSETS 
is & BOR eee $446,220.00 
Dec. 31, 1910 ........... . - $974,467.00 
Dec. 31, 1916 . $2,535,000.00 
Dec. 31,1917 ...... $3,157,000.00 
Dec. 31, 1918 . -. $3,694,000. 00 
Surplus. .....$407,679.13 
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(FORMERLY SCANDIA LIFE) 


LARGE DIVIDENDS—LOW NET COST 


Writes Double Indemnity and Income Disability 
Policies 


STRONG—STEADY—PROGRESSIVE 


OUR POLICIES AND AGENTS’ CONTRACTS ARE ATTRACTIVE 
FOR FULL INFORMATION WRITE THE HOME OFFICE 


~fLL. 


37 MILLION 


INSURANCE IN FORCE 


Dec. 31, 1905 ............ ..$8,844,577.00 
Dec. 31,1910 ........... $14,074,402.00 
Dec. 31,1916 ....... -$25,500,000.00 
Dec. 31,1917 ...... $31,000,000.00 


Dec. 31, 1918 .$37,000,000.00 


- CHICAGO, ILLINOIS 
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We are pushing 
a dozen states. 
nearly a million 


profitable business. 
time. Don’t delay. 


ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice President 


HOME OFFICE: 


a big expansion drive in 
Our men are producing 


and a half a month. We 
intend to double it— 


We Need a Supervisor 
We Need a Manager 


for developing splendid territory. Experienced 
men can connect with us and. build up a permanent, 
Liberal terms. 


THE BANKERS RESERVE LIFE COMPANY 


Business in force over 46 millions 
Assets, eight millions and a half 



















Now is the 


JAMES R. FARNEY, Vice President 
RAY C. WAGNER, Sec’y-Treas. 


Omaha, Nebraska 
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WE SERVE 


$2,069,735 
$2,442,881 





California State Life Insurance Company 


SACRAMENTO, CALIFORNIA 


Admitted Assets Insurance in Force 
$076,639 1913 $10,000,467 
$1,222,413 1914 $13,059,379 
$1,854,684 1915 $15,349,747 


1916 
1917 


THE WEST 





$22,838,573 








$25,221,480 


Ambitious, productive and Trustworthy Life Agents 








may be BENEFITED by corresponding with the 











Ww. D. WYMAN, President 





Berkshire Life Insurance Company 

P Of Pittsfield, Massachusetts 

Parkes Mey 1851 

New Policies with modern provisions 
Attractive literature 












W. S. WELD, Supt. of Agency 
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A Record of Thicey Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies _ 
Dec. — --. $ 104,307 $ 889,073 aoe Lelaieuds $ 2,128,182 $460,38 
898.... 321,505 8,392,902 99-1908...... 12,088,346 1 sien 3e3 
1908. .-. 3,621,170 43,443,633 1909-1918 pesese 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 








A Wider Field —An Increased Oppertunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men and young women as young as age 2—protective insurance and Edu. 
cational and Business Start Endowment Insurance. This extension of the age 
limit for Ordinary Insurance down to age 2 _— our Agents considerably, and 
we have other advantages that help still more. e provide banking facilities for 
our Agents in the rural districts. We issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity Fees with 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. me are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 








CHICAGO, ILLINOIS 
SUPERVISOR of Agents 


WANTED: for the State of Oklahoma. 


Must be acquainted with the territory and have had experience in securing and 
traininz new agents. Salary and expenses. Address: 
J. FRANK MONTGOMERY, Agency Manager 


American National Insurance Company 
GALVESTON, TEXAS 








The Toledo Travelers Life Insurance Company 


’ SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 














State Mutual Life Assurance Co, of Worcester, Mass. 
” INCORPORATED 1844 
In 1918 a larger volume of both written and paid-for business 
was produced than in any previous year. 
1919—Seventy-fifth Anniversary Year 
Our Achievement-Protection and Service Unexcelled. Additions 
are made to our agency force when the right men are found. 
B. H. WRIGHT, President D. W. CARTER, Secretary 
STEPHEN IRELAND, Superintendent of Agencies 














Are You Permanently Established? 


Write for Territory 
-Pennsylvania—Ohio—West Virginia 


PHILADELPHIA, LIFE INSURANCE CO. 





LADELPHIA 


.| this man that his estate will need a cer- 





LIFE INSURANCE AND 
INHERITANCE TAXES 


New and Very Wide Field Is 
Open to the Rate Book 
Worker 








NEEDS CAREFUL STUDY 





Some Important Facts Are Presented 
and Some Valuable Information Is 
Furnished 





BY WILLIAM E. MEACHAM 
Massachusetts Mutual Life 
CLEVELAND 


We have often heard the expression 
that there are only two “sure” things 
on earth—‘“death and taxes’—and it 
seems to be the opinion that death ends 
the taxes. 

Now we find that a man’s estate may 
have to pay heavy taxes and that these 


have to be taken care of the same as 
those levied during his lifetime. Laws 
have been recently passed, and other 
laws are being framed, requiring a 
large tax payment, the amount of which 
depends upon the size of the estate 
and the amount of individual bequests. 
Other laws, such as our state law, re- 
quire payment of the tax on estates 
of any size, depending on the manner 
of their distribution. The insurance 
salesman who neglects presenting to 
his prospects this need for insurance 
is missing one of his greatest oppor- 
tunities. In fact, you hear from all 
sides the prediction that it bids fair 
to be one of the greatest selling argu- 
ments that we have. It seems impera- 
tive, therefore, that we equip ourselves 
with the necessary knowledge to pre- 
sent it intelligently and convincingly. 


Advertisement of Bank 


One of our largest banks here in 
Cleveland is running in our newspapers 
a series of advertisements dwelling 
upon the subject of inheritance taxes. 
In the first advertisement they say: 
“The best policy for providing for 
the payment of inheritance taxes and 
other taxes and expenses on your estate 
is a life insurance policy. The advan- 
tage of life insurance for this purpose. 
is obvious. If life insurance is not car- 
ried to cover your taxes, you must keep 
a sum of money for the purpose, or 
your real estate or personal property 
rons have to be sold quickly and at a 
oss.” 

Another one reads: 


“A safe way, a simple way, a sure 
way, to arrange your inheritance taxes 
is through life insurance.’ 

The fact that in those advertisements 
the banks urge people to leave money 
with them under a trust agreement in 
no way lessens the argument for life in- 
surance. When an outside business makes 
such a strong statement of the value of 
insurance in this respect, it behooves 
us to take advantage of the opportunity. 

If a man can be shown that his estate 
will be required to pay five, ten or twenty 
thousand dollars, or even more, and will 
have to do it within a year as is required, 
he is going to see that there is a real 
need for insurance. Few estates will 
have enough cash on hand, and in no 
other way can it be so well provided for 
as through life insurance. If a business 
man knew that he would be required to 
pay out a large sum of money upon short 
notice, he would immediately prepare to 
arrange for the necessary cash: Show 


tain amount which will be due and must 
ke paid a year after his death and that 

a discount will be allowed if paid before 
‘| it is due, and he will readily see that it 
may mean a considerable loss to his 
estate. No man is going to build up an 
estate carefully and not be just as care- 
ful to see that it is kept from loss after 
his death. 


Should Use a Table 





Our problem, then, is to show a man 








in the clearest way what will be required 








IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, lowa 


PATHFINDER to 
Western Insurance Stability 








@jEaming over six per 
cent on its investments. 


@ Low Rate of Mortal- 
ity. 
Q Liberal Dividends. 


@ Policies that have a 
Selling Force. 


Agency Contradts 
that are Modern and 
Just. 

























@Has dealt with the | 


public for twenty- 


eight years and holds | 


the confidence of its 
patrons. 


@ Writes both Annual | 


and Deferred Policies. 








ROYAL UNION 


MUTUAL LIFE 


Insurance Company 


DES MOINES 
IOWA 
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of his estate and that there is no escap- 
ing it. The best way to do this, I think, 
is to show a carefully prepared table of 
the amount required under the tax law. 

I know many insurance men hold that 
you should not show written statements, 
put I believe a good clear chart will be 
a help in obtaining a man’s interest. He 
can see that, with the increase in the size 
of his estate, not only the amount of the 
tax is proportionally larger, but the rate 
is increased. 

Quite as important is the manner in 
which the insurance is made payable, 
for, as you know at the present time in- 
surance payable to a named beneficiary 
is not taxed. For this reason many poli- 
cies are written payable to the wife or 
son. This would avoid the tax on the 
insurance, but in some cases the wife or 
the son might prefer to keep the insur- 
ance and let the estate take care of the 
taxes. A writer also pointed out in a 
recent article that the husband’s and 
wife’s deaths might occur at nearly the 
same time, perhaps as the result of the 
same accident, and that the tax might 
have to be paid first on the husband’s 
estate and then the wife’s. 


Make Estate the Beneficiary 


Another plan is to make your estate the 
beneficiary and then arrange a trustee- 
ship with a trust company expressly 
stipulating that the insurance be used for 
the payment of the taxes. I have seen 
a statement from lawyers that under this 
method the insurance would not be tax- 
able; but a ruling by the Treasury De- 
partment expressly states to the contrary 
and this, of course, is decisive. 

I think our company advises that the 
insurance be made payable to the estate, 
and a man recently writing upon this 
point, said, “If written otherwise than 
payable to the estate, it is done to escape 
taxation. These policies are taken for 
the sole purpose of paying taxes, and it 
would seem better and look vastly more 
honest to pay the trifling additional tax 
and be on the side of safety.” I think 
he is right. The government evidently 
feels that it is right and just that a large 
estate, whether made up of insurance or 
not, should pay the tax, as we under- 
stand that the new tax law will put a 
limit to the amount of insurance that 
will be exempt from this tax even when 
paid to a n&med beneficiary. 

Ohio Inheritance Tax 

In addition to the federal tax there is 
a state inheritance tax here in Ohio. This 
tax amounts to 5 percent on all estates 
above $200, but does not apply to estates 
payable to father, mother, husband, wife, 
lineal descendant, or auopted child. Any 
property or interest in property left to 
the state, or the use of the state or a 
municipal corporation and used for ex- 
clusively public purpose is exempt; also 
if left to public institutions of learning 
or for the use of an institution in this 
state for the sole purpose of public char- 
ity or other exclusively public purposes. 
This would seem to exempt only be- 
quests or inheritances in favor of indi- 
viduals, as above mentioned, or the state 
or to an incorporated institution if desig- 
nated for charitable or exclusively public 
purposes. Many bequests are made which 
are subject to taxation and so there is 
considerable need for funds to take care 
of this tax. These state taxes become 
due immediately upon the death of the 
decedent and become a lien upon the 
Property until paid. 


Old Colony Life’s Plans 


The Old Colony Life of Chicago, in ar- | 


Tanging to take over the Lombard hotel 


and its site which adjoins the other’ 


Property that the Old Colony purchased 
fronting on Jackson boulevard, has dis- 
bosed of its present home office at 2721 
South Michigan avenue, trading it in on 
the purchase price of the Lombard hotel. 
The Old Colony Life will erect an office 
building on the site fronting Jackson 
boulevard in Chicago} and when the 
Lombard hotel lease is up it will convert 
that building into an office building. This 
Property that the Old Colony Life has 
Purchased is very desirable and will in- 
crease in value as the years go by. 


Cancels Club Trip 


The Missouri State Life has cancelled 
€ proposed trip of the $100,000 Club 
to Atlantic City because of the heavy 
influenza losses and high taxes. Instead 


there will be cash bonuses given to club 
members, 








bee M. Heald, vice-president of a lum- 
an company with a plant at Springston, 

. aho, and sales agencies in a number of 

tenwest cities, has been appointed dis- 

i ct manager for the Mutual Life in five 
unties of northern Idaho. 





THE FARSEEING AGENT KNOWS “SOMETHING 


The demon NEW FOR 





_ that his strated values - 
abilities linked offered your AGENTS 
up with the prospect 


ate WILL GAIN HIS 
policies of ulFE INSURANCE COMPANY CONFIDENCE. 


of BOSTON, MASS. 


MUST WIN ALL THE TIME National 
American 














Life 
State Life Insurance Co. of Iowa a 


Capital - - $1,000,000 Company 


Over 800 stockholders now in Iowa. 
Liberal commissions to stock salesmen. 
Company about two-thirds through. 


WALLACE & BEERY, Fiscal Agents Burlington, lowa 


510 Fleming Building ~ - - Des Moines, Iowa 













































FIRST RURAL OLD LINE COMPANY 


Lowest participating rate of any regular life insurance in the world; first Michigan Company to write double indem- 
nity insurance; shortest, cleanest policies in the world; total disability clause. Especially attractive contracts. 


THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 


FRANCIS F. McGINNIS, President, General Counsel and Founder 


We are writing at the rate of two millions a year and have a particularly attractive proposition 
for men with clean records who can deliver the goods—as General, State or District Agents. 


WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
Home Office: BAY CITY, MICHIGAN 




















Standard Life Insurance Company 
HOME OFFICE, DECATUR, ILLINOIS 

All we ask is an opportunity to show to Address the Company at once for agency con- 

the up-to-date Agent either part time or ‘act 4 Pager od Bae Samgeen allowance 

whole time that we have the best proposi- Cua operates in Michigan Tai Illinois, 

tion and opportunities for his future success. Nebraska, Kansas, Oklahoma, Missouri and Indiana. 


Approximately $35,000,000 insurance in force. 























THOMAS J OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director o— T. TUCK, Seeretary 
CENTURY LIFE INSURANCE CO.,, inoranapowis 
Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 


All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to _ partments of life insurance work. 
build. zeallife insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive field and home office methods and an 
old-fashioned general agency contract that means money. 
If you want te be affiliated with an institution that has real red blood in its veins—that has all the elements of growth and permanency— 
Tell us where you want to work 

















Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased with 
features that appeal to agents and prospects. - the treatment accorded them. 
WE PAY OUR AGENTS WELL WHO DESERVE WELL 


For Territory and Agency Contracts Address C. D. RENICK, President 
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The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO 


An OHIO Company, writing policies on OHIO people and keeping OHIO 
money in OHIO for the development of OHIO industries 


PRINIAEINTE IED 6 bcc os0c scp dinccwsssus oseeas $ 3,286,468.00 
Insurance in Force...........ccccceces socees 26,191,875.00 
Surplus to Policyholders....................- 383,467.00 


New Continuous Monthly Income Policies 


Splendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 
Dr. W. O. THOMPSON G. W.. STEINMAN 
President ecretary 

















LIFE INSURAN 


CE BY STATES 








Business issued in 1918 and amount in force 








December 31, 1918, in carious commonwealths 




















| ARKANSAS 











SOUTH DAKOTA 








Issued In Force 










































































Conservative Life Insurance Company 


of America 
(Ordinary and Monthly Premium Plan) 


We want two experienced industrial men 
as superintendents. One for an English 
speaking, the other a Polish and Slavish 
district. Both in Indiana. Must have 
record as canvasser and trainer of men. 
Have splendid openings for agents in both dis- 
tricts, good pay, rapid promotion. Write in 
confidence to 
A. S. Burkart, Vice-Pres. and Gen. Mgr. 
South Bend, Indiana 











The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Act 





We have just entered 


THE STATE OF KANSAS 
We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 
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OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 
FAVORABLE POLICIES 
SERVICES TO AGENTS 

A progressive Company with progressive 
aed. We offer an opportunity to a reliable 
man who can secure 100 applications during 
twelve months. 


























Southern, N. C..... 214,500 395,000 
Jeff. Stand., N. C... 2,868,250 3,523,628 
Home, Co. IY Ge tat 3,107,180 7,586,477 
Courteous—Safe—Conservative ‘ 

Great Republic Life I C een 

reat epu IC c nsurance ompany Central States, Mo.. 1,178,250 3,471,922 
LOS ANGELES, CALIFORNIA 

Capital $500,000 Fully Paid ILLINOIS 
A Great Opportunity for LIVE Men Cent. States ........ 145,875 1,275,560 
NINE STATES North Am. Life) "22 195,313 47012971 

Address W. H. SAVAGE, Supt. of eaunaae en 

Central States, Mo.. 431,000 597,500 
J.0. LAUGMAN, President! B. O. BERGE, 8 y 

Lutheran International ieiaeebiat 
| 
u er Idaho State ......... 59 1,262 
: Cent. States, Mo.... 152,500 612,704 
Susurance Company Ameren co: BE SEH 
Capital $100,000.00 Surplus $121,477.33 ||Gae: E 
pita ’ . rplus . . Midwest 22....000002 51,500 170,000 
Ottawa Banking & Trust Building National, U.S. Al/1 32419 Teato74 
OTTAWA, ILLINOIS a OW. Matl..:..... 434.500  742'038 


Western States .... 


American National’s Figures 


The American National of Galveston, 
Tex., which is one of the large com- 
panies of the southwest, passed the 
$6,000,000 mark in point of assets this 
year. This company is very strong 
financially. It has $250,000 capital, 
$691,857 net surplus and $1,117,162 gen- 
eral surplus. Its life insurance in force 
is now $76,224,622. The company has 
paid policyholders since organization 
$6,297,680. The American National 
writes health and accident insurance as 
well as life. It operates in 17 states and 
also does business in Cuba. 


Big Annuity Is Written 


The Equitable Life of New York re- 
cords an application for a refund annu- 
ity, the consideration being $150,000. The 
annuitant is now 87 years of age and 
will receive every three months $5,485.50 
as Jong as she lives. At her death the 
annuity will be continued until the total 
amount invested has been returned to the 
annuitant and her estate. This is the 
largest refund annuity issued by the 
Equitable since the introduction of its 
contract in 1911. 


Retail Credit Celebration 


The Chicago division office of the Re- 
tail Credit Company celebrated the twen- 
tieth anniversary of the organization 
with a banquet and dance at the LaSalle 
Hotel in Chicago the other evening. 

L. S. Brooke, manager of the Chicago 
office, had personal charge of the ar- 
rangements. Mr. Parham, of the inspec- 
tion department, acted as toastmaster. 
Mr. Brooke, as manager, responded with 
an account of the growth of the com- 
pany from a little concern of Atlanta, Ga. 
He traced its expansion to an interna- 
tional organization, and paid tribute to 
the president, Cator Woolford, in guid- 
ing the company from its meager be- 
ginning to its present organization. 

J. G. Horine, a close friend of the Chi- 
cago Office, gave a very interesting talk 
on inspectors he had known. He was 
followed by J. S. DeRamus of the in- 
spection department, who read a per- 











sonal report on Mr. Brooke. 


Lars Issued In Force 


Central States, Mo.. 359,000 1,186,628 
Des Moines L. & A.. 119,025 119,025 








“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bldg.) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 











19,712 LEADS 


were distributed among Fidelity field men in 1918— 
the result of our direct mail advertising. This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time in our history. 

The Fidelity operates in 40 states. Full level net 
premium reserve basis. Faithfully serving insurers 
since 1878, Insurance in force over $150,000, 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, President 








FEDERAL UNION LIFE 

Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
‘‘Suggestions for Increasing 
Your Income’’ 

and would be pleated to send a copy to every 
Life, Fire and Accident Agent in 

Qhio, Hlinois and Kentucky 


—_ 








MR. AGENT! 
Do you care for QUALITY, not 
SIZE? Age, Sound Experience. 
Low Cost, a Splendid Record 
for 70 years? 


Then why not take a General Agency in 
its HOME STATE for 


The German Mutual Life, name to be changed to 


THE MUTUALLIFE 
OF ST. LOUIS 








TS AND ICY HOLDERS 
Sed WRITS THR HOME OFFICE 
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A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 














INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnish: 


BABCOCK. RUSHTON & COMPANY 


137 Se. La = St. Central 8900 
HICAGO 








Organized 1865 


The Provident Life 
and Trust Co. 


of Philadelphia 





Endowments Matured in 1918 
$3,307,534 





The satisfaction of these 
Policyholders is a valu- 
able assistance to Provi- 
dent Agents, who do not 
have to theorize about 
what is the best form of 
policy. They quote the 
Hindsight of these satisfied 
Policyholders. 
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CEDAR RAPIDS 
LIFE INSURANCE CO. 


CB&Robbins, Pres. CBSveboda, Secy. 


HOME. OF FICE 
CEDAR RAPIDS, IOWA 














FIGURES FROM DECEMBER 31, 





Cash Total 

Assets Assets 
Ps $4,840,638 $ 300,000 
Cedar Rapids ..... 82,799 50,000 
Cc 1,749,805 419,040 
Peoples, Ind. ..... 1,251,889 100,000 
Peoples, Md. ...... 11,99 BS oureee 
Pure Protection .. 34,804 ree 
SOUP ... css s-0 3,070,905 400,000 
United States .... 7,209,969 264,000 
3,546,795 1,000,000 


Western States ... 


*No capital stock; mutual company. 





1918, STATEMENTS 
LIFE COMPANIES 





Total 
Dis- Div. to 
Re-ins. Cash Total Prem. Losses Total burse- Policy- 
Reserve Surplus Surplus Income Paid Income ments holders 
$192,157 $10,817,481 $44,325,827 $7,812,180 $1,490,573 $1,781,466 $573,084 $1,170,750 
54,060 1,578,600 7,700,619 618,740 227,716 265.9 48 58,540 142/276 
58,902 23138,943 10,058,866 1,302,716 348,062 495,512 178,080 337,940 
100,136 2,223,549 11 082,320 1,168,843 338,997 406,017 95,462 209,621 
wawewe * $5,157 116,291 34,869 12,462 tiveces 1,973 11,559 
9,196 382,000 1,170,000 316,000 17,767 21,996 6,000 14,288 
107,539 8,197,454 27,719,526 5,523,963 909,080 1,029,666 400,303 791,574 
47,158 2,094,376 23,840,796 —299,848 698,273 1, 275 7034 967,221 1,134,169 
120, 729 4,553,6 27,029,643 720,826 1,000,609 5 294,235 425,646 





Government May Assist 


LONDON, ENG., March 28—The annual 
meeting of the Prudential Assurance was 
marked by an announcement that there 
was reasonable expectation that the Brit- 
ish government would help to lift the 
burden imposed on the shareholders of 
that company by reason of its voluntary 
assumption of liability for claims due 
to the war casualties. These payments 
ran into large figures. The payments 
were made voluntarily throughout the 
war as a patriotic service and to encour- 
age voluntary enlistment. In discussing 
this situation the chairman said: 

“The victory of the Allied. nations has 
simplified the matter and a claim on be- 
half of the assurance companies that 
these losses should be made good out 
of the war indemnity has been formu- 
lated by the Life Offices’ Association and 
submitted to the treasury. It is clearly 
improper that the war risk, which was 
not included in our policies, should re- 
main to be bourne by the company, or 
by those of the public who are asso- 
ciated with it. Justice demands that 
those who provoked the war should be 
compelled to pay its cost. Our surviving 
policyholders are already contributing 
through taxation to the cost of the war, 
and it is not possible to justify an addi- 
tional levy on their resources or a con- 
tinued reduction in bonuses which is 
equivalent to such a levy, in order to 
cover liability nor provided for in our 
life policies for those other policyholders 
who have fallen in the service of the 
nation.” 


Analysis of 1918 Business 


The Kansas City Life has a $100,000 
club. Agents who write $100,000 or more 
in business are members. At the begin- 
ning of 1918, 115 members of the agency 
force signed a 1918 pledge to President 
J. B. Reynolds to qualify for the club; 
92 of the 115 qualified, together with 55 
others who did not sign the pledge, mak- 
ing a total of 147 members who qualified 
during the year 1918. Applications 
amounting to over $53,000,000 were sub- 
mitted to the Kansas City Life during 
the year, and of this amount $42,500,000 
were submitted by the 147 qualifying 
club members. Five of the 147 wrote 
more than $1,000,000 each, the high man 
writing $1,285,000; the second writing 
$1,277,000; the third, $1,259,000; the 
fourth, $1,169,000, and the fifth, $1,152,- 
000. Eighteen men wrote $500,000 or 
more, the remaining members writing 
less than $500,000 and more than $100,- 
000. On account of the war the number 
of agents was materially reduced, though 
the average production per agent was 
substantially increased. 

In production by states, Oklahoma was 
first, Texas second, Missouri third, Colo- 
rado fourth and South Dakota fifth. 





Rate of 


751,313 








In the Center of the U. S. A. 


is located a big, vigorous, and growing institution of 
life insurance. 


Our geographical location enables us to render excep- 
tional service to our policy holders and field force. 


Over $180,000,000 of insurance in force. 
INVESTIGATE FOR YOURSELF 


Missouri State Life Insurance Co. 
SAINT LOUIS, MISSOURI 




















1867 1919 


EQUITABLE | LIF EOFIOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


| inden Connections, Address HOME OFFICE, DES MOINES 


























Organized 1871 
LIFE INSURANCE “COMPANY OF VIRGINIA 
Richmond, Virginia 
OLDEST—LARGEST__STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies 
from $1,000.00 to $50,000.00 and 


Industrial Policies from $12.50 to $1,000.00 
Condition on December 31, 1918: 





MOR 2.05 Paavo Sa Fe dada hn Wea ha hacBeataceuces eer sewmcee $ 18,362,862.75 
SMUIINOEY oko dat cac cis cul dadeccds cbeeuscdaccesscccconcendeees 16,626,824.78 
Ce ION INO Ne 9 6. ooo ah ccccrnd veer acces esdiccacecccacacde 1,736,037.97 
REIMUMOTIOG TE MOCCO es 6 as 5 canto cninsdcolk dee cacvindedecc¥cccdccones 149,170,320.00 
Payments t6 PolicPhGlderd. ....ccccccccccccdscccccccccccccccce 2,376,218.75 
Total Payments to Policyholders since Organization.......... $21,988,834.83 


JOHN G. WALKER, President 





On ECRET OF OUR 
© “e,UCCESS IS 
VICE 


Cash Capital $200,000.00 








We have a contract for you under which your 
income will be limited only by your activities. 
A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY Maaticin 


V. D. CLIFF, President 








SOFE ASF 


@ 


mLALIN 






._ GOVERNMENT © 


re ACCIDENT: 


Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 


(SRS 


anc MONTHLY INceY INSUR 









THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money you 
are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 
WRITE AND WE WILL TELL .YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *"gzz3,2s* Pittsburgh, Pa 
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What An Agent Wants 


A Company whose name, everywhere a household 
word, is his best introduction. Prestige is a door-opener, 
and age and size are impressive. 

Policies that are unexcelled. Big dividends. Strength 
and safety that need no demonstration. Unsurpassed 
service to policyholders—the thing that makes solid 
patrons out of first-time customers. 

The Oldest Company in America! Come with it and 
you will stay with it and it will stay with you. 















For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 








NEWS OF LIFE POLICIES 





Books, etc. Supplementing Policyholders’ Digest, 
Published in May is PRICE, $2.50 


















































MORE POWER TO YOU 


The more push there is behind 
you the more power you have. We 
furnish the push. This push is the 


help we give ourmen. No other life 


insurance company does as much 
to insure the success of its Field 
Force. Ask any Bankers Life man 
or write 
Bankers Life Company 
DES MOINES 




















Columbia Life 


[nsurance (Company, ("0 





We are all proud of Columbia these days. It is 
a name on every tongue. It stands for liberty, de- 
mocracy, freedom from military dictatorship. 

The name, COLUMBIA LIFE OF OHIO, also 
has come to mean justice, liberality, honesty and 
high-mindedness in life insurance operations. When 
you think of this company you think of equity to 
agents and policyholders. 

The Columbia Life has back of it a strongly but- 
tressed board of directors, who are seeing to it that 
the company is given every chance to develop. Its 
officers are men of wide insurance experience. 

It offers as policies, contracts well ballasted, that 
give every possible benefit consistent with safety. 


S. M.. CROSS, President and General Manager 
































American Life of Iowa 


The American Life of Des Moines has 
decided to pass its dividends this year 
owing to the heavy mortality from in- 
fluenza. 





Federal Life 


The Federal Life of Chicago has passed 
its dividends for 1919 owing to the heavy 
mortality due to influenza. 


Peters Succeeds Palmer 


Robert B. Palmer has resigned as presi- 
dent of the Federal Union Life of Cin- 
cinnati and is succeeded by Vice-Presi- 
dent Frank M. Peters. George F. Schott 
becomes active vice-president. 

Mr. Palmer was formerly president of 
the Ohio National Life. 


LIFE NOTES 


Arthur Olsen, Stoughton, Wis., has been 
appointed district agent of the Bankers 
Life of Des Moines. 


Sixty agents and a number of com- 
pany officials participated in the annual 
‘meetirg of the Northwestern Mutual 
general agency at Oshkosh, held April 5. 


George Wallace has joined his brother, 
Hugh, and the firm is now known as 
Wallace & Wallace of Omaha, Neb., 
Nebraska agent for the Equitable of 
Iowa. 

George H. Schumacher, manager of the 
Remington Typewriter Company in 
Cleveland for fifteen years, will leave to 
become associated with the Massachu- 
setts Mutual Life Insurance Company, 


Carle Wilde, an examiner in the office 
of Consulting Actuary Frank J. Haight 
of Indianapolis, is confined to his home 
by serious complications which devel- 
oped after an attack of the influenza. 
Before going with Mr. Haight a few 
months ago he was an examiner in the 
Indiana department. 


Representative Church has introduced 
House Bill 409 in the Illinois legislature 
to repeal the act incorporating compa- 
nies to do life and accident insurance 
on the assessment plan. It would also 
prohibit companies from other states in- 
corporated on this plan from doing 
business in Illinois. 


One of the special series of confer- 
ences of home office officials with local 
representatives which is being held by 
the Ohio National Life of Cincinnati was 
held in Columbus, Ohio, March 22. Fif- 
teen agents of the company were pres- 
ent and took part in the discussion of 
the plans for increasing the business. 

H. Walter Dunbar has been appointed 
agent of the State Mutual Life of 
Worcester, Mass., at Indianapolis, under 
State General Agent C. F. Davis. Mr. 
Dunbar was with the American Hominy 
Company of that city for the past 
twelve years and is already making 
good in his new connection. 


Capt. H. W. Mason, who was connect- 
ed with the infantry branch of army 
service and has been discharged fol- 
lewing his return from France, has 
taken an agency contract with the Penn 
Mutual Life of Indianapolis under Gen- 
eral Agent W. A. Courtright. He taught 
in the West Lafayette, Ind., high school 
before entering the army. 

Charles M. Elliott, of Louisvile, for- 
merly with the Lackawanna lines, and 
more recently with the Insurance Field 
in New York and the paint house of 
Sonnebon & Co., New York, has, with 
W. H. Newman, a former Monon Rail- 
road agent at Louisville, formed the 
insurance firm of Elliott & Newman, 
which has taken Kentucky and south- 
ern Indiana for the Manhattan Life. 


Nash’s “Application Register and Ac- 
count Book” keeps track of your busi- 
ness for you. It gives you a complete 
record of your business—your applica- 
tions, notes, etc. A circular on request. 
Rough Notes, Indianapolis. 

Send for a sample copy of “Would 
You Accept a Liberty Bond Free?” It 
shows very conclusively that it costs 
money to procrastifate in life insurance 
as in anything else. Rough Notes, In- 
dianapolis. 

The “Monthly Income Policy,” by 
Nash, remains the best and most con- 
vincing short treatment of the subject 
written. Inexpensive, even in small 
quantities. Send for samples and prices. 





4 


WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 


per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
a, directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








THE COLUMBIAN 


NATIONAL LIFE 
INSURANCE COMPANY 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT and HEALTH 
INSURANCE, covering Permanent 
and Total Disability and Weekly In- 
demnity for Loss of Time— 
A Combination That Means 
Money for the Agent. 


Agents seeking Attractive Contracts 
in good territory are invited to cor- 
respond with the Agency Department 
of the Company. 








THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
® ing Industrial 






be Splendid op- 
# good men. 


Protea bet a 
eae ELON A. NELSON 
President 
Home Office Building CHICAGO 
Chicago 




















Rough Notes, Indianapolis. 





NATIONAL LIFE 
ASSOCIATION 


Des Moines, Ia. 


OUR POLICIES SELL 
WHEN OTHERS WILL NOT 





Agency Openings in Illinois, 
Indiana and Michigan 











Apr 





| 


it 





ok 1 


or 


April 10, 1919 





THE NATIONAL 


UNDERWRITER 


LIFE 19 











No reconstruction 
worries in Wiscon- 
sin. Everything as 
it should be with 
Russia more than 
3000 miles away. 


Gardiantite 


Operating in Wisconsin Only. 


Ask C. L. MILLER, 
Director of Sales, Madison. 


P2) 








HOME LIFE a 


INSURANCE Co. 
(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid_to policyholders in 1918 
of which over Seven Hundred san 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. i 
The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 
EHL & 


. A. R. be 4 
ne! lanagers 
Central and Southern Ohio and 
Northern Ken 


Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


229-232 Leader-News Building 
CLEVELAND, OHIO 




















ACTUARIES 
— F. CAMPBELL 
CONSULTING 
ACTUARY 
76 West Monroe Street 
Telephone Randolph 918 
CHICAGO, ILL. 


| ne J. HAIGHT 


CONSULTING 
ACTUAR* 


811-812-813 Hume-Mansur Bldg. 
INDIANAPOLIS 


AN C. HARVEY 
Censulting Actuary 
Chemical Building ST. LOUIS, MO 


T. J. McCOMB 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Premi Reserves, Surrender Valu: «9 calege 
lated. Valuations and Examinations made.” 


Policies and all life Insurance forms prepared. 


The Law of Insurance a §; ty. 
Colcord Bldg. 
OKLAHOMA CITY 
J H. NITCHIE 
e ACTUARY 


1223 Association Buil 
19 S. LaSalle St., CHICA 


ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Follow American lustitate of Actwaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
wag CHICAGO 


EDERIC.S. WETHINGTON, F.A.LA 
CONSULTING ACTUARY ANDEXAMINER 
} 804-806 Security Building 


DES MOINES, IOWA 

















Telephone 
Central 3462 




















| LIFE AGENCY CHANGES 














C. H. Simpson 
Cc, H. Simpson has been appointed 


‘state manager of the Minnesota Mutual 


Life for North Dakota. Mr. Simpson is 
president of the First National Bank at 
MceVille, N. D., president of the Secur- 
ity Bank at Temple, N. D., vice-president 
of the Citizens State Bank of Pingree, 
and a director of the Citizens State Bank 
of Sharon. The state offices will be lo- 
cated at McVille, where Mr. Simpson 
lives. He has been in the banking busi- 
ness for 13 years and prior to that was 
in mercantile lines for 11 years. He 
has spent all his business life in North 
Dakota. He has been with the Minne- 
sota Mutual for seven years. During the 
last four months he produced $158,000 
of personal business, 





Pacific Mutual Appointments 


J. W. Ross has been appointed general 
agent of the Pacific Mutual Life with 
headquarters in the Central National 
Bank building at Peoria, II. 

R. H. Gordy becomes general agent at 
Atlanta, Ga., succeeding the late E. F. 
Deacon. Mr. Gordy has been connected 
with the Atlanta office as assistant man- 
ger. 

Horace K. Vasey has gone into part- 
nership with A. T. Watson of Cedar 
Rapids, Ia. The firm is known as Wat- 
son & Vasey. Mr. Vasey was formerly 
district manager of the Equitable of 
New York and has just returned from 
military service. He is a graduate of 
the Iowa State University. © 

Virgil Blackledge has been appointed 
manager of the Pacific Mutual Life at 
Waiterloo, Iowa. For the past seven years 
he has been with the Union Central and 
later the Northwestern National Life of 
Minneapolis. 





H. Keith Collins 


H. Keith Collins, formerly of Rock Is- 
land, Ill., has been secured by the Union 
Central to direct its operations in Daven- 
port, Iowa. Mr. Collins needs no intro- 
duction in the Tri-Cities. His activities 
both in big business and in club affairs 
have given him a wide acquaintance 
among prominent business and financial 
men throughout the middle west. 





Clarence K. Hammitt 


Clarence K. Hammitt has been ap- 
pointed general agent of the Massachu- 
setts Mutual at Trenton, N. J., and will 
have as his territory the southern coun- 
ties of the state. He started in the ac- 
tuary’s department of the Penn Mutual 
and then became secretary for his father, 
Charles K. Hammitt, who was then with 
the Northwestern Mutual Life in Phila- 
delphia and later general agent of 
southern New Jersey. Mr. Hammitt has 
recently been in the army over seas. 





Raymond Hough 
Raymond Hough of Billings, Mont., has 


been appointed general agent of the }. 


Montana Life for three counties and has 
established headquarters in the Yellow- 
stone National Bank building at Bill- 
ings. For a number of years he was en- 
gaged in mercantile lines at Red Lodge, 
Mont. He located at Bozeman, serving as 
assistant to the federal food administra- 
tor for the state. 





Griffin M. Lovelace 


Griffin M. Lovelace, who recently re- 
signed as superintendent of agencies of 
the Connecticut Mutual Life, will take a 
general agency of the company in Ten- 
nessee. Mr. Lovelace was superintend- 
ent of agencies since January, 1909, go- 
ing with the company in 1907. 





Ira F. Archer 


Ira F. Archer, secretary of the Cot- 
ton States Life of Memphis, Tenn., since 
its organization six years ago, has re- 
signed and taken up agency work with 
the Memphis branch of the Penn Mutual 
Life. Mr. Archer has had 17 years’ ex- 
perience in home office work and may at 
a later date make another home office 
connection. 





Marion Gabe, former newspaper writer, 
who recently was discharged from Camp 
Zachary Taylor at Louisville, Ky., has 
gone to Evansville, Ind., to become as- 
sistant superintendent of the Virginia 
Life in that city. 








For the first quarter of 1919 our new writings were far ahead of the 
first six months of 1918. Good men will find areal opportunity with us, 
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Ohio, Indiana, West Virginia, 
Illinois and Michigan. 


Can you beat this territory? 
MICHIGAN 


Write to day for particulars re- 
garding a General Agency. 


The Cleveland Life 


WILLIAM H. HUNT, President 





INDI ANA 


ILLINOIS 


























Guardian Building -= © « « 


HOWARD S. SUTPHEN, V. P. and Manager of Agencies 





Cleveland, Ohio 


























The Verdict of the Great Jury 


Your success as an underwriter depends upon the verdict 


brought in by the greatest jury in the world—the American public. 
For sixty-eight years the Massachusetts Mutual has been building 
up a nation-wide reputation. 
ever ready to testify to the faithful and efficient service that it al- 
ways renders. 
better company to sell for. 


Its friends are everywhere and are 


There is no better company to buy from and no 


Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 
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AN ESTABLISHED: GENERAL AGENCY 


For the right man or firm we have an estab- 


lished, growing General Agency, covering the 
whole of the State of Illinois. 


The agency is now producing less than 


$500,000 a year, and we are not satisfied. We 
jwant at least $1,000,000 per year from this 
agency, and with an agency organization of rea- 
sonable size and efficiency it can be easily pro- 
duced. We are prepared to offer an unusually 
attractive contract. 


All communications will be held in strict confidence. 


Address 21-K, care The National Underwriter 








Once an 
Illinois Life 
Man 


GREATEST 


Always an 
Illinois Life 
Man 


WANTS G 
ANC 


WILL PAY THEM WELL 
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A:-FARM:MORTGAG 


BEHIND |2 


EVERY: POLICY ||& 


Why Our Agents “ 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 

2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A ‘Big Ad- The 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it cordi 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given ‘assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is_ as th 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- preli 
nity. with. us—Something to work for all the time. | cia 
6—WE SELLE SPECIAL POLICIES which are up to the minute, giving the agent the ad- E 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can Hie 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends all I 


besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION oh 
OF IT IN FORCE. 


that 

8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and McC 

Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- ing 

tion to the family. 

9—WE GIVE SERVICE TO POLICYHOLDERS—Wher the policy is placed our Service 

has just begun. Death Claims are allowed within 30 minutes after proofs received at 

Home Office and check immediately issued. No delay—-No red tape. This Service worl 

makes our agents popular. 0 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 

are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. : 

11—WE ARE DEVELOPING NEW TERRITORY and making new op- org: 

portunities for our agents—-WE MAKE THE CHANCE FOR YOU oh 

TO MAKE GOOD. its. 

12—We offer to good clean men a LIFETIME CONTRACT direct with | 

the Company, giving full advantage of all there is in the business and cluc 

in the best territory in the world. ‘ke 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFEconPan: 


PEORIA ILLINOIS 
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